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No principle of modern merchandising is better 
established than that of display as an aid to selling. 
“Show the Goods” is the slogan of the present day 
merchant. The idea has been slow in permeating 
the retail lumber business, but it is now making 


The “Shed Show’ as a Merchandising Aid 


formed into a building department store, and now 
that forest products are offered consumers in so 
many forms of refined manufacture and packing, 
and fabricated into so many finished household 
furnishings and conveniences, the lumber merchant, 
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View in shed of lowa Builders’ Supply Co., Cascade, Iowa, during second annual building show held recently 


rapid headway. ‘The reason of this slowness of 
course is that formerly the stocks carried, consist- 
ing almost entirely of staple kinds and sizes of lum- 
ber, neither required display as an aid to selling, 
nor lent themselves to that process. But now that 
the lumber yard of former days has been trans- 





like his brethren in other lines of selling, must study 
ways and means of making the most effective dis- 
play of his wares. 

A method that has proved very successful is that 
of the retailer staging periodical building shows 
right in his own yard, thus [Turn to page 34] 
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A BATTERY OF TWELVE LARGE A. & C. COLLECTORS 


EXHAUST FANS DUST COLLECTORS STOKERS 


SELF-CLEARING MAINS LONG-DISTANCE CONVEYORS 
THE ALLINGTON & CURTIS MFG. Co. 


Factories and Offices: Saginaw, Mich., Boston, Mass. Offices: Chicago, Ill., New York, N. Y. 
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Mail Coupon 
For Catalog 


Get details how this won 
derful machine will do all 
your cutting and build 
you added profits. Find 
out what other lumbe: 
dealers say about it. The 
Master Woodworker is 
the only machine you 
need! Users consider it 
indispensable. 





Made in 


5 sizes 














Woodworker” 






616 Brush St., : 
Detroit, Mich. ‘G) Overhead crosscut; Ball- 
Please send FREE Underslung rip. Bearing 
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Building Lumber Markets—Dairy Barns 


S A FACTOR in diversified farming, the dairy cow helps in 
A more ways than any other animal. She provides a means 
of converting farm roughage as well as farm grains into a 
concentrated marketable product—butter fat. She reproduces her- 
self in her offspring, and enables the farmer to perpetuate his 
milking herd. She also produces calves for veal or for feeding 
for beef. She supplies in skim milk a food that is indispensable 
for the profitable feeding of pigs and equally valuable as a chick 
ration. In milk and butter she makes a valuable contribution 
directly to the food of the farm family. And finally, when her 
productive days are past she is convertible into beef. About the 
only objection to the milch cow and to milking as a part of farm 
work is that they keep the farmer on the job every day in the 
year. 

It is believed that there is no other part of farm work to which 
building can contribute so much of economy and efficiency as to 
milking. Cleanliness and abundance of air and sunshine are pre- 
requisites. Roominess and convenience of arrangement for feeding 
hay and grain and for removal of refuse reduce the labor of dairy- 
ing to a minimum. Save for foundation, wood is the ideal material 
for constructing the dairy barn. Compared with all other materials, 
it is cheaper. It is an excellent insulator; it is warm to the touch, 
compared with most other materials. It is adaptable, lending itself 
readily to expansion and to alteration. 

What the milch cow is to the farm family, dairying is to the 
farming community. It brings a year-round income and source of 
revenue. There is hardly an agricultural community, where grain 
is raised, that would not profit by an increase in the number of 
milch cows kept. The saving in roughage alone is enormous in 
the course of a year. The maintenance of fertility is in itself a 
substantial gain. The regular cash income realized by the farmer 
puts the business of the community upon a pay-as-you-go basis, and 
gives stability to the trade generally. It enables the farmer to 
become a more ready purchaser of every sort of merchandise that 
contributes to the comfort, convenience and satisfaction of his 
family and household. 

The Federal department of agriculture, State experiment stations, 
agricultural schools and other agencies are constantly advocating 
better methods of dairying, and most of their proposals involve 
improvement in dairy structures. Public and private health author- 
ities are constantly urging the increased use of milk as a diet. The 
food value of butter is being emphasized by organized groups. In 
fact, dairying in its various aspects is being boosted on all sides, 
all to the advantage of the farmer who milks cows, to the lumber- 
man who sells building materials and to the community that en- 
gages in dairying. The lumberman, therefore, who advocates the 
keeping of milch cows and who urges better buildings for the pur- 
pose, is merely doing his part in promoting a business that will 
help him as much as it will help the farmer himself. 





Insurance a Preventive and a Protection 


EW PERSONS will be found to deny insurance of various 
Te kinds all the credit it deserves as a protection from loss 
owing to fire, accident, sickness and other unavoidable mis- 
fortunes. But like every other blessing, insurance is not altogether 
without its alloy. At the same time that insurance is a beneficent 
protection to the honest man who wishes security and peace of 
mind, it is something of a temptation to the fellow who has over- 
paid for his property or who has bought a gold brick that he can 
not dispose of in any other way than by touching a match to it. In 
the case of accident insurance also, particularly automobile indem- 
nity, an insurance policy often is interpreted by the insured to 
be a license to carelessness and indifference to the rights of other 
autoists and pedestrians. 

Insurance in effect is provided by assessments spread over nu- 
merous risks, and the two great defects of it are that the policy 
holders who are careful, who never suffer from accident, fire or 
sickness, must pay the rate determined on the basis of risks im- 
posed by the careless. Underwriters know that many if not most 
of the losses paid for fire and accident at least are merely penal- 


ties paid to carelessness. Consequently, the larger companies now 
consider it their legitimate function to teach carefulness to provide 
against accident, to teach right living and frequent visits to a 
physician to provide against sickness and early death, as well as 
care with matches, and inflammables of various kinds to lessen the 
likelihood of loss from fire. 


Unquestionably, lumber suffers from propaganda in behalf of 
fire prevention because undue stress is laid upon the fact that it 
burns. There are relatively few materials that do not burn or at 
least that are not ruined by fire. Much that is said about the 
burnability of wood can be said with almost it not quite equal 
truth about other materials used for similar purposes. Propaganda 
that magnifies the fact that wood will burn is likely by inference 
at least to minimize the need of care to prevent fire. To stress 
the “fireproofness” of materials that are not in fact fireproof is to 
encourage carelessness where care is the only real protection from 
fire. Fire protection propaganda is likely to operate as insurance 
policies sometimes do, to increase the risk from fire rather than 
to reduce it. 


Selling and writing of insurance is a business that does not 
differ in its fundamentals from other lines of merchandising, but 
the public has been led to believe that somehow underwriters have 
become philanthropists. Insurance salesmen are among the most 
enterprising of merchandisers, and they have no special ability to 
determine whether a policyholder will protect his property from 
fire or burn it down to get the insurance. It would be obviously 
unfair to say that the salesmen do not care whether the risk is a 
good one or not, but it is only just to demand that somewhere in 
the process of insuring a risk the greatest possible care be taken 
to eliminate the incendiaries from among the policy holders. No 
doubt great care is taken, but the fact remains that the temptations 
to and the profits from arson also are great. 





Cashing in on Local Opportunities 


ANY STORIES are current to illustrate the fact that distance 
y}) appears to lend enchantment to the view. Somewhere else 
the landscape is more beautiful; somewhere else the oppor- 
tunities for making money are more numerous. There appears 
to be a tendency to use the telescope in looking for business oppor- 
tunities when the microscope is the instrument needed to improve 
the vision. This habit or tendency is shown in many ways. An 
investigation made recently showed that wholesale houses made 
most of their profits from nearby, large purchasers, and that on 
the small buyers and those at a distance they lost money. Some- 
times lumber dealers have adopted the extensive rather than the 
intensive method of working their trade territory. They have 
enlarged their trade field and perhaps their sales volume, but have 
been disappointed in not realizing increased profits. 


Nearly every event that occurs in a community has a direct or 
indirect bearing upon business. In every community there are 
straws that show which way the wind blows, and the direction of 
the wind affords an index to the commercial weather in’ the im- 
mediate or distant future. The enterprising business man not only 
sees every shift in the commercial weathervane, but every shift 
suggests to him the query, What does it mean to me and to my 
business? Sometimes, the local merchant, confident that there is 
no additional business to be had, by his indifference to his oppor- 
tunities, leaves open the door to new competition. That is what he 
calls it. But it is not really competition, it is business enterprise 
that sees and takes advantage of opportunities that were being 
neglected. 


There are often observable general or prevailing trends that 
have a vital business significance, and no merchant can afford to 
ignore them. In fact, changes are nearly always in progress that 
may mean ruin for one class of merchants and prosperity to an- 
other. The only recourse for the class threatened with ruin is 
to adapt their methods and stocks to the changed situation. It 
is the smaller merchant that is likely to fail in adapting his methods 
to new situations, and yet it should be easy for him to change. 
What does it mean to country merchants, including lumbermen, 
that the mail order houses now are paying the freight and postage 
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on the goods they sell? What does it mean to the meat man and 
the grocer that the chain stores are putting in markets and adopt- 


ing the self-service plan of selling? 


Every merchant knows that the working day has been shortened 
and that the Saturday half-holiday is well nigh universal, with the 
The shortening of the 
working day and the week has come about gradually, and it is to 
be expected that some time will elapse before the 5-day week is 
common. But the change must have a great significance to many 


5-day week talked of for the early future. 


lines of business. Less work means more leisure and more leisure 
commonly means more spending. For what shall this additional 


expenditure be made? Who will profit from the purchases made? 


Will a new type of merchandising be developed? Will present-day 
merchants change their methods and adapt them to the new condi- 
tions and opportunities? Unquestionably, the changes already visible 
on the business horizon have a vital significance to all merchants, 
if they can but interpret the signs and forecast the commercial 
weather a few months or years in advance. 





Instructed on Selling Marked Lumber 


Sr. Louis, Mo., July 30.—“How to Push 
Grade-Marked Lumber” was the subject upper- 
most in the minds of more than a hundred re- 
tail lumber salesmen and yard owners who 
gathered in the Missouri Athletic Association 
rooms for dinner here last night. 


The meeting was held under the auspices of 


the newly formed Mississippi Valley Lumber 
Institute, a group of forty-four yards co-op- 
erating with the Southern Pine Association in 
the new method of grade-marking all southern 
pine lumber sold in the St. Louis territory. 

A. C. Gauen, of Collinsville, Ill., presided 
and had several constructive suggestions to 
offer. 

J. E. Jones, veteran chief inspector for the 
Southern Pine Association, spoke and answered 
questions concerning the proper methods for 
grading, inspecting and grade-marking the 
southern pine lumber which comes into the 
yards of the dealers unmarked. 

As the meeting progressed many of the sales- 
men and several of the owners offered some 
excellent suggestions and asked a great many 
questions. In every case, a satisfactory solu- 
tion seemed at hand. 

The principal address was made by L. R. 
Putman, merchandising counsel for the South- 
ern Pine Association, who has had charge of 
the grade-marking movement in St. Louis. 

Mr. Putman explained the activities of the 
Southern Pine Association from its origin and 
pointed out the advancement made through the 
development of the grade rules, promotional 
work, standardization, and finally. the adoption 
of grade-marking. He impressed upon his hear- 
ers the value of the S. P. A. trade-mark which 
goes along with the grade-mark. “A grade- 
mark,” said Mr. Putman, “is only valuable 
when backed up by a police or inspection force 
recognized as official and efficient. A grade- 
mark without the S. P. A. trade-mark means 
nothing more than the name of the concern 
putting it on. Where the S. P. A. trade-mark 
also appears it means the entire Southern Pine 
Association stands behind its honesty and cor- 
rectness with the only official inspection depart- 
ment authorized to pass on southern pine 
grades.” 

Mr. Putman explained the workings of the 
Forest Products Laboratory at Madison, Wis., 


and how the Southern Pine Association obtained 
the facts from the laboratory upon which its 
advertising and trade promotion are based. He 
had some of the Southern Pine Association 
literature with him and posted the salesmen on 
how to use it in getting business. He told the 
salesmen that in order to hold the confidence 
of the St. Louis building public correct grades 
must be furnished and educational work done 
with the builders along lines of better construc- 
tion. He dwelt upon the growing demand for 
dry lumber and stated that lumber had lost 
more business and friends through the furnish- 
ing of green stock than any one other way. 
He pointed out the vast amount of money be- 
ing spent not only by the Southern Pine Asso- 
ciation but by other regional manufacturers’ 
organizations, as well as the National Lumber 
Manufacturers’ Association, all based upon 
standardized grade-marked stock. 

During the meeting it was stated that the 
forty-four yards now signed up to co-operate 
with the Southern Pine Association have their 
grade-marking stamps and ail of the southern 
pine lumber from these yards now goes out 
grade-marked. 

One of the principal sales managers suggested 
a permanent organization of salesmen which 
would meet once or twice a month and listen 
and participate in educational lectures and dem- 
onstrations by experts in the different branches 
of lumber utilization. This suggestion met with 
great favor and such arrangements are being 
made. 

C. M. Huttig, president of the St. Louis 
Lumber Co., and chairman of the advertising 
committee of the Mississippi Valley Lumber 
Institute, leaves this week for New Orleans to 
attend a meeting of the advertising committee 
of the Southern Pine Association. Immediately 
on his return it is expected to start the local 
advertising in the St. Louis papers, backed up 
by speakers from the Southern Pine Associa- 
tion, National Lumber Manufacturers’ Asso- 
ciation, Department of Commerce, Forest 
Products Laboratory etc. Beautiful truck signs 
done in colors are being prepared for the indi- 
vidual use of the dealers. Job signs and bill- 
boards are also being developed. Circular mat- 
ter will be sent out to the specifiers and con- 
sumers of lumber in this territory and all other 





Bookings 15 Percent Less Than Cut 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuinocton, D. C., Aug. 1.—Five hundred and seventy-two softwood mills of eight associa- 
tions for the week ended July 27 reported to the National Lumber Manufacturers’ Association 
production aggregating 365,424,000 feet, shipments, 346,073,000 feet, and orders, 312,460,000 feet. 
The week’s figures for production, shipments and orders follow: 


Softwoods— 


Southern Pine Association... .....cccccccvccces 
West Coast Lumbermen’s Association......... 
Western Pine Manufacturers’ Association..... 
California White & Sugar Pine Mfrs.’ Assn... 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 
North Carolina Pine Association.............- 
California Redwood Association..........+.++:. 


Tataian. GOGEWOGER 2... cccccctsrocceceneses 


Hardwoods— 


Hardwood Manufacturers’ Institute........... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 


Totals, hardwoods ......++- einen hr Oe 








No. of 

Mills Production Shipments Orders 
~. 159 72,620,000 73,500,000 66,528,000 
je wan 191,705,000 183,142,000 160,946,000 
Se 38 40,537,000 38,421,000 37,043,000 
a 20 29,063,000 21,858,000 19,842,000 
sca 9 10,657,000 9,366,000 7,101,000 
ase 31 4,424,000 3,650,000 2,326,000 
es 90 8,961,000 10,597,000 9,800,000 
as 13 7,457,000 5,539,000 8,874,000 
~- 572 365,424,000 346,073,000 312,460,000 
.. 196 41,505,000 36,804,000 38,891,000 
sia 31 5,561,000 5,651,000 4,857,000 
ox Oe 47,066,000 42,455,000 43,748,000 


modern means of advertising and promotion, 
including speakers before the several luncheon 
and civic clubs, will be used. 

The meeting tonight closed with a fine cli- 
max offered by Fred Blumenkamp, of the 
Illmo Lumber Co. at East St. Louis. Mr. Blu- 
menkamp is one of the successful lumber mer- 
chants in Illinois who works and talks with 
enthusiasm and has a most convincing manner 
of getting his) thoughts across to the crowd. 
After a large number of those present had 
expressed themselves on different lines, includ- 
ing most everything pertaining to the retail 
lumber business, Mr. Blumenkamp said: “Fel- 
lows, this grade-marking is the biggest thing 
the retailers have ever had offered them. I 
believe we are all in earnest and that this 
activity. will make money for us. Let’s go 
home and go to work and push the idea for 
all we are worth and for the next thirty days 
forget we have any competitors or that there 
is anybody else in business but ourselves.” This 
thought struck home with every man present 
and the meeting broke up with a round of 
cheers for Mr. Blumenkamp. 

The next conference will be for the princi- 
pals of the yards and is set for the night of 
Aug. 7. 


Buys Yard and Mill Concern 


[Special telegram to AMERICAN LUMBERMAN] 

Mercep, Cauir., July 30.—The Merced Lum- 
ber Co. has purchased the West Turlock Lum- 
ber & Mill Co., operating a chain of four re- 
tail yards in Turlock, Hilmar, Ballico and 
Delhi, and a planing mill in Turlock, it was 
announced today by Ralph P. Duncan, of the 
Merced Lumber Co. The deal gives the 
Merced Lumber Co. eight retail yards and two 
mills. 


Elected Director of New Company 


Iron Mountain, Micu., July 29.—M. J. 
Fox, president of the von Platen-Fox Co., here, 
has been selected as a director of the Newberry 
Lumber & Chemical Co., of Newberry, which 
concern is being reorganized from the Charcoal 
Iron Co. of America. Mr. Fox will be in 
charge of the new concern’s lumber sales, the 
annual production being estimated at approxi- 
mately 12,000,000 feet. 

The Newberry company has chosen W. H. 
Matthews, president of the Forest Products 
Chemical Co., of Memphis, Tenn., and the Mis- 
sissippi Chemical Co., of Charleston, Miss., as 
its president and he will make his home in 
Memphis, but will devote much of his time to 
the Michigan concern which produces chemicals 
from the destructive carbonization of wood. 
Associated with Mr. Matthews on the direc- 
torate are Charles R. Dunn, Union Trust Co., 
Detroit; H. L. Harker, of P. W. Chapman 
& Co., New York; E. L. Tracey, of the Chap- 
man-Cutler Co., Chicago, and Mr. Fox. 

Capitalized at $5,000,000, the Newberry Lum- 
ber & Chemical Co. has holdings of more than 
100,000 acres of virgin timber, mainly beech 
and maple, has a band mill with a 50,000-foot 
daily capacity, two blast furnaces with an out- 
put of 2,700 tons a month, a large wood chem- 
ical plant, and railroad and logging operations 
all located in the upper peninsula. 
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Cab Seats and Bent Wood 


We are in the market for seats and bent 
wood frames for baby carriages and will ap- 
preciate it if you will give us the names of 
any firms doing this kind of work.—INQUIRY 
No. 2,342. 


[This inquiry comes from a New York man- 
ufacturer of baby carriages, go-carts and sim- 
ilar vehicles. The name of the inquirer will 
be supplied to interested readers on request.— 
Ep1tor. } 


Main Yard’s Charge to Branches 


Referring to inquiry 2,323 regarding charges 
made by the main yard on stock delivered by 
it to branch yards, we have gone into this 
matter over a period of years and have tried 
various methods. At the present time we 
have arrived at the actual cost plus a definite 
markup. This markup varies according to 
the items, but in general it is 7% percent 
on fast moving dimension and sheathing, 12% 
percent on slow moving items of the same 
class, 12% percent on boards, siding, ceiling, 
flooring and that class of material, and 25 
percent on finish, sash, and doors. According 
to our method of buying on the latter items, 
this still leaves us considerably. below the 
wholesale sash and door prices.—INQuUIRY No. 
2,323-B. 

[The foregoing comment is made by a rep- 
resentative of a Michigan line-yard concern. 
It has reference to an inquiry made by an In- 
diana concern for information along the lines 
given in the foregoing. 

Another letter received from an Indiana retail 
yard concern contains the following comments 
made by a representative of its accounting de- 
partment: 

“On all carload shipments we charge our 
branches the net invoice price plus 3 percent 
charge for unloading and hauling when this 
is done by our main yard crew. On deliveries 
made by the shipper to their yards by truck, 
we charge as follows: On amounts less than 
$10, 10 percent; on amounts of $10 and over 5 
percent; on all items taken from our stock, 
such as lumber, roofing, wallboards and our 
own manufactured millwork, we allow our 
branches 25 percent. On items of special 
millwork bought by us, we allow a discount 
of 30 percent. We charge our branch yards 
the regular retail price for the foregoing 
items, so that they may know what amount 
to charge the customer, then at the end of 
the month we give them a discount for all 
the purchases made that month for these 
items.” 


The matter of charges made by the main 
yard to branch yards on goods delivered by 
the main yard appears to be one of consider- 
able interest. The AMERICAN LUMBERMAN will 
welcome further comment by its readers. 
—EbiTor. } 


Application of Zinc Chloride 
What is the method of application of zinc 
chloride? How effective is it? What pene- 
tration is required?—INQurIrRyY No. 2,340. 


[This inquiry comes from a Massachusetts 
lumber company. It was referred to P. R. 
Hicks, manager service bureau, American 
Wood Preservers’ Association, and Mr. Hicks 
wrote the compary as follows: 


Enclosed is a copy of specification No. 35 C, 
“Standard Specifications for the Preservative 
Treatment of Timber and Lumber by Pres- 
sure Processes.” General requirements are 
covered by items 1 to 8, and treatment, by 
item l4a, b, and ec. 

The penetration might vary depending upon 
the size of the lumber, amount of heartwood 
and sapwood, grade, species etc., but if the 
treating specifications are properly followed, 
a uniformly deep penetration of the preserva- 
tive will be obtained. 

There are two standard preservatives, coal- 
tar creosote and zinc chloride, one or the other 
of which would be suitable for all treated 
timber requirements. Zinc chloride, which has 


been used in this country since 1856 as a 
wood preservative, has been extensively and 
effectively used for the treatment of ties, mine 
timbers, and especially roof timbers in tex- 
tile or paper mills or in other places where 
treated timber is desired and painting is nec- 
essary. R 

Years ago, it was common practice to spe- 
cify a minimum of one-half pound of zinc 
chloride per cubic foot, but, of late years the 
tendency has been to specify about one pound 
off zine chloride, which will usually give 
much better results. 

Under separate cover we are sending a copy 
of the report by Helphenstine “Quantity of 
Wood Treated and Preservatives Used in the 
United States in 1927,” in which you will find 
information on the consumption of zinc chlor- 
ide for wood preservation purposes over a 
period of years, together with several back 
issues of the Wood Preserving News, which 
contains articles on zinc chloride treated tim- 
ber structures. 


The specification No. 35 C referred to by 
Mr. Hicks is that adopted by the American 
Wood Preservers’ Association and as it is 
supplied by the organization on request it is 
not remitted here.—Enrror. } 


Forms for Stock and Order Record 


Can you give us the name and address of a 
printer or user of forms for keeping tab on 
order files with lumber stock on hand?—IN- 
QuIRY No. 2,343. 

[This inquiry comes from an accountant con- 
nected with a large lumber concern in the 
Southwest. It is thought that the inquirer 
wants forms for keeping a perpetual inventory 
of retail stock. Accordingly he has been sup- 
plied with copies of a booklet published by the 
AMERICAN LUMBERMAN in which are given the 





forms with description of the methods used by 
various lumber concerns in keeping perpetual 
inventories. The name of the inquirer will be 
supplied to readers on request.—EDITOR, } 


Spool Wheels for Log Rails 

I am writing you to see if you can give me 
any information with regard to tramway Cars. 
There is, in this neighborhood, what we call 
a pinch-wheel tramway car, but this car is not 
practical for what it was made.for as is shown 
fy the illustration in Figure 1. I am in the 
market for a spool-wheeled tramway car, as 
per illustration in Figure 2. 

As you can see, this type of wheel will run 
on the rail regardless of the size of the log 
rails, but will not climb. 

I would like to know of any company which 
makes this spool type of wheel, as it is very 
practical for summer logging on log tramways 
and will carry three times the load.—INQuiry 
No, 2,337. 

[This inquiry comes from New York. The 
illustration or sketch referred to in the one 
case shows a grooved wheel in which the 
groove is narrow. In the other case, it shows 
a wide grooved wheel that might better be 
described as a wheel with a beveled flange on 
each side. 

No doubt, there are factories or foundries 
that make, or can make the wheels of the kind 
wanted by this inquirer. The lists available do 
not indicate with sufficient detail the character 
of wheels made by various concerns to deter- 
mine whether any of them make the type 
wanted or not. The inquiry is published with 
the hope that it will come to the attention of 
readers who know where wheels of this type 
can be obtained. The name of the inquirer 
will be furnished on request.—EbiTor.]} 
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Lumber in large quantities is | writing a little over 190,000,000 | out for their inspection. The 


arriving at Duluth from Bay- 
field and Ashland along the 
line of the Wisconsin Central 
and from the north shore of 
Lake Huron in Canada. It all 
finds a market in the wheat 
country west and northwest of 
Lake Superior. 
** * 

A heavy rain having caused 
a rise of four or five feet in 
the Androscoggin River in 
Maine, Mr. Plummer started 
his Lisbon Falls drive on the 
20th and before 10 o’clock had 
got 1,500,000 feet over the 
falls. 

* * *# 

From the Stillwater (Minn.) 
Gazette we learn that work at 
the boom is progressing very 
favorably considering the low 
stage of water. About 225 
men are employed, turning out 
1,500,000 feet a day. All the 
logs are below the Four-mile 
Island. The boom will un- 
doubtedly shut down in about 
two weeks. Twelve horses were 
put at work Monday to haul 
all the logs from the bars, and 
the company intends to make 
a clean sweep of all the logs 
this year. Up to the present 





feet of logs have been run 
through the boom. 
** * 

An extensive sawmill, furni- 
ture factory and dry house, it 
is said, are to be erected at 
once at Evansville, Ind. This 
new establishment will give 
employment to about 200 
skilled workmen. It is expected 
the rolling mills at Evansville 
will soon be started up. 


** * 
A tornado which recently 
passed over Alpena, Mich.. 


blew down about 1,000,000 feei 
of pine timber in that territory 
** * 

The Inter-State Industrial 
Exposition of Chicago has be- 
come one of the established and 
recognized institutions of the 
American continent, reflecting 
the progress of the country in 
industry, science, invention and 
art, and attracting to its an- 
nual exhibitions delighted hun- 
dreds of thousands of visitors 
from all parts of the country, 
who are unanimous and em- 
phatic in expressions of grati- 
fied surprise at the aggregation 
of novelties everywhere spread 





exposition of 1879, commencing 
Sept. 3, and continuing to Oct. 
18, will maintain the character 
of the series in the number and 
quality of exhibits. 

* * * 


The Gladwin (Mich.) Record 
says: “Some of the best driv- 
ing ever done on the Sugar at 
this time of year was per- 
formed last week, when the 
river was cleared of a large 
jam of logs extending from the 
mouth of the Little Sugar to 
the Tittabawassee, about ten 
miles, in two days. The logs 
in the northern streams and 
branches are nearly all in boom 
limits. 

** * 

Another flooding dam_ is 
being constructed on the Black 
River in Wisconsin at the head 
of the Dells. Miller’s sawmill 
is being removed from Green- 
wood for the purpose of saw- 
ing out the necessary lumber, 
of which 600,000 or 700,000 
feet will be required. The dam 
will be finished this fall and 
when done will make the flood- 
ing arrangements along the 
whole river very complete. 
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Southern Piners Expect Heavier Trade During Fall 


Southern pine booking during the week ended July 27 
were 8.5 percent less than the production, but shipments 
exceeded the production by 1 percent, so that while there 
has been a further decline in files of unfilled orders, stocks 
have been reduced a little. Unfilled orders of 116 mills on 
July 20 equaled only 15 days’ production, but made 23 per- 
cent of gross stocks. While the stocks of 105 identical mills 
on July 1 were 2.97 percent larger than those of Jan. 1 
this year, they were 8.56 percent less than those of July 1 
last year, and these figures show that there has been no 
serious accumulation. Prices are rather soft, but low of- 
fers are being accepted by only the smaller mills, and are 
so unprofitable that many of these are closing down. The 
larger plants are quite confident of an improvement in trade 
as soon as middle West and southern farmers begin to cash 
in on their crops, and believe it wise to hold themselves in 
readiness for the expected rush of fall orders from the 
country yards, 


Fir Mills Have Low Stocks and Good Order Files 


Bookings of West Coast. mills were 16.05 percent less 
than production during the week ended July 27. During 
the four weeks ended that date, however, orders exceeded 
output by 100,000,000 feet and shipments exceeded it by 
288,000,000 feet, so that the mills still have good order files 
and greatly reduced stocks. Unfilled orders of 140 mills 
on July 20 were equivalent to 23 days’ production and to 
50 percent of gross stocks, stocks of these mills then being 
14.2 percent lower than on Jan. 1 this year. 

Of the week’s business, 45 percent was rail, 16 percent 
export, 7 percent local and 32 percent domestic cargo. Of 
domestic cargo bookings during the week ended July 13, 
16 percent were for California and 71 percent for the At- 
lantic coast, the movement to the latter destination being 
stimluated by low intercoastal rates. Foreign business is 
heiped by low transpacific rates. 

Eastern cargo buyers are claiming a little larger benefit 
from present rates, but prices show no decided change. In 
the middle West market, concessions have been reported, 
but these have been on straight cars, the general report 
being that mixed cars sell at firm prices, 

It is probable that unless the weather changes, many of 
the logging camps will have to close down because of fire 
hazard. Log stocks are low and are largely in the hands 
of the sawmills, so that prices of logs may stiffen. 


Redwood Files Well Filled; Cypress Sales Are Fair 


Southern red cypress has recently been in fair demand, 
sales about offsetting production. Tank stock has moved 
exceptionally well, and there is little left at the mills. In 
fact, all thick stock has sold readily. Low grades are ab- 
sorbed about as fast as they accumulate. Recently there 
was a reduction of $5 in the price of C finish, and it is now 
in fair call, some B also being taken. A number of shop 
items have been advanced. Demand for sheathing is poor. 
In buying other yard items the retailers are very stringent 
in their specifications and ask quick shipment of badly 
mixed cars, so are not taking any more than is necessary 
to meet current requirements for particular jobs. On 
straight cars, concessions are sometimes available, espe- 
cially from smaller mills. 

Though identical California redwood mills during the 
10 weeks ended July 20 cut 5 percent more than in the 
corresponding period of last year, their orders were 11 
percent and their shipments 10 percent larger than last 
year’s. The report for 14 mills on July 20 showed that 


Lumber Statistics Appear on Pages 48, 49 and 








their unfilled orders were above normal. Total reports for 
all the mills for the first 29 weeks of this year give orders 
as 8 percent and shipments as 1 percent above the pro- 
duction. Of their business, 33 percent came from northern 
and 24 percent from southern California, 27 percent from 
other than western States, and 15 percent from overseas. 


Business in Western Pines Shows Some Improvement 


Identical Inland Empire mills during the 10 weeks ended 
July 20 sold 97 percent as much as in the corresponding 
period of last year, which is a good showing, but their 
production was 5 percent larger than last year’s, so they 
have been accumulating some stock. Reports from all 
mills, however, show that since the first of the year they 
sold 2 percent more and shipped 4 percent more than their 
cut. All Idaho pine items have been selling readily, and 
mill stocks are low, with prices firm. In Pondosa, weak- 
ness is apparent, especially in shop, demand for which is 
slow. Some mills have been offering concessions of $2 on 
common items and on D and C selects. Demand tends to 
improve, bookings of identical mills for the week ended July 
20 having been 7 percent larger than those of the corre- 
sponding week last year, increases in sales having been 
reported both that week and the preceding one. ; 

California pine: mills reported that on July 20 their 
stocks were 5.5 percent lower than on the corresponding 
date of last year. During the first 29 weeks of the year 
they had both cut and shipped 3.6 percent more than for 
the same period of 1928, while their bookings were 1.4 per- 
cent less, but order files July 20 were about equal to 26 
days’ production. Reports on sales prices during the week 
ended July 23 show that the principal items remain steady. 


Arkansas Soft Pine Mills Expect Active Fall Trade 


Arkansas soft pine mills report a good business in finish 
and shed stock. Of 173 cars shipped during the week ended 
July 27, 63 went to four Lake States, 19 to Pennsylvania, 
New York and New Jersey, 24 to New England and 39 to 
Texas and Oklahoma. - Prospects for fall trade are good in 
the South and middle West. Small mills still offer keen 
competition on boards and dimension, but show an in- 
creasing tendency to hold their stock until fall demand 
strengthens quotations. Order files are all low, but are 
expected to fill out within the next week or two. Mill 
stocks are small, and current sales have prevented any 
accumulation. Prices of finish and casing and base are 
a little softer, but other items are about steady. 


Hardwood Inquiry Points to Increase in Buying 


Hardwood mills and distributers report an improvenient 
in trade prospects, the inquiry for fall needs now being 
quite active. The principal consumers are buying some- 
what better-than they were at this time last year, but so 
far have provided for current needs only, though prospects 
are that during fall they will require large amounts of 
hardwood. Automotive factories are getting started on 
their new models and expect good sales during fall, espe- 
cially to the country trade. Furniture sales have increased 
following the shows, and the factories are now taking more 
hardwood. Flooring plants are buying more liberally than 
they were recently, and sash and door trade is quite active. 
Quotations are steady with few exceptions, there having 
been a slight mark-down in northern 8/4 hard and soft 
maple during the week. The general expectation is that 
there will be advances during fall. On July 20, unfilled 
orders of southern mills were equal to 42 and those of north- 
ern mills to 39 days’ production. 


50; Market Prices and Reports on Pages 77 to 81 
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Staple-less Lumber Package Clings F 
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Exact Size Is Assured by Saws That Trim Both Ends Simultaneous| pnd | 


St, PauL, MINN., July 29.—Capitalizing on 
lessons learned during the first year’s experi- 
ence with packaged lumber, at the mills and in 
the field of distribution, the Weyerhaeuser af- 


a little more than a year ago: 

1. By increased rapidity of production, it 
puts the re-manufacturing and packaging op- 
eration on a volume-basis commensurate with 
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This picture shows how economically the mill can do the operations that would take a 
carpenter many times as long on the job. The boards to be contained in a single package 
are arranged on the iron bench. Next the stop at the right—a block of steel heavily faced 
with rubber—comes up. Then the “kick-finger,” under the hand of the man at the left, 
moves forward and pushes all the boards forward against the stop at the right. When 
they are thus evened up, a rubber-faced clamp moves inward from the front to hold them 
firmly in position against the guide at back, and the stop at right and “kicker-finger” at 
left then withdraw. The two sawheads now slide forward, make a perfect cut at each end, 
and slide back again. The front clamp shifts away, releasing the lumber, which is then con- 
veyed, by the belt at the right hand end of the machine, to the packaging table. It’s all 
automatic—pressure of a light lever makes an electric contact that sets all the succeeding 
operations in process 


filiated mills in Minnesota, Idaho and the north the increased demand 


for the executives of the Weyerhaeuser group 
are satisfied that the packaged lumber plan js 
succeeding, that it has “come to stay” and that 
the results of the first year’s experience with 
the plan justify investment in improved and 
permanent equipment. 

The new type of package was developed and 
adopted largely as a result of investigations 
that the Weyerhaeuser Sales Co. carried out 
among lumber merchants and building con- 
tractors distributing and using the remanufac- 
tured and guaranteed stock. Only one criticism 
was reported, both by salesmen and field super- 
visors, and by independent investigators who 
were employed. This was to the effect that 
sometimes the metal staples that attached the 
end-caps to the packages were broken by care- 
less removal of the caps, so that the mechanic 
had some slight trouble in using the boards, 
So the new package altogether eliminates the 
staple. 

This innovation starts with the end-caps them- 
selves. Made of a specially developed, light 
and strong «fiber-board, they are fabricated so 
as to decrease the time required for their at- 
tachment to the lumber. The role of the staple 
in holding the caps to the lumber is taken over 
by strips of gummed cambric, one attached to 
the top, the other to the bottom wrap-board. 
Special adhesive is used, and is moistened by 
a chemical mixture that makes it “set” rapidly. 
Furthermore, the end-cap is fixed on to the 
package with a newly designed pneumatic 
clamp, which holds it until adhesion is complete. 

Unusual tests, made before the device was 
adopted as a substitute for the earlier end-caps, 
demonstrated that the new type of “container” 
would stand any treatment the package is likely 
to receive during loading or subsequently. Some 
of these were adhesion-tests that showed the 
package capable of sustaining a far greater 
weight than that of the lumber it is required 
to hold. Drop-tests, simulating any impact, 
either full on the end or on a corner or edge 
of an end of a package, also were withstood 
entirely satisfactorily. This is because the com- 





Pacific coast have developed and are installing 
a new double re-butting machine and a new type 
of package, according to announcement just 
made from the headquarters of Weyerhaeuser 
Forest Products in this city. 

In summary, the new equipment has the fol- 
lowing advantages over the single-cut rig with 
which the packaged lumber plan was initiated 








There will be no under-lengths or over- 
lengths in the package, because of the use 
of this clever device—not even a slight vari- 
ation. No matter what discrepancies there 
may be in the lengths of the boards as they 
are brought on, the pneumatic “kick-finger” 
pushes them against the stop at the other 
end evenly. It’s more than human—invariably 
accurate 


for the packaged line 
on the part of the re- 
tail trade. With a green 
crew, the firsi installa- 
tion was turning out a 
complete package 
every 10 seconds at 
the end of two weeks’ 
operation. 


2. By decreasing de- 
pendence upon the hu- 
man element in the op- 
eration, it exercises the 
maximum precaution 
to make the lumber 
exact in length and in 
finish. 


3. It protects’ the 
production to a degree 
impossible with the 
earlier machines. 


4. As an extraordi- 
nary example of auto- 
matism and synchroni- 
zation of detail, the 
new machine is com- 
pletely “foolproof.” 


However, it has the 
disadvantage of costing 
some six times more 
than the price of the 
first re-butting rigs. De- 
spite that fact, its advan- 
tages have caused it to 
be adopted as standard, 
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This board comes successfully through a micrometric test for 
accuracy in length, and measures exactly four feet, down to the 
thousandth part of an inch, as it is held against the steel index 
plate at the back of the machine. It couldn’t be otherwise, for this 
machine will not operate unless the movable sawhead is set prop- 
erly in the micrometrically accurate slots of the steel index plate, 
the other sawhead, of course, being fixed. The demonstrator is 
H. H. Payzant, inventor and designer of all machinery for pro- 
ducing 4-Square lumber 
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ils More Easily Removed by Carpenter 


ill ond Can Not Operate Unless Spaced to Micrometric Fraction of Inch 


bination of sleeve and hinge, which was the 








which makes an electric contact that sets the 
several succeeding operations in process. 


a foot apart. The distances between these slots 


are micrometrically exact, and the machine can 





group basic principle of the first “container,” and e ec ns in 
lan js which enables it to accommodate itself to in- First, a rigid metal positioning stop at the not operate unless the movable sawhead is set 
d that ternal movements of its contents, is retained in control-end comes up; then a “kicker-finger’ in one of the indexing plate slots. Thus the 
> with the new one. attached to the other sawhead moves against lumber is made correct in length, to a minute 
d and One of the most interesting of the tests was the group of boards and presses them, no mat- fraction of an inch. 
conducted on a machine that subjected the pack- ter how unequal in length they may be, against While the saws are essentially the same as 
d and aged lumber to the same racking and weaving the positioning stop. A row of rubber-faced those in the first rebutting machines, there is 
rations clamps moves inward from the front of the A 
d out machine and presses the boards against the ! 
con- guide at the back. When they are held thus, 
1ufac- rigidly, with their butts even at the forward 
iticism end but uneven at the opposite extremity, the 
super- grip of the stop and the kicker-finger is with- 
+ who drawn. This frees both ends of the boards so 
t that that the trimmings fall away when the cut is 
d the made. 
care- This is done by both sawheads moving for- 
chanic ward simultaneously and then, when the cut 
oards, is finished, back to their original positions. As 
-s the this occurs, the clamps are released and a belt- 
conveyor carries the pile of boards forward 
them- to the packaging end of the rig. When it is 
light brought to the right position for the men who 
ed so apply the end-caps, the lumber moves trans- 
ir at- versely off the rig proper on to the packaging 
staple table. len’: steel 
. over In general, this rebutting operation is similar 
ed to to that done by the earlier machine, except 
oard, that it trims both ends simultaneously, and is 
od by improved in every detail. Thus, whereas the 
pidly, saw was brought down manually for the cut in 
> the some of the earlier machines, or by a separate 
matic contact of an‘electric button, in the new equip- 
plete. ment this part of the work is entirely automatic. 
was Accuracy of — is paprances sg we fact 
-Caps, that one of the sawheads is movable and can . , : 
ner” This picture shows the cap band already ¢ slid nearer or farther from the one at the ae ee ee oe nS 
likely slipped around the boards, and the gummed control-end, according as the lumber is to be P snopes engage aos ce ctoayy f ont 
Some cambric applied to the top end and forced longer or shorter. At the back of the rig is a =} be os Fl on pBgrcers one aah 
1 the into place against the reverse side of the * steel indexing plate, with a series of slots ; ee te Bag og Pligg Beige 8 agen 
— top wrap board. The operator is now apply- ee ee cok package comes along to the " operator, the 
me BO Tg ge awe 
th been previously labeled in the stockroom, e g) 
. - - 
panies and are supplied to the operator in a mov- one device which has been favorably commented 
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able tray, with a pan of moistener 


that would be encountered during an ordinary 
freight-shipment across the country. There 
were no undesirable effects of this treatment, 
for the reason that the gummed cambric, that 
attaches the fiber band to the lumber, smooths 
out the sharp edge that the band presented when 
attached with staples. This permits of easy 
sliding of one package across another. 

So the merchandise will stand shipment bet- 
ter than the first 4-Square package did, and can 
be loaded into a car or piled in a dealer’s shed 
more easily and quickly. Also, the taped pack- 
age is easier for the building mechanic to re- 
move than was the earlier type. 

To produce this new package, a new machine 
has been developed and is known as the Pay- 
zant double rebutting machine, because it was 
designed by Harry H. Payzant, former planing 
mill superintendent for Weyerhaeuser Timber 
Co., at Everett, Wash., the inventor of all the 
mechanical details of the 4-Square process. 

In general, the equipment may be described 
as a long iron bench with a sawhead at each 
end, both motivated from a single control so 
as to re-butt simultaneously both the extremities 
of a small pile of boards. Only two men are 





on by all who have seen it. It is a trueing in- 
strument attached to the housing of the saw, 
by which the blade may be corrected at any 
time that an operative observes even the slight- 
est departure from absolute smoothness in the 
cut produced. 

Mr. Payzant, the inventor of the machine, 
expressed the attitude of the Weyerhaeuser ex- 
ecutives and millmen when he said: 

Now we have the final machine and the final 
package. A few minor details have been 
checked up since the first installation of the 
new equipment, and are being installed on the 
other improved-type machines now in opera- 
tion. But the mechanical problems connected 
with packaging lumber have been solved. In- 
itial shipments of material in the new pack- 
age have exceeded our highest expectations 
for good delivery to the retailer. 

With this part of the program entirely re- 
vised to a satisfactory status, we feel more 
than ever that 4-Square is a demonstrated 
success, and the organization now is in a posi- 
tion to concentrate upon the fullest develop- 
ment of the merchandising aspects of the plan. 

cae eaaeeaaanaaae 

THE AMERICAN automobile having been uni- 
versalized, the American girl glorified and the 
American talkie popularized, the next step is 


for required to run it. Lumber is brought alongside That the package will cling firmly to the for some Ford, Ziegfeld or Hays to arise and 
the on trucks, is lifted down on to a pair of horses, lumber, thus protecting it until it reaches put the American home through a similar 
lex and there is piece-labeled with a small manual its destination, is made clear by this dem- process. Perhaps a combination of super or- 
his stamping device by the second operative. Both onstration. Here a cross-bar is thrust into ganizer, showman and promoter is needed to 
op- men together arrange the boards in piles of one package, and the cling of the package awaken the attention of the public and put the 
ite, the number to be contained in a single package, supports the weight of the lumber and of a home “on the map” in a way, and to an ex- 
is and lift them on to the machine. Then the* man. Though the package is staple-less, it tent, justified by its dominant importance to 
ro- worker at the control-end presses a light lever is remarkably effective society. 
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The “Shed Show” as a Merchandising Aid 


[Continued from Front Page] 


inducing the public to visit his establishment 
and inspect his goods under favorable auspices. 
Illustrative of this plan is the successful build- 
ing show recently conducted by the Iowa Build- 
ers’ Supply Co. at its Cascade, Iowa, yard, 
under the direction of C. C. Hotchkiss, the 
local manager. 

This event was thoroughly advertised in ad- 
vance, and brought large numbers of visitors 


to the yard on the two days of the show, June 
On page 35 is reproduced, 


28 and 29. in re- 








with the prizes donated by the Iowa Builders 
Supply Co. represented a total value of about 
$150. In each case the contest was held at the 
booth where the prize was to be awarded, a 
certain hour being established for each contest, 
which hour was posted on a large bulletin board 
so that all visitors were informed as to when it 
would take place. Each manufacturer’s rep- 
resentative conducted his own contest, and in 
cases where judges were needed they were se- 
lected from the crowd. 


These contests included about everything in 


t 


-_ 








Showing some of the exhibits ready for inspection at second annual building show of the Iowa 


Builders’ 


duced size, one of the large circulars which 
were distributed freely throughout the com- 
munity and posted in conspicuous places. This 
reproduction will be of special interest to deal- 
ers desirous of planning similar events, be- 
cause it shows the general setup of the event. 
For two weeks prior to the show large adver- 
tisements were carried in each issue of the 
local paper, giving the full particulars, and a 
few days prior to the dates set for the event, 
printed postal cards extending a special invita- 
tion to attend, and stating that $150 in prizes 
would be given away, were mailed to each fam- 
ily in the company’s trading territory. 

For its last year’s show the company rented 
a vacant store building, but this year it was de- 
cided that the proper location for a display of 
this nature was right at the dealer’s own place 
of business. Therefore it was held in the main 
driveway of the lumber shed, and Mr. Hotch- 
kiss says that the very satisfactory results, in 
the way of attendance and interest, proved the 
wisdom of this decision. The yard has a very 
favorable location, being on the main street, 
down town, within a short distance of the other 
stores, which of course was a big advantage. 


Mr. Hotchkiss puts a good deal of emphasis 
on the importance of the arrangement and dec- 
oration of the booths, in order to have every- 
thing as attractive in appearance as possible, so 
as to draw attendance and create interest. 

Many of the manufacturers whose products 
are handled by the Iowa Builders Supply Co. 
had representatives on hand in charge of the 
booths displaying their wares. These manu- 
facturers donated goods or products to be given 
as prizes in the various contests, which together 


Supply Co., 


Cascade, Iowa 


the way of a sporting-event from guessing how 
many kernels of corn a rooster would eat to 
post-driving competitions. In the corn eating 
event, by the way, the rooster was placed in a 
Tip Top brooder house, which the company 
handles, and which was set up at the end of 
the driveway. The representative in charge had 
everyone inspect the house before showing the 
rooster and thus advertised the building very 
well. The post-driving contest was held late in 
the evening, giving the farmers who were busy 
haying a chance to be on hand, the aid of au- 
tomobile lights being enlisted to illuminate the 
space where the post-driving contest was held. 
Each visitor at the show was requifed to reg- 
ister at a booth, on a 
regular _ registration 
card, which is repro- 
duced on this page. 
Many visitors, in -regis- 
tering, gave valuable 
information regatding 
their intentions to build, 
repair or remodel, 
which will be followed 
up in regular “course. 
Each lady registering 
was given a bread 
board or a clothes-pin 
apron. i 
The display of Curtis 


interior trim and wood- My name is 


usually is the deciding factor in the matter of 
home improvements and decorations. 


“We are thoroughly sold on the idea of build- 
ing shows, when properly conducted,” said Mr, 
Hotchkiss to the AMERICAN LUMBERMAN. “Like 
everything else, however,” he continued, “jf 
proper effort is not put behind it the result will 
not be satisfactory, and it would be better jn 
such cases not to attempt to put on a show, 

“Our own experience along this line has been 
very satisfactory, so far as this particular yard 
is concerned. To illustrate, at our first build. 
ing show we displayed a certain article on 
which our sales had not been satisfactory. After 
the show we sold a larger quantity of that ar- 
ticle during the remaining six months of the 
year than we had sold in any previous two 
years. We also noticed an improvement in the 
sales of other commodities that were advertised 
and displayed. Our paint sales in particular 
have shown a wonderful improvement since we 
started our building shows. 


“That the public is interested in these build- 
ing shows is demonstrated by the fact that 
since our second annual show was held recently 
we have had numerous inquiries from customers 
concerning some commodity that was displayed 
there, and which the customer mentioned as 
having seen. 

“The public, as a rule, has the impression that 
a lumber yard is just what the name signifies— 
simply a place to buy lumber. That designa- 
tion was entirely proper 30, 40 or 50 years ago, 
but conditions have changed and are continuing 
to change. The place of business that our 
fathers and forefathers knew as a lumber yard 
is today in reality a builders’ department store, 
with lumber as only one of the items carried, 
and making up only about 30 percent of the 
entire volume. 

“I feel that these shows make it possible to 
really merchandise one’s stock, and when the 
lumber yard managers get so that they mer- 
chandise their stock the retail lumber busi- 
ness will be conducted more as it should be in 
this modern age.” 

Another method of modern display used by 
the Iowa Builders Supply Co. at its Cascade 
yard is a modern display room, with large 
plate glass front, and background finished in 
beautiful shades. The floors of the show room, 
of which the display window is a feature, are 
of oak, and a pair of French doors lead into 
same from the alleyway. This room is well 
lighted at night, makes a very attractive appeal 
to those passing by. 

Mr. Hotchkiss says that he regards the show 
room as being as essential to a lumber dealer 
for displaying his merchandise as a show win- 
dow is to a department store. He says further 
that many compliments have been received from 
various manufacturers’ representatives stopping 
at his yard, as well as from local and outside 
people, concerning this show room, so he is 


ALL ADULTS 


Good for One Chance on Prize 


Fill out and deposit in “Drop Tickets Here” Box 


TO-DAY 


Prize drawing will take place half hour before close of demonstration 
I am interested in (check which) : 


(_] New House Painting 
C) Repainting (Farm) 


(-] Repainting (Town) 
[_] Interior Decoration 





work and the booth de- 


voted to paints ‘and col- Street or Route 





ored enamels proved es- 


pecially attractive to Town 


State 





the ladies, proving that 
the “lady of the house” 





All visitors were required to fill out this registration card 
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satisfied that it is attracting people and business 
2 to his yard. 
1 “Insulation, ventilation and improved methods 
@Ca Vfl It I? Ul a 4 of construction are more and more coming into 
use,” said Mr. Hotchkiss, “and the public should 
tter ‘of be informed regarding these through the ag- 


gressiveness and initiative of the local builders’ 

B T D T N S H O W department store. Customers are not going to 

ay L come to us and ask for something that they 
wit, 


id N have never heard of and know nothing about, 
; Like So it is up to us to tell them about these prod- 
ed, if : Da ucts, what they are for and what they will ac- 
ult will WHEN? y . WHERE? complish for them, how they are applied, and 
tter in the satisfaction and saving that will result from 
1OW, and O r their use. To accomplish this we know of no 
as been J u better method than through the building show 
ir yard une : in full co-operation with the manufacturers who 





























build. ; Lumber exhibit.” 
yr 28 and 29 Evening eurenseers 
Alte Yard How to Reduce Lumber Loss 
of the Wasuineron, D. C., July 29.—Lumber losses 
is two * * aggregating $85,000,000 a year, resulting from 
in the An nvitation sap stain damage may be materially reduced 
ertised by simple preventive measures, Says a state- 
ticular ment issued by Axel H. Oxholm, director of 
nce we is the National Committee on Wood Utilization 
of the sc eeavemnent of ae gph i losses, 
build. . * if Says the statement, result not only from im- 
hers Extended to every family in the Cascade trading pation Be yg ies May = Mig oe 
-cently from faulty methods of air seasoning, storing, 


tomers territory to and transporting of lumber. 


afaad “Every lumber using and lumber producing 
ary BE OUR G UEST section of the United States suffers appreciable 

en ——_ = staining - wood,” Mr. — 
’ * olm declares. “Individual losses of from $15 
n, that On These Two Big Days to $30 a thousand feet are not uncommon,” 


ifies— 


signe- E th - F = ee to fag Per —_ way 
tiger to reduce these losses, the Nationa mmittee 
eae N O Charge very ing ree on Wood Utilization has issued a bulletin, “Sap 
t an Stains of Lumber and Their Prevention,” This 
, wail ° bulletin, the most complete treatise of its kind 
Pr uessing on es S ever published, was written by Dr. Ernest E. 
wriell Hubert, professor of forestry in charge of the 
f the . P forest products research laboratory, University 
. will be held each afternoon and evening. Contests will be conducted 80 of Idaho, an outstanding authority on the sub- 
ne that there will be no embarrassment to those participating. ject. — ; f } 
: D ‘ B th . = “ in one pt ye sega 
information on the various types of sap stain, 
bush. Each ISp ay 00 a how to aay ame “eo ae on 
fi : : a ae Susi the practices to ollowed to reduce the dam- 
be in will be the scene of a guessing contest, ye! each individual a be re- a — cub sale te Seales. Gi asin 
quired to register at each booth in order to participate in the prizes cutahnais to Sik on Ge Shek. Qa Gn: ued 
od by awarded solution of the sap stain problem lies in adopt- 
on ing efficient methods of preventing the devel- 
arge 


opment of the molds which cause sap stain, 


“> Manufacturers Co-Operating With Us: Kriss bh tbe eiek be eles an ae 


foom, wood once infected with stain, soontety it 
» are . is free from decay, can be applied. It is shown, 
into The Lowe Bros. Co. Curtis Bros. Co. Beckman Dawson Rfg. Co. for instance, that ‘sap-stained lumber may fre- 
well Paints, Varnishes and Enamels Interior Trim and Woodwork Asphalt Roofing and Shingles quently be used without ——_ a oe and 
I : i ; kets, ceili r, doors, 
nis Tip Top Mfg. Co, Adel Clay Products Co. Janesville Fence & Post Co. Ye agen ig Meg iath, pre Penge The om, 
show Portable Hog Houses and Poultry Brick, Blocks and Tile Apex Fence and Wire toys, and turnings, and for many other pur- 
ealer Houses poses. , , f 
ther Wood Conversion Co. United States Gypoum Co. Red Top Stool Post Co. dalnt’ Gak e tet ee 
from ee Wet ae ee ecaidaer apenas: — which contains thirty-five ager ag _—— 
ping body Coal Co. Atlas Portland Cement Co. Clay Equipment Corp. how the fungi causing stain attack wood, the 
tside —_ of Sean Heart” Atlas and Lumnite Cement Gates and Barn Equipment typical appearance of wood affected by sap 
le 1S 


stains, the machinery and equipment neces- 
sary for dipping lumber, and similar features. 

The bulletin may be obtained from the Su- 
perintendent of Documents, Government Print- 


Open Day and Evening 
J | tw E 2sa8 and JUNI E 2s ing Office, Washington, D. C., or from the dis- 


trict offices of the Department of Commerce, 
located in the principal cities. 


ze 





, ; to be . 

S I 50 im P rizes awarded ~~ Finds Complaint Unjustified 
oO ood Kansas City, Mo., July 30.—R. T. Titus, 
“ FREE T a s Ee LADI ES field engineer for pay? West a gy 
: ° Association, made a flying trip all the way from 
Useful souvenirs will be passed out to the first 190 ladies attending the show Detroit to Kansas City last week, only to find 
that the call for his services was a mistake. 
4 Complaint had been made that on a house built 
five years ago at Richmond, Mo., the fir siding 
= ()W had rotted almost completely. One look con- 
7 ° vinced Mr. Titus the siding was not fir, but 
another wood, not much used for siding in this 
territory, which apparently had been put on 


green. Fir siding used on other buildings on 
the premises was found in perfect condition. 





a C. C. HOTCHKISS, Local Manager. 


This hand-bill gives a good idea of the “set-up” and program of the show 
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In the Realm 
Getting the HousqW 


Hope Deferred Maketh the Heart Sick, iy _ 














° ; en—4 
American Builds a Gar 
hors 
inside decoration was needed, partitions could be moved. impc 
This young lumberman has his house, and he has it now. It is cred 
a charming place, and it is still changing and growing. It is slight Som 
wonder that this-dealer believes in the modernization idea. He sion 
has proved that intelligent planning can make of the idea an into 
important factor in gathering the gold of family life. with 
* * * 
Another way of getting the house when it is needed is, of course, O 
This is the trellis fence and gate of Joe Marchellino’s garden at through deferred payments. buy 
Grinnell, Lowa There are many angles of periodic payments that need to be tha 
discussed and understood; so many, in fact, that most discussions eas) 
DEALER said to us recently that he often sees families fail to round the matter out. They deal with big and nation-wide — 
A wait to build the houses of their desires until their children °°O20mMic en son or with practical troubles in administering par- the 
are nearly ready to leave home and start their own careers. rag ay ag or they — the modern failure to provide re 
This retailer was not thinking at the moment of the effect these or a home by foresighted saving. - 
long delays have upon his own sales. He was, in fact, thinking The Economic Engineer at Work a 
ahh cathy seria as a youngster at home and, later, as head of We have much respect for the economist who takes an eagle’s- inv 
pote ws : F eye view of these payments and all that they imply. He talks in It 
His father and mother finally built the house they had long terms of national savings. He discusses tthe effect of expanded sol 
planned; but they did not get it done until their oldest son had manufacturing and marketing facilities wpon future balances of in 
left home. Within a few years the other children, too, were follow- production and consumption, and he points out the dangers of this eff 
ing various careers in distant places; and the big house became, heavy burden of consumer credits on the business structure in the 
in a certain sense, a monument to loneliness. event of financial depression. 
’ These matters belong in the new science of business manage- 
Delay May Hamper a House's Usefulness ment, and their importance is not doubted for a moment. Like sti 
It was unnecessarily large for its later uses, and the building any complicated machine, business must work smoothly and eff- ha 
had no chance to fulfill its destiny. It was the product of dreams ciently, else it is less valuable than the simpler tools it has dis- to 
that centered about the children. But the delay made the hoped- 


for period, when the house should minister to their needs and 
pleasures, all too brief. 


This, so our lumberman friend remarked, is not an unusual 
occurrence. 
Slowly matured plans and slowly gathered resources finally 


flower into a house... But meanwhile, the passing years bring the 
phase of family life, for which the building was. planned, toward 
an end. Presently an elderly man and woman find themselves 
living in a new house of many rooms, designed for youthful life 
and entertainment. The house is new, but it does not suit their 
purposes. What they really want is compact comfort. 

Of course, the size of the house is not the most important factor. 
Had they grown accustomed to it through a score of years while 
the little folks were growing up, its friendly familiarity and count- 
less associations would make it seem quite right. Without these 
associations, the owners too often find themselves strangers and 
uncomfortable in their own home. 

Competent architects know that the factor of timeliness is an 
important part of their professional advice. 

+ . ” 


The lumberman who told us these things added that his father’s 
home building experience had influenced his own plans. 

Like many young business men, he did not feel that he could 
afford the house he wanted and which in a real sense he needed 
for his family. He did not think himself justified in withdrawing 
that much capital from his business. Probably in a dozen or a 
score of years he could afford it; but these were the years when, 
if ever, he should have the use of the house. 


Choosing a Method 


Several possible ways were open to him. The one he chose 
offered itself somewhat unexpectedly. A house of suitable size 
and location but not superficially attractive was offered for sale 
at a bargain. He bought it. 

He could see in the building a good many possibilities for change 
and improvement, and these changes could be made one at a 
time when they could be afforded. When the outside needed paint- 
ing, some of the changes in exterior lines could be made. When 


placed. These economic engineers are doing an invaluable work 














Within the gate in the larger of the two pools. 
to be stalking a fish 


Joe’s small son appears 


in fitting this new device of consumer credits into the business 
power plant. 
” * - 

But as lumbermen look at the matter from the vantage points 
of their individual yards and the local building in which they are 
engaged, there are some intimate matters in which they are espe- 
cially interested. Deferred payments have come; and we can not 
stop the nation-wide use of them by refusing to employ them in 
our own trade. The practical questions for us are not national. 
They are local. They are questions of making a profitable use of 
such payments in our own sales. 

Some enthusiasts for customer financing get the cart before the 
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THome Building as Elsewhere—An Adopted 


+ ® on—A bout Farm Repairs 
arg 
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horse. They seem to think that providing the loan is the only 
jmportant factor in selling building materials. Give any family 





It is credit, they say, and building will follow as a matter of course. 
slight Some pessimists hold the same view but draw different conclu- 
He sions from it. They think that easy loans will bring everybody 
2a an into the market and that presently the community will be filled 
with houses for which their nominal owners can not pay. 
, * * * 
ourse, Of course, easy credits do sometimes result in ill-considered The smaller pool with a grape lattice in the background. Note the 
buying; but this happens less often in the house-building field startled faun; quite suited to such an Italian setting 
to be than in most others. Those people are mistaken who think that 
sions easy loans will set the whole community to building houses. Give lymberman friend mentioned; the people who plan and save and 
-wide some families a free gift of enough money to build a house, and dream but defer building because they have not yet enough money 
; Par- they'll not build it. They’ll lose it in a bucketshop or drive a saved. Meanwhile the years that would be most fruitful in home 
‘Ovide couple of times around the United States. Give some families a life, the years when the children are growing up, are getting away. 
house outright, and they’ll trade it for an airplane. There’s more _ Jt will be of mutual benefit if the dealer can go to such a family 
to home ownership than the money to build a house. with a definite plan, drawn on a mutually fair basis, that will turn 
' To be successful in home ownership or even to be interested in the dream house into an actuality and do it now. 
gle’s- investigating ways and means, a family must first want a home. Dealers who follow this plan tell us it is not at all difficult to 
ks in It sounds simple when so stated; but it should not, for that rea- appraise the credit risk involved. They soon learn to tell which 
nded son, be ignored. Does every family want a home? It does not, people have the firmness of purpose, in addition to a desire for 
sof in any real sense, else it would be more ready to make the’ aq roof of their own, which will see them through the years of 
thers effort to have one. saving necessary to complete payments. 
e 
Liberal Credits Accounted For er 
1age- A good many dealers understand these things, and their under- The home-owning instinct is going outside the house itself. 
Like standing explains their unusual credit policies. This department If S person is to judge by the number of dealers who display 
effi- has mentioned a number of dealers who extend very large credits trellis and advertise garden furniture and send eae pictures of 
dis- to selected customers. They do this, in the last analysis, because fences and arbors, American home owners are learning the uses 
work of wood in outdoor living rooms. It would be hard to guess, in 














Still farther back is the lattice house, part of the handiwork of 


dollars and cents, the importance of this part of the lumber trade. 
It is not hard to guess that this importance is increasing. 


A Shoemaker Builds a Wonderland 


This department numbers among its interesting friends a Sicilian 
shoemaker, Joe Marchellino by name. Joe is an industrious young 
man. Every working day he is to be found in his little shop in 
the college town of Grinnell, Iowa. He will lay down his hammer 
and give you an expert shine, meanwhile retailing the news of 
the day. 

Joe has some dark haired little folks at-home who are growing 
up into good Americans. He also has wistful recollections of the 
beauty of Sicilian gardens that bloom the year around; and these 
recollections of Mediterranean flowers have inspired the garden 
that, next after his family, seems to be the passion of Joe’s life. 

«. a = 


Sicilian gardens, so he says, are built of stone; walls, arches, 
steps and the like. But stone is not native to the Iowa prairies, 
and Joe has found that wood is a friendly building material that 
has possibilities not matched by the stone of his native island. 
He has found enough rocks for the margins of the two pools; and 
for the rest he has resorted to trellises. 

This garden, in a quiet corner of the city, has become something 


e. “Joe the Carver” of a wonder in central Iowa. People drive many miles to see it, 
and on Sundays there are usually long rows of parked cars along 
they are satisfied that these selected customers really want to the street. The place glows with the colors of countless flowers. 
ess own a home. They are so much in earnest about it that they are Joe is something of an authority on roses, and he has a way with 
willing to work and save for it; to put it first in their plans for plants. He can violate all the rules of gardeners and his trans- 
expenditure of their income. planted pets never so much as wilt when he moves them. Vines, 
nts  - s lilies, primroses and scores of other plants do their beautiful best 
are The deferred-payment idea, as applied to our business, is for him. 
pe- primarily for this type of people. Find such a prospect, and the e. 2.3 
not enthusiast mentioned above is right in his statement that if credit The photographs reproduced on these pages will indicate the 
in is extended the building of the house will surely follow. character and extent of the fences, arbors and trellises in this 
al. There are plainly a good many borderline cases; and it needs - unusual garden. We asked him where he got his design. He 
of experience to deal with them. tapped his head with his shoemaker’s knife and said he thought 








But at the moment we are thinking of the kind of people our 





But in the actual designs of the 


up the general plan himself. 
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different structures and for help in building them he relies on a 
friend who is known in the town as “Joe, the Carver.” This orig- 
inal person is a proverbial handy man whose skill with tools is 
extraordinary. He will build you anything from a wood box to a 
fair copy of a Sheraton sideboard. Garden furniture is his spe- 
cialty, if indeed he would admit that so universally capable a 
person could be said to have a specialty. These two Joes, working 
together, have built a testimonial and an object. lesson in “wood 
as a material from which to construct a formal garden. 
* = “ 


A Timely Garden 


You will bear in mind that Marchellino has his gardba -while 
his youngsters are growing up. It is in a certain sense an echo 
of his own boyhood, and he is passing on to his children ‘the’ same 
sort of beauty in which he lived in his Mediterranean home. 
Notice the little chap by the pool. It doesn’t take much imagi- 
nation to guess that living in this garden is going tosmake a 
difference to him. We’d like to say that it is a schooling in. Ameri- 
canism; but the inspiration is Italian rather than American, and 
unfortunately, only a few Americans even of Colonial_stock, have 
a passion for such beautiful settings. 

* * * 

This department has at various times expressed regret that 
midwestern farms show so little evidence of pride in appearance. 
Buildings go without paint, lawns are neglected, farm machinery 
is left in the dooryard and repairs are hastily and poorly made. 
Such a place can hardly be attractive to the occupants; and while 
they may become in a sense accustomed to the sight, it is small 


ee 


wonder that they have formed the habit of hurrying away in the 
family car to less depressing surroundings. 


Honest Pride in the Country 


While it is still all too easy to find such places, we imagine that 
the leaven of honest pride in appearance is once more finding its 
way back to the country. Flowers and painted yard fences and 
clipped lawns are to be seen, even in less pretentious farm groups, 
We would hardly have the heart to get rough with a farmer who 
did not find the strength and will to keep his place looking like 
a park. Let him who works as hard try to do better with appear. 
ances. But while one may not criticize, he may still regret that 
these evidences of the pride of appearance are lacking. They 
nurture ambition and self respect. 

There is one matter which we wish could be brought home to 
farmers. It is not only the matter of repairs but the manner in 
which they are made. A well-repaired building is usually as good 
as itewas before; in usefulness, lasting qualities and appearance, 
A hastily and carelessly repaired building looks twice its age and 
inspires neglect and misuse. Perhaps this is not a matter over 
which lumbermen have much control. At best they can but drop 
a few suggestions. Perhaps something might be done through the 
good offices of the county agent or the various farm organizations. 

It is a part of the great Structure of thrift; of getting ahead 
both financially and in those less tangible ways which for lack 
of a more exact word we have called honest pride. 

The Realm could wish that a campaign as well organized and 
as intelligently directed as the modernization movement could be 
pointed toward the reclaiming of farm buildings. 
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Model home recently erected in New Orleans, La., through co-opera- 
tive effort of lumber and building material dealers 


Dealers Co-operate in 


Building Model Home 


5'%4x12 feet. The two 
bed rooms each measure 
114%4x14Y feet, with the 
bath and passageway in —-——-- 
between. The kitchen 4.5 
measures 14%4x9 feet. , 
The house is done in 
color, and has all built- 
in features usually 
found in modern homes. 
Adequate closet space is 
provided. 

The kitchen, equipped 


Association of Commerce predicts that at the 
end of 1930 there will be 500 buildings of ten 
or more stories in the city. 


yNtw ORLEANS 


DEMONSTRATION. HOMEY” % 


visitors have examined the recently com- 

pleted demonstration home erected here 
through the co-operative effort of building ma- 
terial dealers, and a worth while public reac- 
tion is anticipated. The new home, according to 
the builders, is not a “model” house in the 
sense of exemplifying the most expensive type, 
but rather, its purpose is to demonstrate good 
construction, incorporating the advanced 
thought in home-building that is within the 
price level of the average family group. 

The home was erected in Lakeview, one of 
the city subdivisions, which is restricted j in orig- 
inal sub-division titles against promiscuous busi- 
ness establishments and against negroes. The 
home is of one-story, frame type with two bed- 
rooms. The grounds were landscaped upon 
completion of building operations and the home 
furnished before being opened to the public. 

The home is of the colonial type, designed by 
Weiss, Dreyfous & Seiferth, architects. Peter 
Bordages was the contractor. Work was car- 
ried on in easy stages with completion in four 
weeks. The 15 points of good construction 
sponsored by the Southern Pine Association 
were observed. 

Special features of the house include an ex- 
tra large living room, 23x13 feet, one-third of 
which extends beyond the balance of the struc- 
ture, with attendant improved ventilation. The 
dining room is small, or it could be more accu- 
rately described as a breakfast room, measuring 


CT): ORLEANS, July 29.—Thousands of 


with an exhaust fan 
and electric refrigerator, is finished in gray 
and white. The living room has a fireplace, 
and was equipped with a radio before being 
opened to the public. The bath is finished in 
green, yellow and white, and color is used plen- 
tifully in all parts of the house. 

An unusual feature is the use of redwood 
siding, furnished by the Great Southern Lum- 
ber Co. through the Griswold Lumber Co. (re- 
tail). The longleaf pine used in the frame- 
work, and the shortleaf also used in the con- 
struction, came through the same retail gard. 
The Madison Lumber Co. (retail) furnished 
the paint, hardware and the Curtis woodwork, 
one of the notable features of which is the 
“Vernon-Rochambeau” mantel in the living 
room. The beautiful colonial entrance also is 
a Curtis reproduction. 


The roofing is covered with Johns-Manville 
mottled Color-Blend asbestos shingles, furnished 
and put on by.the Taylor-Seidenbach Co., Inc. 
The flooring was furnished and laid by the 
Builders Service Co., Inc. 

The completed home, after the termination of 
the public inspection period, will be sold, and 
the dealers co-operating in the demonstration 
will each receive pro-rata of return based on 
their respective investments. 


EsTIMATING the number of Pa in 
Chicago i in actual use at 450, with fifteen more 
in various stages of construction, the Chicago 
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A Successful One-Man 
Retail Yard 


Mepway, Mass., July 29.—Here is the story 
of a successful and - profitable—because well 
conducted—small retail lumber business. It is, 
in fact, a “one-man--yard.” conducted person- 
ally by the owner—who is manager, book- 
keeper, yardman and salesman combined about 
half the time, employing additional help only 
as needed. 

The yard referred to is owned and operated 
by A. J. Black, who started it in 1920, during 
the trying period following the World War, 
with a capital of $8,500. Today its standing is 
indicated by the fact that it is listed in the 
Harvard Research Bulletin No. 75, in Group 
1. The annual sales run only about $30,000, 
but the net profit, because of low overhead ex- 
pense, is materially larger than that of the 
average yard doing the same volume. 

This one-man operation of the yard is made 
possible by the policy, adopted at the beginning 
and adhered to for nine years, of using hired 
trucks, both for hauling material into the yard 
from the railroad (a distance of one block) 
and for making deliveries, the cost of this 
service ranging from $850 to $1,000 a year. 


Advantages of Truck Ownership 


However, Mr. Black is considering purchase 
of a truck, which will mean full-time employ- 
ment for one man—and also, it of course is 
expected, will mean an increase in trade. 

“The plan of hiring truck service has worked 
very well,” said Mr. Black, “but a new self- 
owned truck, with attractive signs, has its ad- 
vantages, being a constant traveling advertise- 
ment for the yard, and always ready when 
wanted for moving either*incoming or outgoing 
stock. Hence I shall probably invest in a two- 
ton model next year, this to have a long wheel- 
base for general use—the New England style 
(with a roller above the cab) being tabooed by 
one hailing from New York.” 

“Competition here is exceedingly keen,” 
continued Mr. Black, “not only among our- 
selves but from many dealers in Greater Bos- 
ton and vicinity, quoting $40 for fir framing, 
yet a reputable local dealer having a varied 
line of quality stock can and does get a good 
share of the business offered. For instance, 
we recently booked a $575 order for a pur- 
chaser in Rhode Island, fifteen miles distant. 
We make no charge for deliveries, mainly be- 
cause of the competition referred to.” 

There is a neat and well kept appearance to 
Mr. Black’s yard that indicates careful man- 
agement and attention to details. The stock 
is all carefully piled and in first class condi- 
tion, no rubbish or broken pieces of lumber 
being observable anywhere around the place. 
Some of the dimension and other lumber is 








stacked outside, the 
piles being raised well 
above the ground, on 
substantial foundations, 
permitting good circula- 
tion of air, while the 
tops of the piles are 
carefully covered with 
boards, protecting the 
sales stock from rain 
and sun. 

In the illustration op- 
posite is seen, on the 














left, the frame shed 
built in 1920 when the 
business was begun, 
while on the right is 
seen the new brick warehouse and office build- 
ing recently completed, which has a good-sized 
display window, and a cement sidewalk the 
entire width of the building. The plat- 
form or floor of the display window is built 
upon a frame sheathed as for a cupboard, 
the sloping floor being of parquet blocks, shel- 
lacked and varnished. In the office and store 
fir panels finished in oak, six feet high, were 
used on the walls, a strip of plasterboard be- 
ing set between these and the metal ceiling. A 
counter and fancy railing sets off the entrance 
space from the main: room. The dimensions 
of the new office and warehouse building are 
57x57 feet, the peak being 24 feet from the 
ground. The shed or warehouse part of this 
building is double-decked, the lower bins on 
the right hand side being divided into two sec- 
tions. There is a 2x6 fir floor the entire length 
on the left side, while the 20-foot alleyway is 
planked with 2x10 yellow pine. 

The construction of the shed is interesting, 
the entire wood frame which carries the roof 
being so constructed that it is independent of 
the brick walls, only the tip ends of the rafters 
over the bin section resting on same, this being 
accomplished by using two purlin plates on 
top of the second and third lines of 4x6 posts, 
and one notched against the first line, which 
runs above the windows to take the double 2x6 
plates upon which rest the 2x8 rafters of roof 
Over gangway; in fact, both end~walls are 
stayed by iron stars and plates bolted to the 
rigid frame. The sills on the left side are 
4x12 fir, those on the right 4x10; all resting 
on concrete piers 18 inches square with footing 
2 feet square and 3 feet deep. The upper bins 
are formed by placing 4x6 edgewise on 4x4 
spiked to the posts, there being three stringers 
of 4x6 and a fourth one of 2x6 across the 2x6, 
which pass under the 4x6 and are spiked to 
the sides of the posts to strengthen the whole 
and provide a support for the upper deck 


The original shed (at 


left) and the new building (at right) of A. J. 
Black, Medford, Mass. 


walk. Eight-foot 4x4’s carry the ends of these 
2x6’s, 

Later a carrier will be installed to facilitate 
the handling of stock in and out of the upper 
bins. Also, two large upper bins near the of- 
fice will be floored over and closed in for the 
storage of hardwood flooring under heat. 


A Subscriber for Thirty Years 


Mr. Black planned and constructed this new 
shed building after careful study of all types 
of lumber sheds, including many that have been 
illustrated and described in the columns of the 
AMERICAN LUMBERMAN, of which publication 
he has been a subscriber for some thirty years 
or more. 

“In fact,” said Mr. Black in this connection, 
“I think your records will show that your pub- 
lication has been sent to me since a time prior 
to 1900, and continuously ever since, and I ven- 


- ture to hope that I may eventually obtain the 


distinction held by the late Z. Field, of Mil- 
ford, the adjoining city, who I believe was 
your oldest subscriber at time of his death.” 

As Mr. Black is only 57 years old it would 
seem that he stands an excellent chance of. 
equalling or exceeding the record referred to. 

The success attained by Mr. Black in build- 
ing up, by practically unaided efforts, a pros- 
perous and successful one-man business shows 
what can be accomplished by industry and per- 
severance, coupled with rugged New England 
honesty and application of the slogan which 
appears on his signboard over the original shed, 
“Courtesy and the Square Deal.” 


A RECENT news letter of the Lumbermen’s 
Exchange of Philadelphia made the very per- 
tinent remark that “Steel frame houses are 
trying to get a start in Philadelphia and they 
will get it too if lumbermen don’t stop putting 
out No. 3 common and scant cut sizes.” 
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Left—Looking toward front of new shed of A. J. Black, Medford, Mass. Right—The neatly piled and top-protected lumber piles 
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Retailers’ Idea Exchange 











Retailer Takes Forward Step 


GREELEY, CoLo., July 29.—The Nagle Lumber 
Co., one of the outstanding retail lumber deal- 
ers of Colorado, recently has become a mem- 
ber, by invitation, of the Associated Leaders of 
Lumber & Fuel Dealers of America, the head- 
quarters of which are in Chicago. In making 
this announcement recently, Fred Oringdulph, 











“Signs of the Times” 


The sign appearing below is on a card hang- 
ing in the office of the Flora Lumber Co., Flora, 
IIL: 





I’m somewhat of a liar myself— 
but go on, I’m listening 











This sign was observed and reported by T. M. 
Bankston, Peoria, Ill. 











of the Nagle firm, said that in line with recent 
advancements and improvements in other lines 
of merchandise, and in keeping with the popu- 
lar and increasing demand for quality building 
materials honestly represented, his company had 
adopted this new method of insuring its cus- 
tomers of real quality material. Commenting 
on this new step in modern merchandising, Mr. 
Oringdulph said: 

“Only ‘certified’ material will be sold by our 
yard from this time forward. Every delivery 
of either lumber, building material or coal will 


* 


be certified, guaranteed and bonded to be ex- 
actly as represented. All counts, grades, qual- 
ity, weight, or measure, will .be guaranteed by 
a $1,000 surety bond. This service is a part 
of a national effort being made by the leading 
retail lumber and fuel dealers of the United 
States, through the association of which our 
company has become a member.” 

Arthur A. Hood, well known as an outstand- 


ing lumber merchandiser and author of the 


popular book “Profitable Lumber Retailing,” is 
president of the Associated Leaders of Lumber 
& Fuel Dealers of America. 


Making Farm Homes More Attractive 


PorTLAND, OreE., July 27.—“Bring ’em back 
to the farm with flowers” may become the 
slogan in the near future to more properly bal- 
ance the distribution of population. Anyway, 
out here the people are beginning to make 
the farm homes attractive by surrounding them 
with gardens as colorful and artistic as may 
be found in the cities. 

A motor trip through the country in al- 
most every direction here reveals farm houses 
surrounded by landscaped grounds with bor- 
ders and clusters of beautiful flowering shrubs 
and plants that fill the air with sweet aroma. 
Where water is available small ponds are 
brought into the scheme with fine effect. 

The movement seems to have started with- 
out anything, especially, to give it impetus, 
except that some of the more progressive have 
come to the conclusion that the country dweller 
has far greater opportunities for a home beau- 
— than the city dweller where space is lim- 
ited. 

The flower garden as a rule is followed by 
a desire for more attractive and more con- 
venient dwellings and barns. The lonely farm 
house standing in the midst of untrimmed 
grass and weeds gives promise of becoming a 
thing of the past out here within a short time. 








This Week’s Timely Tip 


Dealer’s Envelopes Carry Catchy Ad 


“We get lots of help from the Retailers’ Idea Exchange pages in 
the American Lumberman, as well as from the write-ups of up-to- 
date yards, and several ideas obtained from these sources have been 
made use of in our yard here,” writes the Newt Olson Lumber Co., 

Arvada, Colo. By way of reciprocity, this progressive re- 

tail concern contributes a new and original idea, in the 
form of a notation printed in red obliquely across 
the lower left-hand corner of all envelopepused 
for sending out letters, statements o 
mail matter. This notation, which sis 
reproduced in fac-simile herewith, 
speaks for itself. Concerning it, 








dealers can make use of this 
idea, they are welcome to 
do so.” 








er’. 


the company writes: “If other 











New Catalog Is Very Complete 


The new Lange catalog of tools, machinery 
and suppies, just issued by the Henry G. Lange 
Machine Works, Chicago, is believed to be the 
most complete of its kind ever issued by any 
auto glass supply house. 

It will be found of special interest not only 
to automobile glass, trimming and body shops 
but to all users of glass grinding and glass cut- 
ting machinery. 

In these days of side-lines for the lumber 
dealer, a substantial number of retailers have 
installed Lange glass edgers, and have developed 





a very satisfactory volume of business in the 
supplying of auto glass, replacement of broken 
automobile windows, windshields etc. An in- 
teresting article telling of what the Porter 
Lumber Co., of Morenci, Mich., has done in 
that field appeared in the March 16, 1929, issue 
of the AMERICAN LUMBERMAN. Other lumber 
dealers who have found installation of Lange 
equipment a profitable investment also have 
been mentioned in these columns from time to 
time. 

The new Lange Catalog No. 829 covers 
within its 64 pages the entire line of tuols, ma- 
chinery and supplies used by automobile glass 
repair, trimming and body shops. In addition, 
it illustrates the Lange line of auto glass edgers, 
which many users claim to be the most service- 
able and satisfactory of any auto glass edger on 
the market. 

This catalog, which measures 7x9 inches, 
with very attractive colored cover, describes 
and quotes prices on the full line of Lange edg- 
ers as well as other glassworking tools, equip- 
ment and supplies. 

A copy of this new catalog will be sent by 
the Henry G. Lange Machine Works, 156-166 
North May Street, Chicago, to any firm or 
individual interested © in equipment for the 
edging, grinding, beveling, polishing or drill- 
ing of glass for any purpose, especially for the 
repair and replacefment of automobile windows 


_ and windshields. 
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Offers Cabinet as Prize 


Marlow, OKLA., July 29.—Ralph Eubanks, 
manager of the local yard of William Cameron 
& Co., is offering a grocery cabinet to the farm 
club woman securing the highest score at the 
District Fair, to be held in Marlow, Sept. 5, 
6 and 7. 

The contestants must be members of a farm 
woman’s club in the Marlow trade area. The 


score is determined by giving to a first place 
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5 points, to a second place 3 points, and to a 
third place 2 points. The farm club woman 
receiving the highest score gets the special 
prize. so De te mee 
Only exhibits in domestic science, wearing 
apparel and house furnishings are eligible. 
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MAKING SMALL DELIVERIES 


How Dealer Avoids Disproportionate Haul- 
ing Charge on Trivial Orders 


The Smith-Lindsey Lumber Co., of Pasa- 
dena, Calif., prides itself on the manner in 
which it has been able, since its inception, to 
retain its customers. This firm has shown a 
constant growth in sales volume during the so- 














We Don’t Know 


—unless you tell us (and we wish you 
would) just what your intentions and re- 
quirements are with regard to building, 
modernizing or repairing during the re- 
maining months of summer and fall (the 
best of the year for out-of-door work)— 


But We Do Know 


that you will find at our yard everything 
that you need in reliable, quality mate- 
rials for any job, large or small, that 
you may be contemplating. * * * More 
than that, you will find us ready and 
glad to advise and help you in every 
way we can—with plans and suggestions 
if desired. * * * Our service goes with 
our materials. Give us a call or ring. 


BLANK LUMBER CO. 


Your Town . Any State 

















Here is another ready-to-use newspaper adver- 
tisement, prepared by the AMERICAN LUMBER- 
MAN to help dealers who do not feel like writ- 
ing their own ads. No electrotypes. Just clip 
the ad and send it to your printer as “copy” 





called “slow years” which have followed the 
big building volume back in 1922 and 1923. 

“The nub of the delivery problem for the 
retail lumber dealer is of course that of deliv- 
ering the very small orders,” says R. E. Lind- 
sey. 

“Our association urges a minimum delivery 
charge of fifty cents, but from the standpoint 
of the small dealer that can not be done con- 
sistently as the charge often is disproportion- 
ate to the size of the purchase. 

“We have always catered to the small buyer 


as much as to the large purchaser, for the 
reasons that profits are large on small purchases 
and that small purchases usually lead to larger 
ones. 

“But can we add fifty cents for delivery on 
a 30-cent purchase? Logically, it can not be 
done, and practically we have seldom, if ever, 
found it necessary to do so. 

“All that is needed is diplomacy. We ex- 
plain to the customer that we are anxious to 
be of service but are required to make a de- 
livery charge of 50 cents if we have to make 
a special trip. Care must be exercised in this 
part of the explanation so the customer will 
not jump at the conclusion that we are really 
looking for an excuse to add 50 cents. He is 
accustomed to free deliveries from stores. We 
proceed to explain that we are constantly de- 
livering large orders all over town and if he 
can’ name the latest hour at which, within his 
convenience, delivery can be made, then we are 
sure we can have it there at that time, by 
merely dropping it off when our truck is in 
that vicinity. 

“This always satisfies if it is diplomatically 
done, and not once in a coon’s age does a cus- 
tomer complain of the service. We make it 
clear to him from the first that our aim is to 
save him money. 

“The longest delay we ever have on this 
kind of service is forty-eight hours, for there 
is no part of the city which we do not cover, 
providing it is within a reasonable distance; 
and if the distance is excessive or if the cus- 
tomer lives in a direction toward which none 
of our trucks is likely to travel, we try first 
to induce him to call for the material, and fail- 
ing in this we try to direct him to a dealer 
closer to him. If we have to we make the 50- 
cent charge, but never without the customer’s 
full knowledge and consent after it has been 
found that none of the alternatives will apply 
in his case. 

“Once we have named the latest hour at 
which he may expect us to drop off the ma- 
terial we never for any reason go beyond that 
hour, but we have during the last seven years 
in most cases pleasantly surprised the customer 
by leaving his material earlier than he ex- 
pected.” 


Entertains Carpenters and Contractors 


Wanoo, Nes., July 29—The D. R. Phelps 
Lumber & Coal Co., of this city, recently en- 
tertained the local carpenters and contractors 
at a dinner held in the Chamber of Commerce 
rooms. 

There were about twenty present, and fol- 
lowing the dinner a representative of the Johns- 
Manville Corporation showed a moving picture 
illustrating the manufacture of asbestos shin- 
gles, and also demonstrated the best method of 
applying same, using a miniature roof for that 
purpose. 

M. A. Phelps, president of the company, 
stated that while it is difficult to trace results 
to this sort of publicity, he felt that the inter- 
est shown and the good fellowship engendered 
by such meetings fully repaid the trouble and 
expense of conducting same. 














The broom seen in the 
foreground is typical of 
the neatness which char- 
acterizes the shed of 
Stacy Westbrook, Inc., 
Port Jarvis,N.Y. Each 
length of lumber has 
a separate bin, doing 


handling the contents of 
a bin when looking for 
a certain length. On 
the second deck, where 
the moldings are stored, 
each pattern has a sepa- 
rate compartment 





away with necessity of 


GRID STAR NOW LUMBERMAN 


Says Football Is Good Preparation for Busi- 
ness—Starts at Bottom 


MILWAUKEE, Wis., July 30.—Fred C. Miller, 
star lineman and captain of last year’s hard 
fighting Notre Dame football team, has taken 
a position at the foot of the ladder in one of 
the two yards of the Carl Miller Lumber Co., 











Having made good on the football field, Fred 
C. Miller (right) enters the “lumber game” 


Milwaukee, of which his father, Charles A. 
Miller, is president. 

Although this young gentleman left Notre 
Dame with a sheepskin and a special coat. of 
arms, along with a medal, all given to him 
in recognition of his scholarship, in which he 
had always stood high from the time he en- 
tered “prep” school, he credits football with 
having given him better preparation for busi- 
ness life than all his studies, even though the 
latter were chiefly along commercial lines. 

In spite of his sturdy frame, bronzed fea- 
tures and firm jaw there is not a great deal 
about this young man to suggest the plunging 
hero of the gridiron. He is modest almost to 
the point of shyness, with mild eyes and high 
forehead suggestive of the scholar. But like 
his tutor in the great collegiate sport, Knute 
Rockne, Mr. Miller can undoubtedly attribute 
his pre-eminence in the game to a close study 
of the art of football and to concentration of 
mind. He is not a giant by any means. 

There is nothing new about the lumber busi- 
ness, either, to Mr. Miller. During each of 
his vacations he took the opportunity to famil- 
iarize himself with the basic requirements of 
a lumber yard operator by wrestling the lumber 
as a yard hand, driving the trucks and travel- 
ing as a salesman. Now he is in the shipping 
end of the business, working from 7 a. m. 
to 5:30 p. m. or later, checking and superin- 
tending the loading, meeting contractors and 
handling men. 

“College life can become very selfish,” ac- 
cording to his frank view, “unless the student 
enters into activities for the benefit of his fel- 
lows. That is what induced me to go into foot- 
ball. A young man needs to learn hard work 
and the art of giving his heart and soul to a 
cause. You cannot get these things from books. 
Although I followed the commercial course I 
learned little about business. I am going to 
learn that here in the yards. College mental 
work is a mighty good thing, but beyond teach- 
ing you the art of thinking, and how to sys- 
tematically find the truth and basic principles, 
education does not teach you how to struggle. 
That is why I think I got more out of football 
than out of the studies. 

“Football teaches alertness in a pinch, how 
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to take hard kiiocks aiid how to tiirn what 
seetns like a lost game iftto victory. I went in 
for nearly all of the sports at Notte Dame. 
Baseball does tiot démand neatly the effort 
needed in football. Basketball is a streiiuous 
game but it does not bring out the very best 
that is in you, the way football does. 

“As a lineman I feel that I got tote otit 
of the game than the backs do. I leartied ho-v 
to eat dirt, atid how to sweat arid like it. To 
actomplish anything in the world we have to 

“be pluggers, atid linemen are the pluggers in 
football. They carry the brunt of the attack 
and defense; they don’t get the crowd’s ap- 
plause as the backfield do with their perform- 
ance nearly always in the open where it can be 
seen and fully appreciated. But what would 
become of the team were it not for the plug- 
ging work of the linemen? And what would 
any business amount to without its pluggers?” 

There will be*no more football for Mr. Mil- 
ler, according to his plans. He will never play 


who are left on the squad in their gridiron 
battles. He has tot seen a game from the 
other side of the liries for five years. 

After a little moré tiie spetit itt haridliiig 
the tally sheets aroutid the Hamptoii Road 
yard of the Millér cdticerii, Mr. Miller will go 
into the credit éolleetion department, {or 
he regards credits a§ orie of the most ticklish 
problems in the lumber business at this time. 
He is not inclined to take himself over-seri- 
ously nor has he the supercilious attitude which 
was lately advocated to the students of Boston 
Tech’ by an eastern pedagogue. He is evi- 
dently accepted by the employees at the yard 
as “one of the fellows,” and his co-workers do 
not hesitate to talk plainly to him. 


Announce Simultaneous Vacation 


Youncstown, On, July 29.—In accord 
with their custom Yoho & Hooker, lumber 
dealers of this city, will close their office and 


their annual two weeks’ vacation. Some years 
ago Yoho & Hooker introduced the custom of 
a simultanéous vatatioii petiod for all em- 
ployeés, duriiig wWhicli otily 4 skeletott drgani- 
zation is left oti duty for taking eate of riish 
and emergeticy ordérs. 

Between the abové two dates the éntire Yoho 
& Hodker plant, which is a “sizable” ore ag 
such institutions go, employing arourid 30 peo- 
ple, will be virtually closed down. 

In an announcement to its customers and all 
with whom the firm does business, the request 
is made that so far as possible orders needed 
in the near future be placed before Aug. 12, 
and that requirements up to Aug. 27 be antici- 
pated. . 

Notice is given to all employees that each 
one is expected to have his or her work up to 
date before quitting on Aug. 10, Every order 
must be filled, every department must be 
caught up, every nook and coriiér mtist be 
spick-and-span, and. every desk mitist be cléaii; 





professionally. Squash, handball and golf will 
be his fecreations. He will take great delight, 
he says, in watching those of his team-mates 


yard for two weeks, beginning Aug. 12 and erid- 
ing Aug. 27, during which period all, oF prae- 
tically all, eiployees of the coticérii wil 


says the tiotice. 


etijoy Morok Buses in the natioti total 92,000: 


Firm Equips Itself for Widened Activities 


Petérssurc, Micx., July 29—A very good type of combined lumber 
shed, warehouse, office atid display building is that recently completed 
by the Lyotis Lumber Co. at this place, and opened for public inspec- 
tion in a sort of “housewarming” featured by a program of music, 
Sports, dancing etc. 

The shed, which is of wood construction, is of the double type, with 
two driveways, between which is situated the office, with large plate 














Showing entrance to office, and the large display windows in new build- 
ing of Lyons Lumber Co., Petersburg, Mich, 


glass display windows, affording ample space for making»a good show- 
ing of any goods the company desires to feature at a particular time. 

The building is located on the D. T. & L. railroad. A private switch- 
track runs in front of the shed, and by use of a gravity conveyor lum- 
ber is very quickly unloaded into the shed, with minimum of labor 
required. . 

More than a hint of the scope of the Lyons Lumber Co.’s activities 
is given in the large signs painted on the two front gables of the 
shed, one reading “All Building Materials and Every Building Facility,” 
and the other, “We Plan, Build and Finance Your Home.” 

Asked by the AMERICAN LUMBERMAN as to the “background” for the 
expansion of facilities and the broadened activities in the home building 
field contemplated by his company, V. Ormsby Lyons, president, said: 

“Due to the recent industrial activity in Toledo, Ohio, and Monroe, 
Mich., each of which cities is only about eighteen miles from our plant, 
we have found ourselves located in a suburban territory, rather than 
a strictly rural one, which heretofore has always been our location and 
our field of service. With these changed conditions, we are in a good 
market for the sale of lumber and building materials and for building 
contracting. We feel that we are taking time and opportunity by the 
forelock in building our new plant in this location and going after what- 
ever business may be had, by establishing ourselves still more solidly and 
efficiently as lumber dealers and by adding to our line other building 
materials. 

“Still further, by doing building contracting we are helping to make 
a market and insure steady flow for all of our materials. We are also 
perfecting, as rapidly as possible, financing connections whereby we can 
furnish financial service to home builders. We hope shortly to be in 
position to take the home building prospect from the very inception of 
his desire to own a home right through to the consummation of that am- 
bition, and render every service required along the way.” 

A brief sketch of the origin and progress of the Lyons company, the 
history of which dates back to 1886—a period of 43 years—will not be 
without interest, especially to “old timers” in this section. 


In the year named, George A. Stone, then a young man, came to 
Petersburg to operate a sawmill which he had purchased from H. C. 
McLachin. The logs were hauled in by farmers and were mostly sawed 
into ship timbers, which were loaded on freight cars and seni to the 
shipbuilding yards at Wyandotte, Mich. 

In 1891 a lumber shed was built and a stock of pine and hemlock was 
put in. The sawmill business began to wane, while at the same time 
the lumber yard grew to be a gocd business. In 1903 the construction 
of an electric railroad between Toledo and Ann Arbor resulted in a 
building boom in Petersburg, and for a period of two years of mote 
Mr. Stone and his son, whe had come into the busitiess, enjoyed a vety 
fine trade. ; F eit ; 

In 1913 the businéss’ was iiicérporated as the G. A: Storie Luttiber 
Co., capitalized at $10,000. Associated with the founder wére O.. T: 
Rose, C. C. Gradolph, L. A. Harshman and V: Ormsby Lyons. As timé 
passed Mr. Lyons gradually acquired the interest of Mr. St6ne; iri 1924 
the name of the concérn was changed to the Lyoris Lumber Co. atid the 
capitai stock was increased to $20,000. During the 16 years sitice iti- 
corporation thé annual salés havé beeii miiltiplieéd by 12 and the éapita 
ifivestment by 8. 

Mr. Ormsby, with a touch of hiitian interest—of perhajs rtior€ cof- 
rectly, of equitie iriterest—recalled the part played by “Old Coly,” a finé; 
big black mare which was uséd for maiiy yeafs to haul lumber in and 
out of the yard, then located at Elm and River streets. She sérved 
thus from 1897 until 1922, probably haviiig hauled at least 600 cafs into 
the yard during het period of service. Many people in the vicirlity of 
the yard always had a kirid word for “Old Coly,” and in their riiemories 
she is fondly associated with days gone by. 

The first truck for delivery purposes was put into operation in 1922, 
greatly facilitating service to customets. Another improvement, corti- 


sistent with the company’s recent expansion, is the installation of a. 


complete bookkeeping system. The building contracting end of the 














Front view of new and up-to-date building of the Lyons Lumber Co., 

Petersburg, Mich. Note the gravity conveyor from switch-track into 

the shed; also the sign on right-hand gable, “We Plan, Build and Finance 
Your Home” 


business developed during the last two years has greatly increased the 
scope of the company’s activities and its possibilities for further ac- 
complishments. But perhaps the most notable of all the numerous evi- 
dences of progress is the new lumber store described and illustrated in 
this article, which is conceded to be one of the most complete and up- 
to-date buildings of its kind in this region, 
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Eastern News of Timely Interest 


Erecting Warehouse Branch 


Yonxers,; N: Y., Jiily 29.—Antiouriceméiit js 
#iadé by Oétavius Leon (liic.), wholesaler of 
sash, doors; interior fitiish and ttirned work, 
that it is erecting at Hicksvillé, Lorig Islaiid; 
a 2-story warehouse, 500 feet long, afi iti addi- 
tion a 4-car garage. This structure will bé 
used as a warehouse and will be known as a 
branch of the Yonkers office. A resident man- 
ager will be maintained at Hicksville and will 
be in touch with Yonkers at all times by pri- 
vate wire. President Octavius Leon states that 
it is the intention to carry a large and well as- 
sorted stock sufficient to supply the needs atid 
demands of the surrounding territory. How- 
ever, all purchasitig atid invoicitig will be done 


at Yoiikets. hbbbbbhhahen 

Acquires Chairi Works by Purchase 

New York, July 29.—Negotiations recently 
lave been completed by the Newhall Chain 
Forge & Iroti Co., of New York City, for the 
purchase of the chain shop <4 other buildings 
of the Rensselaer CHaifi Works at Reiisselaer, 
N. Y., near Troy, together with adjoiitig prop- 
erties to permit of extension. The Rénssélaer 
Chain Works is an old established chain man- 
ufacturing concern, equipped particularly for 
the manufacture of the better grades of hand- 
made heavy duty chains. Its chain shop has 
been under the exclusive operation of the New- 
hall company for a number of years, where 
the well known brand of “Warwick” dredge, 
ctane, cofiveyor and sling chains have been 
tnattufactured, together with some of the New- 
liall cottipatiy’s well known special “Trident” 
steel loadirig and dredge chains. The Newhall 
Chaitt Forge & Iroti Co. is otie of the divisions 
of the Henry B. Newhall Corporation, with 
main office and factories at Garwood, N. J. 

Benjamin R. Smith, well known practically 
all of his life in the chain industry, who was 
superintendent of the Rensselaer shop while it 
was utider the operation of the Newhall com- 
patiy, passed away receritly at the advanced age 
of 83 years. He was active in the shop to 
Within a week of his death, and his place has 
been taken by his soti, Samuel Smith, who has 
beeii a practical chain maker all his life and 
who in late years has relieved his father of 


many duties. wstuntubthahe 


A Highly Efficient Millwork Plant 


PuitapetpHia, Pa., July 29.—Pennsylvariia 
has always been noted for its millwork plants, 
which turn out beautiful workmanship. How- 
ever, comparatively few realize that at Watson- 
town, Pa., a pretty little town situated on the 
Susquehanna River, a few miles below Wil- 
liamsport, there is a huge sash and door plant, 
second to none in the United States for effi- 
ciency in production, economy in handling, and 
for a product of beautiful appearance and gen- 
eral utility. 

This plant had its inception as a small plan- 
ing mill erected in 1886 by Jacob H. Wagner, 
and today has grown into a tremendous institu- 
tion, turning out 1,500 veneered doors, 3,000 
sash and 3,000 frames every 24 hours. The 
plant itself covers several acres, and is com- 
pletely modern in layout and efficiency. By the 
use of huge traveling electric cranes and a 
carefully designed unloading system, lumber 
can be unloaded from the car into the mill 
for 10 cents a thousand. Beginning with this 
operation, the handling of both the rough and 
the finished material is done on the same eco- 
nomic plan. 

New machinery has just been added, which will 
increase the production, setting new records. 
It was designed by the Allis-Chalmers Manu- 
facturing-Co., of Milwaukee, Wis., working in 
conjunction with W. C. Wagner, president of 
the millwork company, and is original in every 
detail. One of the machines, which-represents 
an investment of over $70,000, is making cores 


for the veneered doors. The machine is the 
last word in efficiency, capable of doing the 
work of fotty men. Another machine which 
f. Wagtier assisted in inventing is a new 
type planitig afid ripping machine, which han- 
dles rotigh lumbér ifi afi amiazitig fashion. 


Ahhahaaaaaeae 
Néw Céloréd Shingle on Market 

Burrato, N. Y., July 29.—An entirely new 
colored red cedar shinglé feéentt pone on 
the market is the Duracolor coated. shingle, the 
product of the Duracolor Corporatioti, of 
North Tonawanda, N. Y. Although having 
been on the market but a short time, this 
product already has been given an enthusias- 
tic receptioti wherever introduced. Earle C. 
Brockett, president of the company, who is in 
chafgée of sales atid advertising, says that this 
product will be sold etitirely through the retail 
lumber dealers. 

Thfotigh the application of a process invent- 
ed by Edward C. Sehulte, chemist arid exec- 
utive secretary of the compatiy, and Arthur S. 
Guerin, treasurer and productioti matiager, 
highest grade red cedar shingles are giver’ a 
sutface-side coating of pure linseed oil and 
pute color pigment, then dried and packed in 
corrugated ¢aften containers. Mr. Brockett has 





Allegany Foresters in Session 


BattimorE, Mp., July 29.—The Allegany 
section of the Society of American Foresters 
held its annual sessions at the Hotel du Pont 
in Wilmington last week and alternated its 
formal deliberations with various trips. The 
section includes Maryland, Delaware, Pennsyl- 
vanja, New Jersey and West Virginia, and the 
gathering opened on last Wednesday, with an 
informal get-together assemblage at 8:30 p. m. 
The following day the party went to Long- 
wood Gardens, viewing the scenery along the 
Brandywine from Market Street, Wilmington, 
throttgh Rockford Park. Returning, the dele- 
gates were entertained at luncheon by Willard 
Springer, jr., at Rockland. After luncheon a 
trip was made to the lumber yards and the 
plant of the Tannin Corporation at the Marine 
Terminal, where both the method of handling 
West coast stocks of lumber and the processes 
of manufacturing tannin from the wood of the 
quebracho tree were explained in detail. 


Thereafter the party proceeded to St. An- 
thony’s Church, near Middletown, where an 
inspection of the oldest forest planting on rec- 
otd in Delaware was made. The trees planted 
there ate the Scotch pine, red oak and loblolly 
pine in pure and mixed stands. The plantings 
are on the property of 
the Pennsylvania rail- 
road and were made in 
1903-4, Subsequently 
the delegates went on 
to Cecilton, Md., to view 
the forestry activities 
in Maryland. F. W. 
Besley, State forester of 
Maryland, took charge 
of the party as soon as 
it entered the. State, 
and he arranged for an 
inspection of some of 
the experimental forest 
plantings on the Bo- 
hemia River, one of the 
earliest colonies to be 
established in the State. 
From there the visi- 
tors went to Elkton, 
where the annual dinner 
was enjoyed at the Ho- 
tel Howard, with vari- 
ous addresses and other 


“Up and down” sawmill at Upper Cross Roads, Md., showing rear observances, a business 


view of saw frame and feed works 


engaged the services of a number of high class 
field representatives, each of whom has been 
interested in the promotion and sale of colored 
shingles for several years. Initial reactions 
from lumber dealers, contractors, architects 
and home owners indicate that there is a real 
need and a growing market for the Duracolor 
coated shingle. Scores of lumber dealers in 
eastern territory are giving Duracolor com- 
parative tests with other shingles in actual ap- 
plication and claim “the dawn of a new day 
for colored shingles.” 


Vice President Is Transferred 


ScHENEcTADY, N. Y., July 29.—Charles E. 
Eveleth, since 1927 a vice president of the Gen- 
eral Electric Co., has been transferred from 
an executive position in the manufacturing de- 
partment to similar work in the engineering de- 
partment. President Gerard Swope in announc- 
ing the change said it was made “because of 
the increase in the work of the engineering de- 
partment due to the rapid growth in the volume 
and complexity of the company’s business.” 

Mr. Eveleth will give special attention to 
laboratories and designing problems. E. W. 
Allen, with whom he will be associated, will 
direct the work of commercial engineering, dis- 
-trict engineering,-and the contract service:-Mr. 
Eveleth has been with the company’ since 1899. 


meeting also taking 
place there. 

On Friday the pulp mills, sparkler factory 
and the Principio Furnace, one of the first iron 
producing establishments in the country, and 
timber lands were taken in, with lunch served 
at the United States Veteran Hospital, in Perry- 
ville. The afternoon was devoted to visiting for: 
estry operations, including the only “up and 
down” sawmill in Maryland. 

Headquarters on Friday night were at the 
Hotel Kenmore, in Belair, Md. Saturday 
morning was spent in going over the forestry 
operations at the Morse mill at Cooptown and 
the Conowingo hydro-electric plant. 

The party included about sixty persons, the 
entire journey being made by automobiles. It 
was the semiannual session, when little or no 
regular business is transacted. Mr. Besley took 
some pictures of the “up and down mill,” at 
Upper Cross Roads, which he thinks is prob- 
ably the only one of its kind still in active op- 
eration in the country. It was being run at 
the time the party arrived there. The old water 
wheel is in good shape and the frame build- 
ing that houses the other machinery, including 
the carriage, seems proof against the elements. 
The carriage is worked by the operator plant- 
ing a foot on the pegs set in the rim of the 
wheel. 


IN MOTOR TRANSPORTATION, 4,341,000 persons 
are employed. 
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TX Makes Strong Case for Wood Sash 


Federal Authorities Shown That the Wood Sash Give Better Service at Lower Cost — Fact 
T hat W ood Pipe Outlasts Metal Enables It to Stage Comeback 


A BRIEF FOR WOOD 


Economy, Appearance, Maintenance Cost 
Are Factors Favoring Lumber’s Use 
in Federal Buildings 


Wasuincrton, D. C., July 29.—A brief setting 
forth the claims of lumber for use in window 
sash and frames, doors and interior trim in the 
new Federal buildings to be erected in and out 
of the District of Columbia, was presented by 
Walter F. Shaw, trade extension manager of 
the National Lumber Manufacturers’ Associa- 
tion, to James A. Wetmore, acting supervising 
architect of the Treasury, and called to the 
attention of Ferry K. Heath, assistant secretary 
of the Treasury in charge of Government build- 
ings. 

Mr. Shaw was cordially received by both 
officials and they promised to give the brief full 
attention and careful consideration. In the 
course of the interviews emphasis was placed 
on the relation of the use of lumber in the new 
Government buildings to the general economy 
program of the Government. It was pointed 
out that this feature should be taken into con- 
sideration in considering bids between competi- 
tive materials. The total cost of the build- 
ings included in the program is approximately 
$300,000,000, and it is estimated that at least 
$2,000,000 would be saved if wood should be 
used for purposes where it is equal, if not su- 
perior, to metal. 

The brief, which was prepared by National 
Lumber Manufacturers’ Association architects 
and engineers, follows: 

House Document No. 613, entitled ‘“Treas- 
ury and Post Office Public Buildings,” lists 
construction projects proposed under the au- 
thorized appropriation for the Federal build- 
ing program, and gives a_ supplemental 
“list of public building projects,” which could 
not be brought within the $248,000,000 author- 
ization. 

Attention is respectfully directed to the fol- 
lowing statements which are offered for the 
consideration of the acting supervising archi- 
tect and his staff because it is our belief that 
in a Federal building program involving the 
expenditure of hundreds of millions of pub- 
lic money, wood should be utilized to the 
maximum for those purposes, such as sash 
and trim, where wood is generally recognized 
as a superior material. 

1. Pire Resistance: The amount of com- 
bustible material represented by wood trim is 
negligible in comparison with the amount of 
other combustible materials normally found 
within public buildings. It seems inconceiva- 
ble that wood trim could be seriously con- 
sidered as a fire menace. 

Metal doors, unless of special type, that is, 
fire doors, do not differ materially from wood 
doors in their period of resistance to fire— 
and wood doors are not warped out of shape 
by fire so as to be inoperative. 


In regard to sash, the critical element is 
the glass; unless wire glass is used with 
metal sash, there is equal danger from ex- 


posure to fires, which, however, should be pre- 
cluded by the contemplated arrangement of 
buildings. 

2. General Trend: The idea of any gen- 
eral trend toward metal sash and trim is not 
tenable; on the contrary the present tend- 
ency is in the other direction. Attached is a 
partial list of 200 buildings in which wood 
sash and trim are used. Included in this 
list are public buildings, hospitals, banks, 
offices, schools, theaters and churches. Some 
‘of the country’s ablest architects were re- 
sponsible for the selection of materials in 
these buildings. With wood trim and sash in 
the new $3,000,000 Mayo clinic; the Chicago 
Board of Trade; the Tribune Tower, Chicago; 
the Detroit Towers Building; the Daily News 


Building, Chicago; Shrine Temple, Indian- 
apolis, and scores of others, there is no evi- 
dence of a “trend” toward metal. 

3. Cost: Relative costs of trim and sash 
of wood and of other materials vary con- 
siderably. Reported costs show wood trim 
to average less than metal trim by 15 per- 
cent or more. 


4 Appearance: The inherent beauty of 
color and grain in wood trim is too well 
known to need any elaboration. Competing 


materials concede wood’s advantage in this 


respect by striving to imitate its natural 
beauty. 

5. Maintenance: Marred and_ scratched, 
wood can be easily repolished and refin- 


ished to match the adjoining surfaces. If 
damaged through accident, it is quickly and 
cheaply replaced by the building carpenter. 
There is no need for factory replacements, 
nor is there danger that with the passage of 
years, the door frames or other items of trim 
may cease to be manufactured in the pattern 
originally installed. And, of course, wood does 
not rust nor does it require painting every 
three or four years to prevent rust. 


6. Insulation and Infiltration: The size 
of the heating plant, and the quantity of fuel 
consumed will be definitely affected by the 
conductivity of the sash and by the air leak- 
age around the sash. For an average-sized 
window the heat loss through the wood sash 
area will be approximately only one-fifth of 
the loss through the metal sash area. On a 
zero-day in winter, this means a saving of 
about 1% pounds of coal per window per day, 
or half a ton of coal a day in a building with 
750 average windows. 

Air leakage is also a factor which the me- 
chanical engineers must consider in com- 
puting the amount of radiation required. The 
following figures are taken from the guide 
of the American Society of Heating & Ven- 
tilating Engineers. The latter indicates that 
whatever advantage exists is in favor of wood 
sash. 

Square feet of radiation required per foot 
of crack to offset infiltration through double 
hung sash, weatherstripped, unlocked. 


Wind Velocity in Wood Steel 
Miles per Hour Sash Sash 
5 0.016 0.03 

15 0.12 0.17 

25 0.26 0.32 

35 0.39 0.50 


7. Appropriateness: These public buildings 
should be characteristically American build- 
ings. Wood is peculiarly an American archi- 
tectural material. It should be used in pub- 
lic buildings as a reflection of the American 
environment in places where its utilization is 
plainly indicated as equal to or better than 
mineral materials. Generally speaking, those 
places are in interior trim and window sash 
and doors. 

Summary: With the fire-resistance factor 
equalized, the general trend or fashion of 
usage in high class buildings toward wood, 
the cost factor favoring wood, appearance 
overwhelmingly on the side of wood, and main- 
tenance, appropriateness, insulation, and air 
leakage all in its favor, it is respectfully re- 
quested that wood sash and trim be restored 
to their proper place in the Federal Govern- 
ment building program. 

a ee 


After Nineteen Centuries 


Wasuincton, D. C., July 29.—From time to 
time one hears stories of the discovery of wood 
that has withstood the wear and strain of long 
periods in various forms of construction. News 
has now been received that one of the two 
ships belonging to the Roman Emperor Calig- 
ula sunk in Lake Nemi, Italy, nineteen cen- 
turies ago has been recovered by drainage of 
the lake and the wood found to be in an ex- 
cellent state of preservation. 


WOOD FOR WATER PIPES 


Used Satisfactorily from Time of Romans— 
Modern Cities Find It Economical 
and Long-Lived 

Wasuinecton, D. C., July 28.—From the time 
of the Romans and perhaps before wooden 
water pipes were used in municipal water sys- 
tems. They consisted of bored logs tightly 
joined. As late as the first part of the nine- 
teenth century wooden pipes were used in the 
few American cities that enjoyed piped water. 
Then cast iron and later cast steel pipes entirely 
replaced wood in most city water systems. 

For years past, however, wood has been 
achieving a dramatic comeback in the larger 
conduits—the main delivery pipes from reser- 
voirs to the distributing systems, and also fig- 
ures largely in water-power and irrigation con- 
duits. These modern wooden pipes are built up 
on the ground from strips of lumber that are 
comparable in a way to the staves of a barrel, 
Arguments advanced for this type of water con- 
duit are economy of first cost, longer life and 
more efficient service. By the last is meant the 
curious fact that a wooden pipe will deliver 
more water at a given pressure than a steel pipe 
of the same size. 

While most of the colossal wooden pipe used 
in municipal water systems finds a market on 
the Pacific coast, near the source of supply, its 
use is increasing in the East. For example, 
Norfolk, Va., uses it in a portion of its trunk 
or main piping. 

Seattle has effected a saving of $145,000 by 
reconstructing three miles of 52-inch un- 
treated fir pipe after 21 years of service, using 
creosoted Douglas fir in the new construction, 
instead of replacing the line with steel, as was 
proposed. It is understood Seattle plans to 
follow this replacement system in the future 
on account of the large saving effected. 

Of the 26 miles of pipe line extending from 
Sultan to Everett, Wash., which furnishes 
Everett’s water supply, 5,000 feet were built of 
23-inch diameter 14-inch riveted steel, and the 
remainder of Douglas fir staves. After ten 
years’ service it was necessary to replace the 
steel portion of the line, as it had deteriorated 
so rapidly that it was worthless. No repairs 
were necessary to the wood portion of the line. 

The 28-mile pipe line recently installed in 
Port Townsend, Wash.; consisted.of 23 miles 
of creosoted Douglas fir pipe and five miles of 
24-inch steel pipe. 

Yakima, Wash., has installed for the new 
water system 12 miles of 24-inch pipe, 10 miles 
of this being creosoted fir and 2 miles steel. 

The United States Indian Service opened bids 
at Yakima, Wash., Nov. 19, 1928, on both con- 
crete and wood pipe. The sizes ranged from 
6-inch to 21-inch and covered something more 
than 110,000 feet. The Indian Service figured 
the 15-inch concrete as of equal capacity to 
14-inch wood; 18-inch concrete equal to 16-inch 
wood, and 21-inch concrete equal to 18-inch 
wood. 

On the Tieton project of the Federal reclama- 
tion service almost all of even small pipes in 
the distribution system, originally constructed 
of concrete, have been replaced with creosoted 
Douglas fir pipe. 

A bulletin issued by the United States De- 
partment of Agriculture gives one main reason 
why wood pipe is favored. In Bulletin No. 
476, F. S. Scobey reports experiments conducted 
under department auspices and writes: 

Most authorities agree that all metal pipe 
deteriorates and depreciates in capacity by 
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chemical action that eventually destroys the 
pipe itself. There is ne such action in wood 
stave pipe. This fact makes the life of metal 
conduits depend upon the life and efficiency 
of interior coating. Wood pipe will convey 
about 15 percent more water than a ten-year 
old cast iron pipe, or a new riveted pipe, and 
about 25 percent more than the cast iron pipe 
20 years old, or the riveted pipe 10 years old. 


As for longevity of wood pipe, W. H. Kirk- 

bride, maintenance engineer, southern Pacific 
Railroad, says: 
_ We have 613 stave pipe culverts in service, 
none being less than 27 years old, and rang- 
ing up to 32 years. None have ever been 
removed on account of decay. For water 
pipes there is no reason why they will not 
be good for 50 years. 


In arid conditions or when water soaked, 
wood lasts indefinitely. Sound piling put down 
by the Romans has been uncovered in England 
and recently the yacht of the Emperor Caligula 
after 1,900 years under water was found to 
have its timbers in good condition. On the 
other hand, perfectly preserved lintels have 
been found in Herculaneum, following twenty 
centuries of complete dryness and exclusion of 
air under lava. Modern science is now hard at 
work on the problem of indefinite preservation 
of wood under all conditions. The length of 
life of wood under the most unfavorable con- 
ditions has already been trebled and great prog- 
ress has been made in developing treatments 
that make wood fire-resistant if not fireproof. 

ns ¢ 9 


Final Plans for National Meeting 


WasuinctTon, D. C., July 30.—Financial and 
administrative reports will first occupy the at- 
tention of the directors of the National Lum- 
ber Manufacturers’ Association at their mid- 
summer meeting in Longview, Wash., Aug. 8. 
The directors will then receive reports and 
proposals relating to trade extension work, ad- 
vertising, the National Committee on Wood 
Utilization, and reports from the treated wood 
service bureau, the wooden box bureau and 
the home modernizing bureau. 

“Tree”-mark and grade-marked lumber will 
be discussed; also the National certified ship- 
ment plan with use of tally cards or shipment 
certificates under license from regional asso- 
ciations. 

Under the heading “Lumber Demand and 
Consumption Surveys” the subjects for discus- 
sion will include plans and facilities, co-opera- 
tion with Government and private agencies, 
and committee organization. This matter has 
been given much consideration by the officers 
under the initiative of Wilson Compton, sec- 
retary-manager. 

The next subject to come before the direc- 
tors will be a proposed declaration of policy 
on the national forestry program, followed by 
consideration of the “Timber Conservation 
Board” and Federal appropriations of interest 
to the lumber industry. 

Consideration will be given by the directors 
to an enlarged service program of the National 
Lumber Manufacturers’ Credit Corporation, 
and to recommendations by the Inter-Insurance 
Exchange. 

“Prospects and Program of Tax Reduction’ 
is the final subject listed for discussion. 

On Friday, Aug. 9, Walter F. Shaw, trade 
extension manager, will open the meeting of 
the trade extension executive committee by 
reading a progress report. F. O. Perkins, of 
the J. Walter Thompson Agency, will present 
advertising plans. 

Following a discussion of policy and projects 
in engineering research, the “Tree”-mark and 
grade-marking program will be considered from 
both the demand side and the supply side. Ken- 
neth Smith, secretary of the Lumbermen’s Club 
of Los Angeles, will then make a statement to 
the executive committee. 

Other subjects to come before the TX execu- 
tive committee include the consumption sur- 
vey, the Federal Government building program 
and the status of negotiations for co-operative 
campaigns with the millwork and commercial 
furniture interests. 


TO SPEED DISTRIBUTION 


National Association to Supply Request 
Stickers for Use on Inquiries and 
Purchase Orders 


Wasuincton, D. C., July 29.—As an aid to 
the retail lumberman who is stocking “Tree”- 
mark grade- and trade-marked lumber, and to 
the specifying buyers all over the United States 
who have declared their intention of asking for 
identified, guarantéed material, the National 
Lumber Manufacturers’ Association will soon 
mail to these buyers over 2,000,000 “Tree”-mark 
lumber “preference stickers” to be attached to 
lumber inquiries and purchase orders. 

The new labels, also designed to stimulate 
production of marked material at the mills, 
state the inquirer’s or buyer’s preference for 
quotations on the shipments of guaranteed 
— lumber, and are in the following 
orm: 


it 


Tree Mark 





We Prefer 
Guaranteed Grade-Marked Lowther 











The initial distribution will be made to all 
retailers visited by the association’s field engi- 
neers in their recent retail survey of New 
Jersey, Ohio, Illinois, and California; to 2,000 
additional retailers in other States, to the secre- 
taries of all regional retail dealers’ associations 
who will offer them to their members, to 8,000 
members of the National Association of Pur- 
chasing Agents, who recently adopted a resolu- 
tion recommending the specification of grade- 
and trade-marked lumber, and to all trade ex- 
tension subscribers of the association, who will 
relay them to their customers. 

“Preference stickers” will be supplied to 
every lumber buyer who will use them. It is 
planned to distribute them later to a carefully 
compiled list of architects, engineers, contrac- 
tors, realtors, builders and other specifying con- 
sumers of lumber. 

Each retailer or specifier will be sent at first 
one bound book containing 144 stickers. Provi- 
sion for additional stickers, so that their use 
may be continuous, is made through binding in 
the book, a stamped business card addressed to 
the association requesting a new supply. 

The inside cover of the new sticker book con- 
tains the following description of guaranteed 
grade-marked lumber : 

Guaranteed grade-marked lumber is the 
lumber industry’s undeniable demonstration 
that good lumber in every important species 
can be readily obtained. It provides a definite 
standard for the guaranty of quality and 
manufacture. It furnishes a dependable basis 
for purchase specifications and is a potent 
factor in establishing confidence between 
buyer and seller; and between producer, dis- 
tributer, and consumer. 

The “Tree’-mark, the registered and na- 
tionally advertised. brand of the National 
Lumber Manufacturers’- Assoctation is—essen- 
tially a symbol of the prestige and good will 
of a group of several hundred manufacturers 
and distributers who make and sell American 
standard lumber from America’s best mills. 


x * * *. 


Wood to Get Square Deal 
Wasuincrton, D. C., July. 29.—The National 


Lumber Manufacturers’ Association has re- 
ceived many letters protesting against a sup- 
plementary reader written’ by a teacher in 
Wichita, Kan., for use in the schools of that 
city. entitled. “Community Life and Develop- 
ment,” which contains many unwarranted as- 
persions on wood. The book was first called 
to the attention of the National association by 
W. A. Stippich, of the Stippich Lumber Co., 
Wichita. 

The writer shows a complete lack of touch 
with the practical side of forestry and develop- 
ments in forestry, as well as the use of wood. 
For example, the old Gifford Pinchot theory 
of forest devastation and butchery by lumber- 


men is played up, swallowed hook, line and 
sinker. 

In knocking wood in construction the au- 
thor, among other things, says: 

American towns and cities are built largely 
of wood. Foreign cities are not. Conflagra- 
tions are unavoidable where wooden build- 
ings are erected in close proximity. Wind- 
driven fires spread rapidly. Conflagrations 
are never extinguished with water. They 
burn themselves out if not stopped by fire 
walls, of incombustible barriers of some 
sort. As long as the American people build 
of wood our fire tax will be a heavy eco- 
nomic burden and a handicap to the general 
prosperity. . 


This gem might have been written by one 
of our steel competitors. But the author does 
not stop there. Instead of wood frames and 
sash, trim etc., incombustible materials must 
be used, even in masonry construction. And 
the glass in the sashes must be wired as an 
additional protection against spread of fire. 

The agitation got quick results, the school 
authorities agreeing not to circulate any fur- 
ther copies, to revise the text so as to give 
wood a square deal should any future editions 
be published, and to paste in modifying state- 
ments in copies of the book now in use. 

Perhaps local lumbermen in other cities and 
towns might find it worth while to scan school 
textbooks with a view to ferreting out hid- 
den and unwarranted attacks against wood. 


* * * * 


Designs for Fine Houses 


Wasuincton, D. C., July 29.—Lumber deal- 
ers everywhere are experiencing the benefits 
of a thoroughly modern high-class architec- 
tural feature appearing in hundreds of news- 
papers throughout the country, which is pro- 
voking hundreds of inquiries. 

The architects who are supplying the designs 
and plans for this feature, which is one of the 
most successful, if not the most successful, 
ever put out are negotiating with the National 
Lumber Manufacturers’ Association for the en- 
couragement of the merchandising of the basic 
material—that is, the plans and specifications— 
through the lumber dealers of the country. 

It is proposed that co-operating lumber 
dealers be furnished with one new set of plans, 
working sheets and specifications every week. 
These are to be the finest type of modern 


’ architecture. 


The thought of the architects is that the 
average retail lumber dealer is not able to fur- 
nish his patrons designs of beautiful and ex- 
quisite houses of lumber that are comparable 
to those which they are turning out for this 
newspaper feature. They have arrived at this 
opinion after consulting a great many plan 
books. 

The architects believe that the business of 
the lumber dealer can be substantially increased 
if he is able to offer plans and designs that 
are up to the minute in every respect and dif- 
ferent from anything offered before. 

Although this is considered a plan, rather 
than a plan book, service, in order to visualize 
the remarkable beauty of these houses color 
plates are necessary. For this reason it is pro- 
posed to get out every six months a book of 
imprints from: these prints in the highest type 
of modern color engraving and printing. The 
theory is that if a patron has his or her inter- 
est aroused in one plan and design they nat- 
urally will want to see others and the deal will 
have them réady for display. 

The whole thing would be worked through 
the lumber ‘industry and its associations and 
Would not be competitive in any sense with 
the’ many existing plan book services, but 
something different if not better, designed to 
open up a wide. field for the lumber dealer. 

At present the project is in a nebulous state 
and nothing may come of it. Paintings of some 
of the designs show houses that anybody 
would be delighted to call home. 





» _SoMEONE has well said that Duty whispers 
but Pleasure shouts. 
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Pacific Coast Lumber Happenings 


To Specialize in Advertising Lumber 


PorTLAND, ORE., July 27.—To serve the mar- 
keting and advertising needs of the lumber and 
allied industries of the Pacific Northwest, the 
W. S. Kirkpatrick Advertising Service, of this 
city, has created a new department to handle 
the accounts of such firms exclusively, W. S. 
Kirkpatrick, president, announced today. The 
Kirkpatrick agency is one of the oldest in the 
Northwest and has the distinction of being 
the first to inaugurate a special department de- 
voted entirely to lumber. This concern is al- 
ready handling a number of accounts closely 
allied with the lumber industry, among which 
are the General Dry Kiln Co., a nation wide 
organization, manufacturing and installing va- 
rious types of dry kilns, and the Dallas Ma- 
chine & Locomotive Works, manufacturer of 
the well known Gerlinger lumber carriers. 

Mr. Kirkpatrick has appointed B. B. Laing to 
take charge of the new department. Mr. Laing 
has traveled extensively throughout the lumber 
producing areas of the Pacific coast and is thor- 
oughly familiar with the production and mar- 
keting problems confronting the industry. 


Visits Coast Connections 


Everett, Wasu., July 27.—Edward Gabler, 
of Minneapolis, with Mrs. Gabler, is visiting 
Everett this week. He has been associated 
with the W. I. Carpenter Lumber Co. in the 
Minneapolis district for eleven years and is here 
visiting its mills and other mills whose stock it 
sells, as well as spending some time acquaint- 
ing himself with the processes involved in the 
manufacture of Pyroof fire retardant shingles, 
of which his company is-the sole sales agent. 

The Gablers have stopped off at several cities 
enroute here, visiting Lake Louise and Van- 
couver, B. C., and other points. They left for 
home yesterday after having been absent for 
nearly a month. 


Congressmen Favor Forest Protection 
SPOKANE, WASH., July 27—A congressional 


group, accompanied by Representative Burton 
L. French of Idaho, and consisting of L. J. 
Dickenson, Iowa; John W. Summers, Wash- 
ington; J. P. Buchanan and J. W. Soundin, 


Texas, inspected the part of the Coeur d’Alene 
forest near McGee ranger station on_Wednes- 
day. The committee was piloted by C. K. Mc- 


Harg, district forest supervisor, and J. C. 
Evenden, forest entymologist. The visitors 
expressed themselves as favoring further 


measures to protect the forests from fires and 
insects. On Wednesday night the congres- 
sional committee members were the guests of 
the Chamber of Commerce at a_ banquet 
held in the Davenport Hotel. B. H. Kizer, 
president of the chamber, presided, and Sen- 
ator C. C. Dill and Congressman Sam B. Hill, 
both of Washington, made addresses of wel- 
come. A. W. Laird, president of the Potlatch 
Lumber Co., told of the lumbering needs of 
the Inland Empire, and J. K. McCornack dis- 
cussed the resources of the region. Con- 
gressman Burton L, French, of Idaho, spoke, 
and the evening ended with pictures of the 
Columbia Basin project and a talk on its needs 
by Mark Woodruff. 

Although the forest fire situation is re- 
ported to be well in hand, a summary of the 
week’s fires shows one section of 11,000 acres 
in extent completely burned over within a 
half dozen miles of Spokane. This fire, desig- 
nated by officials as the worst ever seen in 
this immediate vicinity destroyed one sawmill 
and sixteen farms. 

County Commissioner A. H. Collin ad- 
dressed Hoo-Hoo Friday on the subject of 
timber taxation and the need for wide dissem- 
ination of knowledge concerning forests and 
forestry as a preliminary for tax reform. 
Ernie Shields, of the Consolidated Supply Co., 


suggested a program to include speeches in the 
five Spokane high schools. The matter was 
referred to the public speaking division under 
the direction of C. E. Baten. 

Dr. S. B. Craighead, supervisor of forest 
anomology of the United States, and W. H. 
Larrimer, in charge of cereal and forage crop 
pests, are expecting to spend ten days in this 
section studying the methods of control of 
insects attacking the forest and grain crops 
in the area of the Coeur d’Alene forest. They 
will be accompanied by J. C. Evenden. 

Formation of a country fire protection dis- 
trict in Shoshone County, Idaho, is sought in 
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From the top of this, the world’s highest look- 

out station, rangers can scan the forests over 

a 30-mile radius. It is on a tall tree-top in 

the heart of the Olympic Mountains, near 
Seattle. 





a petition filed with the county commission- 
ers, and Aug. 12 is set for a hearing. The 
plan calls for a co-operation of city and county 
fire fighting equipment and housing. 


Pleased With Work of New Kiln 


Kent, WAsH., July 27.—The Howard Man- 
ufacturing Co., here, has lately installed one 
of the new cross-circulation type Moore dry 
kilns. A. E. Todd, vice president and man- 
ager, states he is well pleased with the high 
quality of work it is doing. His company uses 
Sitka spruce mostly in its manufacture of lad- 
ders, wash ‘boards, clothes dryers, ironing 
boards and other household conveniences, and 
its list of manufactured articles is expanding 
monthly. 


Makes Month’s Tour 


PASADENA, CALIF., July 27.—Earl Johnson, of 
the Johnson Lumber Co., returned after g 
month’s sojourn in Oregon, and a visit to the 
timber lands in the vicinity of Fort Bragg 
Calif. Eight years had elapsed since his last 
trip to that region and he reports a striking 
difference, due to the demands of the lumber 
business upon the giants of the forest. How- 
ever, the milling companies, which appear. to 
be fairly busy, are now cutting with a view 
to conserving the timber in the logging areas, 
he reports. The mills, located in a dense pine 
district near Fort Bragg, were loading ship. 
ments for Asiatic and European markets. 

Mr. Johnson’s wife and family accompanied 
him, taking their auto on the Noyo, one of the 
Union Lumber Co.’s vessels. After inspecting 
the mills, the Johnsons motored to Crescent 
City, Grant’s Pass and Klamath Falls, and to 
Mt. Hebron, where at one time Mr. Johnson 
owned a lumber mill. After fishing at-the foot 
of Mt. Shasta and stops at Glass and Pumice- 
stone mountains, near Medicine Lake, Ore., the 
party returned home through Sacramento Can- 
yon and Sacramento Valley, following the Coast 
road home from Oakland. 


Sees Big Future for Wood Barge 


SEATTLE, WaSH., July 27.—A. J. Rost of 
the Kendall Lumber Co., Pittsburgh, Pa., re- 
cent visitor to the Pacific Northwest, has in- 
quired into the possibilities of barge material. 
While here he stated that barges on the Mis- 
sissippi River eventually will be made of Doug- 
las fir, because of its great strength, and that 
his company, which furnishes lumber for barge 
construction, expects to purchase considerable 
fir. Timbers used in this work run 44, 40, and 
60 feet in length, and 8 by 16 and 4 by 12 and 
sometimes wider. 

The Klement & Kennedy mill at Fortson, 
Wash., has already furnished considerable 
barge material and expect a good volume of 
business from this firm, Edward S. Beal, sales 
manager, declared. 


Wholesalers Visit in West 


SEATTLE, WaASH., July 27.—C. A. Mauk, 
president of the C. A. Mauk Lumber Co., To- 
ledo, Ohio, and of the National-American 
Wholesale Lumber Association and W. W. 
Schupner, secretary of the latter, are spending 
several weeks in the Pacific Northwest visit- 
ing various districts with Roy A. Dailey of 
the Seattle office, largely to develop points of 
contact between members of the association 
and the two officers. Much of their time is 
spent conferring with manufacturers on prob- 
lems of interest. 

In connection with these visits both National 
officers have addressed gatherings of local 
groups of lumbermen. The first meeting was 
a luncheon last Tuesday noon here attended 
by about thirty-five persons. Here President 
Mauk outlined the ways by which the associa- 
tion is fostering. a better relation between 
wholesalers and. manufacturers. The impor- 
tance of specific effort to avoid haphazard sell- 
ing, overstocking and distribution were em- 
phasized. The necessity of accurate account- 
ing for the wholesaler was stressed. The 
speakers attempted to bring home to the manu- 
facturer that there is an ‘inevitable cost in 
wholesaling which must be assumed and in- 
cluded in the selling price. It was also brought 
out that the wholesaler can operate at a lower 
distribution cost. 

The retail buyer came in for considerable 
discussion, the general impression being that 
he adds a disturbing factor to the industry 
and in the final analysis interferes with regu- 
iar channels of distribution with the result that 
manufacturers may be competing against them- 
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selves on stocks already distributed to whole- 
salers. 

Another meeting took place in Vancouver 
on Thursday with about the same number 
present. Aird Flavelle, of Thurston-Flavelle 
(Ltd.), was a speaker at this meeting. A meet- 
ing was also held at Everett. Next Tuesday 
wholesalers of Aberdeen will be addressed by 
the National officers and on Wednesday a sim- 
jlar gathering at Portland will hear them. A 
week from Monday both officers will be in 
Spokane to meet wholesalers of eastern Wash- 
ington. 


Sons Killed in Auto Accident 


SEATTLE, WASH., July 28.—The sympathy of 
lumbermen of Seattle is being extended to the 
family of Mr. and. Mrs. Rollin E. Oliver, whose 
two sons, aged 11 and 8, were killed in an 
automobile accident near Fort Lewis, last week 
end. Mrs. Oliver was driving the family car 
when another woman driver backed on to the 
highway. In an effort to avoid a collision Mrs. 
Oliver jerked the wheel over and into a skid. 
Another car behind her also skidded, hitting 
the rear of the Oliver car with terrific force. 
The boys were in the rear seat of the car. 
The older died in a few minutes and the 
younger the next day. Mr. and Mrs. Oliver 
and a daughter, Lora, were cut about the head. 

Mr. Oliver is head of the Oliver Lumber Co. 
His father is Charles Oliver, of the Hamilton 
Lumber Co., also of this city. 


Open Hearing 


The second of two hearings, before Exam- 
iner O. L. Mohundro of the Interstate Com- 
merce Commission, on, the request of the 
West Coast Lumbermen’s Association and the 
Western Pine Manufacturers’ Association for 
reduced freight rates from the Pacific coast 
to Central Freight Association territory was 
opened Monday morning, July 29, at the Edge- 
water Beach Hotel in Chicago. 

Concurrently with the hearing on the com- 
plaint of the westerners that freight rates on 
their lumber are so high as to make it impossi- 
ble for them to ship to the central markets on 
a competitive basis, the examiner is hearing 
the plaint of the Southern Pine Association that 
lumber freight rates from the South to all 
points north of the Ohio River, as far west as 
Lincoln, Neb., are too high, and also that the 
rates allowed the Pacific coast mills are un- 
duly prejudicial to the southern lumbermen. 
The West Coast men are intervening in the 
latter complaint, in order to prevent any possi- 
ble alternative order by the commission in- 
creasing western rates to remove the alleged 
undue prejudice. 

From the standpoint of market extension 
this case before the Interstate Commerce Com- 
mission is one of the most important ever un- 
dertaken by West Coast lumber interests. If 
the contentions of the allied West Coast lum- 
ber associations are allowed and the present 
abrupt increase in freight rates at the borders 
of Indiana and Michigan leveled out to a more 
reasonable gradation, millions of feet of west- 
ern lumber will be sold during the years to 
come in this Central Freight Association ter- 
ritory that could not under present rates pene- 


trate by rail beyond the 72-cent district just. 


west of Chicago. 

The existing freight rate on Douglas fir 
from Seattle rises abruptly from 72 cents a 
hundred pounds, or about $18.00 a thousand feet, 
to 8214-cents in the western part of southern 
Michigan and in the western part of Indiana. 
This increase amounts to about $2.50 a thou- 
sand. Any reduction in the rates into this 
territory, one of the most densely populated 
in the United States, will break down part of 
the barrier or wall that is now keeping West 

woods from wide distribution in this 
section. 
_ The western associations opened their case 
in the hearing which was held at the Olympic 


Entertains Party of Financiers 


BELLINGHAM, WASH., July 29.—The Bloedel 
Donovan Lumber Mills, of this city, was host 
to about twenty-five bankers and members of 
Seattle financial houses last Saturday and Sun- 
day. The Seattle men motored to Bellingham 
on Saturday morning, where they were given 
an informal luncheon at the Hotel Leopold. 
A group of Bellingham business men, includ- 
ing J. J. Donovan, J. H. Bloedel, Stuart 
Matthews, E. W. Purdy, Jack Donovan, John 
C. Mann, and R. A. Welsh, welcomed the 
party to Bellingham. 

After luncheon, the party made a trip 
through the huge cargo plant of the Bloedel 
Donovan Lumber Mills. A visit to the San 
Juan Pulp & Paper Mills followed. Leaving 
Bellingham, the party motored to the Larson 
plant on Lake Whatcom, and then went on to 
Mt. Baker lodge to spend the night. The 
evening program consisted of a special spread 
arranged in honor of their guests by Messrs. 
Bloedel and Donovan. Motion pictures were 
displayed by Casper W. Clarke, taken on a 
similar outing a year ago. 

On Sunday J. J. Donovan with his two nieces 
and their nurse walked a short distance from 
the hotel and unexpectedly encountered a huge 
bear. Mr. Donovan sent the little girls and 
their attendant back and first took a still pic- 
ture, then continued to “shoot” with his mo- 
tion picture camera while the bear came as 
close as fifteen feet. 


on Western and 


Hotel, June 10 to 14. At that time Examiner 
Mohundro adjourned the hearing to Chicago, 
to allow. an opportunity for lumbermen from 
the middle West to express their views. The 
sessions on Monday and Tuesday were taken 
up with these expressions, the testimony of 
fourteen retailers and wholesalers from In- 
diana, Michigan and Ohio, which was intro- 
duced by S. J. Wettrick, commerce counsel for 
the western associations. 

Those from Indiana who testified on these 
first two days were: E. L. Calloway, retailer, 
of Fowler, president of the Retail Lumber 
Dealers’ Association of Indiana; C. D. Root, 
retailer, with yards at Crown Point and Heb- 
ron, secretary of the Retail Lumber Dealers’ 
Association of Indiana; Clarence Smith, of the 
Smith-Nuppnau Co., retailer, Valparaiso; H. 
O. Williams, of Fort Wayne Builders’ Supply 
Co., Fort Wayne; Louis D. Walker, of the 
Armstrong-Walker Lumber Co., Terre Haute; 
John M. Simpson, of Paris, Lll., representing 
the William Simpson Lumber Co., which op- 
erates nine yards in southern Indiana and six 
in southern Illinois, all near the Indiana-lIllinois 
line; B. M. Forbes, of the Forbes-Hubbard 
Lumber Co., retailer of Indianapolis. 

All of these witnesses, but especially those 
from near the State line, testified that they 
feel the disadvantage of higher rates there 
compared with low rates into Illinois, immedi- 
ately to the west of them. They contended 
that their rates are unreasonable because they 
are so much higher than those to their neigh- 
boring State, and objected strenuously to the 
abrupt 10%-cent advance. 

This abruptness of advance in rates was also 
part of the complaint of the Michigan -wit- 
nesses, and those from Ohio. But the men 
from these two States added the objection 
that southern pine dominates the markets in 
Michigan, Indiana, and Ohio. High freight 
rates, they said, makes it impossible for the 
West Coast lumber to compete with the south- 
ern pine. They favored a decrease in rates 
from the~-Pacific coast, in order to bring about 
a more competitive condition. 

The men from Michigan who appeared in 
behalf of the westerners were: Hubert L. 
North, of the North Lumber & Manufactur- 
ing Co., Kalamazoo retailer; A. J. Hager, of 
the Hager & Cove Lumber Co., Lansing re- 
tailer; Frank H. Mather, of the Central City 


The party returned to Seattle Sunday after- 
noon. It included Joseph A. Swalwell, Dex- 
*ter Horton National Bank; William Calvert, 
George Greenwood, and Dietrich Schmitz, Pa- 
cific National; Casper W. Clarke, Peoples 
Bank & Trust Co.; Albert R. Munger, Metro- 
politan National Bank; Perry Truax, Seattle 
National Bank; William A. Broom, George 
Hemmen and George H. Burr, Conrad & 
Broom (Inc.); E. S. McCord, Kerr, McCord, 


and Ivey. q“eanwnaeaaranme 


Would Standardize Shook Figuring 


SPOKANE, WASH., July 27.—O. Z. Brewer, 
L. G. Carr and D. C. Spoor constitute a com- 
mittee appointed by the timber products bu- 
reau, of the Spokane Chamber of Commerce, 
to formulate plans for a meeting of box man- 
ufacturers of the Inland Empire for the pur- 
pose of looking into the matter of standard- 
izing methods of figuring box shook produc- 
tion from specifications as given in Pacific 
coast tariff No. 1. The National Association 
of Wooden Box Manufacturers, through its San 
Francisco branch, is sponsoring the move. 
Western Pine Manufacturers’ Association 
members and others will be invited to assist 
in the deliberations. 

Tue Harvarpd Economic Society’s weekly in- 
dex of wholesale commodity prices has risen 
to 100.3 for the week ended July 24, 1929, from 
99.7 for the week ended July 17, 1929. 


Southern Rates 


Lumber Co., Jackson retailer; and Harry S. 
Dewey, Grand Rapids wholesaler. The wit- 
nesses from Ohio were: Thomas Daugherty, 
of the Harvard Lumber Co., Cleveland retailer ; 
J. C. Hoffman, of the Ohio State Lumber Co., 
Cleveland wholesaler; and John E. Woodruff, 
of the Lyman-Hawkins Lumber Co., Akron 
retailer. 

With Mr. Wettrick in the fight for lower 
rates from the West Coast are Col. W. B. 
Greeley, of Seattle, secretary-manager of the 
West Coast Lumbermen’s Association; H. N. 
Proebstel, traffic manager of that association, 
and his assistant, L. A. West; H. A. Gillis, 
traffic manager of the Western Pine Manufac- 
turers’ Association; and W. J. Weisman, of 
Spokane, traffic manager of the Weyerhaeuser 
Sales Co. 

The Southern Pine Association started argu- 
ment on its case Wednesday. R. C. Fulbright, 
of New Orleans, counsel for the association, 
introduced as the first witness C. C. Shep- 
pard, of Clarks, La., manager of the Louisiana 
Central Lumber Co. and a director of the 
Southern Pine Association. Mr. Sheppard ex- 
plained that the problem of the southern manu- 
facturers was the same as that of the western 
mills—to dispose of their low-grade lumber. 
This, he explained, is just as important to the 
southern mills as it is to the westerners. The 
log-run, No. 2 and better, must be sold at a 
margin of profit if the mill is to continue suc- 
cessful. 

Thus establishing the importance of -trans- 
portation to the southern operations, Mr. Ful- 
bright then called A. G. T. Moore, traffic man- 
ager of the Southern Pine Association. Mr. 
Moore started an explanation, by means of 
graphs and charts, of the way the present 
freight rate structure affects the southern nfills. 
He was in the midst of this when adjourn- 
ment was called Wednesday evening, and he 
was scheduled to start the proceedings "Thuts- 
day morning with continuation of his testi- 
mony. 

.- Indications are that the hearing will con- 
sume practically all of next week, at least, 
judging by the volume of testimony yet to 
be introduced. 





CLotu or lapping boards are thin boards 
used in the center of a bale of textile ma- 
terial. 
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National Production, Shipments and Orders 


WasurnctTon, D. C., July 29.—Following is the National Lumber Manufacturers’ Association report for the week ended July 20, 1929, and 
for ten weeks ended that date, covering mills whose statistics for both 1929 and 1928 are available, and percentage comparisons with statistics 
of identical mills for the corresponding periods of 1928: 


ONE WEEK 
Softwoods: 


Southern Pine Association............ceceees 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association.... 
California White & Sugar Pine Mfrs.’ Assn.. 
Northern Pine Manufacturers’ Association... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 
North Carolina Pine Association 
California Redwood Association 


re 


eee eee eee eee 


Total softwoods 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 
Northern Hemlock & Hardwood Mfrs.’ Assn... 


ee ee ee 


Total hardwoods 
Grand totals 


TEN WEEKS 
Softwoods: 


| 


re 


Western Pine Manufacturers’ Association.... 
California White & Sugar Pine Mfrs.’ Assn.. 
Northern Pine Manufacturers’ Association.... 
Northern Hemlock & Hardwood Mfrs,’ Assn... 
North Carolina Pine Association............-. 
California Redwood Association..........+.. 


Total softwoods 


Hardwoods: 
Hardwood Manufacturers’ 


ee ee ee) 


Northern Hemlock & Hardwood Mfrs.’ Assn 316 
Total harGweeGs .cccccccecccces scoseetammes 
SE SOURED cecbdonreveroraveosseeorsenen 5,589 


Production 
65,544,000 

113,065,000 
35,951,000 
25,591,000 
12,230,000 


8,611,000 
271,906,000 


31,706,000 
4,748,000 


36,454,000 
308,360,000 


617,650,000 
967,229,000 
343,056,000 
337,446,000 
107,343,000 
56,436,000 
69,338,000 
70,613,000 


2,569,111,000 


332,032,000 
65,886,000 


397,918,000 
2,967,029,000 


Percent 
of 1928 


103 
126 
106 

99 


Shipments 
69,108,000 
102,535,000 
37,213,000 
23,421,000 
10,191,000 


6, 759, 000 
260,198,000 


35,883,000 
6,032,000 


41,915,000 
302,113,000 


653,987,000 
1,158,748,000 
350,611,000 
276,225,000 
102,992,000 
47,934,000 
67,965,000 
72,453,000 


2,730,965,000 


"$41,605,000 
75,383,000 
416,988,000 
3,147.953,000 


Percent 
of 1928 


108 


103 
93 


Orders 
68,982,000 
109,836,000 
30,941,000 
30,653,000 
7,889,000 
2,552,000 
5,148,000 
6,054,000 


262,055,000 


35,284,000 
4,713,000 


39,997,000 
302,052,000 


634,116,000 
1,085,312,000 
330,050,000 
299,951,000 
93,066,000 
41,647,000 
62,474,000 
70,204,000 


2,616,820,000 


345,597,000 
73,750,000 


419,347,000 


3,036,167,000 


Percent 
of 1928 








Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., July 29.—Following is a statement for five associations of the footage of 
gross stocks on hand July 20, and the percentage relationship of the unfilled orders to stocks: 


Association— 
Southern Pine Association. ...ccccccscccescece 
West Coast Lumbermen’s Association........ 
Western Pine Manufacturers’ Association..... 
Northern Pine Manufacturers’ Association.... 
Hardwood Manufacturers’ Institute.......... 


Orders of 
No. of (Gross Unfilled Stocks— 
Mills Stocks Orders Percent 

116 684,753,000 169,050,000 23 
140 1,065,228,000 532,935,000 50 
38 865,838,000 132,418,000 15 
9 388,067,000 61,279,000 18 
184 864,387,000 252,876,000 29 





Southern Pine Barometer 


New Orveans, LA., July 29.—For the week 
ended July 20, Saturday, 150 mills of total 
capacity of 181 units (a unit representing out- 
put of 1,500,000 to 2,000,000 feet between 
Nov. 1, 1925, and Oct. 31, 1928), report as fol- 
lows to the Southern Pine Association: 

Percent Percent 


3-year Actual 
Production— Carst Feet Av. Prod. Output 
Aver. 3 yrs.. 76,677,792 inte tit 
CO ee saeco Geese S638 ccec 
Shipments* . 8,121 65,541,000 85.48 95.86 
Orders— 
Received* . 2,926 61,446,000 80.14 89.87 


On hand end 
weekt -10,171 213,591,000 os 

*Orders were 93.75 percent of chinasente, 

+Basis of car loadings is June average, 
21,000 feet. 

tOrders on hand at above 150 mills showed 
a decrease of 1.92 percent, or 4,095,000 feet, 
during the week. 





North Carolina Pine 


NorFo.tk, VA., July 29.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from eighty-five mills for 
the week ended July 20: Fi 

er 


Percent Percent Cent 
Aver.* Actual Ship- 


Production— Feet Output —— ments 
Average* .13,098,000 
Actual 8,762,000 Lis o*a 
Shipments .. 9,117,000 104 oe 
Orderst . 9,820,000 15 112 108 
Unfilled 
Orders . .64,655,000 


TAs compared with stiles wedle thete is 
an increase in orders of 0.4 percent, ten less 
mills reporting. 


is of production for the last 


*“Average” 
three years. 


Western Pine Summary 


PorTLAND, Ore., July 27—The Western Pine 
Manufacturers’ Association summarizes as fol- 


lows reports for the week ended July 20 from 
38 member mills: 
Per- 
cent 
Percent Ship- 
Production— Carst Feet of cut ments 
Average* . 35,722,000 ih 
Actual ..... 43,080,000 
Shipm’ts soars 379 35,854,000 
Local deliv. 773,000 eee 
Tot. shipm’ts 36,627,000 85.02 
Orders— 
Booked peace 303 33,878,000 
DO wdease 773,000 
Total orders 34,651,000 80.43 94.61 


On hand end 


week 5,093 132,418,000 


Bookings 1 for the week by entrees shite iden- 
tical mills were 103.65 percent of those for 
the previous week, showing an increase of 
1,219,000 feet. 


+Car basis is 26,000 feet. 


*Of 3-year average weekly production for 
current month. Inland Empire production 
is so seasonable that during winter months 
actual production amounts to less than 50 
percent of yearly average while during peak 
summer months the production increases to 
well over 100 percent’ of this average. 


Comparative reports from thirty-five identi- 
cal mills showed: 





3-year 
weekly 
Figures average 
fepsz000  34.351,000 

cnn veaee oeneee 41, ° ’ 
Gatemeomte sited cunnienes 34,463,000 31,284,000 
COE. oA dv c cectscssegias 33,215,000 29,211,000 





California Redwood 


San Francisco, Cauir., July 29.—The fol- 
lowing information is summarized from the 
reports of 14 mills to the California Redwood 
Association for the week ended July 20: 


—Redwood——— White- 
Percent of wood 





Feet production Feet 
Production ..... 7,836,000 100 1,996,000 
Shipments ..... 6,620,000 85 1,146,000 
Orders-— 

Received ..... 6,801,000 87 1,411,000 
On hand ..... 37,257,000 6,368,000 
Detailed Distribution of Redwood 

Shipments Orders 
Northern California* ..... 2,821,000 2,206,000 
Southern California* 1,139,000 1,034,000 
ee 14,000 38,000 
DE. Gdwepteeeske wees 1,915,000 1,907,000 
PE Sides dds dweeeees 731,000 1,616,000 

6,620,000 6,801,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


tWashington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Hemlock and Hardwood 


Osuxkosu, Wis., July 29.—The Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation makes the following report for the week 
ended July 20: Percent 


of Ca- 
Hardwoods— Total 


Per Unit* pacity 
Capacity, 66 units*.13,849,000 210,000 100 


Actual production. .12,343,000 187,000 ° 88 
Shipmentsf ....... 8,619,000 131,000 62 
Orders receivedt... 9,308,000 141,000 67 
Orders on hand....60,944,000 923,000 ee 


Hemlock— 


Capacity, 91 units*.19,176,000 210,000 100 


Actual production.. 5,222,000 57,000 27 
Shipmentst ....... 6,280,000 69,000 32 
Orders voosvedt ; 4,390,000 48,000 ™ 
Orders on hand. ‘24; 785, 000 272,000 


*Daily 10-hour idles capacity of $5, 000 
feet is considered one unit. The production 
is based on mill log scale, and lumber cut 
overruns this by 20 percent. 

t+Lumber fabricated at mill and used in con- 
struction work is included in total orders and 


‘ shipments. 








———. 
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Northern Hemlock and Hardwood Monthly Report 


OsuxosuH, WIs., July 29.—The Northern Hemlock & Hardwood Manufacturers’ 


Associatior. 


reports as follows June production and shipments, and stocks July 1: 


Statistics for June, 1929 
Unsold 


Production Shipments July 1 
ee err rere 414,000 258,000 5,400,000 
Basswood . 3,901,000 2,342,000 29,668,000 
OO. ccavakce: -60e0eee -ebkeenk eeenenne 
OO Peer rr 8,441,000 6,541,000 71,140,000 
M. cccenssees 2,700,000 2,375,000 14,329,000 
pages piace Stas 15,963,000 10,181,000 53,903,000 
OS re 459,000 5,000 1,784,000 
Mixed hrdwd.. 5,739,000 2,742,000 ........ 





Total hdwd. .37,617,000 24,444,000 176,224,000 
Hemlock, 1&2” .16,232,000 16,262,000 92,662,000 


Grand totals.53,849,000 40,706,000 268,886,000 





Unsold Stock Summary July 1, 1929 


Hardwoods— 
SS oe a wei ou we ee ae . 86,991,000 
GE. Sid Pesce ee aeons 89,233,000 
Total hardwood ......... Nees 176,224,000 
Hemlock 1&2”— 
BN) Seerdivasetesnenna 56,290,000 
GOOG  Aiveesse> ventvtes 36,372,000 
eee DOGO: «4 k.s 3 60k Vetaeerws 92,662,000 
CORRE ieee cn dee Here ndenes 268,886,000 


The figures for twelve months, July 1, 1928, to June 30, 1929, make the following per- 


centages of those for the corresponding period 
hemlock, 103; all woods, 102. 




















Unsold 
Dry Green 
AsH— 
Seabees eoewnawikens 893,000 288,000 
DODO ccc ctctveresdcs'es 551,000 181,000 
, > eae ere 839,000 521,000 
SS re ee 481,000 399,000 
. Sf ewer 331,000 858,000 
ae FS Se ror 12,000 46,000 
3,107,000 2,293,000 
BrrcH— 
| ae a 4,421,000 6,012,000 
Sa ee 3,656,000 3,335,000 
Nos. 1 & 2 fact. strips 296,000 304,000 
ce ff aes 417,000 406,000 
rr eee 8,439,000 8,400,000 
OS OO Serre 6,992,000 6,152,000 
Ss 2 eer 9,869,000 9,851,000 
St Se cawinsbb akan water's 1,410,000 629,000 
SS eo oe) eee 378,000 173,000 
35,878,000 35,262,000 
Rock ELmM— 
a ere 102,000 134,000 
GY. © GRisis 0-0 4 ciencvne eee 203,000 364,000 
Pe, Sd ciae kee naenew 588,000 504,000 
Se fF ee ey 231,000 296,000 
1,124,000 1,298,000 
Sort ELmM— 
| re rer 834,000 1,200,000 
CR 6 las oes cece awcen’ 551,000 632,000 
Pe 2 OS <6 tse beent anes 1,191,000 1,902,000 
ee ee eee ee 1,551,000 1,505,000 
WK. B GOB cc kccesctcieses 1,239,000 1,302,000 
5,366,000 6,541,000 


Unsold 1- and 2-inch Hemlock Stocks on 


No. 1 PE ee RET TT Tree eT re ee Te 


Mill ba) 


July 1—Unsold Hardwoods—28 Identical Firms 











1929 ——1928 
Dry Green Dry Green 
Ash.... 2,846,000 2,148,000 2,261,000 3,205,000 
Bass .15,616, 000 13,128,000 9,020,000 11,354,000 
Birch ~ . 29,187,000 32,666, 000 35,071,000 31,931,000 
Elm— 


Rock. 1,037,000 1,224,000 1,138,000 1,235,000 

Soft.. 5,012, 000 6,247,000 4,206,000 4,620,000 
Maple— 

Hard. 22,141,000 25,388,000 26,347,000 19,422,000 

Soft.. 1,441,000 2:108, 000 1,413,000 1,769, 000 
Oak .. 962,000 804,000 369,000 449,000 


78,242,000 83,713,000 79,825,000 73,985,000 





of 1927-1928: Production—All hardwood, 102; 


Shipments—All hardwoods, 104; hemlock, 96; all woods, 99. 




















Unsold 
y Green 
Basswoop— 
Se BA eer 738,000 116,000 
RS EES ge I aie e 2,175,000 1,749,000 
ON Hee t 1,450,000 ,198,000 
eg Sa ey ee 3,022,000 2,448,000 
vctcansocewae 5,513,000 4,396,000 
eS Oe eee 3,086,000 3,375,000 
We. By. SRB wc cievevce 180,000 222,000 
16,164,000 13,504,000 
HarD MAPLE— 
ink vane obectseenden 2,139,000 3,584,000 
SE. sckuducesdawe eed 1,528,000 1,881,000 
a a a ee 3,129,000 4,152,000 
ee. Or ace aedeussicnes 2,683,000 2,042,000 
OS ee ee ere 6,819,000 6,858,000 
Fiooring stock ..ccccccss 6,237,000 8,676,000 
22,535,000 27,193,000 
Sorr MaPLe— 
SS ere ee 274,000 323,000 
GO nc csscee Ceeentonse 110,000 197,000 
ae i eee 543,000 645,000 
PO BS Occ caccccesecss 696,000 854,000 
Se a Gacdweanee tee 214, 000 308,000 
ee Seer ee ne 11,000 
1,837,000 2,338,000 
OaK— 
| es bene inein sek ae - 141,000 145,000 
ee Eee OE A Cre 124,000 111,000 
. SS eo ae ee ee 233,000 166,000 
ef eer reer 217,000 145,000 
WG S GO. cc ceccccccoces 245,000 217,000 
Se Soa ls tse eens seem 20,000 20,000 
980,000 804,000 


Hand July 1, 1929, by Grades (30 Firms) 
1x4-inch and wider 2x4-inch and wider 




















ry Green Dry Green 
925,000 530,000 11,154,000 7,524,000 
2,070,000 1,605,000 11,091,000 10,411,000 
1,246,000 15,000 11,021,000 5,253,000 
1,702,000 1,582,000 11,386,000 4,357,000 
1,266,000 93,000 3,724,000 3,129,000 
,000 45,000 190,000 28,000 
‘then:  “nmbes 500,000 800,000 
7,224,000 4,870,000 49,066,000 31,502,000 
July 1—Unsold Hemlock—26 Identical Firms 

1929 1928 

1x4” 2x4” 1x4” 2x4” 

No. 1..1,394,000 17,726,000 3,995,000 14,140,000 


Merch. 3,097,000 18,068,000 
No. 2..1,936,000 14,294,000 
No. 3..2,790,000 15,433,000 
No. 4..1,459,000 6,743,000 
1,300,000 


5,122,000 13,567,000 
3,718,000 14,891,000 
5,319,000 23,535,000 


eee ee eee 


Mill 
run.. 60,000 218,000 


10,736,000 73,772,000 19,834,000 71,990,000 


eeeeeeee eee ee eee 








California Pines 


San Francisco, CAuiF., July 27.—Following 
is the latest report of the California White & 
Sugar Pine Manufacturers’ Association, based 


on statistics for twenty-six mills: 
Percent 
Percent of same 
of pro- Period 


Feet duction of 1928 
For week ended July 20: 
Production ........ 35,364,000 ae 
Shipments ...0-- 28,370,000 80 
CD os cee eas weed 29,138,000 82 sale 
Stocks July 20 ....619, 360, 000 “wn 94.5 


Por 29 weeks ended July 20: 


Production ........ 723,160,000 cee 103.6 
Shipments ........ 774,326,000 107 103.6 
Orders ....seccesee 778,593,000 108 98.6 


Carolina Pine Costs 


NorFoik, VA., July 29.—The North Carolina 
Pine Association reports that in May of this 
year the total cost of rough lumber, exclusive 
of stumpage, was $19.45 for mills doing their 
own logging, the range for these being from 
$13.49 to $34.42. This statement is based on 
17 reports from 14 members representing 19 
mills, The average cost of logs for these mills, 
exclusive of stumpage, was $8.72, made up of 
$6.34 for logging expense and $2, 38 for log 
transportation ; total cost of manufacturing was 
$5.75, made up of $3.55 for sawmill, 50 cents 
for dry kilns, and $1.70 for yarding ’and ship- 
ping; the total overhead was $3.90, made up 
of $1.26 for insurance and taxes, 92 cents for 





depreciation and $1.72 for general overhead, 
and selling expenses were $1.08. The one mill 
purchasing logs reported a log cost of $22.16, 
including $18.00 for logging expense and $4.16 
for transportation, and that total cost of rough 
lumber was $29.43. Including this mill, total 
cost of rough lumber for all mills was $19.74. 
The total cost of rough lumber, exclusive of 
stumpage, for April and May was $19.74, and 
for March was $18.67. 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WASH., July 31—The West Coast 
Lumbermen’s Association reports 212 mills— 
all those reporting production, shipments and 
orders—during the week ended July 27 gave 
these figures: 


Produc- 

{tion ...191,705,000 
Shipments 183,142,000 4.47% under production 
Orders .- 160,946,000 16.05% under production 


A group of 278 mills, whose production re- 
ports of 1929 to date are complete, reported 
as follows: 


Average weekly operating capacity. 279,364,000 
— weekly cut for thirty weeks— — 


Actual cut week ended July 27, 1929. 216, 100, 000 


A group of 209 mills, whose production for 
the week ended July 27 was 191,193,000 feet, 
reported distribution as follows: 





Vaated 

Shipments Orders Ord 
Se 72,462,000 71,590,000 197, 793, 000 

Domestic 

cargo . 59,963,000 50,710,000 263,226,000 
Export ... 38,542,000 26,481,000 219,980,000 
Local - 11,837,000 LE MOEOOD Soase panes 
182,804,000 160,618,000 680,999,000 


A group of 112 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1928 and 1929 to date, reported as follows: 


Week Aver.'30 Aver. 30 
ended July weeks July weeks July 

27, 1929 27, 1929 28, 1928 
Production .117, 598, 000 108,801,000 113,613,000 
Shipments” .113,124,000 114, ‘518, 000 121,994,000 
Orders ..... 97,489,000 113,893,000 122,052,000 


SEATTLE, WASH., July 27—The West Coast 
Lumbermen’s Association furnishes the fol- 
lowing supplementary analysis of domestic 
cargo business for the week ended July 13: 














Washington British 
and Oregon Columbia 
96 Mills 17 Mills 
Orders on hand first of 
week— 
CORGOPMIR. «ccicsecs 93,798,785 394,665 
Atlantic Coast ....139,429,528 14,405,698 
Miscellaneous ..... 7,967,179 2,660,000 
WE. Wa xicnide'eax 241,195,492 17,460,353 
Orders received— 
ee 14,857,168 1,000,000 
Atlantic Coast .... 31,761,187 10,512,640 
Miscellaneous .... 203,867 1,486,000 
UNE pateid nets pk 46,822,222 12,998,640 
Cancellations— 
eo ee Tee. Lsecatones 
Atlantic Coast .... err errs 
BEISCOTIBMOOUS .0006 ° . pewsce * UV 6REH SS 
WOE. b0sneds oer SU sk esmawed 
Shipments— : 
COMEOrMIR. <cccceccs 21,646,674 276,000 
Atlantic Coast .... 28,737,525 8,958,712 
Miscellaneous ..... 857,851 909,000 
en — 
3 Se ee 51,242,050 10,143,712 
Orders on hand end of 
week— 
CORISONIE, vcsscces 86,930,070 1,118,655 
Atlantic Coast ....142,188,190 15,959,626 
Miscellaneous 7,313,195 3,237,000 
ee EE ae 236,431,455 20,315,281 
Total domestic cargo— 
Orders’ on hand first of 
I, ifndef nn bib ae oe od 258,655,845 
Orders received .......... 59,820,862 
Cancellations .....cccsceee 344,209 
SEE 6. 0000 0-cdn sb enme 61,385,762 
Unfilled end of week...... 256,746,736 
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Southern Pine Monthly Stock Report 


New Orteans, July 29.—The statistical statement of the Southern Pine Association for June 
is on the unit of production basis, such unit representing a monthly output averaging 1,500,000 
to 2,000,000 feet between Nov. 1, 1925, and Oct. 31, 1928: 


June Report, 119 Mills (154 Units) 


Percent 
3-year 
Average Percent 
or Pro- 
Feet Relativef duction 
Stocks June 1..674,970,258 ae eee 
Fame GUE sccecs 242,888,077 85.05 
917,858,335 


June Shpmts...243,094,659 85.13 100.09 
Stocks July 1..674,763,676 92.28 iva 
June orders*....225,232,848 78.87 92.73 


*Prorated from reports of 114 mills. Orders 
computed on basis of average carload shipped 
in June, 21,000 feet. 

tAverage stocks on hand at end of month 
during 3-year period amounted to 2.5606 times 
the 3-year average monthly production, and 
the footage so obtained is known as relative 
stocks. 

Stocks on hand decreased 0.03 percent, or 
206,582 feet, during June. 

In the above report, double-shift operations 
are included as two mills, each of 250 hours 
a month standard. Of the 119 mills so fig- 
ured, 13 did not report on running time. Of 
the other 106, 89 mills, of which 3 were shut 
down, lost 4,610 hours representing a capacity 
of 38,023,000 feet, this loss being offset by 
overtime operations at 1 mill, totaling 6 hours 
and representing a gain in capacity of 43,000 
feet, so that net loss time was 4,604 hours, 
representing a capacity of 37,980,000 feet. Ex- 
actly standard time was reported by 16 mills. 
Causes for the loss of 4,610 hours are sum- 
marized as follows: Repairs, 119 hours; 
breakdowns, 285 hours; log shortage, 1,126 
hours; holidays, 164 hours; other causes or 
causes not reported, 2,916 hours. 


Reports of Same 111 Mills (146% Units) 


A statement of 111 identical mills, whose 
3-year average production was 271,472,470 feet, 
and whose 3-year relative stocks amounted to 
695,132,407 feet, compares operations in June, 
1929, with those in June, 1928: 








1929 1928 
Stocks June 1......... 639,291,037 702,477,268 
DC csacoesndoaved 229,093,784 250,882,524 
868,384,821 953,359,792 
June shipments ....... 229,612,941 257,539,671 
Stocks July 1....... 638,771,880 695,820,121 


Three-Year Report of 105 Same Mills 
(141% Units) Six Months 
Comparative figures for production and ship- 
ments reported by 105 identical mills, whose 
3-year average production was 262,588,203 feet, 
and whose relative stocks amounted to 672,- 
383,352 feet, during the first six months of 

1929, 1928, and 1927, are as follows: 


1929 1928 1927 
Cut ....1,464,974,558 1,551,666,884 1,577,382,651 
Shpmt. .1,446,966,325 1,610,810,851 1,549,413,325 
Six months’ shipments as percentages of pro- 
98. 


duction 98.77 103.81 23 
Stocks— 

Jan. 1 605,751,845 741,264,441 701,449,986 

July 1 623,760,078 682,120,474 729,419,312 


Stocks on hand July 1, 1929, were 2.97 per- 
cent more than those of Jan. 1, 1929; 8.56 
percent less than those of July 1, 1928, and 
14.49 percent less than those of July 1, 1927. 


June Exports Through Southern Ports 

Exports through southern ports for the first 
and second quarters of 1929, the second includ- 
ing June, and for June separately, figures 
here covering about 95 percent of total exports, 
were as follows: 


Jani to 
Southern June, Aprillto Mar. 31, 
Pine— 1929 June 30, 1929 1929 
Lumber ...56,380,061 160,717,268 153,178,634 
Timbers - 9,084,087 31,475,554 22,895,320 


Other woods. 15,021,511 53,200,279 65,305,231 


80,485,659 245,393,101 231,379,185 


Percentages of Kinds of Exports 


Percentages of kinds making up export to- 
tals were as follows: 





Aprillto Jan.1 to 


Southern June, June 30, Mar. 31, 

Pine— 1929 1929 1929 
BAD sccct vce 70.0 65.5 66.2 
 ccenees 11.3 12.8 9.9 

Other woods ..... 138.7 21.7 23.9 


June, 1929, exports were 15.1 percent less 
than those of June, 1928, and 2.1 less than 
those of May, 1929. 

Total exports for the second quarter of 1929 
were 7.3 percent less than those for the second 
quarter of 1928, but 6.1 percent larger than 
those for the first quarter of 1929. 





New Barometer Aids Industry 
to Adjust Its Course 


Wasuincton, D. C., July 29.— The latest 
number of the Weekly National Lumber Trade 
Barometer, bearing date of July 26, represents 
the final form towards which the statistical de- 
partment of the National association has been 
working for more than a year. 

It is believed to be the most comprehensive 
statistical summary now offered to its members 
by any American industrial association or 
group. 

The front page, in addition to carrying ba- 
rometer graphs for softwoods and hardwoods 
separately, gives production, shipments and or- 
ders percentages for the latest week compared 
with the corresponding week for 1928, and 
similar presentation of shipments and orders 
for the year to date as compared with the 
same period of last year. Similar percentage 
figures are given for hardwood mills and then 
for hardwood and softwood mills combined. 

On the same page follow percentage com- 
parisons of shipments and orders with rela- 
tion to production for certain identical mills 
in softwoods, hardwoods and all mills. The 
final table on the front page furnishes a com- 
parison of actual production with normal and 
3-year average production. of the current 
week and for the year to date at present, ow- 
ing to lack of data, this table is practically 
limited to softwoods. 

Detailed presentation of lumber statistics on 


the inside pages is divided into six parts as 
follows: 


1. Current production, shipments and or- 
ders of all reporting mills. 


2. Cumulative production, shipments and 
orders of all reporting mills. 


3. Comparative statement of production, 
shipments and orders for identical mills by 
regions and by current week comparisons of 
1928 and 1929. 


4. Same as No. 3—cumulative for the cur- 
rent year as compared with the same period 
the preceding year and supplemented by a 
production analysis showing normal produc- 
tion, actual production, last three years’ aver- 
age production, and the relation of the actual 
to the normal and average. 

5. Stocks and unfilled orders are covered 
by softwoods and hardwoods and regional 
associations. This table gives unfilled orders 
translated into the equivalent day’s produc~ 
tion. Gross stocks are similarly treated and 
the relation of cumulative orders to stocks is 
expressed in percentages. 

6. Stocks and unfilled orders for identical 
mills treated as in Table 5. 


The last inside page also carries a table of 
explanations. 

The remainder of the space is devoted to 
four graphs showing the relation of new busi- 
ness to production, relation of shipments to 
production, the relation of actual and normal 





production to 3-year average production, rail 
shipments and a table of comparative car load- 
ings of forest products and lumber. 


It is believed that if lumber manufacturers 
will carefully examine the National Lumber 
Trade Barometer weekly they will be in a 
better position to adjust their course with re- 
spect to the actual current condition of the 
trade than manufacturers in other industries, 
It is likewise believed that the barometer makes 
the fullest and most representative presenta- 
tion of the lumber industry that is possible 
with the data now available. It is expected 
that the barometer will remain in substantially 
the present form until authentic consumption 
statistics are available as a result of the move- 
ment now under way to obtain them. 


Southern Pine Chas 


New Or.eans, LA., July 29.—The May cost 
statement of the Southern Pine Association 
shows that the average total cost per thousand 
feet, board measure, of producing and shipping 
lumber, not including interest on loans or in- 
vested capital, for May, 1929, was $25.16, based 
on a production of 238,506,162 feet by 87 mills, 
or 127 units. This was 34 cents more than the 
cost for the preceding month, when the re- 
ported production was 243,463,276 feet, and 
$1.18 more than for the corresponding month 
last year. Of the number of mills reporting, 
39 had costs below the average of $25.16, costs 
running from a low figure of $18.54 to $34.58, 
The average cost for the first five months of 
this year, on a production of 1,163,475,495 feet, 
was $25.12. 








Columbia River Camps May Close 
[Special telegram to AmerIcAN LuMBERMAN] 


PorTLAND, OreE., July 30.—Prolonged dry and 
warm weather may soon make logging haz- 
ardous and compel some camps in the Colum- 
bia River district to shut down, further 
strengthening the log market, as most logs 
now are in the hands of sawmills. 

Fire Monday night destroyed the mill at St. 
Helens, Ore., owned by J. A. Irwin, of Port- 
land, with a capacity of about 50,000 feet, and 
the docks of the St. Helens Dock & Terminal 
Co., and for a time threatened the large mill 
of the St. Helens Lumber Co., owned by 
Charles R. McCormick. 





Fires in Superior Forest 


DuLuTH, MINN., July 31.—Fires raging in 
Superior national forest for a week are still 
burning, despite greatly augmented forces of 
fire fighters. Additional forestry officials, in- 
cluding G. K. Singer, assistant of the Chippewa 
national forest; Assistant District Forester 
Ramsdell, of Milwaukee; Ranger McKinnon 
from the Marquette (Mich.) national forest 
and four rangers from the Rocky Mountain 
district, have reached the scene under orders 
from Washington to direct the efforts of about 
500 fire fighters. A. G. Hamel, supervisor of 
the Superior forest, and Crosby Hoar, assistant 
district forester, together with four Superior 
forest rangers, are among those in charge. The 
flames to date have burned over 7,000 acres of 
cut-over land and timber, and jeopardized at 
least one settlement. 

Reports from Winnipeg indicate that fire 
hazards in Kenora, Rainy River and the Pa- 
tricia districts of Ontario remain acute, and 
rain is badly needed. Bush fires are reported 
in the Thunder Bay district, and all available 
fire-fighting apparatus has been sent to the 
scene. 

In Minnesota, along the border, fires are 
sweeping north along Lake Superior, endan- 
gering a number of settlements. 





A HOME has become a luxury, while auto- 
mobiles and radios have become necessities. Yet 
the home used to have first place in the family 
budget. The art of selling determines whether 
or not an article is to be a necessity or a luxury. 
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The oldest living things are the redwood trees 
of California. Compare size of section shown 
with man at foot of tree in center foreground 


N pursuance of its plans for 
conducting a lumber school 
and inviting competent lum- 
bermen to appear before it 
and discuss the qualities and 

advantages of the various woods, the Bos- 
ton Hoo-Hoo Club several months ago in- 
vited Frank H. Campbell, of San Francisco, 
director of field work of the Pacific Lum- 
ber Co. of Illinois, to deliver an address on 
redwood. Mr. Campbell styled his talk, 
“The Legend and Facts of the Timber and 
Lumber Known as California Redwood.” 
The first part of his address was devoted 
to a discussion of where redwood timber 
grows, the volume of the growth and the 
probabilities of continued availability through 
reforestation, during which he told of some 
of the not generally known facts about how 
redwood grows. Referring to the senti- 
mental value of the redwoods, he said: “One 
can travel for 200 miles up the redwood 
highway and never be out of sight of red- 
wood trees, and with the park system func- 
tioning, this always will be the case.” Re- 
ferring then to the timber back of the red- 
woods that line this highway, he said: “Of 
what value is it to us or to posterity to save 
something that the average person would 
have to get lost to see and when seen is 
exactly the same as can be viewed from 
one’s automobile on the highway? Something 
that is not of any value as it stands, for 
these forests back of the highways on the 
flat lands and on the hillsides are but a 
repetition of the scenic beauty and majes- 
tic grandeur of the forests along the high- 
way. Nor do these forests act as a mois- 
ture storehouse for fertile valleys. Scenic- 
ally and materially valueless as they stand, 
transformed into lumber they become highly 
valuable, for from the lumber can be made 
the most beautiful and lasting institution of 
the world—an enduring home.” Mr. Camp- 
bell then continued his address as follows: 
Having mentioned the great age and size 
of the redwoods, pointed out how great 





The Legeril 


California 


and Facts of 


Redwood 


[Extracts from an address by Frank H. Campbell, San Francisco] 


areas of the forest monarchs will be pre- 
served for coming generations to look upon, 
detailed the substantial steps that have been 
and are being taken to perpetuate the tree 
as a commercial species, it is well that we 
now give consideration to the lumber prod- 
ucts derived from these wonderful trees, and 
to illustrate with words, as best we may, 
the unparalleled service to mankind which 
this wood has rendered and will continue to 
render for many decades. 

Before -entering into the commercial 
usages and possibilities of redwood lumber, 
each supported both by long usage and the 
findings of the Institute of Technology, as 
to its physical and mechanical properties, 
one may more clearly visualize the excel- 
lence of the wood for the several particu- 
lar purposes, by giving attention to particu- 
lar instances of use. In the forests of Hum- 
‘boldt County the cruisers found a redwood 
log half buried in the ground, and over this 
log a hemlock 235 years old. Examination 
showed the redwood log to be sound, so 
after removing the hemlock the redwood 
log was taken to the sawmill and made into 
lumber—sound lumber from a log that had 
been half buried for more than two centu- 
ries. 


Stability of Poles in Telegraph Line 


There is a telegraph line 800 miles long 
supported by sawn redwood posts. In the 
line are 25,400 posts, and there has been re- 
placement of only 25 posts in 38 years. The 
report from the telegraph company does not 
state whether it found that these posts 
were blown down by sleet storms, or 
whether they burned from wind blow brush 
heaps lodged against them. This line runs 
from Albuquerque, N. M., to Mojave, Calif. 
From the altitude of Raton Pass, 7,000 
feet above sea level, to the Mojave Desert, 
at sea level, temperatures range from 116 
in the shade at Needles to 20 below zero in 


the passes. Untreated and unpainted, in 
every condition of temperature and humid- 
ity possible for wood to have, exposed to 
atmospheric conditions as well as outdoor 
weather conditions of every description, 
only one-tenth of 1 percent replacement 
was necessary in 38 years. 

Each year there is approximately 5,000,- 
000 feet of redwood lumber used in the 
manufacture of articles, where one side of 
a 1-inch thick redwood board is subjected 
to 125 degrees of heat for twenty-one con- 
secutive days and nights, with atmospheric 
temperature on the other side of the board. 
If one could imagine the hottest sunshine 
of summer shining continuously for twenty- 
one days and nights he could get some idea 
of the heat these boards have to stand, and 
not cup or warp, for if they did warp or 
cup their usefulness would be destroyed. 

In the manufacture of another article the 
condition is reversed. One side of a board 
one inch thick and 28 inches wide is con- 
stantly subjected to ice and water, with at- 
mospheric temperature on the other side. 
Here, too, the usefulness of the board would 
de destroyed if it cupped or warped. 

Three freight carloads of highway sign 
boards, one inch thick and 24 inches square, 
and the posts on which to fasten the signs, 
have been sent to one State, two carloads 
to another State, and eight carloads to a 
third State, all three south of the Mason 
and Dixon line. To another State which 
has a large white pine sawmill within 150 
miles of the State capital, have been sent 
eight carloads of these sign boards and 
posts made of California redwood, and to a 
State between the Alleghenies and Missis- 
sippi River have been sent fourteen car- 
loads. A million feet of redwood has been 
sent by boat to a large industry on the 
Texas coast, between the Sabine River and 
Buffalo Bayou; another million feet for 
cooling towers to take the hot water from 

















A typical redwood manufacturing plant. Note the big redwood logs in the pond ready to be 
drawn up into the mill 
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the condensers, and withstand the sunshine 
and rain of central Alabama. Subjected to 
the humid conditions of the river bottom 
lands, shut off from sunlight, with a coat of 
asphalt, the sub-floor on every highway 
bridge across the Ohio River, between 
Pittsburgh and Cincinnati, is of clear, heart 
redwood. 

On the island of Hawaii, the railroads wse 
redwood for construction purposes wherever 
they use wood, and the same is true on the 
island of Oahu. Not only does it rain about 
500 inches a year on the island of Hawaii, 
but on Oahu the wood-eating white ants are 
present in great colonies, yet regardless of 
how meager the food supply may be the 
white ant will not attack redwood. One 
railroad which traverses the Carolinas and 
Georgia uses redwood for siding on its 
wooden coaches. 


Redwood Stands Acid Test 


Chemists have found that redwood stands 
the acid test better than woods which have 
been generally used for acid tanks. A labo- 
ratory 350 miles south of the Ohio River 
found that the cell wall strength of one of 
the woods was impaired from 112 to 82, or 
26 percent; another wood from 72 to 31, or 
56 percent, and redwood from 100 to 91, or 
only 9 percent. 

In one of the western cities a composi- 
tion board used for plaster base, and red- 
wood, were bot® tested for inflammability, 
the test being conducted by the fire mar- 
shal. Each substance was placed within 6 
inches of a blow torch, generating 2,300 
degrees of heat. The composition board 
smoked at 8 minutes and blazed at 11 min- 
utes; the redwood lath smoked at 7 minutes, 
charred at 18, and blazed at 23 minutes. It 
is not generally known, but is a fact never- 
theless, that after the great fire in San Fran- 
cisco redwood, due to its great fire resist- 
ance, was the only wood the fire marshal 
would permit used for temporary structures 
in the business section. 

Many similar instances of how, where and 
why redwood is used and can be used for 
certain particular purposes could be given. 
Suffice it to say, that wherever wood is 
called upon to withstand trying conditions, 
be it in New England, out through the Mo- 
hawk Valley, down along the Muddy Wa- 
ters, in the Smoky River country, down 
where the Pacific washes the shores of the 
land of Mauyaua, in the jungles of Mara- 
caibo Lake, the River Plate in the Argen- 
tine, the lowlands and highlands of Peru, 
along the Ganges in India, or down under 
the Southern Cross, there we find that those 
who know use redwood. 

Many people read for the same reason 
that they went to school with the idea of 
learning. Learning is of two broad general 
classes—legend and fact, both highly impor- 
tant in their fields. Commercially and mate- 
tially, legend without fact is not of great 
value. Therefore in order to make this 
brief as valuable as possible from a material 
and commercial standpoint, additional facts 
pertaining to the every day life of the lum- 
berman, builders and potential home owner 
will be set forth. 

The development of information is one 
function, the tabulation and compilation of 
such information is another function. 


Development of Commercial Information 


Our Forest Products Laboratory and re- 
sponsible commercial laboratories have de- 
veloped such complete information pertain- 
ing to wood that any persons who will ac- 
quaint themselves with these facts need 
never guess as to what wood or woods to 
use for any particular purpose. These re- 
search agencies have functioned 100 percent 
plus. But how is the lumberman, builder 
or prospective house owner to acquaint 
himself with this information? Just as the 


laboratories have functioned 100 percent plus 
in the development of wood information, so 
has Sthe California Redwood Association 
functioned 100 percent in the tabulation and 
compilation of these facts. 

The same broadmindedness which causes 
the leaders in the redwood industry to 
spend large sums in the planting of trees 
for posterity, a service for which the present 
generation will not receive one dollar of 
profit, has prompted this group of men to 
spend their time and money in tabulating 
and compiling wood information in such 
simplified practical form, that almost liter- 
ally, “One who runs may read.” 

In the book, “The Relative Values of 
Wood,” prepared by the Redwood associ- 
ation, one will find the twelve major factors 
of value as listed by the laboratory, not 
only the relative ranking of several woods, 
but also those woods in the same class for 
any particular factor of value, and in addi- 
tion a brief listing of what constitutes the 
major factor of value for the different uses. 
A lumberman or builder who would study 
this book for six ours a week for three 
months could know the relative values of 
wood as well as he does the multiplication 
table, and even the prospective home owner 











A view of well manufactured redwood carefully 
piled in the open to insure its being dried to the 
proper moisture content 


by a little study in connection with his 
house plan could reasonably well inform 
himself as to what kind of wood to use for 
the different places in the construction. 

The lumberman and builder know in a 
general way what particular physical and 
mechanical properties a piece of wood should 
have for certain purposes, and even the man 
on the street is not wholly without knowl- 
edge. Practically everyone knows that a 
bridge stringer should be strong. Therefore, 
the major factor of value for a _ bridge 
stringer is the factor of strength, but all of 
these people do not know what woods pos- 
sess this factor to a higher degree than 
other woods. 

Few people know that a railroad cross 
tie does not have to be more than moder- 
ately strong, and a still fewer number know 
that changing conditions can change the 
prime factor of value for certain uses. In 
the days of 100-ton locomotives, rot resist- 
ance was the prime or major factor of value 
for a cross tie, but with the coming of heav- 
ier equipment and preservatives for wood, 
hardness became the major consideration for 
a cross tie—the ability of the wood to with- 


. floor joist rot out 


stand mechanical wear. In some sections 
railroads use treated hard ties on the main 
line,-and naturally rot resistant ties on the 
side’tracks and branch lines. 


Rot Resistance Prime Factor of Value 


Nearly everyone has seen a rotted fence 
post, so it is easy to determine that rot re- 
sistance is the prime factor of vabhue “for 
wood used as a fence post, but again they 
do not know what woods possess the value 
of rot resistance. In fact it is not uncom- 
mon to see fence posts which have rotted 
away in a comparatively short time, being 
replaced with a new post of the same kind 
of wood. People do this because they do 
not know any better, and no one tells them. 
It costs several times as much in labor to 
replace a post as a rot resistant post would 
cost in the beginning. 

It is a popular belief that when the siding 
on a house is painted, the paint will prevent 
decay. Such a conclusion is erroneous, for 
moisture in the atmosphere is water the 
same as rain is water. Accepting the the- 
ory, that excluding rain or snow from wood 
will keep it from rotting, then why does a 
No snow or rain comes 
in contact with a floor joist. And again, 
the woodwork of a window is painted the 
same as the siding, but the woodwork of 
the window does frequently rot out. There 
is just one thing that will keep the lumber, 
for a long period of time, from rotting when 
exposed to the outside atmospheric condi- 
tions, and that is lumber made from a tree 
which is naturally rot resistant. Therefore, 
the major factor of value for siding, rustic, 
clapboards, window sills, outside casings for 
windows and doors, corner boards, cornice, 
facia and skirting boards, verge or snow 
rafters, porch posts and columns, balusters 
and rails, outside moldings and barge boards, 
is durability against rot. 

Commercially available throughout the 
United States there are four woods which 
are Class 1 woods for durability against rot. 
These four are Tide Water red cypress, 
Port Orford cedar, sometimes referred to 
as Lawson cypress, western red cedar, and 
California redwood. The laboratory listing 
uses the heartwood of commercial white 
oak as a base of 100 percent. The four 
woods named as Class 1 woods for rot re- 
sistance rank 175, or 75 above the base. The 
commercial softwoods next to these four 
rank respectively 100, or base, 80 or 20 be- 
low ‘base, and 50 or 50 below base. 

There is one practice which goes on every 
day which would be amusing were it not 
tragic for the home owner. The woodwork 
of a window can rot out and the entire win- 
dow be replaced at a small expense, and in 
a very short space of time, but if a window 
sill rots out the labor cost of replacement 
will be from two to three times as much as 
an entire window frame costs in the begin- 
ning, so the practice is highly illogical when 
people buying siding of a wood which has 
a durability of 175, then put in window 
frames of lumber which have a durability of 
only 50 or 80. It is not only illogical but 
very uneconomical. It causes one to won- 
der if people would be insistent on doing 
a thing, so wholly inconsistent if the lum- 
ber manufacturer, lumber distributer and 
builder, each in his respective sphere, gave 
his client the benefit of his knowledge as to 
the relative value of the several woods for 
durability against rot. Service to one’s cli- 
ents can be rendered in other ways than by 
loading a car or truck quickly with mate- 
rial one has in stock, or in planning a gable 
roof. 

Selection of Wood for Interior Use 


The same factor of value does not apply 
to wood used on the outside of a structure 
as applies to interior woodwork. However, 
it is equally important to select woods pos- 
sessing the prime factor of value for the 
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conditions prevailing inside as it is to select 

woods best for the purpose for outside use. 
A survey of medium priced houses readily 
convinces one that the major factor for lum- 
ber used on the inside of the house is that 
of minimum shrinkage. A window or door 
casing, or base board, may slightly cup, 
warp or twist, but closer nailing will hold 
it in place. But if a window top or band 








Wide redwood lumber end stacked in rough 
dry shed 


mold shrinks the window will rattle. If the 
window and door casings are mitred and 
the wood shrinks, the only way to remove 
the unsightliness is to put in a new head 
casing. If the work is of cabinet type and 
the head casing shrinks away from the 
filler the opening could be filled with putty. 
Furthermore, the use for casings of wood 
which shrinks causes carpenters to do some 
work that is architecturally unsightly. For 
example, square head casing work finished 
with a back band. The carpenter should not 
be censured, for the specifications probably 
call for a back band effect, and a mechanic 
knows that with some woods he does not 
dare do mitred work. 


With these every day evidences before us, 
one can but conclude that regardless of all 
other considerations, woods subject to no- 
ticeable shrinkage are not as desirable for 
interior finish as woods which do not no- 
ticeably shrink. 


The laboratory lists three softwoods which 
shrink least from green to oven dry: East- 
ern white pine, western red cedar and Cali- 
fornia redwood, these three woods being 
equal in this respect and only one hardwood 
being equal to them—black walnut. 


It is in keeping with the object of this 
brief to state the reasons why interior fin- 
ishing should be of woods which have a 
minimum shrinkage, technically termed a 
low co-efficient of expansion and contrac- 
tion. The atmosphere on the inside of the 
house ranges from relative humidity of the 
atmosphere during the spring season, when 
the windows and the doors are open and 
there is much rain, to a condition of very 
low humidity in the winter, when the open- 
ings are closed and artificial heat is present. 
Due to such conditions of humidity the 
woodwork on the interior comes down to a 
lower moisture content than exterior wood- 
work. 


Commercially dry lumber is seasoned 
down to approximately 10 percent moisture 
content. If eastern white pine, western red 
cedar and California redwood will shrink 40 
percent less from green to 10 percent mois- 
ture content than some other woods avail- 
able for interior finish, then it is not un- 
reasonable to conclude that these three 
woods will shrink 40 percent less from 10 
percent moisture content down to 4 percent 
or 5 percent, the approximate point to which 


wood on the inside of the house sometimes 
reaches. 

In addition to the major factor of value 
of wood for interior finish, a material fac- 
tor of value is the physical and mechanical 
structure of the wood fibre, which enables 
it to “take” and hold paint, enamel, wax 
or stains to the best advantage. This mate- 
rial factor of value is also applicable to ex- 
terior woodwork. 


Common Sense in Painting 


After a specific test of two years, the 
laboratory records show as Class 1 woods: 
Alaska cedar, Port Orford cedar, and Cali- 
fornia redwood for appearance, redwood 
second only to Port Orford cedar for hold- 
ing of paint against disintegration, and no 
weather checking of the wood. Being free 
from pitch or other solids, it is not neces- 
sary to use an evaporting solvent when 
painting or enameling redwood, nor is it 
necessary to thin the binder in the “prim- 
ing” coat in order to secure penetration. It 
is just as essential to use ordinary common 
sense in painting the several different kinds 
of woods as it is to use discretion in the 
other parts of building, or in the every day 
work of life. Some laundries use a chlorine 
solution derived from sodium hypochloride 
of lime, when cleaning cotton fabrics. Hold 
a silk handkerchief in the same solution for 
10 minutes and there will not be any hand- 
kerchief. This does not denote inferiority 
of silk as a material, nor does it imply that 
it costs more to clean silk than it does cot- 
ton. One uses a solvent in the paint when 
painting resinous woods to secure penetra- 
tion of the oil binder in the “primer” coat 
of paint, but it is quite illogical to use the 
same process when painting woods in which 
there is no resin or pitch. To do so merely 
dilutes the oil binder, causing it to penetrate 
to a greater depth into the wood. Natur- 
ally, the deeper penetration takes more paint, 
for not only has the board been painted on 
the surface, but has been painted on the 
inside of the board as well. 


With other woods mentioned, redwood 
will “take” a “primer” coat of paint, one 
of the elements of which is 65 percent pure 
liquid binder, without any solvent element 
or without any dilution. As the amount of 
the binder in the “priming” coat of paint 
determines the life.of the paint on the wall 
to a material extent, it is safe to assume 
the substantial nature of a paint job done 
on wood which can be painted with 65 per- 
cent undiluted binder in the “priming” coat 
of paint. Where one wishes to secure paint- 
ing at a minimum outlay of money, disre- 
garding the longevity of the paint job, such 
a result may be obtained on the three woods 
named, by the addition to the “primer” coat 
of 10 percent white lead. Thickening the 
“primer” coat checks its penetration into the 
wood, while the finishing coat gives the 
color desired. Such work is generally known 
as a “two coat” paint job. 


The public, builders, or distributers of 
lumber are interested only in a casual way 
in the processes through which lumber 
passes in its preparation for use. Therefore, 
it is pre-supposed that when talking of lum- 
ber the remarks have to do with the lum- 
ber as it reaches the hands of the distrib- 
ter; and regardless of what other property 
it may shave, or of what species it is, the 
lumber should be suitably seasoned for the 
purpose intended. Nearly everyone knows 
that lumber will shrink when going through 
the process of drying, and it is immaterial 
that the lumber shrinks end ways, as well 
as across the width and thickness, so long 
as it does not shrink after it is dry. 

Practically all softwoods will shrink end- 
ways from green to dry, as well as across 
the width and thickness, but none of the 
commercial woods will shrink end-ways 
after they are dry. 





Not only are statements made regarding 
the several species which apply to the wood 
only during the process of curing, but in the 
development of improved curing processes 
small amounts are unintentionally shipped 
which do-not reflect the real property of 
the species as sent out in commercial quan- 
tities. In 1904 a dry kiln was developed 
which proposed to dry yellow pine lumber 
from green to 10 percent moisture content 
in 24 hours. The process did reduce the 
moisture content to 10 percent in that period 
of time, but in so doing ruptured the fiber 
of the wood to such an extent that the lum- 
ber (figuratively speaking) was as brittle as 
dry sticks of macaroni. To classify yellow 
pine as being brittle, because it had been 
subjected to such processes, would be as 
illogical as to say that wood pulp was unfit 
for making paper because one can not write 
smoothly with a pen on blotting paper. It 
would be just as illogical to condemn any 
species of wood because it shrinks end-ways 
from green to dry, as it would be to con- 
demn the glass in a window because one can 
not see through a sand hill. 


Supporting Presentation With Facts 


Lack of information will at times cause 
financial loss, but there is another element 
which causes greater financial loss, together 
with a disturbed tranquility of mind and 
a shock to one’s artistic sensibilities. This 
element can best be described by quoting a 
prominent author: “It isn’t what people do 
not know that hurts them, but so much they 
know that isn’t so.” With this thought be- 
fore them the potential home owners can 
insure their peace of mind, and a minimum 
cost of home upkeep, and the builder and 
distributer their reputations, by insisting 
that conservation pertaining to material be 
supported by uncontrovertible facts as to 
the relative value of the several different 
species for certain particular uses. Authen- 
tic information, as well as the best material 
for the purpose intended, is readily avail- 











The loading platform where modern equipment 
is utilized to expedite the delivery of redwood 
from mill to consumer 


able, and a little study and forethought will 
give you 100 cents value of merchandise for 
your building dollar. 

The objects of this school are laudable be- 
yond description—the purpose of getting the 
facts. In closing, I will say to you that the 
redwood industry “goes to the record” all 
the time. When we present redwood as 


(Continued on page 65) 
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Hardwood Inquiries Show Increase 


Trade Shows Marked Gain 


Mempuis, TENN., July 29.—A marked im- 
provement in orders for southern hardwood has 
been noted. Business is nearing normal and 
has started on an upward trend. Production 
also has shown considerable gain and surpasses 
sales, but there is little chance now for 
overproduction. Prices are holding firm and 
show a tendency to advance. A few manufac- 
turers have already advanced all but oak prices. 

Automobile body manufacturers are begin- 
ning to look around for hardwoods and are 
placing some nice orders. This demand has 
been slack all summer. The furniture people 
are more optimistic and are buying hardwoods. 
This is the first time in many months that the 
furniture manufacturers have been in the mar- 
ket for any volume of hardwood. Demand 
from flooring manufacturers is better than it 
has been for many weeks, but is still far below 
normal. Demand from the sash and door 
manufacturers is exceptionally good. There is 
active buying by box and crate manufacturers. 
The export demand is not good but there is 
plenty of business on the books of exporters 
to keep shipments heavy for at least thirty 
days. 

The weather has been ideal and practically 
all mills are running full time. It is thought, 
however, that but few mills will overproduce 
and that prices will remain firm and advance 
as demand shows further increases. There are 
plenty of logs available at fair prices. 


Inquiries Promise Good Business 


Macon, GA., July 29.—July hardwood trade 
was better than June in this section and, judg- 
ing by orders and inquiries, there will be no 
slackening of business during August. Busi- 
ness conditions throughout the State are better 
than in ten years in all lines, according to re- 
ports, farmers having had wonderful crops. 
Some mills are working longer hours than 
heretofore, getting out rush orders. Ample log 
stocks are being got out to keep the mills run- 
ning. The swamps are still full of water in 
many places, however. 


News of Buffalo Trade 


BurFaLo, N. Y., July 30.—The first all- 
water shipment of lumber from the Pacific 
coast to Niagara Falls, N. Y., arrived last 
week, consigned to the Wicker Lumber Co., 
and shipped by the Ralph C. Angell Lumber 
Co., of Buffalo. A number of similar cargoes 
have been delivered by the same firm to Buf- 
falo and Tonawanda retailers in the last few 
weeks. The lumber is brought from a dis- 
tance of more than 7,500 miles. 

The annual East Aurora and Elma outing 
of the Buffalo lumber dealers will be held on 
Aug. 13, under the auspices of the Buffalo 
Lumber Dealers’ Credit Corporation, of which 
Clark W. Hurd is president. This will be the 
big lumber golf outing of the year, and it is 
expected that a large attendance will be present. 

More than 30 percent of the space at the 
Broadway Auditorium has been taken for the 
Better Homes week to be held beginning Oct. 
21 under the auspices of the Buffalo Real Es- 
tate Board. David McFall, who has had an 
unique experience in the exposition field, will 
have charge of special group and community 
exhibits at the show. He originated some of 
the special exhibits at the London Daily Mail 
Ideal Home Show, and has been in the country 
nearly a year doing special publicity work. 
Clyde H.. Lanctot is chairman of the exposi- 
tion committee. 

A home built with Arkansas soft pine is to 
be erected at Cleveland Hill, a suburb of this 
city, under the direction of Paul Henrich, man- 
ager of Cleveland Hill Properties. James D. 





Studley, a representative of the Arkansas Soft 
Pine Bureau, was here last week, when ground 
was broken for the dwelling. The bureau has 
started an extensive advertising campaign here 
in the interest of this lumber, which is being 
handled by about forty different retailers in 
Buffalo and nearby towns. 

A committee of the State legislature, which 
will consider proposed changes in the lien law, 
held its first meeting in New York some days 
ago and will hold another meeting there about 
Aug. 10. The Association for the Revision of 
the New York State Lien Law is co-operating 
with the committee. It is proposed that the 
committee circulate a questionnaire to discover 
the present situation in the building trades, and 
the form of lien to be adopted is to be dis- 
cussed soon. The chairman of the committee 
is Senator George R. Fearon, of Syracuse. 

Arthur E. McLean, of Little Rock, Ark., 
president of the Hugh McLean Lumber Co., is 
visiting the company’s office here this week. 


Texas Assortments Are Low 


BeauMontT, Tex., July 29.—The hardwood 
market is rather quiet, but mills in the Texas- 
Louisiana belt have not made up for the time 
lost during the heavy rains and floods in the 
spring, with the result that stocks are still low 
and some items extremely scarce. Hardwood 
mills are the first to be put out of business 
as the result of rains, and the last to get in 
operation again. At present, low grades are 
very scarce and prices have advanced in some 
instances. Fall is expected to bring a demand 
for furniture and flooring grades. 


Prices Firm; Inquiry Larger 

CINCINNATI, OHIO, July 29.—Yards, planing 
mills and flooring factories were the best spot 
buyers of the week, according to reports of 
hardwood wholesalers, small lots being taken 
from the general list. Prices were well main- 
tained, as reports indicate shortage of dry stocks, 
of Appalachian woods 








particularly, in the 8/4 
and thicker sound 
wurmy oak, ash, hard 
and soft maple and elm, 
suitable for use in auto- 
motive building. South- 
ern stocks are not so 
badly broken, gum and 
ash appearing fairly 
plentiful. However, 
prices are firmly held by 
southern mills as well 
as those of the North 
and the Appalachians. 
Buying is confined to 
single mixed  carlots, 
and inquiries are more 
plentiful than orders, 
but sellers are optimis- 
tic. Furniture inquiry 
is rather slowly turned 
into orders. Flooring 
orders are not coming 
as they were expected, 
but the oak producers 
are not discouraged, 
since prices are quite 








—— 


A new Pullman of the highways. Paneled in American walnut, sumptu- 
ously upholstered, and provided with running hot and cold water, a new 
motor bus sleeper marks a new era in highway travel. 
commodates 18 day passengers, with comfortable berths for eight: Din- 
ing facilities excel anything ever attempted before, while a commodious 
“observation car” assures passengers ample opportunity to follow the 
beauties of the road in comfort and with a minimum of dust and dirt. 
A hot water heating system is used to keep the bus at a comfortable 
temperature during cold weather. 


satisfactory, and they 
are confident that vol- 
ume will come later. 
Export inquiries ‘con- 
tinue more numerous, 
though competition on 
the other side is keen. 
Prices hold firm. 

Pacific coast woods 
are selling more freely, 
though in small lots, 


The bus ac- 





R. E. Fairchild and A. A. Mason are taking 
part in the International Lawn Bowling Tour- 
nament, which is being held here the first four 
days of this week. 

H. T. Trotter, of the Trotter-Kelleran Lum- 
ber Co., is spending a vacation in the Adiron- 
dacks. C. R. Kelleran leaves next week on a 
fishing trip to Georgian Bay, Ont. 


Inquiry Becomes More Active 


PitrspurcH, Pa., July 29.—A more active 
inquiry for hardwoods is noted, particularly 
from the radio manufacturers, and demand 
from the furniture factories is picking up. 
Sales of sound wormy oak and No. 2 common 
oak seem to be absorbing all available stock as 
fast as it becomes dry. Chestnut is a little 
more active, particularly in the upper grades. 
There is a considerable shortage of 2-A and 
2-B common and of No. 3 common poplar, all 
thicknesses. 


and there is no cutting 
of prices to get business. Pine and cypress and 
other softwoods are moving slowly and prices 
are softening somewhat in both. 


Likes Kiln Controller Recorder 


INDIANAPOLIS, IND., July 29.—The Hercules 
Body Corporation, a branch of Servel (Inc.) of 
Evansville, recently installed two Standard dry 
kilns for seasoning various hardwoods used in 
automobile truck bodies. These two kilns, fur- 
nished by the Standard Dry Kiln Co., of In- 
dianapolis, are of the progressive type and have 
many Standard features of design. Heavy oak 
lumber is dried in these kilns to the desired 
moisture content in minimum drying time. Ser- 
vel (Inc.), Evansville, recently installed mod- 
ern temperature and humidity controller re- 
corders furnished by the Standard Dry Kiln 

. After extensive tests over a period of 
two months, with a Foxboro controller re- 
corder on one of .its Standard kilns, the com- 


For Current Market Prices on Hardwoods See Pages 78 and 79 
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pany found that the instruments give abso- 
jute control of temperature and humidity at all 
times. After seeing the performance of this 
controller, which met every test, an order was 
placed for seven additional controllers to be 
placed on the entire battery of Standard kilns. 


Shipments Offset Production 


WarrEN, ARK., July 29.—Enough hardwood 
business is being placed to keep shipments and 
production fairly well balanced. Stocks are not 
as well assorted as usual, demand having run 
heavily to certain items, while other stock ac- 
cumulated. The feeling prevails that the de- 
mand will be more uniform within the next few 
weeks. Mixed and straight car orders for some 
items of flooring are fairly plentiful. No.1 & 
better shorts continue to be sold faster than 
they can be accumulated. The demand also 
runs strongly to %x2- and %x1%%-inch select 
and better. Small operators have some diffi- 
culty in disposing of their dry stock. 

Good roads in this State have brought an addi- 
tional supply of logs to both the large and 
small mills. Isolated tracts are now available, 
and a surprising number of big logs are hauled 
to the average mill by truck. 


Principal Consumers Are Inquiring 


AtLanta, GA., July 29.—Southern hardwood 
output is heavier than at any time this year, 
but orders have also picked up and about 
equal the cut. Log supplies are ample. In- 
quiry is excellent from principal consuming 
sources. Bookings from the automobile and 
body industries are heavier than in some 
weeks. Few mills have any surplus of auto- 
mobile items. Furniture shows developed a 
better volume of new business than was ex- 
pected, and sales to this industry, especially in 
the Southeast, have been improving. Some 
improvement is also reported in flooring sales. 
Due to fine crop prospects, fall trade is ex- 
pected to be larger than it was last year. Or- 
ders are for small lots and come mainly 
from retailers in the larger centers. Millwork 
call for shop items has shown some improye- 
ment. Maple flooring continues quiet. There 
has been a decline lately in foreign sales. 


Trade Outlook Brightening 


Louisvite, Ky., July 29—The hardwood 
market is in very fair shape, and conditions 
look more favorable. Prices are steady and 
orders and inquiries have improved. Many large 
mills which have both pine and hardwood, have 
been running strong on pine and curtailing 
hardwood output. 

Many furniture and other woodworking 
plants are buying material to go into radio 
cabinets. General furniture plant demand is 
also picking up. All grades of gum have been 
in better demand recently. There is some 
automobile business being placed, and late fall 
should see much heavier buying. Flooring 
plants are reported to be ‘buying more freely, 
but in small lots. 

Veneers and piywoods are active, especially 
plywoods, and veneer production is being kept 
well cleaned up, especially in walnut. Oak has 
been in fair domestic demand and is moving very 
well on export orders. No. 1 plain sap gum 
is especially active. Somewhat better inquiry 
is sent in for oak for the furniture trade, and 
larger use of oak is also reported for radio 
cabinets, 

Prices at Louisville on inch stocks are as 
follows: Poplar, FAS, southern, $85; Appa- 
lachian, $95; saps and selects, $65@70; No. 1, 
$48@55; No. 2 A, $36@40; No. 2 B, $26@27. 
Walnut, FAS, $240@250; selects, $165@170; 
No. 1, $95@100; No. 2, $40. Plain sap gum, 
FAS, $58; No. 1, $42@43; quartered sap, FAS, 
$61; No. 1, $45, plain red gum, FAS, $98; No. 
1, $50; quartered red, FAS, $100; No. 1, $52. 
Cottonwood, $51, $35 and $32. Ash, $75, $50 
and $30. Southern red oak, $68, $52 and $42; 
white, $86, $54 amd $44. Appalachian plain ned! 
oak, $85 and $55; plain white, $96 and. $58; 








quartered white, $135 and $75; quartered red, 
$110 and $60. 

P. P. Joyes, of W. P. Brown & Sons Lum- 
ber Co., in discussing mill production, stated 
that the company had been cutting a good deal 
of pine at all of its plants. 

More logs have come down the Kentucky 
River tributaries this year than for many years, 
there having been several good rises. Most of 
the Kentucky River logs are now cut at 
Beattyville, or Frankfort. 

The Kelly Axe & Tool Co. recently made its 
first shipments of handles from its new handle 
mills at, Beattyville, Ky., where it has capacity 
for 3,600 turned handles daily. 

W. A. MacLean, president Wood Mosaic Co., 
Louisville, will spend August in his hunting 
lodge in Canada, having some guests from 
Louisville. 


Demand Slow; Mills Hold Firm 


JACKSONVILLE, FLa., July 29.—The continued 
holding off by the body manufacturers, and 
also by some of the furniture manufacturers, 
has left the hardwood people in a quandary 
as to just what step to take. The current 
buying is only hand to mouth, and those mills 
that have old contracts are fast cleaning them 
up. Patience is being shown by the mill men 
in not trying to force sales, as they hope to 
get a better market during the fall months, 
at which time they will be in position to meet 
all demands of the buyers. 


Inquiries Heavy; Prices Firm 

Wausau, WIs., July 29.—Demand for hard- 
wood items, particularly automobile stocks, 
continues strong throughout this district, es- 
pecially in the Wausau wholesaling area. 
Maple flooring stocks have been moving rap- 
idly, some wholesalers report, and inquiries 
are being received daily for quotations and 
delivery dates. There have been practically 
no fluctuations in price ranges, although an 
advance in some items is looked for in the 
near future. 

“Business conditions throughout the valley 
compare very favorably with those of the 
same period last year,” one of the largest op- 
erators stated. “Frequent shipments of furni- 
ture stocks are being made, and there is a 
healthy tone apparent in all branches of the 
lumber industry.” 

Local basswood stocks are lower than they 
were last year at this time, with the demand 
strong for many items.” Prices are ranging 
from $2 to $3 higher than at this time last 
year, when there was very little dry basswood 
on hand. 

Retail dealers report a very satisfactory 
movement of stocks, particularly construction 
material. There has been a large demand in 
certain localities for farm building material, 
while in the cities a corresponding falling off 
in construction activities is reported. 


Sees aeaeaaeasaeaeaaas: 


Presents Park to Kentucky 


LoursviL_e, Ky., July 28.—A forestry pre- 
serve, and game and bird refuge of 13,100 acres, 
located in part of Bullitt and Nelson counties 
of Kentucky, and representing an acreage of 
approximately 20 square miles, located on the 
Louisville & Nashville Railroad, Springfield 
branch, has been virtually presented to the peo- 
ple of Kentucky, as a natural park, by Isaac 
W. Bernheim, former Louisville distiller, now 
resident of Denver, Colo., the property being 
turned over to the Bernheim Foundation, en- 
dowed perpetually to keep up the property, for 
the benefit of the citizens of the State. Farm 
houses on the property are vacant, but will 
be remodeled for the use of the men employed 
on the tract, it being reported that eight men 
will be required. 

Incidentally, the great Mowbray & Robinson 
Lumber Co.’s cut-over tract near Quicksand, 
Ky., which was presented to the University of 
Kentucky some years ago by E. O. Robinson, as 
an experimental. tract, is reported to be making, 
progress. 
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ness manual of design and speci- 
fication in wood construction. 
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and clarify text. 


Ir is a reference work that 
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tions affecting the use of wood 
in construction, to aid in the effi- 
cient selection and application of 
lumber and promote efficient and 
economical forms of design. 
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Ask Changes 


30sTON, MaAss., July 29——A demand for 
changes in existing mechanics lien laws in fa- 
vor of property owners comes from the Na- 
tional Association of Real Estate Boards in a 
resolution passed by the convention delegate 
body of the organization in session here re- 
cently. 

The resolution, which is the first instance in 
which the association has expressed its policy 
on mechanics lien laws, voices a protest against 
the tentative standard mechanics lien law, 
drafted by the standard State mechanics lien 
act committee, appointed by the United States 
Department of Commerce when President 
Hoover was secretary of commerce. The com- 
mittee in 1927 prepared a first tentative draft 
of a uniform mechanics lien act and presented 
it to the National Conference of Commissioners 
on Uniform Laws who returned the proposed 
measure to the Department of Commerce com- 
mittee with recommendations as to changes. A 
second draft of the tentative act was again sub- 
mitted in 1928. This draft was returned to the 
committee without endorsement. The tentative 
act is to be submitted again to the conference 
at an early date. 


Resolution Unanimously Adopted 


Following is the National association’s resolu- 
tion on mechanics lien laws, which was unani- 
mously adopted: 


Mechanics lien laws obtain in this country 
only by virtue of statutory law. Originally 
the only lines recognized in such laws were 
for labor. Later, due principally to the fact 
that there was no contractual relation exist- 
ing between the person furnishing materials 
and the owner of the property being erected 
or improved, the provisions of such laws were 
extended generally to become so broad, com- 
prehensive and complicated as to be burden- 
some and to work hardships upon property 
owners. 

It commonly is provided in these laws that 
if the owner does not comply with certain 
prescribed procedure, or if he makes pay- 
ments to the contractor after notice of liens, 


he may be obliged to pay a second time for 
the benefit of such lien claimants as were 
not paid by the contractor. 


Dual Payments Risk Cited 


By reason of the modern credit conditions 
prevailing generally throughout the States and 
of the facilities available for obtaining credit 
information, there no longer remains any im- 
pelling reason why the property owner should 
be subjected to any risk of dual payments for 
materials, except in those cases where the 
existence of the lien is made dependent upon 
the material man giving the property owner 
notice of his intention to claim such lien prior 
to any payment on account. Therefore, in 
consideration of these conditions, be it 

Resolved, That it is the sense of the Na- 
tional Association of Real Estate Boards that: 

(1) Mechanics lien laws should be simpli- 
fied so far as possible by reducing rather than 
increasing the classes of persons entitled to 
such liens and by minimizing the duties that 
devolve upon the property owner in order to 
protect himself against such liens. 

(2) While it is recognized that a lien for 
labor should and will continue to be provided 
for in such laws, the right of a material man 
or any other class of lieners to subject the 
owner of a building being erected or im- 
proved to dual payments should be permitted 
only if and when such person has given no- 
tice, direct to such owner, of his intention to 
claim such lien prior to the first payment to 
the contractor. 


Recent Legislative Action on Lien Laws 


Mechanics lien laws have been the subject of 
considerable interest and action in the most re- 
cent sessions of several State legislatures. In 
California an amendment to the mechanics lien 
law to give priority to liens over mortgages was 
defeated in the State assembly. 

The Michigan legislature amended the State 
mechanics lien law to the advantage of the 


a 


in Lien Law 


property owner. As amended the Michigan 
statute requires that all material supply firms 
or laborers planning to place a lien against a 
property must serve notice of such intention 
upon the owner, part-owner, lessee or his agent, 
within 15 days after furnishing such materia] 
or labor. Heretofore, the notice could be served 
at any time within 30 days. The amendment 
likewise contains provisions which specify that 
such notice must be served in person, or by 
registered mail, return receipt demanded, and 
which set forth substantially the form the no- 
tice must take. It is provided also that any 
person, firm or corporation seeking a lien, and 
who does not get service upon the owner, for- 
feits all right of lien. 


New York Passes New Law 


In New York State a new mechanics lien law 
was passed which makes the following changes 
from the old law: 


Building loan contracts must be filed in the 
office of the county clerk before the recording 
of the respective building loan mortgages, and 
modifications of building loan contracts must 
be filed within ten days after the execution 
of such modifications. 1 

Every building loan mortgage is to containa 
covenant by the mortgagor that he will re- 
ceive the advances secured thereby as a trust 
fund to be applied first for the purpose of 
paying the cost of the improvement, and that 
he will so apply the same before using any 
part of it for any other purpose. 

An owner who diverts, or otherwise uses 
such building funds, will be guilty of a mis- 
demeanor. 


Wood Seats Have the Call 


The wood seat shown in the picture seems 
to have the call, at least in the neighborhood 
in which the picture was taken. In one block 

















of newly built homes there were four such 
seats at four different homes on both sides of 
the street. 

They were all homes with wide door stones, 
out in the open without canopy of any kind. 
As near as could be made out they were all 
of the same kind of wood and most of them 
occupied the same position on the stone. 

Some home owners like to sit on wood and 
are as careful to do so as they are to take 
precaution to obey the old adage to “Touch 
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What rhe Associations Are 
Planning and Doing 


ug. 6—Western Pine Manufacturers’ Association, 
Portland Hotel, Portland, Ore. Semiannual 
meeting. 


Aug. 8-9—National Lumber Manufacturers’ Asso- 
ciation, Longview, Wash. Midsummer meeting 
of directors. 


Aug. 16—Northern Wholesale Hardwood Lumber 
Association, Park Falls, Wis. Mid-summer 
meeting. 

Aug. a Side Hardwood Club, Pine Bluff, 
Ark 


Aug. 29- 90—~Carelina Retail Lumber Dealers’ Asso- 
ciation, Wrightsville Beach, N. C Summer 


meeting. ‘aga aaaaaeaen: 


New Service for Retailers 


New York, July 29.—The Northeastern Re- 
tail Lumbermen’s Association offers a new 
service to its members in the form of “A 
Handbook for Retail Lumber Dealers.” The 
book takes cognizance of the fact that the 
average retail lumberman today deals not alone 
in lumber, but carries all materials that go 
into the building of a home. 

The “handbook” contains 240 pages, is di- 
vided into twenty-two parts for easy reference 
and includes some simplified practice recom- 
mendations. There are chapters dealing with 
cement, concrete, mortar and stucco, with many 
tables on proper mixing of ingredients. Build- 
ing tile and brick are treated along the same 
lines. 

A chapter on insulating materials was pro- 
vided by Prof. Frank B. V. Rowley, of the 
University of Minnesota. Matters relating to 
glass are treated by G. Frank Wallace, presi- 
dent of the Syracuse Glass Co., Syracuse, 
N. Y. A list of hardware items used in the 
construction of a home is provided. 

Paint, varnish and stains receive careful at- 
tention. The concluding chapters cover such 
subjects as unit costs based on cubical contents 
of buiiding, freight rates on lumber to and 
from all important points in the Northeastern 
territory and other miscellaneous information. 

The “handbook” was compiled by Paul S. 
Collier, secretary-manager of the association, 
with the assistance of a large staff of experts. 


(@@@eae@a@eaeeee2e 


Hardwood Men in Get-together 


The Hardwood Lumber Association of Chi- 
cago held its first annual golf tournament at 
the beautiful Medinah Country Club, thirty 
miles west of Chicago, on July 30. This asso- 
ciation is one of the newer lumber organiza- 
tions and is made up of strictly hardwood lum- 
ber yards operating within the city. At the 
present time it has a membership of about 98 
percent of the eligible yards. Officers are as 
follows: 


President—Stacy Bennett, of the Hardwood 
Mills Lumber Co. 

Vice president—Tom Curly, of the William 
C. Schreiber Lumber Co. 

Secretary—H. B. Tibbetts, of 
Darling & Co. 

Treasurer—F. J. Heidler, 
Hardwood Lumber Co. 


Charles 


of the Heidler 


The association meets once a month to talk 
over problems of interest to hardwood com- 
panies. The tournament on Tuesday took the 
Place of the regular monthly meeting. Dur- 
ing the course of the dinner in the evening a 
short business session was held, at which time 
the Maisey & Dion Lumber Co. was voted to 
membership as one of the charter members. 
A vote was also taken and approved to play 
golf once a month on the regular meeting date 
as long as the weather permits. 

Charles S. B. Smith, of the W. O. King 
Lumber Co., was host for the day during the 
tournament. In one sense of the word this 
was not a tournament but just a get-together, 


so that better acquaintance among the mem- 
bership might be obtained. A unique feature 
was that no one was allowed to play the after- 
noon round with anyone with whom he had 
played during the morning. This was to en- 
courage the making of acquaintances. Another 
unique feature, and one that might well be 
adopted by other lumber associations holding 
tournaments, was the fact that all prizes had 
to be of wood. Some very beautiful prizes 
were awarded, and even the booby prizes were 
of wood, consisting of two boxes of the stand- 
ard wooden tees now commonly used. 

At the end of the day when the scores 
were turned in, D. S. Smith, of the W. O. 
King Lumber Co., was found to be first low 
net score, which gave him the privilege of se- 
lecting his prize first. O. N. Gullickson, of 
the William C. Schreiber Lumber Co., was 
second low net. F. M. Baker, of the Hard- 
wood Mills Lumber Co., was first low gross, 
and C. S. B. Smith, of the W. O. King Lum- 
ber Co., was second low gross. By special re- 
quest the names of the two booby prize win- 
ners are omitted. 

This concluded the day’s sport and those who 
desired stayed to play bridge. The associa- 
tion has some wonderful plans for future get- 
together meetings. The charter membership 
will be open until October. Those desiring 
membership should get in touch with the ex- 
ecutives. 


Increase Use of Maple for Furniture 


OsHkosH, Wis., July 29.—In a report made 
to the Northern Hemlock & Hardwood Manu- 
facturers’ Association by T. R. Kerr, hardwood 
representative of the association, he tells of a 
recent survey of the Grand Rapids furniture 
market, indicating in his report that maple 
will be in a stronger position than in years. Of 
those making wood furniture, he says, 68 per- 
cent are using all or some maple in exposed 
parts, either solid or veneers. Some of the 
furniture manufacturers, Mr. Kerr says, have 
doubled or trebled their maple line. 

With reference to the use of maple in period 
furniture, Mr. Kerr reports as follows 


The greatest general increase is in the 
Early American, which we have so consist- 
ently featured in our publicity. In bringing 
out this line last year some of the manufac- 
turers, in order to cut costs, used gum posts 
and rails in combination with maple. We 
have persistently reasoned against this prac- 
tice, as while gum is all right for many pur- 
poses, its use in this connection robs the suite 
of its authenticity, reduces our sales most 
materially, and in the event of failure of the 
zum parts, brings maple into disrepute. It 
was gratifying to note that the greater part 
of the manufacturers are now using all ma- 
ple, and of the remainder we feel that some 
ean still be brought into line, but there are 
a limited number who are concerned chiefly 
with influencing sales by reason of low prices. 
From talks with manufacturers and _ sales- 
men we gathered that while the Early Amer- 
ican vogue is here, it will be some time be- 
fore it reaches its full growth in demand. 
Having started in the Bast, with occasional 
sales in the West Coast and middle West, it 
Se pushing to the middle West very rap- 
idly. 

It was also noted that many lines formerly 
sold as walnut and mahogany, formerly with 
,solid parts of gum, are now of maple. It 
was brought to our attention by manufac- 
turers of high class lines, that they are using 
maple (some birch) solid wood in combina- 
tion with the higher priced and rare foreign 
veneers and by mixing brains with their 
stains, are harmonizing all parts beautifully. 


Mr. Kerr said that the demand for birch is 


apparently increasing for use in chairs, daven- 
ports and such items. 


Only the Red Heartwood 
Contains the Oil of Cedar 


Tennessee red cedar gives off 
an aroma very pleasant to you 
...and suffocating to the 
moth. The aroma comes from 
the natural oil of cedar found 
only in the red heart of the 
log. The white wood is value- 
less. 

Admittedly, then the more 
red heart, the better the closet 
lining. 

Supercedar is guaranteed 90 
per cent or more red heart- 
wood, scientifically cured to re- 
tain 100 per cent of the valu- 
able oil. It is accurately manu- 
factured with the tongue-and- 
groove sides and ends. 

These points are advertised 
in leading magazines such as 
Saturday Evening Post, Good 
Housekeeping, House and Gar- 
den. 

Every home needs a Supercedar 
closet and every woman wants 
one. And every time one is built 
the sale consists of (a) Supercedar 
Closet Lining. (b) studding. (c) 


siding. (d) door. (e) hardware, 
quarter-round, etc. 


Packed at mill in sealed boxes. 


Send for miniature sample box 
free with circular and price. 


Lo 
CROWN 


MEMPHIS 
WORLDS LARGEST MANUFACTURER 


yy OF TENNESSEE AROMATIC RED CEDAR 











DAVENPORT 
HOTEL Headquarters for 


Lumbermen of 
Spokan €@, the Northwest 
U. Ss. A. 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 
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WEEDS need not 
cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson's Weed Killer to 40 
gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8.00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over, 
East of the Mississippi River. 


Booklet mailed on request. 


SPRINGFIELD, NEW JERSEY 











Fix Your Credit Loss | 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it, 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 


OF NEW YORK 


511 Locust St. 220 So. State St. 537 Mer. Exch. Bidg, 
St. Louis, Mo. Chicago, Ill. San Francisco, Cal. 
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Dependable Wire Rope 
The one red-strand in Hercules 
Wire Rope is our guarantee that 
it isa product of the highest qual- 
ity. That it is a dependable and 
economical logging rope has been 
proven by its years of service in 
that field. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver 


San Francisco 





















PORTLAND 
Lumber 
Meter cage ae 


So8 sy eptember Packed Yon loz 
unsuspecte aks and inc *t 
y ta Portland Meter, ‘There's a si 


fo run a machine without a ere’s a size 
and type of meter for every tallying requirement in your plant. 
Write for illustrated eireular and further information. 


ADDE &@ COMPANY 
6s Kennebec Street, Portiand, Maine 
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Summer Frolics of Lumbermen 


Memphians Plan Tournament 


Mempuis, TENN., July 29.—A meeting of 
officers, directors, and committee chairmen of 
the Lumbermen’s Golf Association of Mem- 
phis has been called by F. R. Gadd, president, 
to be held in the offices of the Hardwood 
Manufacturers’ Institute, on Aug. 10, at which 
time plans will be completed for the eleventh 
annual golf tournament which is to be held 
Sept. 17 over the course of the Colonial Coun- 
try Club. 

Arrangements will be made for an all-day 
tournament followed by a banquet at night at 
which entertainment will be provided. The 
election of officers for the following year will 
take place at the banquet. 


Seattle Retailers in Tournament 


SEATTLE, WASH., July 27.—Larry H. Ives, 
of the Stimson Mill Co. by beating Carl 
Blackstock on the thirty-ninth hole won the 
championship of the annual retail lumbermen’s 
golf tournament yesterday. Carl Blackstock 
was Tunner-up and the semi-finalists were 
Charles Woolsey, of the Bolcom-Canal Lum- 
ber Co., and Phil Hilditch, of the Retail Lum- 
bermen’s Credit Association. 

The winner of the day’s competition was 
Ken Bailey, of the Blackstock Lumber Co. 
Second low net of 18 holes was won by Ben 
Brace of the Brace Lumber Co. Low net for 
the first nine holes was captured by Del Thors- 
land, of the Bryant Lumber Co. Low net for 
the second nine holes was won by Bob Gourlay, 
of the Gourlay-Blackstock Lumber Co. Jack 
Brandt, of the Hamilton Lumber Co., made 
high score for the day. Second high score 
went to F. S. Stevens. 


Knot Golfers in Keen Competition 


New York, July 29.—Forty-two lumbermen 
golfers took part in the July tournament of the 
Knot Golfers, maintaining the fine attendance 
record the organization has established this 
year. The recent tournament at the Winged 
Foot Club produced some of the best golf 
the Knotters have displayed this season and in 
all classes the competition was keen. 

Herman Bryan, F. R. Freal and W. R. Mor- 
ris were winners of sweepstakes. Louis Cook 
and LeRoy Carnright tied for first place in 
Class A, with George Adams second. Her- 
man Bryan and W. R. Morris led in Class B 
and J. R. Freal and D. R. Meredith copped 
the honors in Class C. 

T. B. Hornbeck, with a gross of 90, dis- 
played the best golf of the day. 


Central Wisconsin Club Outing 


StEevENS Point, Wis., July 28.—The big fam- 
ily picnic of the Central Wisconsin Lumber- 
man’s Club was held July 20 at Camp Wau- 
shara, Silver Lake. About ninety members and 
visitors with their families sat down to a 
chicken dinner served in the camp paviliqn at 
1:30 p. m. 

C. F. Kellogg, first president of the club, 
presided as toastmaster. He introduced Frank 
S. Durham, of Neenah, who brought at his 
expense the twenty-five piege Menasha High 
School Band under the leadership of L. E. 
Kraft, to play for the dimers. 

After cigars had been passed, Chairman 
Kellogg introduced J. M. Golden, of Wausau, 
Wis., commonly called “Unele Jim” by his 
many friends and railroad associates. Mr. 
Golden complained of being cautioned by Sec 
retary Art. A. Curtis not to touch on politics, 
religion, or the eighteenth amendment im the 
course of ig remarks, but he proved to be am 
impeccable story teller, and wound wp his diis- 
eourse by reciting an original poem entitled 
“Wisconsin.” 

The party then adjourned to the camp 


grounds where the baseball contest between 
the Retailers, captained by M. W. Hilgendorf, 
and the Salesmen, piloted by George E. Ster- 
ling, was held, the latter team winning by a 
score of 22 to 19. 

The ladies spent the afternoon playing cards, 
Golfing, bathing, dancing, and other diversions 
were indulged in, and Camp Waushara proved 
to be an ideal place for an affair of this kind, 


Twin City Club Outing 


MINNEAPOLIS, MINN., July 30.—Lumbermen 
of the Twin Cities, 400 strong, held their an- 
nual picnic July 25 at Forest Lake, 30 miles 
from here, under the auspices of the Twin 
Cities Hoo-Hoo Club. Hoo-Hoo members 
from Stillwater and Bayport helped swell the 
attendance figures. Golf, bridge, fishing, boat- 
ing, horseshoe pitching, a tug of war, swim- 
ming and diamond ball engaged the attention 
of the lumbermen, while a chicken dinner 
in the evening, with music furnished by the 
Hoo-Hoo orchestra, was an outstanding fea- 
ture. 





Hold “Perennial Pilgrimage” 


Newark, N. J., July 29—The Associated 
Lumber & Allied Material Salesmen of New 
Jersey, otherwise known as the “Alams,” held 
their “Penny’s Perennial Pilgrimage” on July 
24. The Salesmen boarded the good ship El 
Bee Jay at Bay Head and sailed down Barne-~ 
gat Bay. Lioyd L. Johnson acted as captain. 
“Penny” Reese was steward and H. W. D. 
Shepard, purser. 


Play Annual Golf Tournament 


BLooMINnGTON, ILL., July 29.—The third an- 
nual golf tournament under the auspices of the 
McLean County Lumbermen’s Club was played 
at the Maplewood Country Club on Wednes- 
day, July 24. The grand prize was won by 
E. P. Krum, of the E. P. Krum Lumber 
Co., this city. This prize is a permanent 
trophy offered for the blind bogey feature, and 
must be won three times to give the winner 
permanent possession. Besides this cup, Mr. 
Krum also received a dozen golf balls. He got 
a pair of 45’s and the blind bogey was 76. 

The cup donated by the Atlas Portland Ce 
ment Co. went to Adolph Modahl of Blooming- 
ton. This is a handicap affair. “Mr. Modahl’s 
scores were 43-43-86, with a handicap of 28 
which gave him a net 64... 

S. P. Henderson, Chicago; C. W. Bearden, 
Bloomington; and H. D. Hanger, Bloomington, 
received guest prizes at the chicken dinner 
which concluded the day’s festivities. 

The low score of the day was won by Don 
Heppes, Chicago, who had a 76 for the two 
rounds, taking a 35 and 41. His prize was 
one dozen golf balls. 

E, O. Van Gundy, Decatur, and H. R. Dal- 
rymple, Peoria, tied for second low. with 81’s. 
Each received a half-dozen balls. 

William Joyce, Peoria, had the most balls in 
the cornfield, with W. S. Lindbough, also of 
Peoria, second; three and two, respectively. 

W. R. Daniel, Decatur, had the most balls 
in the creek, with’ H. M.:' Redmond, Danville, 
second, and W. C. Bell, Decatur, third. Heinie 
Gerling, Bloomington, had the second low net: 
of the day with 68. 

Joe MeNarry, Chicago, had the record scace 
of the day—163 for 18 holes, which ought to 
qualify for something. - Jack Lewis, Chicago, 
was second with 148, and Eugene Damean, 
Bloomington, third with 140. C. R. Gilehrist, 


Lincoln, had the low putts for the day-—25.. 


G. E. Pierson, Indianapolis, Ind., had the -sec-- 
ond low putts—28 in all. 

The largest number of putts was won by Ray 
Watts, Peoria, with 62. E. Brennan, Decatur, 


was second with 49, and Eugene Duncan third 
G. E. Pierson received 12 golf balls 


with 48, 
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for coming the greatest distance, traveling 196 
miles to participate in the tournament. 

Jack MeNarry had the most strokes on any 
one-hole with 18 on No. 9, while George Minzer, 
Ghicago, was second with 13, and Walter 
Prenzler, Bloomington, third with 12. 

Luncheon was served at noon, and in the 

evening 110 enjoyed the annual chicken dinner 
served in the clubhouse at Maplewood. The 
credit for the success of the event goes to Lou 
Miller, club professional, the general chairman, 
FE. P. Krum, and his assistants, Park Enlow, 
G. W. Parker, Roy Miller, Herman Baumgart 
and Heinie Gerling. 
- FE. D. E. Babcock, secretary of the Associa- 
tion of Commerce, introduced William Joyce, 
field secretary of the State association, who 
acted as toastmaster and presented the prizes; 
and, it may be added, was a knockout in those 
capacities. 


To Start Co-operative Stores 


Fonp Du Lac, Wis., July 29.—Threats*to re- 
tail lumber dealers are seen in the continued 
agitation among the memberships of various. 
labor unions to establish co-operative stores in 
which lumber will be one of the commodities 
handled. This menace was brought to the fore 
again in the thirty-seventh annual convention of 
the Wisconsin Federation of Labor which was 
held here. In its official report the executive 
board took occasion to speak of the chain store 
situation and said “the problem may be partly 
solved by enactment of legislation extending 
the functions of the marketing division of the 
agricultural department to assist in the organ- 
ization of consumers’ co-operatives. * * * In 
this effort farmers and labor would no doubt 
immediately join forces for building both pro- 
ducers’ and consumers’ co-operatives.” 


Alabama-Florida Group Elects 


CuapMAN, ALA,, July 29. —Moisture content, 
safety practices in woods and mills, merchan- 
dising problems, and industrial conditions were 
some of the subjects under discussion at the 
third quarterly meeting of the Alabama-West 
Florida Mill Managers’ Association, held at 
the Chapman Hotel on July 23. Attendance 
was the largest of the year. 

At the annual election of officers the fol- 
lowing men were named for the ensuing year: 

President—J. G. McGowin, of the W. T. 
Smith Lumber Co., Chapman. 

Vice presidents—J. H. Eddy and John R. 
Miller. 

Secretary-treasurer—John 
Birmingham (re-elected). 


A trip through the plant of the W. T. Smith 
Lumber Co. was the first order of the day, 
after which the members gathered. in the lobby 
of the hotel. President H. H. Patterson, of 
— called the meeting to order.and. intro- 
duced L. T. Cobb, of New Orleans; moisture 
content inspector for the Southerm=Pine- Asso- 
ciation, who gave an interestmg=talk on. the 
subject “Moisture Content Specifications.” Mr. 
Cobb explained that under the new. moisture 
content specifications the moisture“in excess of 
the percentage allowed under the rules is now 
a defect. Southern pine lumbermen, he said, 
should study and utilize the latest kiln drying 
methods, in order that they might be able to 
offer the consumer lumber which is fit for use. 
He showed a-new machine for testing moisture 
content, and explained its principles and use. 
This machine, Mr. Cobb said, was checked 
by oven tests and found to be nearly 100 per- 


F. Andrews, of 


cent accurate, the variations not exceeding one-- 


half of one percent. 

President Patterson and J. G. McGowin led 
the discussion on safety practices in logging 
camps and sawmills. It was shown that lum- 
bermen are not doing as much as they might 
to prevent accidents to employees, either in the 
training of workers who are placed in haz- 
ardous situations, or iff protecting, against dan- 
gerous and open machinery,: or in fitting the 
employee to the job. Compensation insurance 
rates in Alabama are comparatively very high 
in the sawmill industry, the discussion showed, 
and these will be reduced only through a re- 
duction of accidents to employees. All mem- 
bers were urged to give some thought to or- 
ganized safety practices when they returned 
home. 

L. R. Putman, of New Orleans, merchandis- 
ing counsel of the Southern Pine Association, 
gave an address on merchandising problems. 
He discussed a wide variety of subjects relat- 
ing to the preparation, sale, and use of lumber. 

“The customer,” he said, “is not interested 
in lumber as lumber, but is interested in lum- 
ber properly prepared and in the service he 
gets from the manufacturer.” 

If the southern pine lumberman does not 
provide the kind of lumber the consumer wants, 


Mr. Putman continued, then the customer will 
go elsewhere to fill his requirements. The 
speaker stated that the progress of civilization 
has been built around lumber, and that south- 
ern pine is the best softwood known for all- 
around construction purposes. He related how 
the building industry is giving special attention 
to principles of good construction to the ex- 
tent, in some cities, of the issuance of a “deed 
of quality” which shows the home buyer~ the 
kind and quality of materials that entered into 
the construction of the building. Mr. Putman 
also discussed the problem of the small mill, 
and urged all southern lumber operators to co- 
operate in every way possible to the end that 
small-mill lumber may be properly manufac- 
tured and prepared for the consumer. 

L. Sevier, president of the Associated In- 
dustries of Alabama, addressed the meeting on 
the subject of industrial and: agricultural con- 
ditions in Alabama and other parts of the 
South. It was his opinion that conditions in 
both these lines are healthy. Mr. Sevier ex- 
pressed confidence that there will be a general 
improvement in all divisions of industry not 
later than October. 

Following: the election of officers, and a gen- 
eral discussion of other problems, the Mc- 
Gowins, with “Mister Greeley” and “Miss 
Greeley” in charge, were hosts to the more than 
fifty members in attendance, at a barbecued 
chicken dinner. This delightful spread brought 
the meeting to a pleasant close, leaving . happy 
memories of the entertainment provided by the 
officers and. families of the W. T. Smith Lum- 
ber Co. 

Among those present were: 

J. L. Thomas, H,. H. Patterson, R. L. Kemp, 
B. W. Carter, and J. G. Brown, of the W. M. 
Carney Mill Co., Atmore, Ala.; L. R. Putman 
and L. T..Cobb, of the Southern Pine Associa- 
tion, New Orleans, La.; David B. Miller, R. H. 
Strain, and Ed. Leigh MeMilion, of the T. R. 
Miller Mill Co., Brewton, Ala.; L. Sevier, 
president of Associated Industries of Ala- 
bama, Birmingham; J.-B. Ross, of the Bast 
Alabama Lumber Co., Tuskegee;.H. C. Willis, 
of the Willis Lumber Co., Repton, Ala.; W. 
M. Nichols, of the Pioneer Lumber Co., Elrod, 
Ala.; C. W. Niehuss, of the E. E. Jackson 
Lumber Co., Riderwood, Ala.; H. K. Williams, 
of the Forest Products Engineering Co., Chi- 
cago; Fred Holcombe, of the Rankin-Benedict 
Underwriting Co., Kansas City, Mo.; John F. 
Andrews, of the Kaul Lumber Co., 
ham, Ala.; J. G. McGowin, Earl M. McGowin, 
Floyd McGowin, Julian F. McGowin, J. D. 
McGowin, G. H. Adams, C. L. Carnathan, and 
W. C. Jones, all of the W. T. Smith Lumber 
Co., Chapman. 





On Jury 1 there were 44 wood vessels ag- 
gregating 19,080 gross tons building or under 
contract to build in American shipyards for 
private owners compared with 43 vessels of 
15,480 gross tons on June 1, according to re- 
ports received by the Department of Com- 
merce. 














Tycos Direct Set 
Recording Regulator 


Temperature and humidity affect your profits. Kilns cannot 
give good results unless these two factors in their operation 
are properly controlled. 

The temperature, humidity and circulation of the air dries 
the wood, Whether your kilns are old or modern you can- 
not expect best results until suitable equipment is used to 
control these two important factors—humidity and tempera- 
ture. 

Make your kilns a better investment. Other mills are re- 
ceiving .dividends from their Tycos Direct-Set Recording 
Regulators. Let us show you how we can help you. 


Tylor Instrument Companies 
ROCHESTER, N. Y., U.S. A. 
MANUFACTURING DISTRIBUTORS 

IN GREAT BRITAIN 
SHORT & MASON, LTD., 


CANADIAN PLANT 
TYCOS BUILDING 


TORONTO LONDON 
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Does F . st a rk 
Edgi uto ass 
go ® DUPLEX 


Dy AUTOGLASS <3 








OW YOU can do the same high 
grade work grinding, smoothing 
and polishing on automobile plates 

as the largest glass shops can turn out. 
Simply install a Lange Duplex Auto Glass 
Edger, complete with two motors and 
all necessary tools and supplies. Two 
men can work at one time on the Duplex, 
one using the horizontal grinding wheel, 
the other the vertical wheels—all without 
interference. Price; complete, ready to 
run, f.o.b, Chicago, $175:00. 


Henry G. Lange Machine Works. 
166 North May Street Chicago 


Henry G. Lange Machine Works, 
166 North May Street, Chicago 


Send us complete tatalog of all Lange Glass 
——- and information about Lange Tools and 
upplies. 


Name 
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The Aristocrat of Structural Woods 


It supplies every 
building need— 
from sills to roof 
boards—and wher- 
ever used offers 
maximum strength 
and durability. 


R.W. WIER 
Lumber Company 


FirstNoti HOUSTON,TEXAS 


Distributors:— WierLong Leaf Lumber. 
Mills:- Wrergate,Texas 
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GOLDSBORO 
N. C. PINE 


Our “ Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order, 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





Southern Lumbermen at Work 


Wrecked Distillery ; Now Sells Lumber 


LouIsviLLe, Ky., July 29.—The Moll Co., 
901-911 Fehr Avenue, Louisville, is a lumber 
and general building material concern which 
grew out of a special company incorporated in 
1923 by Joseph J. Sass, president, for the pur- 
pose of wrecking the old Kentucky Distillery 
Co. buildings, which he owned, as he figured 
he could wreck them with his own men more 
cheaply than he could have # done. This 
started the company in salvaged material trade, 
and later it added new lumber, and also became 
agents in 1927 for the Civic Lumber Co., of 
California, for sales of redwood. Today 75 
percent of its lumber sales are in new lumber, 
although it carries much heavy stuff, salvaged 
out of old buildings, which is of considerable 
value to contractors. The company has recently 
erected attractive quarters and warehouse build- 
ings on Fehr Avenue, and employs eight trucks 
in its operations. 


Cutting to Meet Oil Concerns Needs 


BEAUMONT, TEX., July 29.—Requirements of 
the large refineries in this district for shook 
in which to case oil is causing logging crews 
to penetrate into bayous that have heretofore 
been allowed to remain in their virgin state so 
far as lumbering is concerned. 

The Bass & Harless Lumber Co.’s pull boat 
and logging crews have now been moved to 
Bayou Nezpique in Louisiana, and will work 
steadily upstream. According to L. J. Bass, 
president of the company, the Mermentau River 
and its tributaries will furnish timber to keep 
its mill running from 10 to 15 years. Approx- 
imately 125 men are employed in the enterprise. 
The timber belongs to the Texas Co., which 
operates a large refinery at Port Arthur and 
ships large quantities of oil to Africa, the 
Orient and other countries where it must be 
cased to reach the interior. 


May Need 40,000 Whiskey Barrels 


LouIsviL_e, Ky., July 29.—Cooperage inter- 
ests of Louisville contend that in event whiskey 
producing permits are given to distillers this 
fall, some time will be required to get the 
material for barrels. The sap is now in the 
trees, and it would be necessary to wait until 
the sap is down to cut them, while there should 
be some air drying before kiln drying. To 
produce 40,000 barrels, to take care of 2,000,000 
gallons, as proposed by Commissioner Doran, 
of Washington, would mean 400,000 culled and 
selected white oak staves, and 40,000 sets of 
heads. It is a big proposition in view of the 
fact that the material is not available. 


A Southern Industrial Center 


3EAUMONT, TEX., July 29.—Referred to in 
the latest issue of the Chicago Daily News 
Year-Book as the South’s chief industrial cen- 
ter, the Beaumont-Port Arthur industrial sec- 
tion continues to expand. The Harvey W. Gil- 
bert Lumber Co., which owns a large acreage 
in the Beaumont-Port Arthur industrial dis- 
trict, recently has sold an industrial site to the 
Yount-Lee Oil Co., of Beaumont. This is to be 
used for industrial purposes and is ideally lo- 
cated on the Beaumont-Port Arthur ship chan- 
nel just north of the city of Port Arthur, being 
served by the Kansas City Southern Industrial 
Belt Railway, the Southern Pacific Railway, 
Beaumont-Port Arthur Electrical Interurban 
Line, industrial gas mains, industrial water and 
electricity, and industrial electric power. Other 
concerns that have recently acquired sites and 
have located in this immediate vicinity include 
the Pure Oil Co., -Atlantic Refining Co. and 
Prairie Oil & Gas Co; “Others already located 
there include the Gulf Oil Corporation, Sun Oil 
Co., two plants of the Standard Oil Co. of New 
York; two plants of the Texas corporation, the 
Union Sulphur Co., and Petroleum Iron Works. 


Harvey W. Gilbert, who is chairman of the 
Beaumont-Port Arthur Industrial Commission 
and president of the Harvey W. Gilbert Lum- 
ber Co., long has been connected with the lum- 
ber industry and comes of a family that was 
identified with pioneer lumbering here. 


New Southern Sawmill 


Waycross, Ga., July 29.—The new $100,000 
modern sawmill plant: being erected A by 
Alex K. Sessoms, E. L. Davis and F. S. Stubbs 
will be completed and in operation Aunt Sept. 
1. This mill, which will be known as the 
Davis-Stubbs Lumber Co., will have a daily 
capacity of 75,000 feet of pine and hardwoods. 

A feature of this mill is the elimination of 
waste, on which a large amount of money is 
being spent. This will be effected in two ways 
—one by the use of machinery to do the work 
formerly performed by man power, and the 
other by the installation of machinery that will 
saw a log more economically. In order to 
economize on manual labor a number of tracks 
and belts and runways are being constructed 
to carry the lumber from the mill to the kilns 
and to the planing mill and finally to the cars. 

The planing mill will have the entire equip- 
ment of the Hebard Cypress Co., which was 
one of the largest cypress mills in the country. 
The dry kilns and planing mill are now prac- 
tically completed. 

The new plant already has a lease on 80,000 
acres of timbered lands owned by Alex K. 
Sessoms and is expected to announce other 
leases and purchases shortly. In addition to 
its own leases, the company will purchase tim- 
ber from private timber owners. 


Makes Change in Southern Office 


ATLANTA, Ga., July 29.—Announcement is 
made by Mixer & Co., wholesale lumber deal- 
ers with home office at Buffalo, N. Y., that 
they have consolidated their Greensboro, N. C., 
and Montgomery, Ala., offices and have re- 
moved them to 716 Glenn Building, Atlanta. 
The consolidated office will handle southern 
sales and also purchases for the firm’s northern 
and eastern trade. 


Take Action for Back Taxes ~ 


Avon Park, FLa., July 29.—Removal of 
timber and turpentine from thousands of acres 
of Highlands County lands upon which the 
State and -county taxes have not been paid for 
from one to three years is to be enjoined by 
the county commissioners following a joint ses- 
sion between the commissioners and the High- 
lands County school board recently. It is ex- 
pected that the court action will result in the 
payment of close to $20,000 back taxes on tim- 
ber lands in this county through the’ redemp- 
tion of thousands of acres sold to the State for 
taxes, 


Lumberman Elected Bank President 


Houston, Tex., July 31—R. W. Wier, 
prominent Houston lumberman and _ financier, 
has been elected to the presidency of the San 
Jacinto Trust Co. Mr. Wier, who also is 
president of the R. W. Wier Lumber Co. and 
the Wier Long Leaf Lumber Co., a director 
in the Union National Bank and a trustee of 
the Hermann Hospital Estate, has been a vice 
president and director of the San Jacinto 
Trust Co. since its organization in 1920. 

Coincident with the announcement of Mr. 
Wier’s succession to Mr. Howard’s place, 
the Houston Chronicle said editorially of 
him: “Whatever Bob Wier does he does 
well. As the head of a large lumber com- 
pany, as a trustee of the Hermann Hospital 
Estate and as a plain citizen of Houston, in- 
terested always in the welfare of his city and 
State, Bob Wier holds the confidence and es- 
teem of the people of this country.” 
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Wet Woods 


I have never swum the Channel, but the job I wouldn’t mind, 

For I’ve had a job that’s wetter, though it ain’t the swimmin’ kind. 
I have never done no divin’, but I’ve done it, so to speak, 

I’ve been underneath the water, and I’ve stayed there for a week. 
Oh, your ocean may be liquid and your Channel may be damp, 
But I’ve spent a rainy summer in a certain cedar camp, Ellis Parker Butler. 


And for wetness that is wetness, and for damp that is the goods, 
Then there ain’t no wet whatever like the wetness of the woods. 


For there’s water all around you, and there’s water in the air, 

And there’s water in your whiskers and there’s water in your hair, 
And there’s water in your blankets and there’s water in your suits, 
And there’s water in your pockets and there’s water in your boots. 
When you open up your bucket there is water in your snack, 

And there’s water when you’re comin’, but it’s deeper goin’ back. 
Oh, it may be under water divers make their livelihoods, 

3ut there ain’t no wet whatever like the wetness of the woods. 


Well, they talk about us fellahs, and they say we're ruther rough, 
That we ain’t just sanitary, but I guess we're clean enough; 

For I know a certain country and I know a certain path, 

Where I took a two months’ shower, then I took a three months’ bath. 
For it rains there in the mornin’, and it rains there in ithe night, 
But it’s only when you're workin’ that it’s really rainin’ right. 

Last year all the fish was drownded all around these neighborhoods, 
For there ain’t no wet whatever like the wetness of the woods. 





We See b’ the Papers 


Dog-racing to sport is what a pun is to wit, 
you recall. 

Now if we could only get rid of the rasslers 
and the pugs. 

Chicago has stopped dog racing. Now what 
about men? 

And make the sport of kings what we say it 
is, sans gambling. 

What the Atlantic Ocean needs is more and 
better parking places. 

Another man whose business is falling off 
is the parachute jumper. 

Speaking of vanishing races, let us shed a 
tear for the wooden Indian. 

The demand for refined sugar is poor, and 
for everything else that is refined. 


Well, for the first time, we seem to have the 
Edge in European diplomacy. 

We call them prophets now, but their neigh- 
bors thought they were just plain liars. 


We read that Michigan’s last drive is coming 
down, and that reminds us of Patti. 

Another good way to show your lack of in- 
telligence is to win an intelligence test. 


The leaning tower of Pisa is so slow about 
tipping that you would think it is in Scotland. 


It has taken Niagara Falls 30,000 years to 
move seven miles. It’s just like Sunday traffic. 


An eastern store advertises “replicas of royal 
clothes.” Copies, perhaps; replicas, we doubt it. 


Indiscreet talkers are to be jailed in Spain. 
Over here that would just about break up 
everything. 

_ It seems that Gen. Dawes went to a break- 
fast on a hot day in a sensible suit and created 
a sensation. 

_The up and coming young man is pretty 
likely to succeed, unless he is up at four and 
just coming home. 

A Michigan woman died while seated at the 
radio. Some announcer must have pro- 
nounced a word correctly. 


England’s new government is getting ready to 
make a lot of fine experiments, for which Eng- 
land will later pay the fine. 

Not all the casualties of the airplane are 
in the air. Ask the fellow next year who 
bought airplane stocks this year. 


We suspect that Russia is talking war for the 
same reason that some men play poker—to take 


the Russian mind off its 
other troubles. 


It’s funny how hard 
Congress works and how 
few of its laws do. 


“Pigs is pigs,” said 


Yeah, but men is hogs. 


And, by the way, the 
more scrapping of battle- 
ships the less scrapping 
by battleships. 

This man Hoover has a 
way of going ahead that 
suggests that some time 
he may have taken a 
course in engineering. 

But talking about 
scrapping cruisers, you 
ought to have seen some 
we had in Michigan in 
the good old days. 

But, if we ever have to 
go to war again, let’s 
send first the people who 
like to snap “unloaded” 
guns. 

Lindbergh has been photographing Indian 
ruins in New Mexico. He seems to have over- 
looked the cigar store signs right in St. Louis. 

Remember that the people who are charging 
Bishop Cannon with things are the people who 
would like to be charging — else with 
a siphon. 

Forty million people now listen - the radio 
in America, but if it’s jazz, or a politician 
speaking, or a woman announcing, they don’t 
listen long. 

“Your smile is your pass,” say the Chicago 
Cubs, advertising ladies’ day. And, bless their 
hearts, a ballgame isn’t the only place they try 
to work it. 

If you are feeling sani and calm today, we 
will just remind you of the kind of people who 
are abroad giving Europe an idea of what we 
Americans are like. 


Salvage 

There’s one thing I can’t pass 
And leave behind. 

It isn’t glittering glass 
Or gold I find. 

Well, you may wonder why 
Such things I hoard, 

And yet it seems that I 
Can’t pass a board. 


I never pick the pear 
Or peach I see, 

I leave it hanging there 
Upon the tree. 

The roses others crave 
Mean little more, 
And yet I always save 

A 2x4. 


My back yard’s full of lath 
And 1-inch strips 

I found beside the path 
On hiking trips, 

Like money in the bank 
A board that’s new, 

And now and then a plank 
I .shoulder,. too. 


It might come handy, so 
I tote it home, © 

Yes, every path I go 

_ And road I roam.. 

I pass the things I- want, 
And pass in haste; 

Good lumber, though, I can’t 
See go to waste. 











Get Acquainted 
with 
Meadow River 


You will find real advan- 
tages in ordering your 
needs in hardwood floor- 
ing, hardwood trim and 
mouldings, stepping and 
risers and Poplar Bevel 
Siding ALL IN ONE CAR. 


Meadow River mixed 
cars will reduce your stock 
investment and your 
freight costs and increase 
your profits. 


Our big variety of items 
offers you a wide range of 
choice in making up a 
mixed car. All Meadow 
River stock is produced 
from famous West Vir- 
ginia timber—the cream 
of the stumpage in the Ap- 
palachian district. 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


BEVEL SIDING— 


Poplar 


Why not make up a trial mixed car 
order and let us demonstrate what 
we can do for you? 


MEADOW 


RIVER 


BRAND 


The Meadow River Lumber Co. 


RAINELLE, W. VA. 
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The Go-Getter Pup Sez— 





Punctuality i is the 
First “Bite” on Success 


To be punctual with deliveries to cus- 
tomers it isn't necessary for you to carry 
big slow-moving stocks. 

The exceptional railroad facilities of 
St. Louis enable us to get anything you 
need—one board or a carload—to you in 
short order. Seidel quick local lot ship- 
ments enable you to render punctual 
service to customers and at the same 
time keep your investment low and 
stock moving. 


How may we serve you today? 


St. Louis, 








Tidewater Red Cypress 


Our mills manufacture Genuine Tidewater 
Red Cypress. They have complete Planing 
Mill facilities enabling us to ship mixed 
cars Finish, Mouldings, etc., quickly. 


Along with our Cypress we can furnish 
SHORT LEAF PINE FINISH 


SAP GUM MAGNOLIA 
RED GUM POPLAR 
TUPELO ASH 
MAPLE OAK, ELM 


Let Us Serve You 


GULF RED CYPRESS CO. 
13th Floor Barnett National Bank Building 
JACKSONVILLE, FLA. 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























White Pine 









WESTMONT 





LONG and SHORT LEAF 
ALSO) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 














Senate Rejects Lumber Duty 


Wasuincton, D. C., July 30.—In the tariff 
bill to be reported by the Senate finance com- 
mittee, the duty on lumber fixed in the Hiouse 
bill and the duty on fir, spruce, cedar and hem- 
lock logs of $1 a thousand as embodied in the 
present law have been eliminated. 

As the bill stood when it left the House, 
shingles carried a 25 percent duty; cedar 
boards, planks, laths, siding, flooring and other 
lumber 25 percent. Maple and birch boards, 
planks, lath, flooring and other lumber carried 
a duty of 15 percent and the- House bill also 
retained the duty of $1 per thousand on logs 
of fir, spruce, cedar and hemlock as in the 
present law. It is understood that the Sen- 
ate finance committee will retain a duty of 
15 percent on maple and birch flooring. 


To Coordinate Statistics 


Codrdination of statistics covering the na- 
tion’s manufacturing output, valued in 1927 at 
more than $62,000,000,000, with the census of 
distribution data to be collected next year for 
the first time, was the primary subject of dis- 
cussion at a conference at the Department of 
Commerce Thursday participated in by manu- 
facturers, economists, statisticians, representa- 
tives of the American Federation of Labor, the 
Chamber of Commerce of the United States, 
the National Association of Manufacturers 
and other organizations, and officials of the 
Department of Commerce. The group attend- 
ing this meeting has been invited to become 
members of an advisory committee in planning 
for the 1930 census of manufactures, which is 
closely associated with the coming fifteenth 
decennial census. Both the manufactures and 
distribution censuses will coyer the business 
year 1929 and the importance of codrdinating 
the two enumerations is obvious. 


To Make New Wallboard in Canada 


A company has been organized in Regina 
for the purpose of exercising the Canadian 
rights to the manufacture of solomite, a wall 
board made of straw compressed under a pres- 
sure of 100 pounds per square inch, bound 
with wire and made up into “boards” of any 
length desired, according to Trade Commis- 
sioner J. B. Richards, Winnipeg. 

This product is said to have been introduced 
in France and Belgium, where it is claimed 
to have demonstrated excellent insulating prop- 
erties and has been accepted by fire insurance 
companies as a first class risk. 

The company has been granted the manufac- 
turing and sales rights for the whole of 
Canada. 


Committee on Census Inquiries 


The advisory committee on the census of 
manufactures held at the Department of Com- 
merce last Friday created an executive com- 
mittee to revise the inquiries on the general 
schedule of the manufactures census with the 
thought of maintaining a reasonable and work- 
able comparability with the schedules of the 
1919 decennial of manufactures, giving con- 
sideration at the same time to vitally important 
new factors associated with current manu fac- 
turing activities. The personnel of this com- 
mittee follows : 

Col. L. S. Horner, president, Niles-Bement- 
Pond Co., chairman; Virgil Jordan, National 
Industrial Conference Board; Walter S. 
Tower, Bethlehem Steel Co.; Christie Benet, 
general counsel, Cottonseed Products Asso- 
ciation; John P. Frey, American Federation 
of Labor; LaVerne ales, chief statistician 
for manufactures, bureau of the census; Mor- 
ris A. Copeland, Federal Reserve Board; 
Thomas W. Howard, assistant manager, de- 
partment of manufacture, Chamber of Com- 


merce of the United States, secretary; and E. 
Dana Durand, chief of the research division, 
department of commerce. 

The advisory committee likewise created a 
publicity committee consisting of Robert M. 
Davis, statistical editor, McGraw-Hill Pub- 
lishing Co.; Roland P. Faulkner, chief statis- 
tician, National Industrial Conference Board; 
and Dr. Hugh P. Baker, trade association, 
Chamber of Commerce of the United States. 
This committee will inaugurate a campaign 
of education to better acquaint business men 
with the scope and importance of the statis- 
tics in the hope of obtaining complete co-op- 
eration in securing the necessary data. 


Extending Forestry Practice 


Secretary of Agriculture Hyde, replying to 
a Pennsylvania farmer-engineer, has pointed 
out the practicability of extending forestry 
practice at a profit to lands which, though best 
suited to timber growing, are adding to sur- 
plus production of agricultural crops at a loss. 
The inquiry of the Pennsylvanian was quite 
similar to others received from different parts 
of the country. 

It would undoubtedly be good economics, 
states Secretary Hyde, to divert to profitable 
timber growing such marginal agricultural 
lands as are best suited for forest purposes 
and are now being farmed at a loss. The en- 
couragement of such conversion would be 
sound public policy. Not only would it result 
in a greater return to the labor and capital 
employed, but in addition it would contribute 
permanently to agricultural stability and 
prosperity. Such conversion of use would 
help solve the problem of our future supplies 
of forest products and would contribute to 
soil conservation and flood prevention. 


Study of Farm Structures 


A research study of farm structures to be 
made by the Department of Agriculture will 
be directed by Prof. Henry Giese of Iowa 
State College, Ames, Iowa. Prof. Giese was 
recently appointed by Secretary of Agriculture 
Hyde to the staff of the division of agricul- 
tural engineering in the bureau of public roads. 

The proposed study will cover the funda- 
mental requirements of farm buildings of all 
kinds and the best and most economical meth- 
ods of meeting them. Farm buildings, as 
they exist today, it is explained, are the result 
of a following of precedent without regard for 
the particular requirements of a particular 
structure nor for economy in the use of space 
and materials. 

Need for more concentrated attention to 
farm structures research was pointed out by 
the American Society of Agricultural Engi- 
neers, which asked Secretary Hyde to take up 
this subject. 

The assistance of agricultural colleges will 
be sought in the work. 

Wood in Bridge Decking 

The War Department has approved an ap- 
plication of the board of county commissioners 
of Sumter and Citrus counties, Florida, giving 
sanction to revised plans for a bridge across 
Withlacoocheo River at Woods Landing, Fila. 
The revised plans provide for the substitution 
of eight 40-foot spans instead of the nine 30- 
foot spans originally contemplated, and the 
substitution of steel girders and creosoted deck 
flooring for the reinforced concrete decking 
provided in the original plans. The revised 
plans contemplate a bridge 320 feet long in- 
stead of 270 feet. 





THE BASIN of the Colorado river covers 
about one-thirteenth of the area of the United 
States. This section has a population only as 
large as that of the state of Rhode Island. 
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AIR DRYING 


[NO. 7 OF A SERIES] 


In the geologically recent past, but really a long 
time ago, the Pacific Ocean had its shore line at the 
base of our Sierra Nevada Mountains. In due time, 
and as a result of earth stresses, there was thrust up 
a hundred miles out to sea another mountain chain, 
and the Coast Range was born. Between these 
mountains was a great inland sea whose outlet to the 
Pacific was near San Francisco through what is 


“Madera” is the Spanish word for lumber, the 
town having received its name from the Spanish- 
Californians many years ago, because of the settle- 
ment which grew up about our industry. 

Nowhere in the world is there a climate more 
admirably adapted to the AIR DRYING of Pine 
lumber. During our cutting season there is scarcely 
a cloudy day; the air is clear and dry; and the ther- 
mometer stands at from 90° to 











“Good operators pay most particular attention to ventilation in curing 


110°. Our lumber drying meth- 
ods are Nature’s own, full ad- 
vantage being taken of the wide, 
open spaces in which we live, the 
splendid atmospheric conditions 
with which we are blessed, and 
the fine drying temperatures 
which prevail. 

Good operators pay most par- 
ticular attention to ventilation in 
curing pine lumber, and we see 
to it that our pile foundations 
are high off the ground and so 
lined up with one another that 
the summer breezes have free 
sweep. In order to be assured of 
good internal circulation, we 
place every plank in the pile di- 
rectly above that below it, and 
thus create numerous vertical 
chimney-ways which assure free 
movement of air either up or 





mS at 
if down. 
i id 
wi Our alley-ways, moreover, are 


sufficiently wide and numerous 
as to assure plenty of air and 
sunlight for each and every 


pine lumber, and we see to it that our pile foundations are high off the pile. To make certain that our 


ground.” 


known as the Golden Gate. Into this great bay 
poured the mighty rivers of the Sierra Nevada and 
the smaller streams of the Coast Range, all rich in 
detritus as a result of the heavy mountain erosion of 
that time, the settling silt filling and leveling the 
huge basin in which the water lay. 

In time the coast line, which is rising, brought the 
floor thus formed up to a sufficiently high level to 
drain off the waters which covered it, and the San 
Joaquin Valley, which is approximately 100 miles 
wide and 400 miles long, came into being. It is 
semi-arid, and semi-tropical in climate; and, until the 
advent of irrigation projects and hydro-electric devel- 
opments, was sparsely settled. It now blooms like 
the garden of Eden, and Madera is its physical and 
geographical center. 


lumber dries absolutely straight, 

we level up our foundations 
each year, and lay our crossers and stickers over 
the bearings and exactly one above the other so 
as to prevent springing in any of the courses by 
reason of the weight above. 

Split from too rapid end drying is prevented 
by our laying our front and rear stickers in such 
a way that they are one inch beyond the lum- 
ber, and warping and sun check are eliminated 
from top courses by the use of cover boards on 
every oie. 

Good ventilation and care in handling are the 
secrets to proper pine lumber drying, and nowhere 
is this better exemplified than in the methods fol- 
lowing in curing MADERA SUGAR PINE, which 
dries bright and straight and stays that way. 


MADERA SUGAR PINE CO., Madera, Calif. 


Because of their general interest, especially to all users of pine lumber, 
this series of letters prepared by the Madera Sugar Pine Co., Madera, 
Calif., and sent to its entire list of distributors, is being published serially 
in the American Lumberman, and will be available to any one interested. 
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BAND SAWN 
Short Leaf Pine \ 

dewater Red Cypress \ 
and Southern Hardwoods 


We have modern facilities 
for Kiln Drying, Resawing 
and Dressing Lumber. 


Try Us on Your 











Maple, Birch, Beech 


FLOORING 


Made from. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich, Grand Rapids, Mich. 
































RUSTON, L/ LA. 
Manufacturers of 


! Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Offce. 
RUSTON, LA 
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WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest GRAND 1-44 a 


honors Panama - Pacific 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


international Exposition 
AND DROP FORGING D f 
AXES-LOGGING TOOLS t eeaennetty See Asces &T heer s 








Business Changes 


ARIZONA. 
ceeded by 
New owner will make improvements; 


Lumber Co. suc- 
1435 8S. 6th Ave. 
building 100- 
foot shed, two 50-foot sheds, warehouse, etc. 

ARKANSAS. Rogers — Robinson Lumber Co. 
succeeded by Mansfield Lumber Co. 

CALIFORNIA. El Segundo—E. 
ceeded by El Segundo Lumber Co. 

Los Angeles—Cargo Lumber Coe. 
H. Herzog. 

Oakland—Blackman-Anderson Mill & Lumber Co, 
succeeded by L. C. Stewart. 

ILLINOIS Cairo—Advance Mill & Lumber Co. 
changing name to Hardwood Mills Lumber Co. 
Also in business at 2652 S. Damen Ave., Chicago. 

Hopedale—Hunter-Haas Lumber Co, sold _ to 
Railsback Bros. 

Media and Stronghurst—Pioneer Lumber Co. has 
sold its yards to the W. E. Terry Lumber Co. 
which operates a chain of lumber yards with head- 
quarters in Galesburg. 

MASSACHUSETTS. Winchendon—E, Murdock 
Co. succeeded by New England Woodenware Co. 

MINNESOTA. Backus—Backus Lumber Co.; G. 
A. Nordquist sold interest. 


Tuscon—Pearson 
McBride Lumber Co., 


G. Moser suc- 


sold to Theo. 





Minneapolis—Camden Lumber Co. sold to Rum 
River Lumber Co. 
NEBRASKA. Creston—Nye & Jenks Grain Co. 


sold to G. W. Vierguts. 
Overton—J. V. Daul 
Gardner & Co. 
NEW HAMPSHIRE. 
Co. succeeded by New 
NORTH CAROLINA, 
succeeded by Charles R. 
PENNSYLVANIA. 


Lumber Co. sold to J. A. 
Keene—Keene Woodenware 
England Woodenware Co. 
Raleigh—Barnes & Fuller 
Barnes, 

Belle Vernon—Smock & Du- 


wall Lumber Co. reorganized under name of Du- 
wall Lumber Co. 
West Brownsville—Curry Lumber Co. succeeded 


by Aubrey Lumber & Supply Co. 

SOUTH CAROLINA. Florence—O. V. King Lum- 
ber a succeeded by Lucas-Murray Lumber Co. 
(Ine. 

Parksville—C, Cc. 
Wallace, N. C. 

TEXAS. Haslet 
W. Jenkins & Co. 

Pecos—Gilmore 
ber Co. 

UTAH. Price—J. C. 
ceeded by Mutual Lumber & Hardware Co. 

WISCONSIN, Milwaukee—The millwork manu- 
facturing plant of the Rex Millwork Co., including 
considerable land, stocks of lumber and finished 
products, with machinery, has been assigned to 


Osborne Lumber Co. moved to 


-Waples-Painter Co. sold to H. 


Lumber Co. sold to Clay Lum- 


Weeter Lumber Co. suc- 


a trustee, James G. Romer, of the Milwaukee Ad- 
justment Bureau, who will offer all the property 
for sale to the highest bidder on Aug. 1. 


New Ventures 


ALABAMA, Attalla—Du Pre Hardware & Lum- 
ber Co. recently began a retail lumber business. 

Andalusia and River Junction—Burdett Lumber 
Co., of Meridian, Miss., has opened concentration 
yards; planing mill operations will be carried on 
in connection with the yards which will be used 
for assembling of dimension and long joists as 
well as roofers and boards. 

Hybart—King Lumber Co. 
operation another milling 
pany has operations at 
Ala, 

ARIZONA. Mesa—O’ Malley 
started a retail lumber 

CALIFORNIA. Anaheim—H. A. Browning Lum- 
ber Co. has opened a lumber yard at 107 E. Wash- 
ington St. 

Los Angeles—Hammond Bros. have engaged in 
the sash, door and millwork business at 6672 Lex- 
ington Ave. 

Los Angeles—Sugar Pine Lumber Co., with mills 
at Pinedale and Mercer Falls, has opened general 
offices in the Petroleum Securities Bldg. 

San Francisco—A. H. Cole has engaged 
lumber business at 16 California St. 

San Francisco—Elk Lumber Co. 
business at 620 Market St. 

FLORIDA. Dunellon—Estuary 
started a sawmill. 


completed and put in 
plant here. The com- 
Thomaston and Linden, 


Lumber Co. 


recently 
business, 


in the 


has engaged in 


Lumber Co. has 


Little River—Jeffrey Lumber Co. recently began 
business. 
GEORGIA. Atlanta—Womack Lime & Cement 


Co. recently began a 
ILLINOIS. E, St. 
Service Co, (Ine.) 


lumber business. 


Louis—Belt Lumber & Supply 
has been organized by O’ Daniel, 


Hurley and Sullivan, formerly with the Cain-Hur- 
ley Lumber Co., will take over the retail business 
of that concern Which will continue wholesale 
business only. 

IOWA. Floyd—C,. G. Gray will open a lumber 


and coal yard in the fall. 
Haverhill—Welp Grain & Lumber Co. 
began a retail lumber and grain business. 
KANSAS. Cedar Bluffs—C. M. Lofton Grain Co. 
has started a lumber and grain business. 
MINNESOTA. Utica—Midler 
cently began business. 
NEW YORK. Poughkeepsie—A. C. Dutton Lum- 


recently 


Lumber Co. re- 


ber Co. purchased land for additional lumber yard, 
storage and docking facilities. 
New York—Moore Lumber Co, (Inc,) will open ' 


a lumber business at 617 W. 
ber. 

OKLAHOMA. Reydon—Standard Lumber Co, has 
started a retail business. 

OREGON. Salem—Red Fir 
began business. 

PENNSYLVANIA Brownsville—Geo, F. 
& Son has started in business. 

TEXAS. Bryan—Clay Lumber Co. 
gan business. 

Houston—Thompson-Katz Lumber Co. has started 
a wholesale lumber business. 

Livingston—Ogletree Hardwood Lumber Co, hag 
started a sawmill. 


125th St., in Septem. 
Lumber Co. recently 
Frantz 


recently be. 


WASHINGTON. Seattle—C. E. Harris has en- 
gaged in business at 4525 42nd Southwest as the 


Junction Cabinet Mfg. Co. 
BRITISH NORTH AMERICA 
ONTARIO, Fairbank—Fairbank Lumber & Coa] 


Co, has opened a new office and has a new dressed 
lumber shed under construction. 


New Mills and Equipment 


ALABAMA. Fox—Houge Bros. Lumber Co. of 
Tuscaloosa, recently purchased a hardwood mill at 
Fox from Bush-Mosely Lumber Co. and is making 
extensive improvements; plant rated capacity, 30,- 
000 ft. per ten-hour day. 

ARKANSAS. 
a sawmill here. 


Hot Springs—Hot Springs Millwork Co. has been 
reorganized by Warren W. Wilson and others and 
will erect a $10,000 plant, electrically driven. 

FLORIDA. Campbellton—Rambo Lumber Co., of 
Madrid, Ala., which operated a plant here until 
destroyed by fire recently has begun rebuilding. 
Larger planing mill system will be erected, 

IDAHO. Kooskia—E,. L. Parkins will estabish a 
shingle mill on Broadway. 

OKLAHOMA, Poteau—Stanley Hicks, 
will establish a sawmill 
lumber. 

WASHINGTON. Kelso—L. Morgan is opening a 
new sawmill at Columbia Heights, near here. 

Seattle—Seattle-Renton Lumber Co. has 
adding over $15,000 worth of new 
its sawmill plant, it is reported. 


BRITISH NORTH AMERICA 
BRITISH COLUMBIA. Victoria—Malson Lum- 
ber Co., whose mill west of Sahtlam was burned 
recently will rebuild in order to complete cutting 
of its timber limits near there. 
QUEBEC. Milnikek—Matapedia Lumber Co, 
(Ltd.) will erect a $75,000 lumber mill. 


Blevins—W. FP. Riggins will erect 


of Bengal, 
here to cut yellow pine 


been 
machinery to 


Casualties 


IDAHO. Garden Valley—The sawmill of Paul 
Gaylord has been burned. 
KENTUCKY. Louisville—Klarer Lumber Co., 


loss by fire, $1,500; fire started in boiler 

but was checked by automatic sprinklers. 
MISSISSIPPI. Walnut—H. E. Wilbanks lost 

planer by fire with 300,000 feet of lumber. 


room 


NEW YORK. 3uffalo—William Rein Lumber 
Co., loss by fire, $20,000. 

OREGON. Banks—Sawmill of Moehnke Bros., 
loss by fire. 

Buell—Sawmill of <A. Abderhalden has _ been 
burned. 

TEXAS. Willis—Planer sheds and dry kilns of 
Tilford-Hunt Lumber Co. destroyed by fire; loss, 
$15,000; will be rebuilt at once. 

WASHINGTON. Bothell—Bear Creek Logging 
Co., loss by fire, $2,000; donkey engine and logs 
damaged. 

Montesano—Hillview Shingle Co., loss by fire, 
$65,000. 

BRITISH NORTH AMERICA 


BRITISH COLUMBIA. Shawnigan Lake—Hold- 
ings of Malahat Tie & Mfg. Co. destroyed by fire: 
large quantity of lumber piled in yards and two 
freight cars loaded with lumber were destroyed; 
damage estimated at about $15,000; partly covered. 

ONTARIO. Campbell's Bay—Smith. Bros., loss 
by fire in sawmill, $10,000; no insurance. 


Incorporations 


ARIZONA. Tuscon—Tuscon Planing Mill, incor- 
porated. 
FLORIDA. Jacksonville—Baker Thompson Lum- 


ber Co., incorporated; capital, $10,000; lumber. 


Tampa—Florida Lumber & Export Co., incor- 
porated. 
ILLINOIS. Park Ridge—Park Ridge Fuel & Ma- 


terial Co., increasing capital from $50,000 to $100,- 
000; fuel and building materials. 


Steward—Steward Grain & Lumber Co., increas 
ing capital from $20,000 to $50,000. 

KENTUCKY. Louisville—Haas-Platter Lumber 
Co., incorporated; capital, $50,000. 

NEW JERSEY. Elizabeth—Pellman Co., incor 
porated; capital, $10,000; retail lumber. 

Newark—Excellent Wood Products Co., incor- 
porated; capital, $125,000. 


NEW YORK. Brooklyn—Christopher Swezey, in- 
corporated; capital, $30,000; retail lumber, 
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New York, Manhattan—Smith & Magee, incor- 
porated; capital, $10,000; lumber; Frank L. Smith, 
x W. 92nd St. 

Watertown—Morristown Terminal Corporation, 
incorporated; capital, 3,000 shares, no par value; 
Jas. E. Campbell, 167 Ten Eyck St 

NORTH CAROLINA, Henderson—Watkins Lum- 
per Co., incorporated; lumber and building ma- 
terials. 

OREGON. Portland—Camp Creek Lumber Co., 
incorporated; capital, $50,000. 

Portland—Clackamas Fir Lumber Co., 
rated; capital, $50,000. 

VIRGINIA. Marion—W. L. Lincoln Co., incor- 
porated; capital, $150,000; to manufacture radio 
cabinets and furniture. 

Madison—Sugar Hollow Lumber Corporation, in- 
corporated; capital, $50,000. 

Pulaski—Dunlap Veneer 
rated; capital, $60,000. 

WASHINGTON. Longview—M. & M. Plywood 
Corporations incorporated; capital, $500,000; to 
manufacture and deal in plywood, laminated wood, 
yeneer, lumber and other forest products; James 
A. Milarkey, et al. 

Robe—Pilchuck Cedar Co., incorporated; capital, 


incorpo- 


Corporation, incorpo- 





$5,000; to handle timber products and building 
materials. 
— 


| MANUFACTURER and DEALER 


Transport by Aerial Ropeways 


An interesting and authoritative book that 
has just come to the editor’s desk is “Cutting 
Material Handling Costs,” by C. M. Ballard, 
associate A. S. M. E., and edited by D. C. 
Sherman, member A. S. M. E. This book fully 
covers material transport by means of aerial 
ropeways. It compares costs and application and 
relative advantages with other methods, de- 
scribes the various types of cableways and 
tramways, towers and structures; driving and 
retarding power; location; erection and instal- 
lation; mathematical data. The book is lib- 
erally illustrated, it contains 150 pages, is bound 
in cloth and is priced at $3 a copy. It is pub- 
lished by the Williamsport Wire Rope Co., 122 
South Michigan Ave., Chicago, and though it 
illustrates and describes the equipment of that 
concern it is nevertheless a complete textbook 
and will be read with interest by layman and 
engineer alike. A copy of the book will be 
sent by the Williamsport company without 
charge upon request of any executive who is 
confronted with materia! handling problems if 
he desires to consider the aerial ropeway method. 


An Easy Mark That Sticks and Shows 

Proper marking of lumber is getting na- 
tional attention through the extensive cam- 
paign of the larger manufacturers. Even the 
operator of the small mill, who can not use 
mechanical devices to mark his lumber, finds 
that attention to grading as to suitability 
for various purposes enables him to get a 
better return for his cut as a whole, because 
by sorting out the higher grades he is able 
to get what they are worth, and thus brings 
up the average for the mill run. For mark- 
ing lumber, in a number of different colors, 
the Dixon crayon has long been a stand-by 
in the industry. It is built for the purpose, 
being easy to use on even a damp or rough 
surface. It makes a mark that will not easily 
rub off, and that is heavy enough to be easily 
read. The manufacturer of this time-tested 
line of crayons is the Dixon Crucible Co., of 
Jersey City, N. J., which is pleased to send a 
sample on request. 


Romance in “Caterpillar” Roar 

Is romance gone from the world? 

“No!” answers a quietly-covered 32-page 
booklet of brief, quick-moving episodes, re- 
cently published by the Caterpillar Tractor 
Co. of San Leandro, California, and Peoria, 
Illinois. The very brevity of the booklet 
breathes the quick decisions, the frustration 
of agony as a dying man is carried to safety, 
the grim struggle with fire for possession of 
a grain field, pictured among its various epi- 
sodes. But chiefly it points to°*the romance of 
the ordinary tractor’s work, extraordinary in 
many ways. It tells and shows how the tractor 
is freeing the bent backs of the world’s labor- 
ing millions both at home and abroad. It shows 
how the tractor and elevating grader has re- 
Placed the callous-wearing shovel in road- 
building. It shows how tractors have replaced 








mules in the big woods and horses on the har- 
vesters in the great grain fields. It tells and 
shows how tractors are saving men, money and 
minutes the day through, the year ’round and 
the world over. Your dealer has a copy of 
this booklet, “The Romance of ‘Caterpillar’ 
Tractors,” for you, or you can get it by writ- 
ing the factory. 


S@eaaeasaeaesaaaanaaaeasa 


Legend and Facts of Redwood 
(Concluded from Page 53) 


possessing the major factor of value for any 
given purpose, and as having certain mate- 
rial factors of value which are essential in 
connection with the prime factor, we do not 
ask that you accept such presentations un- 
less we can substantiate them with labora- 
ory findings. 

We are thoroughly in accord with the 
spirit of this school, and are emulating your 
example to the best of our ability. How- 
ever, we have to proceed along different 
lines, for functioning as we do eastward to 
the plains of Egypt and the Delta of_ the 
Nile, and westward to the Cape of Good 
Hope, we can not bring our salesmen to- 
gether. We, therefore, send our mission- 
aries to the salesmen, preaching the “Gospel 
of Better Building and Faith” in the wood 
that is “Time’s Only Rival.” 


(SREB aaeaeaeaaaeaeae 


Eagle River to Have Home Coming 


Eacte River, Wis., July 28.—This city will 
live over again the lumberjack days of forty 
years ago in its first home coming and commu- 
nity reunion, Aug. 1 to 7, which will include 
a parade of floats representing the camps of 
former days, the wanagans and old time bars. 
It is even planned to have ox teams take part 
in the procession. 

Surviving members of the band that once 
furnished music for the camps have announced 
their intention of returning and torch light pro- 
cessions have been scheduled for them to lead. 
They will also have a leading place in the mam- 
moth parade planned for the closing day in 
which more than 5,000 are expected to partici- 
pate, and which will depict the history of the 
community. In the old days Eagle River was 
one of the busiest lumber camps in the State 
and considerable virgin timber is still standing 
close to the town. 


Quotations on Timber Issues 


Quotations on lumber company short term issues 
are on a yield basis. 
Bid Asked 


Pct. Pct. 

—Due 1931— 
Algoma Lumber Company Ist 6s.... 6.75 ‘ 
Bear Creek Logging Co. ist 6s...... 6.75 6.00 
Bladon Springs Lumber Co. Ist 6s.. 6.75 6.00 
Bloedel Donovan Lumber Mills 6s.. 6.75 6.00 
W. P. Brown & Sons Lbr. Ist 5%s.. 6.75 6.00 


Connor Lumber & Land Co. Ist 6s.. 6.75 6.00 
F. P. Cover & Sons ist 6%s..... c- ee 6.00 
Dorchester Lumber Co. Ist 6s...... 6.75 6.00 
Detroit Investment Co. Ist 6s....... TT oes 
Flanner Company Ist 6s..... siwecen Sa 6.00 
Glendale Lumber Co. Ist 6s......... 6.75 6.00 
Edw. Hines Assoc. Lbr. Ints. 6% debs. 6.50 6.00 
W. FF. ingham Ist 68.....cccccccece 6.75 6.00 
Keystone Wood C. & L. Co. Ist 6s.. 6.90 6.00 
Clayton & Anson Mark ist 6s..... - 6.75 6.00 
McGowin-Foshee Lbr. Co. Ist 6s..... 6.75 6.00 
W. D. McRae Lumber Co. Ist 6s... owe eee 
Oregon-Kalama Lumber Co. Ist 6s.. 6.75 oes 
Owen Oregon Lumber Co. ist 5%s... 6.75 6.00 
D. V. Richardson ist 6s..... coccece ee 6.00 
Saluda Land & Lbr. Co. ist 6s...... 6.75 6.00 
Spring Creek Lumber Co. Ist 6s..... 6.75 6.00 
Stack Lumber Co. Ist 78.......+.++ 6.75 6.00 
Temple (Knox) Lbr. Co. ist 7s...... eee eos 
Tennessee Stave & Lbr. Co. ist 7s... 6.90 6.00 
Umpqua Mills & Lbr. Co. Ist 6s.... 6.90 6.00 


Virginia Hardwood Lbr, Co. ist 6s.. 6.75 6.00 
Western Timber Co. Ist 6s.......... 6.75 6.00 


Long Term— Bid Asked 
Brown Company 5%46B8.......+e+eeeees 96.00 99.00 
Campbell River Tbr. Co., Ltd., 1st 6s 96.00 99.00 
Continental Tbr Land Co. ist 6%s.. 99.00 101.60 
Dierks Lumber & Coal Co. ist 6s.. 98.00 100.00 
Glendale Lumber Co. Ist 6s........ 97.00 99.00 
Edw. Hines Assoc. Lbr, Ints. 6% debs. 99.00 100.00 
Munising Paper Co. Ist 6%s......... 93.00 965.00 
Lamar Lumber Co......ccccsccccccse 98.00 100.00 
Port Orford Cedar Products Co. ist 6s 97.00 98.60 
Rogue River Timber Co. ist 6s...... 98.00 96.00 
Stout Lumber Co. Ist 68........++++ 95.00 98.50 


Trask Timber Co. Ist 6s..... eccceve a 99.00 
(Quoted by Baker, Fentress & Co., July 27, 1929.) 
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Guaranteed 7 
ROOFS e 


A well known Chicago 
firm has a proposition for 
lumber dealers who want 
to guarantee roofs to their 
customers. 


Investigate Now! 
Address 
“H.15”, American Lumberman 

















er 
opie 


NorthernWeod 


Rust-Owen Lumber Co. 
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DRUMMOND, WIS. 





Manufacturers of Wisconsin 
WHITE PINE 
Hemlock and 


Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


Dressed EXTRA STANDARD” 














JACKSON & TINDLE, Inc. 


Mills at Peliston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bidg.,Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINEI and 
ee es t. — ating, [esmne, 
Sash, Doors, Blinds, iow Frames, Mouldi 

and Box Shooks from SAGINAW. _ 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 : 17 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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News Notes from Americ 


New York, N. Y. 


July 29.—While July business in lumber 
was somewhat better than June, the turn- 
over hardly equalled predictions. There was 
a gradual improvement in demand during 
the first three weeks of the month, but there- 
after came a slowdown and the outlook for 
August is not encouraging. 

Fir prices are a little off, due to the re- 
moval of the fixed cargo rate. 

Harry W. Everett has rejoined the staff of 
Lawson & McMurray, of Hoboken, N. J., in 
the capacity of vice president in charge of 
sales. Mr. Everett had been with the firm 
for four years when he enrolled for World 
‘War service. He returned to the company 
after the war and remained until 1924, when 
he became associated with the Albert & 
Kernahan Co. He originally came from 
Georgia, his first New York connection being 
with the Cross, Austin & Ireland Lumber Co. 
in Brooklyn. 

Thomas N. Ralston, until recently vice 
president of the Indiana Flooring Co., has 
made connections with six Michigan and 
Wisconsin mills for the handling of flooring. 
Mr. Ralston has an office at 29 Primrose Ave- 
nue, Mount Vernon, N. Y., and announces that 
George E. Lippincott will have charge of his 
business in the Philadelphia territory. 

talph McGovern, formerly Cleveland (Ohio) 
representative of.the Western Pine Manufac- 
turing Co. (Ltd.) is now associated with W. 
A. Gaetz, wholesaler. 

Charles Hill, general sales manager South- 
ern Pine Sales Corporation, is expected back 
from an extended stay in Europe about 
Aug. 15. 

John D. Spalding, sales manager California 
Door Co., of Diamond Springs, Calif., recently 
spent some time in New York. 


Pittsburgh, Pa. 


July 30.—The most encouraging feature of 
the market is that dealers and consumers who 
are placing orders are all in a rush for ship- 
ment, indicating that they are carrying light 
stocks. There have been no noticeable 
changes in prices. Reports from the smaller 
cities and towns of the Pittsburgh district 
indicate that the dealers are hopeful of a 
good fall trade. Prices on Idaho white pine 
are holding firm, and the mills advise that 
they are carrying heavy files of orders for 
this species. Pondosa pine and California 
white and- sugar pines continue active, and 
prices are practically unchanged. In southern 
pine, No. 2 common boards and 2-inch No. 2 
and better bill stuff continue about as they 
have been the last few weeks. 

Ross Sloniker, president Mowbray & Robin- 
son Lumber Co., of Cincinnati, was a visitor 
at the office of the Babcock Lumber Co. on 
Monday, on his way to West Virginia. 


Philadelphia, Pa. 


July 29.—An unusual opportunity to learn 
more of the manufacturing, merchandising, 
and uses of lumber will soon present itself 
to lumbermen of the Philadelphia district, as 
a series of twenty lectures on lumber is to 
be delivered by an expert technician. Sup- 
plementing these there will be talks by spe- 
cialists. These lectures are to be given once 
a week on Friday evening, starting some time 
in October, at the Central Y. M. €. A. 

The Blanchard Lumber Co., with offices in 
Boston, Seattle and New York, has opened a 
Philadelphia branch in the Fidelity-Philadel- 
phia Trust Building and Lee Krause, well 
known in this section, has been appointed dis- 
trict manager, having been transferred from 
Seattle. 

Recently H. W. Herlong, Philadelphia rep- 
resentative for several large longleaf mills, 
was invited. by Mr. Wilson, of Wilson & 
Stokes, Trenton, N. J., to attend a conference 
in Trenton and give lumber information to 
Cc. L. Focht, chief engineer in charge of bridge 
construction and maintenance. The purpose 


of the conference was to arrive at the best 
type of lumber to be used in bridge construc- 
tion. Among Mr. Herlong’s suggestions were 
that the requirements of select structural be 
eliminated, and dense structural be substi- 
tuted with heart content waived. He also 
made suggestions as to the laying of long- 
leaf pine. 

I. F. March’s Sons at Bridgeport, Pa., are 
now tearing down one of their buildings, 
which was erected by Mr. March, sr., over 
forty years ago. This will be replaced by a 
modern office, modeled on the plan of Car- 
penter’s Hall in Philadelphia. When this is 
completed the present office will be torn down 
and a showroom erected on this site. 

S. S. Keely & Sons, in Manayunk, are erect- 
ing a new office on the banks of the canal. 


Boston, Mass. 


July 30.—The midsummer lull is felt 
throughout New England. Eastern spruce is 
quiet, but the regular base price for frames is 
still $42. Quotations for random lengths are 
unchanged. Spruce and hemlock boards are 
hardly so firm as they have been for many 
weeks. Wholesalers are now finding it diffi- 
cult to secure more than $6.50 for 15-inch 
spruce lath. Shingles are quiet but steady 
in price. The eastern market for Pacific 
coast fir and hemlock is very irregular. 
Prices for Idaho white pine and Pondosa are 
easier and somewhat irregular. Southern 
pine roofers are easier and the bulk of the 
moderate current business in 8-inch air dried 
is done at $28.50@29. 

A miniature bungalow, 24x20-inches, has 
been presented to the school department of 
Taunton, Mass., by Alfred B. Williams, of A. 
G. Williams & Co., manufacturers of the 
“Buildit” miniature houses and garages. 

P. G. Butler, of Ware-Butler, lumber re- 
tailers in Waterville, Me., a community 
whose population is only about 15,000, dis- 
covered 150 prospective customers seriously 
interested in improving and modernizing 
their homes, 


Warren, Ark. 


July 29.—To date this month Arkansas soft 
pine mills have done more business than they 
expected to. Shipments exceeded production 
at several mills. While the average mill is 
shipping orders as fast as they are received 
and order files are low, sufficient business is 
available to make a satisfactory showing. 
The prediction is that fall business should 
be decidedly good. Badly mixed orders are 
not easily placed. The prospect for a good 
cotton crop throughout the Southwest contin- 
ues favorable. 

Sales of 1x4-inch B&better flat grain floor- 
ing continue to absorb this item faster than 
it accumulates, and it is somewhat’ stronger. 
Buyers willingly pay a premium for specified 
lengths, with $2 extra where 18- and 20-foot 
are wanted—the average now being better 
than $41, mill basis. A good demand contin- 
ues for B&better edge grain flooring, particu- 
larly 3-inch, and sales by several mills exceed 
available stock. In edge grain No. 2, 3-inch 
is sold faster than it accumulates. Edge 
grain 4-inch is plentiful, except in No. 2 grade. 
Flat grain 3-inch is moving well in all grades, 
though most mills still have a good stock of 
B&better, which is selling for slightly less 
than 4-inch. No. 2, 3-inch flooring sold this 
week at $25 to $26, mill. Stocks of 4-inch No. 
2 flat grain have been reduced. Ceiling stocks 
are still under normal with Nos. 1 and 2 
somewhat scarcer than Bé&better in %-inch, 
while %-inch No. 2 is extremely scarce. Drop 
siding is moving well in all grades, and No. 1 
is decidedly scarce. Real trouble is experi- 
enced in placing orders for any amount of 
18- and 20-foot siding in B&better or No. 1, 
while No. 2 is a little more plentiful. 

Orders for finish, casing, base and moldings 
are plentiful enough to keep the moulders 
busy. Several straight cars of wrapped trim 
were sold this week. Finish stocks are rea- 
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inch B&better and 1x12-inch 12- and 20-foot 
are scarce. Door jambs are in good demand 
in all thicknesses. Most sales of door jamb 
stock are now made by the set, usually with 
stops included, where jambs are ordered for 
1l-inch or 5/4-inch stock. In the inch stock, 
18- and 20-foot are scarce in all widths, while 
in 16-foot and shorter the 1x6-, 10- and 12- 
inch continue scarce, with §8-inch plentiful 
and 4-inch No. 1 is scarcer than usual. Stocks 
of inch Nos. 2 and 3 are well assorted. 

A few large mills report well assorted 
stocks of dimension, while most mills have 
poor assortments. In No. 2, 2x4-, 6- and 8- 
inch continue very scarce, while in No. 1 the 
2x12-inch is in very limited supply. Small- 
mill production continues to cut a big figure 
in prices of common items. Boards and di- 
mension prices are depressed by the quantity 
of small-mill stock available. Small operat- 
ors in some instances are making an effort to 
hold their stock until fall demand brings an 
improvement in prices, but the average oper- 
ator feels it necessary to move a few cars 
each week to meet current expenses. 

Stocks of No. 1 lath are lower than usual 
at this season. No. 2 are bringing close to 
No. 1 price. More inquiries for lath are now 
being received. 


Shreveport, La. 


July 29.—With volume of orders larger, 
many of them rush orders, the southern pine 
market in this section is a little more en- 
couraging. Dealers have been holding off from 
buying and now need lumber so urgently 
that just about as soon as a mill receives an 
order the customer begins wiring for the car 
number. Plenty of lumber seems to be in 
sight, but when a customer wishes any large 
quantity of certain items, there is difficulty 
in giving him quick shipment of dry stock. 
There is enough demand developing to pre- 
vent any further recessions in prices. The 
competition for orders consisting of common 
stock has been keen, as most mills had a sur- 
plus of 2x4-inch No. 2, ahd in fact of nearly 
all low grade items of boards and dimension. 
The demand for shiplap is improving, also 
that for 8- and 10-inch No. 2 boards, and 
6-inch No. 2 center matched. Improved crop 
prospects in the middle West, and higher 
prices, are resulting in a better call for lum- 
ber. The condition of crops in the South 
fluctuates but the outlook is fair for both 
production and prices. Southern lumber de- 
mand is greatly stimulated by good crop re- 
turns. 

Hardwood prices are firm and rather on the 
up grade. No sharp advances have been noted 
in gum, which is the principal hardwood here. 
There is not much demand for oak. 


Bogalusa, La. 


July 29.—Assurance has been given by the 
Louisiana department of conservation that 
within a few days a new forestry nursery 
will be established. The site may be the 
tract owned by the department near Wood- 
worth, La. W. R. Hines, State forester, says 
the new nursery will be able to furnish about 
5,000,000 seedling trees during the year 1930- 
31. They will be used in reforestation work 
throughout the State. The new nursery, to- 
gether with others already established, will 
aid materially in replanting cut-over timber 
lands. 

Ordering a special redwood post 34 feet 
long and 10x10 inches square is like ordering 
a plate of ham and eggs in a quick service 
restaurant—if one is in a hurry, says the 
Bogalusa Enterprise. On Tuesday morning at 
10 o’clock, Bill Avriett, of the Flanders Motor 
Co., rushed into the sales room of the Great 
Southern Lumber Co. and ordered the red- 
wood post above described. It was a special 
order and Mr. Avriett was in a big hurry 
because the post was necessary to the hang- 
ing of a sign of the Flanders Motor Co. The 
only 34-foot redwood log available was in the 
mill pond. Joe Pace, however, had the log 
out in a short time, and at 2 p. m. the sawn 
article was delivered to Mr. Avriett. By 4 


p. m. the post was in the ground and ready 
for the sign. 

D. T. Cushing, R. H. Laftman, B. H. Buck, 
L. L. Webb, F. O. Bateman, and J. K. John- 
son, officials of the Great Southern Lumber 
Co., were entertained by Prof. G. D. Marck- 
worth at’a luncheon last Thursday, in appre- 
ciation of the many courtesies they have 
shown to the staff of instructors of the Loui- 
siana State University forestry school. The 
luhcheon was-held at the camp and was in- 
formal. 


Beaumont, Tex. 


July 29.—The southern pine market is show- 
ing some improvement, and manufacturers be- 
lieve that a larger volume of business may be 
expected by the middle of August. Bé&better 
flooring is very scarce, especially 16- and 20- 
foot lengths. High water and voluntary cur- 
tailment have held stocks down to a very low 
level. Full assortments are not always to be 
found. All of the representative pine mills 
are sitting tight and are making no conces- 
sions to secure immediate business. 

The Lutcher & Moore Lumber Co., of Or- 
ange, has contracted for the timber on three 
Texas & New Orleans surveys in Orange 
County for a consideration of $43,460. 

With wheat already well harvested and cot- 
ton and rice coming on, the outlook for a 
brisk demand from Texas and Louisiana is 
very bright. The first bale of cotton was re- 
ceived at Beaumont last week, and the first 
rice cutting was also started last week. A 
bumper crop of rice will be harvested if 
weather does not interfere. 


Macon, Ga. 


July 29.—Wholesalers report a steady busi- 
ness here in longleaf, with practically no 
change in prices. The mills were kept busy 
throughout July. The movement is steady, 
though volume could be improved upon. 

Roofer manufacturers appear to have got 
down to rock bottom in the matter of pro- 
duction. While there has been some new busi- 
ness booked during the last few days, buyers 
are having difficulty in picking up carlots at 
the prices offered. The prevailing prices are 
$17.50 and $18.50, but most of the manufac- 
turers are holding off for a higher market. 
Shipments are largely on orders that have 
been on file for some time. 


Atlanta, Ga. 


July 29.—Lack of building activity in other 
than larger Southeast cities has further 
slowed up southern pine business. Condi- 
tions are favorable to production, but some 
larger mills are voluntarily curtailing, as 
they already have ample stocks. The farm 
building outlook is especially promising in 
the Southeast, due to excellent crop pros- 
pects and the high prices prevailing. Re- 
tailers in large cities are placing a number 
of small orders for current needs. From 
smaller communities hardly any orders are 
coming. Millwork plants are buying very 
much less than they were at this time last 
summer. A number of orders are being 
placed for textile mill construction items. 
Railroads are buying some car material and 
construction lumber. Export demand is 
slow. Prices as a whole are low. Roofer 
mills are curtailing heavily. 


St. Louis, Mo. 


July 29.-—Business in southern pine last 
week was mostly in mixed cars, orders com- 
ing largely frem Oklahoma, Kansas and 
Texas. Although the market is weak, prices 
are unchanged, manufacturing interests be- 
lieving it futile to cut prices to stimulate 
business. The fact that small mills continue 
to shut down on account of low prices is 
expected eventually to strengthen the market. 
Transit cars are moving slowly, but the num- 
ber on track is said to be below normal. In- 
dustrial trade is very quiet. 

Manufacturers of Douglas fir have been 
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5/4%x4 Vertical Grain Porch Fiooring 
Vertical or Mixed Grain Finish 
Vertical Grain Stepping 


MOULDINGS — Factory Stock 
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Old Growth Douglas Fir 


of soft texture, dried in strictly modern dry kilns. 
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Mills: Raymond, Washington 
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American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 


offering concessions of from $1 to $2 on 
straight carloads of uppers, as the result of 
which there has been some buying by larger 
retailers in this section. 

The market for shingles is off 10 cents, 
present quotations being $4.06 f. o. b. St. 
Louis for extra clears, with very little 
buying. 

John A. Reheis, founder of the St. Louis 
Lumber Co., who died June 18 last, left a 
personal estate of $138,221. 

J. A. Meyer, president Consolidated Lum- 
ber Co., has returned home after a visit to 
lumber manufacturers in Mississippi. Mr. 
Meyer found the mills disposed to hold their 
lumber rather than sacrifice it at low prices, 
as they believe the market will shortly 
strengthen, which belief he shargs with them. 


Milwaukee, Wis. 


July 29.—While there have been conces- 
sions, chiefly on transit cars, prices generally 
have remained firm. In fact shop lumber is 
showing stronger tendencies with a revival of 
activities in the millwork plants. Orders con- 
tinue small but they are frequent and marked 
rush. While inventories in the yards are at 
lower levels than in recent years retail busi- 
ness throughout the State is almost uniformly 
satisfactory. Small town yards have been re- 
porting exceptionally good business and ex- 
pect greater activity as soon as the farmers 
begin to realize on what promise to be bum- 
per crops. The industrial demand has slack- 
ened considerably, but inquiries indicate a 
strong fall demand, except from furniture 
factories. Automobile body plants will soon 
be in the market again. A considerable de- 
mand for grain door stock is expected to start 


- Kansas City, Mo. 


July 30.—Yard trade is just plain dull. In- 
dustrial demand shows about the usual mid- 
summer activity. Yard buying is for actual 
requirements and there is little disposition to 
stock ahead, unless stock can be had at the 
buyer’s price. Sales managers, however, see 
no point in making concessions under present 
conditions, so that the larger mills are taking 
what business comes their way, and leaving 
the bargain hunters to the smaller manufac- 
turers. The big mills are counting on demand 
picking up in the next two weeks, and the 
general opinion is that early in September 
the market will be humming again. Country 
yards are counted on to furnish a large vol- 
ume of business, as a result of the sharp rise 
in wheat and cattle prices. 

Frank Watkins, sales manager of the Ex- 
change companies, left last night to attend an 
advertising meeting in New Orleans. 


Minneapolis, Minn. 


July 31.—Northern white cedar men are 
confidently looking forward to continued activ- 
ity. At present there is a seasonal slacken- 
ing down, although it is not as pronounced as 
usual. Farmers are now handling crops. How- 
ever, highway construction continues to de- 
mand the larger posts, and many dealers re- 
port a short supply, though there are plenty 
of small posts. 

Last week the northern pine trade again 
booked a record volume of business. From 
now on, crop reports will have an important 
bearing on the trade throughout the North- 
west, with considerable depending upon the 
wheat situation. Thus far everything points 
to prosperity for the farmer, except that 
drouth has had an adverse effect in some com- 
paratively small areas. Northern pine prices 
are holding steady. While some items still 
are in short assortment, the mills are slowly 
accumulating dry stocks and dealers are in 
better position to fill the rush orders which 
are now a feature of the market. Only occa- 
sionally are orders being placed for deferred 
shipment. 

The lath market has taken on a somewhat 
more encouraging aspect in the Twin Cities 
during the last week. Balsam lath are selling 
well, but there seems to be little demand for 
jack pine. 

The sash and door men report only average 
to below-average activity, and say they do 
not look for any great change within the next 
two or three weeks. 

Demand for hardwood lumber in the Twin 
Cities continues slow. 


es 


Duluth, Minn. 


July 31.—The first of the month finds stocks 
at the northern mills in better assortment 
than heretofore this year. Since the July 
Fourth holiday all the mills have been run. 
ning to capacity in an effort to stock up, 
Some mills report acute shortages in certain 
items. With prices firm, and prospects of a 
continued demand, operators seem agreed that 
the last five months of the year will prove as 
satisfactory as have the first seven. Northern 
pine sales have been in excess of both produc. 
tion and shipments. Inquiries last week were 
normal, with a few mills reporting a falling 
off. Listed as scarce among northern pine 
stocks are dimension, shop and selects, and 
many sizes of boards. In surplus are 4-inch 
No, 3 Norway and some of the mixed pine and 
spruce sizes. 

A shortage in some quarters of maple and 
birch has helped hold hardwood prices steady, 
New stock is now coming on the market. 

Continued drouth in some sections stil] 
makes the fire situation hazardous. Thus far 
the chief losses have been in the Superior 
national forest, where some 6,000 acres have 
burned over, with the fire still raging at this 
time. The Weyerhaeuser interests around 
Cloquet report some fire damage, with danger 
of more, but no great loss up to the present. 


Tacoma, Wash. 


July 27.—Plans for the entertainment of 
the party of lumbermen from the Northwest- 
ern Lumbermen’s Association, who will end 
their cross-continent tour at Tacoma next 
Thursday, were discussed at the regular meet- 
ing of the Tacoma Lumbermen’s Club yester- 
day. The visitors will be met at the station 
and taken to breakfast at the Winthrop Ho- 
tel, and the morning will be spent in a visit 
to the principal Tacoma mills. A luncheon 
will be given at the Tacoma Country & Golf 
Club, and the afternoon devoted to golf and 
to drives around the city. J. G. Dickson, 
chairman of the special entertainment com- 
mittee, reported on plans, which were adopted 
by the club. 

J. G. Newbegin, Tacoma’s lumberman 
Mayor, appeared at the meeting asking the 
club to send a delegation to the city hall next 
Monday, when an important change in the 
city building code will be before the city 
council for adoption. 

The club members were urged to attend the 
meeting of the Pierce County commissioners 
next Monday, at which the construction ma- 
terial for the new county airport hangars will 
finally be decided on. Ernest Dolge is in 
charge of the lumbermen’s presentation, and 
assistance will be asked of the West Coast 
Lumbermen’s Association. 

George W. Cian, chairman of the golf tour- 
nament committee, reported everything in 
readiness for the annual Northwest lumber- 
men’s championship to be held next Friday 
at the Tacoma Country & Golf Club. The 
usual meeting of the club for that day has 
been cancelled. 

The open lumber rate on eastbound water 
shipments of lumber will be continued 
through September, according to word re- 
ceived here this week from the United States 
Intercoastal Conference. The rate now ranges 
from $10 to $11, and is reported to be slightly 
stronger for September bookings. Lumber 
rates to Japan continue at the low level 
reached early in the summer. 

Cargo shipments of lumber from Tacoma 
during the first six months of the current year 
totaled 403,667,294 feet as compared with 347,- 
930,045 feet for the same period last. The 
June lumber shipments were 64,607,510 feet, 
which fell 10,000,000 feet below the record 
set in May, but are far above the average 
monthly shipment. Lumber products not 
measurable in board feet shipped during June 
totaled 14,942 tons. 

The employees wood promotion committee 
of Tacoma has taken up the fight for wood 
construction of the new hangars at the Pierce 
County airport, and is supported by the Loyal 
Legion of Rogers & Lumbermen and the Ta- 
coma Lumbermen’s Club. The committee will 
have a delegation at the meeting next Mon- 
day, when the final decision will be made by 
the county commissioners. 

The fire situation in the Tacoma district is 
unusually favorable this year, and not a sin- 
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gle fire of importance has been reported in 
the district this summer. The enforcement of 
the nonsmoking and firebuilding rules and the 
co-operation of the timber owners and log- 
ging companies are partly responsible for 
this unusual record. The policy of absolutely 
closing certain areas to the public during the 
dangerous period is also reducing fire hazard. 
The unusual absence of electrical storms this 
summer has greatly aided the work of the 
fire fighters. 

Another new mill started operations here 
this week. The plant is that of the Airport 
Lumber Co. located on Port of Tacoma prop- 
erty. The mill is operated entirely by elec- 
tricity and is one of the most modern small 
plants in the Northwest. It has an 8-hour 
capacity of 25,000 feet. The company was or- 
ganized by Gaugh, LeClair & Horne and the 
mill was largely designed by F. E. LeClair. 
One of the features of the plant is a hand 
trimmer designed by Mr. LeClair, the only 
one of its kind in existence. The trimmer has 
a trim saw at each end, and the operator sends 
the trimmed lumber direct to the sorting 
chain. 

A small mill is under construction at Heber 
by Ralph P. Roberson, of Tacoma, who has 
purchased a stand of timber in the Tilton 
River valley, which will be manufactured at 
the new plant. The output of the mill will 
be shipped by way of Morton. 

Ss. E. Gange, superintendent of the Defiance 
Lumber Co., has organized a new lumber com- 
pany which will construct a mill here and 
start manufacturing. He will be associated 


There has been no change 
but the market is 


change in price. 
in hemlock log prices, 


weak. 
Toronto, Ont. 


July 29.—An important revolution in the 
management of Ontario’s forest wealth may 
soon be effected by Hon. William Finlayson, 
minister of lands and forests, who has just’ 
returned from a three months’ visit to the 
British Isles and the Continent. He has be- 
come convinced that it will be a wise course 
to apply Sweden’s reforestation methods to 
Ontario’s northlands. 

The late W. J. McKee, Windsor, Ont., who 
passed away recently, did much to encourage 
building in the Border Cities by making con- 
struction loans. This feature of the business 
will now be handled by the McKee Finance 
Co., which has been incorporated as a sub- 
sidiary of W. J. McKee (Ltd.) The officers 
of the new organization are: President, Eu- 
gene J. Baby; secretary, C. Edwin Baby; 
treasurer, Raymond H. Baby. E. F. Leidy, 
formerly with the Canada Permanent Mort- 
gage Corporation, of Toronto, has joined the 
staff of the McKee Finance Corporation as 
inspector. 

E. Martineau has been appointed Montreal 
representative of the Fesserton Timber Co. 
(Ltd.), Toronto, in succession to E. L. Simard, 
now with the Canadian General Lumber Co., 
Montreal. 

The latest convert to the use of the radio 
for advertising in Toronto is Harry Hazen, 
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This novel house is built of sections of logs, the larger ones being cedar, while the spaces be- 
1 g ‘ 


tween are filled in with concrete. 
which the cores were taken out. 


The windows to the left are sections of large logs from 
The house was built of driftwood picked up on the sea beach, 


and it stands at the mouth of the Elwah River on the Olympic Peninsula, Washington. It 


was built by A. Smith, 


an old-time sea capiain 





with Frank C. Reed and Dan O’Leary. The 
company will be known as the Gange Lumber 
Co. and is capitalized at $100,000. 


Vancouver, B. C. 


July 27.—The mills are all curtailing. Cut- 
ting business has been very strong during 
the last ten days, the mills having been able 
to secure all of this class of business they 
require. Japan has bought considerable lum- 
ber for early September shipment. One of 
the best features of the market is the large 
demand from China. Freight. rates to all 
markets are very weak. Japanese freights 
are $6 for small lumber, and $7 for large 
squares, the lowest point reached in a num- 
ber of years. The demand for clears from 
the United Kingdom and Continent still con- 
tinues very strong but there seems to be an 
acute shortage of clear logs. South African 
business still continues good. The volume 
of Atlantic seaboard business is about 
normal, and the mills°expect a good volume 
of orders during the fall, with good prospects 
of an advance in prices. 

The shingle mills have been curtailing pro- 
duction for the last thirty days. The Edge- 
wood organization is still maintaining Feb- 
ruary list price. 

The fir log market is strong and steady; 
stocks are normal and prices unchanged. 
Cedar remains quiet, while stocks have in- 
creased slightly, but there has been no 


of the Hazen Cedar Shingle Co. Mr. Hazen 
recently put on three consecutive Monday 
evening broadcasts over station CFCA in the 
interest of British Columbia red cedar shin- 
gles. 

Theodore A. Sparks, of Winnipeg, and Mrs. 
Sparks recently visited various points in On- 
tario. 

H. R. MacMillan, of the H. R. MacMillan 
Export Co. (Ltd.), Vancouver, B. C., made a 
business trip to Montreal recently. 


Portland, Ore. 


July 27.—The lumber market in general 
here is quiet and featureless, although large 
quantities are moving both by rail and water. 
A cargo of lumber and logs is ready to leave 
for Japan next week, although Japan is fre- 
ported one of the dullest markets for’'the 
present. 

A delegation of about twenty-five realtors 
went from here today to Burns, in central 
Oregon, to view the site and buildings of the 
BHdward Hines Western Lumber Co. They 
were entertained at a banquet by the Burns 
Chamber of Commerce. In the party was G. 
N. Jameson, mayor of Burns. The realtors 
had been attending the convention at Salem, 
Ore., of the Pacific Northwest Real Bstate 
Association. 

So far this summer no forest fires have 
been reported in Oregon, but if the present 
long dry spell continues another two weeks 


Co PACIFIC COAST CO 





Douglas Fir 
and Western 
Hemlock 


Lumber and 
Timbers 


Here is the place to 
get any stock you re- 
quire—green or dry, 
rough orsurfaced, any 
size or grade. Just 
send us a memoran- 
dum of your require- 
ments and let us dem- 
onstrate our service 
to you. 


We cut timbers all 
sizes up to 80 feet in 
length. 


Car and Cargo 
Shipments Anywhere. 


DEMPSEY 


Lumber Co. 
TACOMA, WASHINGTON 

















HeEmtoc 








Your customers will 
like this high quality Ae ne 
lumber and you will 
be well pleased with CEDAR 
our service. Daily Lumber 

ity — 225,000’ 
a Lath and 


lumber; 150,000 . 
shingles; 50,000 lath. Shingles. 


White River Lumber Co. 


ENUMCLAW, WASH. 








Baughman’s Buyer 
and Seller 


Awell known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 

ained flexible leather, $4.00; black seal grain, $5.00; 

jue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3x6 inches, 
with cut-in indexes. 
- fn Silk Cloth, $1.50; Red Leather, $2.00 


Blue Morocco with Gilt Edge, $3.00 
FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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Jiffy Service’ for 
Eastern Buyers 


Our new plant is specially equipped 
to manufacture Old Growth Yellow Fir 
finish, mouldings and other items in Fir 
Uppers. In addition to modern ma- 
chines, we also have a battery of the 
latest improved type of Moore Dry 
Kilns which dry our lumber to a 
definite, uniform moisture content. 


Eastern dealers will appreciate our 
“jiffy service” on straight or mixed cars 
over all transcontinental railroads. In 
addition to Fir items, you can 


Include Plywood 
In Mixed Cars. 


Take advantage of our excellent 
facilities on your future orders. 


WASHINGTON 


VENEER 
COMPANY 
Olympia Washington 









The Polleys 
Lumber Co. : 


Manufacturers of 


: Pondosa 
—- Pine 


Selects 


General Offices and Mills: 


Missoula, Mont. 


Shipments via N. P. 
and Milwaukee Rys. 











Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 














or so the fire hazard will be serious. No rain 
to speak of has fallen the last month. 


Jacksonville, Fla. 


July 29.—Southeastern lumber’ market 
conditions have been somewhat discouraging. 

Pine prices are just about holding their 
own. About the only bright spot is the 
continued demand for export items, on which 
the prices are managing to continue steady. 
The mills have just about all they can take 
care of in the export stocks. For accumula- 
tions of shed and yard stocks there is little 
or no market in the Southeast, and the mills 
are moving these stocks to eastern and 
middlewestern markets in competition with 
mills that are favored with much lower 
freight rates. All of the larger and better 
financed kiln dried finish and air dried roofer 
mills of Georgia and northern Florida have 
shut down their operations, to remain in- 
active until they have moved some of the 
90-day surplus that is on hand, or until 
prices go up a little bit. Roofers at $17.50 
and $18.50 are not profitable, nor is there 
much margin in 4/4 finish at $33. There is 
a good supply of both roofers and finish at 
the mills. The manufacturers are sufficiently 
financed to hold the stock until there is an 
improvement in demand and in price. The 
same can be said of shortleaf dimension. 

Orders for cypress have been sufficient to 
take care of new stocks that are going on 
the yards in certain grades. Such items as 
Nos. 2 and 3 common, box and pecky are 
moving when the mills have the stocks to 
meet the stringent length and widths speci- 
fications of the buyers, the trade paying the 
price for what it wants if it can get it when 
it is wanted. There has been a fair demand 
for “C” finish, along with some little “B.” 
All of the thicker stocks in the upper grades 
are moving very satisfactorily, and all tank 
items are just about cleaned off the lists. 
Cypress lath, both Nos. 1 and 2 in 4-foot and 
No. 1 in 32-inch, are in demand and stocks 
of the mills are so reduced that they will not 
agree to furnish straight cars, preferring to 
hold their supply to take care of mixed 
orders, for which they are getting better 
than the listed straight car prices. 

The Russ Lumber Co., Arcadia, Fla., is lay- 
ing a new railroad in a tract of 23,000 acres 
of timberland within a short distante of its 
mill site. This road will connect up with 
the old Government railroad that served one 
of the aviation fields that was used during 
the war. This tract of timber will give the 
mill several years of cutting. 


Spokane, Wash. 


July 27.—Market reports on Pondosa pine 
show 5/ and 6/4 shop supply large, with 
very little demand, so that prices are weaken- 
ing. All items in No. 3 common are going at 
$2 off current card prices. No. 2 common 
4- and 6-inch are strong; 8- and 10-inch are 
in increasing demand, and 12-inch is in 
strong demand, with prices reasonably firm. 
On D and C selects, many mills making con- 
cessions of $2 straight through, some mak- 
ing still greater concessions. Idaho white 
pine continues in steady demand, with some 
items scarce and prices firm. 

About thirty members of the Western Pine 
Manufacturers’ Association from this district 
will attend the semi-annual meeting of the 
organization at Portland, August 6. W. M. 
Leuthold, Spokane, president, will preside. 
J. P. MeGoldrick, Spokane; E. H. Polleys, 
Missoula, Mont.; C. L. Isted, Bend, Ore.; direc- 
tors, will attend. Walter Neils, Libby, Mont., 
is also expected. 

George W. Duffy is the selection of the 
nominating. committee of Spokane Hoo-Hoo, 
for next year’s president, R. L. Bayne, chair- 
man of the committee, reports. Other officers 
listed are Homer Kendall for vice president, 
A. W. Morris for secretary, D. C. Spoor for 
treasurer, and W. W. Wooster, W. C. Howe, 
and R. M. Bergdahl for directors. 

Fifteen hundred attended the fifth annual 
picnic sponsored by the Four-L organizations 
and the Potlatch Lumber Co., held Wednes- 
day at Camp 5 of the Potlatch company. 
Special trains were run from Elk River and 
Potlatch, Idaho. 

The Western Pine Manufacturing Co. is 
building a, new sawdust vault, 96x208 feet, 





of cribbed construction, to cost $6,000, ac. 
cording to Secretary L. G. Carr. Sawdust is 
used as fuel in the Davenport Hotel and the 
Lewis & Clark high school, as well as in 
other large Spokane establishments. 

The Diamond Match Co. has sold the 8-year 
old tram used to transport match plank and 
supplies in the Le Clere creek basin near 
Ruby, Wash. The buyer is the Western Ex- 
ploration Mining Co., of Silverton, B. C. 

J. E. McGovern, trustee for the genera] 
creditors of Fred Herrick, has announced 
that the stock of three lumber yards will be 
sold at auction within the next two weeks. 
The stocks are located at the Butte Lumber 
Co., Butte, Mont.; MHerrick’s retail yard, 
Coeur d’Alene, and at the St. Maries yard. 
Creditors of the Tuscor Lumber Co. of Mon- 
tana, one of the bankrupt Herrick concerns, 
met Thursday at Coeur d’Alene, and author- 
ized J. D. Meikle, trustee, to sell the mill ma- 
chinery at the best price obtainable. 

William P. Hopkins and J. P. McGoldrick, 
prominent Spokane lumbermen, have been 
appointed on a committee to manage the 
financial campaign to restore the Cataldo 
mission in the Coeur d’Alenes, a landmark in 
the history of the Northwest. 


Seattle, Wash. 


July 27.—‘*The market on rail items is sup- 
posed to be weaker than it is. Prices are 
about down to rock bottom; if any real ac- 
tivity develops I believe prices will rise. 
With fall buying near at hand, and surplus 
stocks being cleaned up rapidly at low prices, 
Wwe may see a premium exacted on those 
orders calling for immediate loading.” This 
is the way Lyle S. Vincent, representative of 
J. E. Glove Lumber Co., Minneapolis, Minn., 
and of the Beaumont Lumber Co. of Beau- 
mont, Tex., analyzes the rail market. 

While its logging operations are closed 
down, the Sound Timber Co. is going ahead 
with the construction of a railway to reach 
burned timber in the Skagit Valley at Rock- 
port. The extension is about eight miles 
long and work is nearly completed. 

L. Stander, of the Hauser-Stander Tank 
Co., Cincinnati, was a Seattle visitor last 
week, coming up the coast from California 
while on a business and pleasure trip. His 
firm manufactures tanks out of Douglas fir, 
cypress, and southern pine. 


The Fitite Cedar Shake Co. has removed’ 


from 4421 White-Henry-Stuart Building to 
4407-09, where larger quarters have been 
obtained. C. E. Putman is manager. 

W. C. Stripp, with the West Coast Lumber 
& Trading Co., will arrive in Seattle Monday 
from Australia, where he has been for two 
months on a business trip. 

Arthur Bevan, secretary-manager Red 
Cedar Shingle Bureau, recently attended the 
fire chiefs’ convention in Vancouver, B. C. 

W. F. Nelson, jr., and his mother, of Dal- 
las, Tex., are in Seattle. Mr. Nelson is. visit- 
ing mills and sightseeing about Seattle. 

E. D. Evans, lumber and shingle buyer, 
has moved from 4407 to 4415 White-Henry- 
Stuart Building. 


Norfolk, Va. 


July 29.—There has been a further slight 
improvement in demand for North Carolina 
pine. Planing mill men have been getting 
a better share of the new business. There 
have been a good number of inquiries. The 
yards are not buying much stock for the 
future. Prices remain about the s&me. 
Wholesalers have tightened up on credits to 
small mills, and they have to stop operating. 
The larger mills are not pushing production. 

Some mills have been fortunate in selling 
rather large blocks of 4/4 No. 2 and better 
edge for water shipment. In addition, some 
attractive export inquiries have been figured 
on. Some rather large inquiries for 4/4x3- 
and 4-inch No. 2 and better rough have been 
circulated. Good circular sawn No. 2 and 
better edge is moving better. The price re- 
mains about the same. Edge 4/4 No. 3 has 
béen very quiet, as have No. 3 stock widths. 
No. 2 and better 4/4 stock widths have been 
moving better. The mills making good finish 
are not offering as much stock as they were 
‘a month ago, and prices are firm. No. 2 and 
better 5/4 and thicker has been quiet, also 
4/4 bark strips and miscuts. 

Demand for 4/4 edge No. 1 box, kiln dried 
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rough, continues to slowly improve, but this 
item accumulates very quickly. The water 
mills have been fortunate in selling some 
small cargoes at fair prices, while box 
makers have been taking in more rail ship- 
ments. The price remains the same. There 
is not much demand for dressed and resawn 
edge box. Edge 4/4 No. 2 box has been mov- 
ing better. No. 1, 4/4 stock box has been 
in fair demand only, and mills are accumu- 
lating some surplus. There seems, however, 
to be a shortage of 6-inch. No. 2 4/4 stock 
box has been moving better, and some small 
mills are now cleaned out. Edge box 5/ and 
6/4 has been moving rather slowly, and the 
same is true of 4/4 box bark strips, both 
rough and dressed. There is still a.very 
brisk demand for 4/4 No. 1 and 2 common 
cypress, and No. 2 common poplar is also 
moving better. 

Orders for mixed cars of thin ceiling, floor: 
ing, moldings, etc., have been more plentiful, 
but total business has been small. Some 
solid cars of 2%-inch face No. 2 and better 
flooring have been sold, but price has been 
rather low. Kiln dried roofers have been 
rather slow and there is an accumulation 
now of 8-, 10- and 12-inch widths. Air dried 
roofers have been moving better, especially 
8- and 10-inch. Prices remain the same. 
Many roofer mills are still closed down. 


Aberdeen-Hoquiam, Wash. 


July 27.—Aberdeen and Hoquiam will be 
visited Aug. 8 by a number of prominent 
lumbermen who are touring the Pacific 
Northwest under the auspices of the North- 
western Lumbermen’s Association. The origi- 
nal itinerary did not include Grays Harbor, 
but the commercial clubs here asked them 
to include Grays Harbor in the trip. 

Henry Blagen, of the Grays Harbor Lum- 
ber Co., was host last week to a number of 
prominent lumber importers of Japan. While 
here they were given an opportunity to see 
the leading lumber mills, and the logging 
operations of the Aloha Lumber Co. and of 
the Northwestern Lumber Co. K. Yamamoto, 
manager in the United States for the 
Yamacho Co.; T. Sugihara, head of the Osaka 
office of the Yamacho Co.; J. Konishi and R. 
Kato, of tke Konishi Co., Takamatsu; K. 
Fugiwara, of Morehei & Co., Osaka; J. 
Namike, of Namike & Co., Tokyo, and T. 
Takechi, of Takechi Co., Tokyo, made up the 
visiting party. 

A comprehensive display of lumber will be 
a feature of the Grays Harbor County Fair 
to be held Aug. 30 to Sept. 2. All of the mills 
on Grays Harbor have agreed to participate. 
J. E. Hellenius, 4-L representative, has 
named Miller Cook, of the E. C. Miller Cedar 
Lumber Co., as chairman of the display com- 
mittee. Every kind of lumber and wood 
products made in Grays Harbor will be 
shown, including hardwood panels made from 
lumber imported from Japan by the McCleary 
Timber Co. 

Representing Grays Harbor at the Long- 
view Rolleo in August will be Matt Dillon 
and .Gus Spiegel, well known log rollers. 
Hoquiam’s wooden clad beach beauties will 
take part in the parade, which will be the 
final feature of the Rolleo. The veneer 
bathing suits are fashioned from veneer cut 
by the Grays Harbor Veneer Co. 

Airplane manufacture and assembly will 
begin at the Adams-Toman plant during 
August. The manufacture of airplane parts 
has been gone into extensively by the Posey 
Manufacturing Co., its products attracting 
attention from use in the Spirit of St. Louis 
and other famous aircraft. 

E. K. Bishop, of the E. K. Bishop Lumber 
Co., is entertaining his brother-in-law, 
Reuben Fleet, manager of the Consolidated 
Aireraft Corporation (Inc.). Mr. Fleet flew 
west in a two-passenger monoplane of his 
own’ company’s manufacture. He plans to 
remain here two or three weeks. 

The Hemlock Légging Co. is the first of 
a number of pulpwood cut-off units formed 
to furnish both pulpwood and logs to Grays 
Harbor and other pulp companies. The first 
unit, now under construction, is one-half 
mile west of Copalis Crossing. John C. 
Shapton, formerly with the Humptulips Log- 
ging Co.; W. R. Whitlock, of Aberdeen, and 
George Neff, formerly of the Neff Lumber 
Co., of Hoquiam, own and will operate the 
plant. The logging operations are to be 


with gasoline donkey engines. Cordwood 
for pulp will be cut in the mill and shipped 
by rail to the pulp plants. The company 
owns sufficient timber to last six years. 

W. S. Lucey, manager of the paper unit 
of the Grays Harbor Pulp & Paper Co., states 
that the paper manufacturing unit, when it is 
in complete operation, will be as nearly acci- 
dent proof as it is possible to make a mod- 
ern plant. The paper unit of the plant was 
opened last week and will be in full swing 
soon. 

On July 27 the Hoquiam Chamber of Com- 
merce passed a resolution commending Alex 
and Robert Polson for their efforts in bring- 
ing the Grays Harbor Paper & Pulp Co. mills 
to Grays Harbor. The resolution said that 
the Polsons had been tireless in their efforts 
to bring new industries to Grays Harbor. 

The employees of the Polson Shingle Co. 
will hold their annual picnic Aug. 3. W. C. 
Ruegnitz, of Portland, president of the 4-L, 
will be the principal speaker. Senator Alex 
Polson, C. Stuart Polson and George Pauze 
will also make brief talks. The committee 
in charge comprising J. C. Girard, Joe Lewis, 
J. R. Spurgeon and Bill Annett, announce 
that an attractive program of sports events 
has been planned. 

A. Robert Wuest, general manager of the 
Harbor Plywood Co., returned yesterday from 
an extended business tour of eastern cities. 
While in Chicago Mr. Wuest was the guest of 
Harry L. Knox. 


Laurel, Miss. 


July 29.—The pine market has shown con- 
tinued improvement. Orders come in freely 
at full list prices. Business with the retail 
yards is good and they are all buying. Spe- 
cial cuttings and railroad material are in 
active demand and one local mill accepted 
a very large order last week for railroad 
stringers. The export market is in very. 
fine shape, with South American scantlings 
and kiln dried saps showing the most im- 
provement. A nice volume of lumber is also 
being sent into Cuba on the new steamship 
Sea Train. Quick boat service out of New 
Orleansi' seems to have stimulated Cuban 
business. ; 

Considerable improvement is noted in the 
hardwood market over the last ten days. 
Prices remain firm and demand is brisk. 


Albuquerque, N. M. 


July 29.—The National Lumber & Creosot- 
ing Co., of Denver, has bought 3,000,000 feet 
of stumpage on the Rio Grande national 
forest, west of Alamosa, Colo., at $2.50 live, 
and $1.50 for dead. 

Walnut burl appears to be in demand, 
since walnut burl sales of the Southwestern 
national forest district for the six months 
ended June 30 aggregate 109,827 pounds. 

Kenneth J. Baldridge, member of the New 
Mexico game commission, plans to attend 
the Western States Game Commissioners’ an- 
nual meeting at San Francisco Aug. 23 and 
24, making the trip both ways by airplane, 
and visiting his father, J. C. Baldridge, in 
Hollywood, Calif., en route. 

George W. York, vice president of the 
George E. Breece Lumber Co., has returned 
from a trip to the mills at Monroe, La. The 
flooring mill there, operated without inter- 
ruption, has about consumed the stock of 
sawed oak, and the sawmill will be started 
again Aug. 1, 75,000 feet daily capacity. It was 
Col. Breece’s original intention to retain the 
Baskin (La.) tract for continuous forest pro- 
duction, and in the first cutting he left trees 
below 12 inches diameter. When eight years 
later, burdensome taxes discouraged him 
from following this plan, a clean cutting 
yielded more material than the first. 


IF A MAN has worked his way up step by 
step to a certain point, for instance, as a sales- 
man, a yard manager or the head of a depart- 
ment, unless he has a complete change of mind, 
he will never become an executive. He must 
stop thinking in terms of an employee and 
think in terms of the employer, of the general 
welfare and interest of the business. He must 
stop thinking in terms of one department. If 
he does not have this change of mind, then 
development ceases. His evolution has come 
to a standstill—Hardware Age. 
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1" NO. 1 HEMLOCK! 


BOARDS AND SHIPLAP 


Retail Lumber Dealers Every- 
where like our better West- 
ern Hemlock and extra 
Snappy Service. We 
believe ‘you will 
like them too. 


PACIFIC STATES 


LUMBER CO. 
TACOMA, WASH. 
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Manufacturers of 
Douglas Fir, West Coast Hemlock, 
and Red Cedar Products 
REPRESENTATIVES: 
8S. B, Marvin, 518 Peoples Gas Bidg., 
Chicago, Ill 
K. J. Clarkson, 


833 McKnight Bldg., 
Minneapolis, Minn, 

Jas. A. Harrison, = Box 745, Sioux Falls, 

Frank Probst, 3 

A. J. Brown, P. O. Box 171, Denver, Colo, 

H. E. Wade, 1330 J St., Lincoln, Neb. 

Associated Lbr. Service, 815 Lemcke Blidg., 
Indianapolis, Ind. 


P. O. Box 1187, Fargo, N. D 




















SITKA SPRUCE 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


“Also Spruce Finish S4S 


(13/16 x 1/2” Off in Width) 


Capacity 150,000 Ft. 
8 Hours. 


WINCHESTER BAY LUMBER CO. 


REEDSPORT, OREGON 








House Doors, 1-2 or 5 panel, 
Casement or French Doors, 
Garage Doors, 

Turned Columns & Newels, 
Square Built-Up Columns, 
Gutter, Pickets, 


WE 
SHIP 


the following Square or Turned Balus- 
either in straight ters, Porch Rail, : 

or mixed cars, Mouldings, Battens, Lattice, 
with yard stock: K. D. Window, Door and 


Cellar Frames. 


John D. Collins Lumber Co. 
White Bidg., Seattie, Wash. 














HIGH LNE STRUCTURAL __ GRADE 


DOUGLAS FIR 
Acknowledged Standard. 


ERNEST DOLGE, Inc. 
TACOMA, WASH. 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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CHICAGO 











CRONWALL & COMPANY 


Incorporated 


Lumber Company Financing 





Represent owners of 


PACIFIC COAST 
TIMBERLANDS 


For Sale on Attractive Terms 





231 South La Salle Street 
Continental Illinois Bank Building 


CHICAGO 




















Dimension Stock 


Kiln Dried, glued and machined to sizes, 
saves money to any manufacturer. Our 
booklet, “The Story of Dimension” is full 
of profit making ideas. It is free to any 
manufacturer of woodwork. 


Harowooo Co 


~ 3403 WEST 48TH PLACE, CHICAGO 








Collections 


If you can’t collect it let the 


people handle it for you. They are the 
people for intelligent collection service. 
Rates low for results obtained. 


No charge if no collection, unless spe- 
cial services rendered. 


Ask Department 3 to send Pamphlet 
49-C giving rates. 


Use Clancy’s Red Book Service for ac- 
curate credit ratings. 


LUMBERMEN’S CREDIT 


ASSOCIATION 
608 So. Dearborn &St., CHICAGO 
Eastern Headquarters: 35 S. William St., NEW YORK CITY 








GILBERT NELSON & CO. 


Public Accountants 
1! SOUTH LASALLE STREET 
CHICAGO 


TELEPHONE RANDOLPH 2220 








Established 1847 


C.B. Richard & Co. 


29 Broadway, NEW YORK 
Ocean Freight = snfiisoun Grats. 
Brokers 


for exports & imports 








Special department handling export lumber shipments 








E. C. Gulley, sales manager of the M. C. 
Rumley Lumber Co., Tuscaloosa, Ala., while 
passing through Chicago Monday stopped to 
call at several local lumber offices. 


L. G. Pomeroy, of the Landeck-Pomeroy 
Lumber Co., Chicago, left Thursday for Grand 
Beach, Mich., accompanied by his family. They 
expect to spend a week at the resort. 


J. F. Higman, of the J. F. Higman Lumber 

o., St. Joseph, Mich., was in Chicago Tues- 
day on his way home from a trip to Milwau- 
kee. While in the Big City he called on some 
of his friends in the trade. 


Frank R. Linroth, manager of the Chicago 
office of the Exchange Sawmills Sales Co., is 
enjoying his annual vacation, which this year 
is taking him to Wabaningo Lake and Charle- 
voix, Mich. He is expected back at the office 
Aug. 12. 

F. Goodman, of the Dickason-Goodman 
Lumber Co., Kansas City, Mo., is taking a well 
earned vacation, having sailed several days ago 
for a trip to Europe, during which he will 

visit a number of the principal cities on the 
continent. 


H. R. Foster, Chicago hardwood wholesaler, 
with Mrs. Foster expected to leave Saturday 
on an automobile trip to northern Wisconsin. 
They will cross the Straits of Mackinac to 

3ay View and return through Michigan, con- 
suming about three or four weeks on the trip. 


W. J. Wood, who is associated with the lum- 
ber firm of Shook Brothers, Chicago, planned 
to leave Friday nigh‘ for Alexandria, Minn., 
to join his wife and family, who have been 
there since July 1. In the two weeks he in- 
tends to be there he says he expects to do 
some “plain and fancy fishing.” 


Peter Smith, of Chicago, manager of the 
yellow pine department of the Hilgard Lumber 
Co., left Thursday on a six weeks’ vacation 
trip to Europe. He will visit Paris and Lon- 
don, and his boyhood home at Nottingham, and 
will also take a trip to Scotland, where he will 
play on the famous St. Andrews golf course. 
He has been with the Hilgard company for 
the last eighteen years. 


Charles A. Goodman, of the Sawyer-Good- 
man Lumber Co., Marinette, Wis., passed 
through Chicago last Friday en route home 
after an extensive European tour. Mr. Good- 
man remained in Chicago only long enough to 
make a train connection, being anxious to get 
home as quickly as possible. He reports a de- 
lightfully pleasant and interesting trip. 


P. L. Musick, of Chicago, treasurer and 
general manager of the Hilgard Lumber Co., 
is the proud and happy father of an eight- 
pound daughter born July 30. Mother and 
daughter are “doing fine,” Mr. Musick said, in 
explanation of the broad smile with which he 
met a representative of the AmMerIcAN LuM- 
BERMAN. Mr. Musick had spent Sunday at 
Gull Lake, near Battle Creek, Mich., where 
his other daughter, Helen Lee Musick, is stay- 
ing at Camp Pottawottamie. He made the 
trip by automobile. 


C. J. Williams, president of the Moore Dry 
Kiln Co., of Jacksonville, Fa., and North Port- 
land, Ore., was in Chicago last Friday, en route 
to the Pacific coast on one of his periodical vis- 
its to the western branch of his company. Mr. 
Williams is timing his trip to the Coast, so as 
to be present at the various lumber association 
meetings that are to be held there early in 
August, He reports an unusually active demand 
for Moore dry kilns, and that greater interest 
is being manifested now in the development. of 
modern methods of drying at the various saw- 
mill plants and at those of the wood-using in- 
dustries than ever before. 


F. W. Reimers, general manager of the 


_ Natalbany Lumber Co., of Hammond, La., and 


its associated enterprises, and vice president of 
a number of the Weyerhaeuser companies, was 
in Chicago the latter part of last week on an 
important business visit. Mr. Reimers is presi- 
dent of the Southern Pine Association, having 
been elected for a second term at the annual 
meeting last spring. While deeply engrossed in 
the affairs of the various companies of which 
he is an official, Mr. Reimers finds opportunity 
to devote considerable attention to his duties as 
president of the Southern Pine Association, and 
is doing some effective work in behalf of the 
southern pine industry. 


Yard Manager Transferred 


C. F. Wittmeyer, for “four years manager of 
the J. F. Anderson Lumber Co. yards in Hart- 
ley, lowa, has been transferred to St. Cloud, 
Minn., w here the company has lately taken over 
a new yard. 


Opens Collection Agency 


John E, Wilcox, who for twenty-three years 
was associated ' with the Lumbermen’s Credit 
Association in Chicago as manager of the col- 
lection department, has established himself in 
the collection agency business. His office, 
which is known as the Wilcox Mercantile 
Agency, is located in the Marquette building 
at 140 South Dearborn Street, Chicago. He 


is specializing in lumber, building material, and 
machinery. 


Finds Redwood Becoming Popular 


S. M. Easton, field representative of the 
Union Lumber Co., of Fort Bragg, Calif., who 
works out of the Chicago sales office, spent 
several days during the last week in Detroit 
and Milwaukee, where he finds gratifying in- 
terest in the sale of redwood lumber. While 
Mr. Eaton’s entire lumber experience until a 
short time ago was with southern pine and Ari- 
zona white pine, since spending a month at the 
Union Lumber Co. mills at Fort Bragg he has 
become an enthusiast on redwood and is mak- 
ing fine progress in introducing his company’s 
product. 


Transforming Lumber Carrier 


The old lumber steamer John Oades, well 
known to many lumbermen of Chicago, has 
been docked at Sturgeon Bay, Wis., to be fitted 
out as a carrier of materials of a different 
character than lumber. The vessel is to be re- 
built and redesigned so as to pass under, the 
bridges on the Chicago River without the ne- 
cessity of raising them. She will. carry crushed 
stone and the decks formerly used for lumber 
cargoes will have holes cut in them so the ma- 
terial may be loaded through steel hoppers. In 
past years the Oades has been a faithful and 
heavy carrier of lumber to different lumber 
ports on the Great Lakes and is expected to 
figure extensively in its new role as a carrier 
of crushed stone. 


Sells Quality Lumber 


W. S.,.Dickason, of the Dickason- Goodman 
Lumber Co., Tulsa, Okla., was in Chicago for 
a couple of days this week for the purpose of 
attending -a- meeting of the directors of the 
Lumbermen’s Acceptance Corporation. Mr. 
Dickason reports a fairly satisfactory ‘business 
in Oklahoma despite the depression ‘in«thé oil 
industry. Through modern merchandising 
plans, some of which have been described in 
previous issues of the AMERICAN LUMBERMAN, 
Mr. Dickason’s company is doing an excellent 
business in connection with the building of new 
homes in Tulsa. This company in its mer- 
chandising stresses quality lumber, and much 
of the material handled in its yards is grade- 
marked and trade-marked. In addition to a 


modern lumber merchandising plant, Mr. Dick- 
ason’s company operates an up-to-date furni- 
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ture and hardware store. In this connection, 
also, he stresses quality and does not handle 
the cheap grades of furniture at all. The 
Dickason-Goodman company, with general 
jreadquarters in Kansas City, operates a line of 
yards in Oklahoma and Kansas. 


Says East Likes Redwood 


Frank H. Campbell, director of field work 
of the Pacific Lumber Co. of Illinois, accom- 
panied by his wife and daughter was in Chi- 
cago this week. The latter have been spending 
the last two months with Mr. Campbell in the 
East, living at Kew Gardens, Long Island, 
while he was engaged in his promotional work 
in that section. They now are returning to 
their home in San Francisco, but Mr. Campbell 
will remain in Chicago to confer with Frank 
R. Adams, sales manager, and then will con- 
tinue his field work in the middle West. Mr. 
Campbell reports growing interest among the 
dealers and the consumers in eastern territory 
in the sale and use of redwood, and is quite 
enthusiastic over the progress that has been 
made in the East in introducing that product. 


_ Reports Farmers Prosperous 


J. F. Bryan, secretary-manager of the IlIli- 
nois Lumber & Material Dealers’ Association, 
accompanied by Mrs. Bryan, returned last 
Saturday from a vacation trip to his old home 
in Creston, Iowa. Mr. Bryan made the trip by 
automobile, which gave him an opportunity to 
see much of the country, and he reports crops 
in fine condition all along the route. He thinks 
that a trip like that through Illinois and Iowa 
will convince even the most skeptical that farm- 
ers in. those sections at least are not suffering 
for want of Government aid. Wheat now is 
being harvested and is producing a heavy crop, 
and corn is in fine condition. Mr. Bryan has 
said a good deal to the dealers about the ad- 
visability of putting on modernizing campaigns, 
and in order to demonstrate his faith in the 
efficiency of modernizing, while in Creston he 
arranged with a contractor to modernize and 
dress up a building owned by him in that town. 
He is having it covered and sided with stained 
red cedar shingles and thus is following the 
admonition to “practice what you preach.” On 
the way back to Chicago, Mr. Bryan held three 
district meetings with the dealers, that were 
well attended. 


Becomes Hardwood Sales Manager 


BROOKHAVEN, Miss., July 29.—Effective Aug. 
1, King W. Bridges, assistant sales manager 
of the J. J. Newman Lumber Co., is severing 
his connection and will join the sales organiz- 
ation of the Pearl River Valley Lumber Co. as 
hardwood sales manager. The sales office of 
this company on Sept. 1 will be moved to Ham- 
mond, La., general headquarters of the Natal- 
bany Lumber Co., of: which the Pearl River 
company is an auxiliary. Mr. Bridges is re- 
placing Walter Noble, resigned, and will -have 
charge of sales of the hardwood production 
of the Pearl River Valley Lumber Co., of Can- 
ton, Miss., and..the Natalbany Lumber .-Co., 
Natalbany, La. John H. Carroll, formerly 
general sales: manager of the Majors-Sowers 
Sawmill Co., Hattiesburg, Miss., will succeed 
Mr. Bridges as assistant general sales manager 
of the J. J. Newman Lumber Co. 


Visits West Coast Mill 


OMAK, WASH., July 27—J. A. Casson, of 
Bosman & Casson, millwork jobbers of Harri- 
son, N. J., was a recent visitor to the opera- 
tions: of the Biles-Coleman Lumber Co. (Inc.) 
here. Mr. Casson spent two days visiting the 
woods operations where he expressed astonish- 


ment.at the high quality and large quantity of. 


the Okanogan soft pine timber holdings of this 
company. He was enthusiastic in praise of the 
complete and efficient new frame factory and 
its product. 

Albert W. Rose, of the Burton-Swartz Cy- 
press Co., Perry, Fla., left Monday, July 15, 
for a vacation in New England. His address 


for the next few weeks will be Maplewood 
Club, Maplewood, N. H. 

S. H. Adams, retired retail lumber dealer 
of Covington, Ga., left a few days ago with 
his family for a tour of Europe. He will 
spend about three months, visiting the prin- 
cipal points of interest, and returning late in 
October. Pe SSS SE EEE SE SY 


Named Bruce Sales Agents 


The E. L. Bruce Co.,“Memphis, Tenn., which 
maintained a branch in ‘Chicago from 1924 
until January 1, 1929, when the manager, W. 
J. Wood, resigned to become a member of the 
firm of Shook Bros., has named this firm its 
sales agents in the Chicago territory. 

Shook Bros., whose offices were recently 
moved to suite 914, 100 North La Salle Street, 
are now the exclusive representatives in this 
territory for the Bruce company’s yellow pine, 
oak flooring, hardwood lumber, and all other 
products except Cell-ized blocks. 


(‘SEE aaa aaa 


Elected Chairman of Board 


Detroit, Micu., July 29.—At a meeting of 
the board of directors of the Fruehauf Trailer 
Co., July 25, August C. Fruehauf was elevated 
to the chairmanship of the board. At the same 
time, Harvey C. Fruehauf was elected presi- 
dent, Harry R. Fruehauf vice president and 
director of purchases, Earl L. Vosler vice 
president and treasurer, G. W. Chamberlin vice 
president and director 
of sales, and Roy W. 
Jacobs secretary and 
assistant treasurer. 

The acceptance of 
the chairmanship by 
August C. Fruehauf 
marks another forward 





A. C. FRUEHAUF, 
Detroit, Mich.; 
Chairman of Board, 
Fruehauf Trailer Co. 





step by the man who 
has been a dominating 
figure in the transpor- 
tation field for thirty- 
five years—and who has 
pioneered in the devel- 
opment and manufac- 
ture of automotive type 
trailers. 

Thirty-five years ago Mr. Fruehauf opened 
a small -shop on Gratiot Avenue in Detroit for 
the maniifacture of wagons. He continued in 
the -building of heavy, duty, horse-drawn ve- 
hicles until the coming of the motor truck dis- 
placed the horse. 

In 1914 he designed a 2-wheel platform ve- 
hicle for use in connection with a light motor 
truck—and christened it the semi-trailer. It is 
interesting to note that these early semi-trail- 
ers were used first for the haulage of lumber. 
Soon; all of the leading lumber organizations 
-in Detroit had adopted this type of equipment 
and the remarkable savings effected by them 
led to its adoption by other concerns through- 
out the ‘country. 

Largely due to the vision and foresight of 
Mr. Fruehauf, the trailer idea was carried for- 
ward aggressively and successfully. Having 
been trained in the pioneer school of manufac- 
turing—the fundamental principle of which 
was to build so well that growth would nat- 
urally follow—he has held steadily to the ideals 
of good craftsmanship and fair business deal- 
ing. 

Today, largely as a result of Mr. Fruehauf’s 
influence and ability, the Fruehauf Trailer Co. 
enjoys a high position in the manufacture and 
sale of trailers for many diversified lines of 
business. In addition to numerous sales offices 
and distributers in the principal commercial 
centers of this: country, the Fruehauf Trailer 
Co. has opened a number of distributing points 
in foreign fields and is rapidly developing a 
substantial export. business. 
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L t l figure your 
2 any Cc er invoices ! 
Figuring invoices on 
lumber is never a matter 
of arithmetic.—when a 
Meilicke Lumber Calcu- 
lator is used. 

This is not a general 
calculating device which 
can be used for anything. 
It talks in board feet, 
and gives costs and ex- 
tensions per thousand. 

This ad pinned to 
your letterhead will 
bring you one on ten- 
day free trial. 










Meilicke Systems, Inc. 
3472 North Clark St., Chicago, IIL = 
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Time Saving Devices 











The Dual Service Card 


As a bearer of your name most 
any card will serve, 
but if you place 
value on 
proper card 








representa- POTEEL COMPANY 
tion you PITTOBUROH.OR. seu 
ought to encase 
use 


Wiggins Peerless Patent Book-Form Cards 
They perform the dual service of announcing you or your sales- 
men, while at the same time adding peostign te your house. Send 
for tab of specimens; detach them one by one and observe the 
superiority of Wiggins engraved cards. You will like their smooth 
edges and the way they are encased in convenient book form style. 


The John B. Wiggins Company 
Established 1857 
Engravers lateMakers Die Embossers 
1108 South Wabash Avenue CHICAGO 
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~ ASmooth Cutting 
Saw That Stands 
Fast Hand Feed 


Smoother work and faster 
hand feed are results ob- 
tained with THE PLANER 
SAW, a new SIMONDS CIR- 
CULAR blade that is being 
installed in woodworking 
plants in every section. It 
is a most versatile and suc- 
cessful saw that gives a 
smooth, even surface al- 
most equal to that of a 
planer knife. Rips, cross- 
cuts, miters, and stands 
fast hand feed. Made 6 to 
24 inches in diameter. 


Your dealer can supply you. Order 
by the name “The Planer Saw” 


SIMONDS 


Saw and Steel Co. 


“ The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, Ill. Lockport, N.Y. Portland, Ore. 
Boston, Mass. Memphis,Tenn. San Francisco, Cal 
Detroit, Mich. Atlanta, Ga. Los Angeles, Cal. 


New York City London, England Seattle, Wash. 
New Orleans, La. Montreal, Que: Toronto, Ont. 
Vancouver, B. C. St. John, N.B. 
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F. HERBERT WILSON, general manager 
of the Wilson Cypress Co., Palatka, Fla., died 
at St. Vincents Hospital in Jacksonville, Fla., 
on July 28, after a brief illness of bronchial 
pneumonia. Mr. Wilson’s death comes as a 
great shock to his many warm friends in the 
lumber industry of the South. He was taken 
ill while on a trip with his family in the 
East. They were on the way home when 
Mr. Wilson became so ill that he had to be 
taken off the train at Jacksonville and rushed 
to the hospital. He seemed to be improving 
until Saturday evening, when his condition 
changed and he continued to grow worse, 
expiring early on Sunday afternoon. Mr. 
Wilson had been connected with the Wilson 
Cypress Co. for the last thirty-eight years, 
having moved to Palatka from Saginaw, 
Mich., in 1891. He worked in every depart- 
ment of the large cypress operation and on 
his merits rose to the post of general man- 
ager. He was also on the board of directors 
for a time and was at one time secretary 
of the organization. He was also manager 
and an officer in the Florida Woodenware 
Co., which was at one time one of the larg- 
est producers of automobile blocks in the 
country. He was president of the Selden 
Cypress Door Co., of Palatka, chairman of 
the Putnam County Board of Trustees, a 
director of the Putnam National Bank and 
was mayor of Palatka in 1907-1908. His 
fraternal connections were also numerous. 
He was a member of all local Masonic lodges, 
of Morocco Shrine, of Jacksonville, of the 
Moose and the Knights of Pythias. He was 
a member of St. Marks Episcopal Church 
of Palatka and was a director of the South- 
ern Cypress Manufacturers’ Association. Mr. 
Wilson was 57 years old at the time of his 
death. He was born at Omaha, Neb., May 
7, 1872. Two years later his parents moved 
to Saginaw, Mich., and in 1891 the family 
moved to Palatka. Mr. Wilson was con- 
sidered an authority on cypress and was 
widely known and respected. In his own 
city he was highly honored, having ably 
served the community in various public offi- 
ces and always taking a leading part in 
civic welfare and industrial movements. All 
business houses were closed on the day of 
the funeral, July 31, as a mark of respect. 
A widow, two sons, one sister and two 
brothers survive him. 

GEORGE B. OSGOOD, president of the firm 
of Osgood-Corson-Ratcliff Co., 332 South 
Michigan Avenue, Chicago, died at the Mayo 
Bros. Hospital in Rochester, Minn., on July 
29, at the age of 57. Mr. Osgood had been 
ailing for the last two years and on July 15 
underwent a gall-bladder operation at the 
Mayo institution. Mr. Osgood was born in 
Ilion, N. Y., July 5, 1872, and entered the 
lumber business in Cairo, Ill., about 35 years 
ago as an aid to his father in the latter’s 
wholesale business there. Later he was con- 
nected with several different companies in 
various capacities until about fifteen years 
ago when he went into business for himself, 
establishing the company of which the pres- 
ent firm is an outgrowth. Mr. Osgood was 
one of the best known hardwood men in this 
section and at one time was one of the lead- 
ing commission men of Chicago. He was 
held in great esteem in the trade and leaves 
many friends here and in the South. Mr. 
Osgood leaves a widow and one son, George 
L. Osgood, living at 6839 Crandon Avenue, 
Chicago. Funeral services were held on 
Thursday morning at Cairo with burial in 
Villa Ridge Cemetery there. Pallbearers in- 
cluded some of Mr. Osgodd’s many friends in 
the tumber business. 


GUSTAV F. EWE, pioneer lumberman and 
grain dealer of Minneapolis, died July 25 at 
his home after an illness of two months. 
He was 66 years old. Mr. Ewe was secre- 
tary-treasurer of the Mann Lumber Co. and 
secretary-treasurer of the Atlas Lumber Co. 
Besides activities in connection with the 
lumber trade he had been a prominent 
figure in the grain trade for many years, 
and in 1909 and 1910 he was president of 
the Minneapolis Chamber of Commerce. Be- 
fore his retirement last August he was vice- 
president of Van Dusen-Harrington, a grain 
firm. Among other offices he held were: 
president, Atlas Elevator Co.; vice-president, 
G. W. Van Dusen & Co.; vice-president, Na- 
tional Elevator Co.; president, Inter State 
Grain Co. and secretary-treasurer of. the 
Pioneer Steel Blevator Co. Mr. Ewe was 
born in La Crosse, Wis., May 13, 1863, the 
son of Otto and Dora Ewe. His business 
career started in 1879, when he began buy- 
ing grain for the Cargill Elevator Co., White- 
Included among’ the organiza- 
tions of which he was a member are the 





Minneapolis, Minikahda and Automobile 
clubs, and the Masonic order. He is survived 
by his wife, two sons, William F. and Clark 
Ewe, and two daughters, Caroline Ewe and 
Mrs. Laura Huntting, all of Minneapolis. 


NOAH H. DRIGGERS, a member of the 
Allison Lumber Co., of Columbia, S. C., was 
fatally injured July 21 when the sedan in 
which he was riding was struck by a pas- 
senger train. The train was stopped and the 
injured man was taken to the Columbia 
hospital but died of his injuries several 
hours later. Mr. Driggers was born in Sum- 
merville, S. C. and went to Columbia about 
35 years ago. He was well and favorably 
known in Columbia, being held in high es- 
teem by men in all walks of life. He was 
recognized as an expert lumberman,, Mr. 
Driggers was 63 years of age. He was a 
member cf the Arsenal Hill Presbyterian 
Church of Columbia, had served as president 
of: the. business men’s Bible class; was a 
32nd degree Mason and a member of Omar 
Temple, and also the Knights of Pythias. 
Under the former aldermanic system of city 
government in Columbia, he served as alder- 
man. Mr. Driggers is survived by his wife, 
a son, Harry Driggers of Columbia, and two 
———— Several brothers and sisters also 
survive. 


CHARLES EDWARD SMITH, 59 years old, 
senior,member of the Charles Smith Jr. Lum- 
ber Co., of Mt. Vernon, Ind., died at his 
home in Mt. Vernon on Wednesday night, 
July 24, after an illness of about ten days. 
Born and reared in Mt. Vernon, Mr. Smith 
entered the lumber business with his father, 
the late Charles Smith, jr. when a young 
man. He continued in that business until 
his death and was widely known to the trade 
in southern Indiana, southern Illinois and 
western and northern Kentucky. He was 
prominent in civic activities and was a mem- 
ber of the County Board of Equalization 
of Posey County at the time of his death. 
He also was a member of the Mt. Vernon 
Chamber of Commerce and belonged to the 
Modern Woodmen of America and St. Paul’s 
Methodist Episcopal church. As a sportsman 
he was one of the charter members of 
Hovey’s Lake Hunting Club of Mt. Vernon. 
Besides the widow, Mr. Smith is survived by 
several brothers and sisters. 





JAMES LAURENCE CARR, aged 42, former 
lumberman of Houston, Tex., and more re- 
cently a broker, died Saturday July 27 at 
Oconomowoc, Wis., where he was spending 
the summer at North Lake with his family. 
Mr. Carr, a native Houstonian, formerly was 
associated with the Kirby Lumber Co. and 
at one time traveled for the Big Tree Lum- 
ber Co. He severed his connection with the 
latter concern in 1917 to enter the invest- 
ment brokerage business. He was a member 
of the Knights of Columbus, Houston Club, 
Houston Country Club, River Oaks Country 
Club, Houston Cotton Exchange, and the 
Catholic Church. He had many friends 
among the lumber fraternity. 


FRANK W. SHOVER, who up to a year 
ago was at the head of the Frank W. Shover 
Lumber Co., a wholesale concern of. Colum- 
bus, Ohio, died in St. Francis Hospital in 
that city on 27 of heart trouble from 
which he had suffered for the last year. He 
was 52 years of age and had spent more 
than 23 years in the lumber business in 

bus, having been connected with the 


“". Rr Allen Lumber Co. and the H. C. Creith 


Lumber Co. at various times. He was one 
of the original members of the Wholesale 
Lumbermen’s Club of Columbus. He dis- 
solved his company a year ago because of 
ill health. Two daughters and a brother 
survive him. 


MRS. GRACE DE SOLA, aged 84, died on 
Sunday, July 28, at New Orleans. She was 
the widow of B. H. de Sola, confederate vet- 
eran, and mother of Isaac de Sola, who has 
been for many years connected with the 
Edward Hines Lumber Co., of Chicago, in 


the purchasing department. Mrs. de Sola 


was born at St. Thomas, in the Virgin Islands. 
She performed valuable service during the 
world war for the department of justice at 
New Orleans, being adept in several lan- 
guages, as a translator, and other notable 
war work is credited to her. Besides Isaac 
de Sola, two other sons and one daughtel 
survive. 


GEORGE F. HUNT, 86 years old, for many 
years engaged--im- the lumber. business in 
Missouri, died recently at the home of his 
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daughter, Mrs. L. H. Butler, at Cape Girard- 
eau, Mo. Mr. Hunt sold out his retail lumber 
business at Bismark, Mo., to the Steel Hard- 
ware & Lumber Co., several years ago and 
since has been inactivé in business. He was 
porn June 9, 1843. 





MRS. MARY E. DICKEY, mother of Field 
Secretary M. W. Dickey of the Retail Lumber 
Dealers’ Association of Western Pennsyl- 
vania, died Wednesday, July 24, at her home 
in Butler, Pa., after a lingering illness. She 
was in her 69th year. Her husband, John 
B. Dickey, died a number of years ago. Be- 
sides M. W. Dickey, Mrs. Dickey is survived 
py two other children; Mrs. Verna P. Keys 
of Kankakee, Ill., and F. R. Dickey of Butler. 

MRS. ANN SQUIER, 53 years of age, wife 
of William F. Squier, representative at Ta- 
coma, Wash., for the Fullerton Lumber Co., 
died at a Tacoma hospital July 23 following 
an attack of heart trouble. Mrs. Squier was 
a resident of Tacoma for the last ten years. 
Besides her husband she is survived by two 
brothers. 


Timber Land Sales 


OLYMPIA, WASH., July 27.—The Columbia 
River Timber Co., through a deal just made 
with the State committee, will purchase iso- 
lated patches of State timber in the big burn 
area of Clark County. The scattered condi- 
tion of the timber left makes large scale 
togging unprofitable. A price of $2.25 a thou- 
sand feet was decided upon after the State 
had first asked 32.50 and the company had 
offered $2. The company purchased outright 
for $9,746 one large stand of timber. J. J. 
Donovan of the Bloedel Donovan Lumber 
Mills, met with the committee. He pur- 
chased a stand of 6.000,000 feet of timber 
near Beaver in Clallam County for $16,000. 


MILWAUKEE, WIS., July 29—Merchant- 
able dead timber, standing or down, and a 
considerable quantity of live timber is offered 
for sale by U. S. District Forester E. W. 
Tinker, in an area embracing 62,587 acres 
in the Kawisniwi district of Minnesota. Bsti- 


mated quantities in board measure of the 
wood open to sale include 37,420,000 feet of 
jack pine saw timber; 3,740,000 feet of spruce; 
180,000 feet of balsam; 920,000 feet of white 
pine; 320,000 feet of Norway pine; an enor- 
mous quantity of pulp wood and unestimated 
stock suitable for cedar poles and other wood 
suitable for railway ties. The lowest rates 
which will be considered will be $5 per thou- 
sand for white pine, $4.50 for Norway pine, 
and $2.25 for jack pine. Sealed bids will be 
receivable at Milwaukee up to Nov, 4 and 
must be accompanied by checks for $5,000 
to be applied as part of the purchase price. 
The forestry office at Milwaukee also offers 
to furnish any necessary information to 
bidders. 


BIRMINGHAM, ALA., July 29—The Cham- 
pion Fibre Co. of North Carolina has ac- 
quired timber rights on 2,800 acres of moun- 
tain land in Tennessee and North Carolina, 
including most of Roan Mountain, 18 miles 
from Elizabethton, Tenn. 








LUMBER TRANSPORTATION 


Freight Classification to Stand 


The attempt of certain shippers to have in- 
cluded in consolidated freight classification 
No. 5 “insulating board, plaster board, asphalt 
shingles, or asphalt roll roofing,” was unsuc- 
cessful. This amendment, which if adopted 
would have given a considerable advantage to 
manufacturers or jobbers of ready-cut, 
knocked-down houses, was considered at a 
hearing at the office -of the Western Classifi- 
cation Committee in the Chicago Union Sta- 
tion July 16, and it has been announced that 
the committee rejected the proposal. 

An important factor in the outcome of the 
hearing was the activity of Wesley E. Keller, 
of Minneapolis, representing the Northwestern 
Lumbermen’s Association, who opposed the 
amendment. Aiding him was a Chicago rep- 
resentative of the National Retail Lumber 
Dealers’ Association. 











Week’s Loadings of Revenue Freight 


Loadings of revenue freight as reported to 
the car service bureau of the American Rail- 
way Association for the week ended July 20, 
1929, totaled 1,078,695, as follows: Forest 
Products, 66,698 (a gain of 6,158 cars over the 
week immediately preceding); grain, 64,699 
cars; liva stock, 22,855 cars; coal, 154,502 
cars; ore, 79,317 cars; coke, 11,559 cars; mer- 
chandise, 257,517 cars; and miscellaneous, 
421,548 cars. 


Finds Rate Revision Justified 


WASHINGTON, D. C., July 29.—Division 3 of 
the Interstate Commerce Commission has 
handed down an opinion in I. & S. Docket 
No. 3251, finding that the carriers have justi- 
fied the proposed revision of rates on lumber 
and lumber articles from points in the Cali- 
fornia coast group and the ‘Truckee-Hawley 
group to destinations in New Mexico, and to 
certain destinations in- southern Colorado and 
in Texas. The commissign’s order or suspen- 
sion is vacated and the proceeding discon- 
tinued. 

The schedules. suspended by the commis- 
sion were to have become effective March 10 
and April 10, 1929, but were suspended until 
Oct. 10. The order of suspension is set aside 
as of Aug. 1. 

The schedules involve both increases and 
reductions in existing rates, and with respect 
to certain destinations eliminate the routing 
now provided via Ogden or Salt Lake: City. 

Protests against the proposed changes were 
filed by the California Pine Box Distributers 
and the Red River Lumber Co., of San Fran- 
cisco, the Davies-Johnson Lumber Co., the 
Clover Valley Lumber Co., and the Spanish 
Peak Lumber Co., with mills at Calpine, Loy- 
alton and Quincy, Calif., respectively. 





WEEKLY band concerts have been supplied to 
the music lovers of Oshkosh, Wis., by the Paine 
Lumber Co.’s band which offers an extensive 
repertoire of classic and popular selections. 


The concerts are given each Thursday by the 


company’s band at Mary Jewell Sawyer Park. 








sales. 

















_ It’s the Genuine Air-Dried Spruce 


that makes Babcock Ladders so strong, yet so light in weight and 
therefore easy to raise and lower. 
Babcock Spruce Ladders by other ladders. 
ders are ina class by themselves when it comes to producing 
Many a man comes in to buy something else and goes 
out the owner of a Babcock Spruce Ladder. 


Send for the Babcock catalog. 


The W. W. BABCOCK Co., Inc. 


BATH, N. Y. 





Don’t judge the salability of 
These Babcock lad- 





BABCOCK 


spruce LADDER 




















Quality 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 


NORTHERN _ ... 
HARDWOODS 
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Andewen FRAMES 
make it possible 


to secure moreamt ney 












Lumber Company 


oke, Virginia 





” AON 
° (Oo wemas — . —— 








of the Exchange Lumber Compauyy Xe 
clares that * Anderven ‘rames have nv eer 
the means, in a good many instance 








Findersen FRAMES are 
easzer tO SELL..... 


(1) Patented, noiseless, long- (6) Nationall 
wearing Andersen pulleys tributed 
used exclusively. 

(2) Genuine soft White Pine 
sills and casings—lasta ( 
lifetime. 
















the building material business tO handle 


products of merit and as non-competitive 
as possible. 













“We feel that dealers specializing in 
high grade lumber and mill work cannot 


afford to be without the Andersen Fram 
in stock.” 





The Exchange Lumber Company 
recognizes the sales value of standard, 
trade-marked quality products. The 
features which make Andersen quality 
outstanding are listed at the right. 











May we present our dealer proposi- 
tion to you? Our representative will 
call if you will write or wire us. 











ee eye ee 


lis, 


H. E. Kennedy, General Manager 





Andewen FRAME CORPORATION. Bayport, Minn. 
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This Week’s 


Lumber Prices 








Following are f. o. b. 


Flooring | Drop Siding 
1x3” E.G.— 1x6”, 10-20’— 
B&btr, 10-20’ ..$65.65 | per, 41.59 
Mo. 1, S22... SA | te, 3....-....- See 
No. 1, 6-20’.... 35.34 | NO’ 97°" "* 25.40 
eee an 10-20".; 29:48 
B&Btr, -20’.. 39. 
No. 1, 10-20’... 32.27 Finish, All 10-20’ 
No. 2, 6-20’... 24.00 | B&better Surfaced: 
1x4” E.G.— ” 
B&Btr, 10-20’...68.56 | 4%8, vcrr+7+: Hod 
No. 1, 6-20’.... 46.00 1x8” eaTte 52.35 
1x4” F.G.— 3 1x5 and 10” 56.54 
B&Btr, 10-20’.. 40.88 iat 68.65 
No. 1, 10-20’... 35.59 5/4x5, 10&12”. 76.63 
No. 2, 10-20’... 24.50 6/4 & 8/4x4, 
CY -cenwss 65.90 
Ceiling 
%x4", 10-20 C Surfaced: 
x - renamed ” 
B&Btr im 31.84 1x5 and 10”.. 47.00 
RN. Bee oer are a Y 
No i aes 20.69 Casing and Base 
Partition B&better: 
1x4”— ” 
B&Btr ........ 41.27 $ and @..... 56.83 
ip pepe te 38.29 8" cece eee 61.48 
ON a darian peach 26.15 5 and 10”.... 67.56 





SOUTHERN PINE 


Fencing, S18, 10-20 | Plaster Lath 


No. 1— | No. 1, %”, 4’... 3.78 | 
eee 37.13 | No. 2, %”, 4’... 3.20 
ken wenn 40.21 | 

No. 2 { No. 1 Dimension, | 
Se. oct pas 20.79 | wees | 
Be a b.bkoe ne 22.38 Short- Long- | - 
Z left leaf 

No. 3— 2x 4”, 10’.28.33 29.23 
oe 16:55 12’.28.11 32.00 
Se. wievaiee 17.47 16’.29.30 30.00 

18&20’ ao. oes 
2x 6”, 10’.24.44 26. 

Boards, 81S or S28 12”-24.96 26.71 
y Pie 16’.25.84 29. 

No. 1 (all 10-20’): 18&20’.28.98 31.21 
hE 36.94 2x 8”, 10’.24.60 ees 
Pe ok dees 39.50 12’.27.43 26.08 
i 52.06 16’.26.92 30.81 

No. 2 (all 10 to 20’): 18&20’.30.53 31.02 
1x8” 24.27 2x10” 10’ 26.90 29.50 
1x10” i ati alana 74.41 12’ 30.78 29.67 
RE gone 29°36 16’.29.70 32.92 | 
Pag gt eget a ‘ 18&20’.32.57 33.00 

No. 3 (all 6-20’) 2x12”, 10’.35.00 .... 
cies aes 18.86 12’.34.38 42.25 
BE) baw sica 19.63 16’.36.09 37.19 
Se G6ceu 19.45 18&20’.36.11 44.54 





mill sales prices as reported from Kansas City, Mo., for the week ended July 27: 


No. 2 Shortleaf 
Dimension S1S1E 


Shiplap 
No. * (all 10- wrt 
1x 


| 
9 ” i. 4 @Qitieawa f —- ae - @en teres od 
ox 4”, 10” yn ¥ 24.40 No. 3 (16-20): 
16’...... 26.54 x8”. 24.49 
18&20’...... 27.46 | 1x10” ....... 24.41 
2x 6”, 10’...... 19.88 | Mo. 3, (ell 6-80"): 
| ae 21.45 wrrrneeee 18.80 
T rrr 22.01 | A Seoebene 19.81 
a 22.55 | Longleaf Timbers 
2x 8”, 10’...... 21.34 | No. 
ed ca 21.63 | No 2,84, mes. 
A 23.09 u a > 
18&20’.. 1... 5 ee cee 33.16 
2x10”, 16’...... 26.09 ile 32.82 
18&20’...... 24.77 | Sees cuss 40.89 
2x12”, +e Fawetes 3 Byrkit Lath 
18&20’.. ||" 27.41 | OO ois we 15.93 
OY se avds "| 8 and 10’...... 15.93 
12’ and longer.. 18.50 
Mo. eo Car Material 
| (Al 1x4 & 6”): 
ee LS 17.47 | No — 
EE i aia ees Ghai 16.33 (2% ee 41.50 
oe aee 16.538 12 & 14’..... 35.00 
lr re 16.00 | No. 2 random,.. 21.40 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” 10” 12” 
ae 6-16’.$51.00 $56.00 $56.00 $72.00 $87.00 
No. 

btr.,* 6-16’. 49.00 54.00 54.00 67.00 82.00 
No. 1, 6-16’. 50.00 54.00 58.00 
No. 2, 8-16’. 42.50 41.50 41.50 41.50 49.00 
No. 3, 8-20’. 34.00 36.50 37.50 37.50 38.50 
No. 4, 4-20’. 32.50 34.50 35.50 35.50 35.50 
5"&6/4— 4”"&wadr. 4,6&8” 10” 12” 
D&btr., 6-16’..... $67.00 $69.00 $72.00 $82.00 
No. 1&btr., 6-16’. 64.00 66.00 69.00 79.00 
No. 1, 6-16’..... 60.00 62.00 65.00 75.00 


$6: G-inor $9 asin 2, 4-, 8- or 12-inch, add 
ne nch, add 8; in N 3, 
widths, add $6; No. 4, $4. . slic es 
§Furnished when available. 
*Contains 40 to 50 percent Dé&better. 
Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5: for other 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %%-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10- foot: 
D&btr., 4-inch..$28.00 BB, 4-inch...... 18.00 
6-inch.. 31.00 8 hahha oe 
ae ye spe Pine lath, 4-foot: No. 1, $7.75; No. 


“) 





RED CEDAR SHINGLES 


feet, Wash., July 27.— Eastern prices, 
our or five bunches, f. o. b. mill are: 


Pirst Grades, Standard Stock 


Mixed with 
Straight lumber or 
cars shingles 
Extra stars, $f. ‘$ 2.45@ Fy $ 2.60@ 2.70 
xtra clears, 5/2. 2.65@ 2.80 2.80@ 3.00 
ME: 6 Re wecca awe 3.70@ 3°90 900 4.00 
ae ee 3.70@ 3.75 4.00 
Perfections ........ 4.65@ 4.90 4.90@ 5.00 
eee 10.00@10.50 10.50@11.25 
Dimensions, 5” 5/2. 3.25@ 3.45 
Pirst Grades, Rite-Gradée Inspected Stock 
Extra stars, 6/2.... 2#55@ 2.65 
Extra clears ...... * 3.10@ 3.65 
8 > eee. 3.90@ 4.00. 
| ers 4.40@ 4,46°>, 
Perfections ........ 5.00 


Second Grades, Standard Stock 


Common stars,.6/2. 1.15@ 1.25 1.20@: 1.25 
Common stars, 5/2. 1.65@ 1.75 1.65 
Common clears .. 2.05@ 2.10 2.10@ 2.25 


British Columbia Stock, Seattle Market 


SE ate ites tes coke 3.90 
\ 0 > Pay 4.25 
BOE ok 0 200 Bie 5.05 
Perfections ........ 5.25 
MONG - bees cbc ccds 12.25 








INLAND EMPIRE PINES 


Portland, Ore., July 27.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices f. o. b. 
Spokane, as shown by orders reported by 
members during week ended Wednesday, July 
24. Reports of prices shown on S828 in- 
clude sales of stock worked other than 82S 
on which the prices have been reduced to an 
S2S basis by using the working charges shown 
in the Western Pine Manufacturers’ Associa- 
tion lumber price list of July 15, 1926. Prices 
of selects and random length larch and fir 
include sales of specified length stock with 
the prices reduced to the random length basis 
by using the sorting charges from the same 
list. Averages include both direct and whole- 
sale sales. Where prices shown are net to 
wholesaler they have been increased by 5 per- 
cent of the estimated mill price. RL means 
random length. AL means all lengths, re- 
gardless of whether random or _ specified 
lengths are called for. Quotations follow: 


Pondosa Fine 


Average 
Price 
1x8” No. 1 common S28 AL .......-...-- $3 9.67 
1x8” No. 2 common S2S AL ........... 25.78 
1x8” No. 3 common S2S AL ..........--. 21.36 
4/4 No. 4 common 82S RW RL........ 15.18 
1x6" D select BOB Rls .ccccscvsccccces 41.93 
5&6/4x4”"&wadr D sel S2S AL..........-. 54.09 
1x6” C select S28 Ble... ccs scccscvcee 58.45 
5&6/4x4"&wdr C sel S2S RL .......... 64.10 
GO” © POUGL GEE ccc ccc eis rewsceseses 35.25 
5&6/4 _ 38&btr shop S2S— 
ee te aloha ree ee eS cee eee 36.29 
No. 3 CR a Re ee: Ce ee eee, rey a 26.29 
ee See eee eenree rae 20.25 
Idaho White Pine 
1x8” No. 1 common S28 RL ...........- 46.00 
1x8” No. 2 common S28 RL............ 34.87 
1x8” No. 3 common S28 AL..........-- 24.82 
4/4 No. 4 common S2S RW RL........-. 18.58 
1x6” D select S28 RL... ...ceccecceeees 48.55 
5&6/4x4"&wdr D sel S2S RL.......... 76.00 
1x6” C select S28 RL... cccscccvcsecs 80.00 
5&6/4x4” wdr C sel S2S RL.........-.«- 93.87 
$7. BEVEL GIGINE cccccccvcescccsessces 43.00 
Larch and Fir 
2x6” 16’ No. 1 dimension ........-....-- 20.68 


2x10” 16’ No. 1 dimension ............. 22.06 





1x8” No. 3 common 82S RL........-- 18.48 

4” C&btr vert. gr. fig RL............-.-.- 37.29 

6” C&btr D/S or rustic RL...........-- 30.41 
SOUTHERN PINE TIES 


_. New York,. 
tions on £0 
New York‘ay rez. 


‘29.—Pollowing are quota- 
fi pine railroad ties f. o. b. 





‘All 8’ 6”—28 ae * ap Heart 
Er POWER fcdccessstiads ees $1.35 $1.70 
ae estes WUE Gu nss cet dsdaen ees 1.25 1.60 
WE 2 xen’ avalh tng Xtal hale ata ae seat 1.05 1.30 


DOUGLAS FIR 


{Special telegram to AMERICAN LuMBERMAN] 
Portland, Ore., July 30.—F. o. b. mill prices 
on actual sales of fir, July 26, 27 and 29, di- 
rect only, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 
Vertical Grain Flooring 





B B&btr Cc 
ae Pee $42.75 $43.00 eens 
NS iis. a's orate eee 42.50 am 
SG. 6 can Hekate jie 45.50 
Flat Grain Flooring 
ee en ° 24.75 20.75 
BO? ws id.kaccls hoes cas 36.75 32.50 
Mixed Grain arteieteall 
SE bac tanvereesn $17.00 
‘Ceiling 
ga aera Fs a 23.75 19.75 
hip RAE sae - 24.50 20.75 
Drop nevees 1x6” 
See eee er ae 35.00 29.50 — 
ee er satis 35.25 30.75 ois 
Be gavin saskvae 21.50 
Pinish, Kiln Driea and ‘surfaced 
1x6” 1x8” 1x12” 
a $44.50 $46.50 $55.50 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
ee ee en $18.00 $19.25 $18.75 $22.25 
gee ree 13.50 13.25 14.75 15.25 
WG a Aad weewasare 8.50 9.50 9.50 o élee 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$18.50 $19.25 $20. 75 $21. 75 $21.50 aes tate 
6”. 17.00 18.25 75 19.75 20.25 23.75 $25.00 
8”. 19.00 19.00 30 50 20.50 20.5 50 22.75 24.50 
10”. 19.00 19.50 20.25 20.50 20.50 24.75 25.76 
12”. 3g 19.25 20.75 20.50 21.75 24.00 25.50 
2x4”, 8’, $18.75; 10’, $19.25; 2x6”, 10’, $17.75 
rane ed Ped 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2....$13.50 $11.00 $13.75 $13.00 $13.00 
No. "piles 9.50 7.00 oats Sade aa? 
No. 1 Common Timbers 
3x8. to 4x12" to 30’, surfaced ....sccces $21.00 
Sx to 28013" toe 607, POUBM. ccc ccc ccces 18.50 
5x5 to 12x12” to 40’, surfaced.......... 21.25 
Fir Lath 
Mo. 1, 196 °R4, BF is ewvecvvevscvccvoses $3.25 
' B&hbetter, Flat Grain Car Siding, 9 or 18’ 
RS Ree Fg a a a tert araeg rere $38.00 
MG «Sede Ls a ate 8 0D a ae ea ele ee ee oe 41.25 
Louisville, Ky., July 29.—The poplar siding 


demand is fair. Production is running about 


normal for the season. Prices at Louisville 
are steady: . 

No.1 No. 2 

FAS Select com. com. 

CeO aiden ik ovoUewesie $50 $40 $30 $24 

OS 50 38 28 22 


44-inch .....-secceese 50 36° 24 18 
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WEST COAST SPRUCE 


{Special telegram to American LuMBERMAN] 


Portland, Ore., July 29.—The following are 
prices for mixed carlots prevailing here today: 


Finish— Factory stock— 
I x neniaeeie $65.00 4/4 ...$34.00@35.00 
1x4—10” .... 55.00 5/4 ... 35.00@36.00 

Bevel siding— 6/4 ... 36.00@40.00 

aria kcal 24.00 8/4 ... 37.00@40.00 


%x4” 
%x6”, Flat gr. 27.00 Lath 


wee 4.00 
Vert. gr. 31.00 Green box 18.00@19.00 


WEST COAST LOGS 


[Special telegram to American LumBERMAN] 


Portland, Ore., July 29.—Log market quo- 
tations: 


Fir, yellow: No. 1, $22@23; No. 2, $10.50@ 
17.50; No. 3, $12@12.50; poeers, $32. 

Fir, red: Ungraded, $15@16 

Cedar: $18@19 

Hemlock: Ungraded, $9@12 

Spruce: No. 1, $26@32; No. 2, $20@24; No. 
3, $14@17. 


Everett, Wash., July 

Fir: No. 1, $26; No. 7 $19; No. 3, 

Cedar: Rafts of shingle logs only, $21; lum- 
ber logs, $35. 

Hemlock: No. 2, $12@14; No. 3, $12@13. 

Spruce, No. 1, $24; No. 2, $18; No. 3, $12. 








27.—Log quotations: 


Vancouver, B. C., July 27.—Latest log mar- 
ket quotations are as follows 

Fir: No. 1, $22; No. 2, $16; ‘No. 2S. Fat. 

Cedar, shingle booms, $26; 320 and $11; 
lumber logs, $28 and $21. 

Hemlock: $12. 


NORTHERN PINE 


Duluth, Minn., July 31.—Following are 
prices on northern white pine f. o. b. Duluth: 








Common Rough Boards and Fencing— 
10&12ft. 14 ft. 16 ft. 
ee Se rere $49.00 $49.00 $53.00 
Ix 5 or 6”... 51.00 51.00 53.00 
ae” aseemne 55.00 55.00 53.00 
Pore 61.00 58.00 57.00 
i: i ae 83.00 81.00 81.00 
ws ee Oe adewuns 38.00 38.00 43.00 
1x 5 or 6” 39.00 39.00 42.00 
a 41.00 40.00 39.00 
a” snew nae 43.00 41.00 39.00 
ae”)6=s «#2 neves 53.00 49.00 48.00 
Wa GG Bee’ sxcaces 28.00 28.00 29.00 
1x 5 or 6” 30.50 30.50 32.00 
 * ae 33.00 33.00 33.00 
a” srestan 34.00 33.00 33.00 
SOS” «cdnken 36.00 35.00 35.00 


For all white pine (Pinus Sirobus) Nos. 1 
and 2, add $1; for S1S or S2S add $1. For 
resawing add $1. S4S, add $1.50. Flooring, 
4- and 6-inch, add $1.50 to price of fencing. 
Ceiling, %- and %-inch, same price as floor- 
ing. Drop siding, add 50 cents; partition, add 
$1; well tubing D&M and beveled, add $2, to 
price of flooring. 


No. 4, mixed, 6-foot and longer, 4-inch, $26; 
6-inch, $28; 8-inch, $29; 10-inch, $29; 12-inch, 
$30; 1x4-inch and wider, $28.00. 
No. 1 Piece Stuff, S1S1E— 

10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$35.50 $33.50 $32.50 $33.50 $35.50 
mE” cas Ghee 33.50 32.50 32.50 34.50 
2x 8” ... 35.50 35.50 33.50 33.50 35.50 
2x10” ... 37.50 38.50 38.50 38.50 39.50 
2x12” ... 38.50 39.50 39.50 39.50 40.50 


No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1 For a. act $1.50. 
Siding 4- and 6- oot— 


inch, 4- to 20- 
Canadian 
B&btr. Cc D E Cé&btr. 
 wsedeue $41.00 $35.00 $25.00 $15.00 $32.00 
So -sseves 45.00 40.00 30.00 18.00 34.00 





WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 5s1S— 
8’ 10, 13 & 14° 16’ 


SS ee $28.00 $29.00 ry 
. SS eee eee 31.50 32.50 34, 
ae rrr rrrrr i 32.50 33.50 35. 00 
BEM: Gnneesseanecesee 35.00 36.00 37.5 
MEE es0ectcnscase ane 36.00 37.00 38. 30 


For merchantable S1S deduct $2 from price 
of No. 1; for No. 2, deduct $4. 

For 3 ~ or flooring, add 50 cents to 
prices on No. 1 boards. 

Crating stock, S1 or 28, 6” and wider, 6’ and 
longer, No. 2, $28; No. 3, $23. 


Ho. 1 Hemlock Dimension, a 


14’ 16° 
2x 4” 0 00 os2. 28 932 00 $31.00 $33.00 
2x 6” ... 30.00 100 81.00 %2.60 


2x 8” ves 31.00 32. 90 32.09 31.00 32.50 
2x10” ... 31.00 34.00 35.00 35.00 34.00 
2x12” ... 81.00 35.00 35.00 35.00 85.00 

For No. 2 dimension, deduct $3 from price 
of No. 1. 





WESTERN RED CEDAR 


Seattle, Wash., July 27.— Prices for red 
cedar siding in mixed cars, new bundling, 8- 





to 18-foot, f. 0. b. mill: 
Bevel Siding, 14-inch 
Clear iy ” ony 
Oo kawae ween $30.00 $27.00 $20.00 
sO eee 31.00 26.00 23.00 
COED. vadkvaencnen 35.00 32.00 23.00 
Clear Bungalow 
%-inch %-inch 
RS A ae aed See 7 - $47.00 $39.00 
DE eveid vial todaeekonn 56.00 43.00 
PL «bi ninke mene dnamneés Aue 65.00 ° 
Clear Finish, 8- to 16’ 
$2 or 4S Rough 
0 PPS See $ 75.00 $ 71.00 
MEE wag ia a acapetidiaaleasece 80.00 76.00 
Bes. Gb J ghres & daw eee a 90.00 86.00 
Se og ee ee 105.00 101.00 


Clear Ceiling or wroceine. One Side V or B 
1x3 and 4-inch, 10 to 1 $45.00 
Discount on Moldings 
Made from 1x3” and under..........e+0.-. 50% 
PERSO STOUR SENSE GOB. occ cccsctccccvuse 40% 
For 50,000 feet or more, additional dis- 

ery ee rene) ine ere 


Clear Lattice, S48, 4- to 16’ 


eee eee eee eeeee 


100 lin. ft. 
Be Ghesee soe ekrcsoenecuvanevennsmaen -30 
DU aoc ceceans ye cadesosrsesesteneins - 40 
FEE, 606+ Ce ebb D cee bnnendenNeee es . 50 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on shortleaf 
weights, obtained by Arkansas soft pine mills 
during the week ended July 27: 


Plooring 

1x3” 1x4” 
Edge grain—Bé&better ........ $62.75 $60.25 
Flat grain—Bé&better ........ 39.75 40.50 
IE obo awake ero te eee 34.50 
Sy ere ; 25.25 

Partition and Siding 
Drop siding, B&better, 1x6”............. $39.00 

Finish and Moldings 
Finish, 1x5&10” B&better............... $60.25 
Finish, 5/4x5&10” Bé&better............. 65.75 
ee el —=E AS 63.75 
Discount on moldings, 1%” and under.. 38% 
1%” and over.... 33% 


Boards and sf 


Boards and shiplap, 1x 8”, No. 1....... $33.00 
1x12”, No. 2  cigee 26.00 
ee ee. Ce, Co cn eceerereabineks 23.25 
es Go SU Oe aha ea cdr oecavecnd eee 18.50 
Dimension 

ee £ oe |UD eer eee $24.00 
ge eee 26.00 
Sees Be OLE 2.6 reecexecendea 30.00 
Pe ae ee SOOO. cvnyeeveeeenwe 21.75 
ar) Bee Se conenenkes en eaee 23.00 

Lath 
Ty a oe ban 68s de awn eweseeencead $4.50 





NORTH CAROLINA PINE 


Norfolk, Va., July 29.—Following are typi- 
cal average f. o. b. Norfoik prices made dur- 
ing the period July 1 to 15, as reported by 
the North Carolina Pine Association: 


Rough 

Edge, 4/4— 
vi cce chet ae bee bh beak waeeee $44.70 
Pe nett ORE deere dd dsinks oe web aaa 30.35 
TM: Dad ody cabin wah @ee be eee ae 23.70 
Box No. 2 Ceoeoeeceesseesesseoeses eeeeeses 19.70 

No.1 No.2 
B&better No. 1 box box 

. Serre. $42.90 eee nea ion 
Bn «66h eanwen 44.95 mde TTT eons 
ee ee aad alate 45.55 $36.50 $27.85 $24.50 
Be ae RE CES 48.40 Rs wea eens 
BS eis rea a 47.85 36.15 parieen 23.75 
see aa aad 52.60 40.95 26.40 24.00 
BG” § niwkese we 66.60 46.30 30.30 22.75 

Edge B&better— 

A eS eA eee em $48.80 
«<p ae bed ke Rak ees be cads dew cee 65.0 
DE wove Belted a ates ¢b a0. eebekee Caled 70.15 
eS ae a ore ee 53.45 

Bark Strips— 
ne re els p add wR aed $31.75 
SI Ora eee 16.50 
Dressed 2%” 3” & 
Flooring— Width Wider 

Bapetter, 1° ...ccacis $42.10 $40.55 

No. 1 common, }#” .... 37.90 36.50 
Box bark strips, dressed or resawn....$19.60 
B&better bark strip partition ......... 34.80 

No. 2 *Air 
Roofers a dried 
eee er $27.45 $18.60 
DP AS ees ee 28.05 19.20 
, . -v'ckwathe ghee 6eennene 27.65 19.20 
SOE -pekvivewssc esd venietad 33.25 19.65 


*F. o. b. Macon, Ga. 





OAK FLOORING 


Following are carlot uotation 
basis, on oak flooring: , S, Chicage 


t8X2%" 32x1%"” %x2” 
Ist td. wht..$124.00 $124.00 $96.00 “si, 
Ist qtd. red.. 91.00 86.00 75.00 70.99 
2nd qtd. wht.. 84.00 74.00 65.00 63:09 
2nd qtd. red.. 78.00 72.00 65.00 63.09 
Ist pln. wht.. 88.00 72.00 69.00 55.99 
1st pln. red.. 82.00 71.00 61.00  §8.09 


<a 67.00 60.00 38.00 
ce ae 67.00 60.00 38.00 te 
awk meare 31.00 29.00 18.00 18.09 
+ x1" 
I NE oii caw erwomenwe $103.50 $103 40 
lat 4 3 Seer 103.50 103.50 
i ere 81.50 83.50 
 & i RES anes ene 81.50 81.50 
Se es RS Ke see ebeberdcewes 79.50 81.50 
US ee ae 73.50 75.50 
aes ee 71.50 69.50 
ns” Me si aw ead wekenbein 67.50 69.50 
a ns oe ae ous ew eure wae én 52.50 50.50 
ae on ie akg i hm acd alae ech hed 52.50 50.50 
ES a a ee 23.50 23.50 


New York delivered prices may be obtained 
by adding to the above: For }%-inch stock, 
$3; for %-inch, $1.50; for %-inch, 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple flooring, as reported to the 
Maple Flooring Manufacturers’ Association, 
averaged as follows f. o. b. cars flooring mill 
basis, during the week ended July 27: 


First Second Third 
a 5 wig ale $89.73 $69.84 $49.56 


APPALACHIAN HARDWOODS 


Cincinnati, Ohio, 2 Cinelt 
sale oom mene incinnati base, on Ap- 
palachian “soft texture” hardwoods today: 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 
FAS .........$140@145 ou9 155 ttt $14 
Selects ...... 105@110 11E 115@120 
No. 1 com... 80 85 4 90 a 95 











No. 2 com... 465 50 38664 59 55 

Sound wormy 465 47 54 59 857 
QUARTERED RED OAK— 

oo! eae | «4 ies wow <td ein 

No. 1 com.. 65 cee e801 ‘onn oe 

No. 2 com... 46 bo wwe > . dee 
PLAIN WHITE AND RED OaAk— 

ree $ ot Ses $100@ 120 $120 @135 


100@105 

No. 1 com... 60@ 68 68@ 73 85@ 92 

No. 2 com... 40 45 48 65 55@ 58 

No. 38 com... 26@ 28 27 29 33@ 38 

Sound wormy 49 51 59 62 62@ 67 
Basswoop— 


Wee scvsves --$ 78 80 $ 78@ 80 $ 88@ 93 

No. 1 com... 57 60 62 67 70@ 175 

No. 2 com... 32@ 35 37 42 42@ 47 
CHESTNUT— 


FAS. ......--$ 80@ 85 $ 95@100 $105@113 
No. 1 com... 48 54 54 59 60@ 65 
No. 3 com... 22@ 23 23 24 23@ 24 
Sd. wormy and 


No. 2 com. 32@ 34 36@ 38 38@ 40 
No. 1 common 
& Better, 
sound wormy 35@ 38 38@ 40 40@ 42 
BircH— F 
FAS ........-.$100@110 $105@115 $110@120 
No. 1 common 
and sel. ... 60@ 65 65 70 70@ 75 
No. 2 com... 385@ 37 40 42 42@ 44 


BEECH— 
BAS ..cccx ---$ 60@ 65 $ 65@ 70 § 700 75 
No. 1 com... 40@ 43 45@ 48 45@ 50 
No. 2 com... 25@ 28 28@ 30 30@ 33 


PoPLaR— 
et & No. 1 


& wider $140 $150 $160 

FAS coke 105 120 130 
Saps & Sel. 80 95 110 
No. sone ‘s 60 65 70 
No. H Boveess ‘$389 41 45@ 47 49@ 61 
No. Mecsave 35 386@ 38 8s8@ 40 

= al 

FAS .........$ 80@ 85 $ 85@ 90 $ 95@100 


No. 1 common 
and sel. ... 51@ 56 65@ 70 78@ 82 
No. 2 com... 34 39 40@ 46 47@ 61 


BLACK WALNUT 


Cincinnati, Ohio, July 31.—Prices on Amer- 
ican black walnut, f. o. bd. Cincinnati: 
FAS, eg ae 4/4, $245; 6/4, $250; 6/4, 
sas f 8/4, $29 
‘AS, 10” and wider: 4/4, $275; 5/4, $280; 6/4, 
g286e, 8/4, $29 
Select: 4/4, 3165: 6/4, $170; 6/4, $175; 8/4, 
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No. 1: 4/4, $95; 5/4, $115; 6/4, $125; 8/4, 

No. 2: 4/4, $42.50; 5/4, $45; 6/4, $50; 8/4, 
eo RIS 








~*~ 














3, 1929 August 3, 1929 AMERICAN LUMBFEFRMAN 79 
hicage Following are prices of northern hardwoods, f. 0. b. Wausau, Wis.: 
AsH— Sort MaPLE— Harp MaPLe— 
6x1” FAS _ Sel No.2 No.3 4/4 65.00 55.00 45.00 26.00 20.00 FAS Sel. No.1 No.2 No.3 

$73.00 4/4 ....$ 70.00 $ $0. 00 $ 38. 90 $ 41. 60 $ 22.00 5/4 70.00 60.00 50.00 33.00 21.00 4/4 ...$ 70.00 $ 60.00 $ 50.00 $ 38.00 $ 17.00 

70.00 5/4... 80.00 65. 21.00 6/4 ... 84.00 74.00 62.00 35.00 21.00 5/4... 87.00 67.00 52.00 40.00 20.00 

63.00 6/4 ...- 95.00 $0.00 85.00 41:00 21.00 8/4 93.00 83.00 70.00 39.00 21.00 6/4 92.00 72.00 57.00 36.00 20.00 

63.00 8/4 .... 105.00 90.00 75.00 45.00 22.00 ve 102.00 82.00 70.00 39.00 21.00 

55.09 Rock EtmM— 10/4 115.00 95.00 80.00 50.00 30.00 

58.00 BIRCH— 4/4 80.00 55.00 27.00 19.00 12/4 ... 125.00 105.00 90.00 one eee 

49.00 4/4... 90.00 70.00 45.00 30.00 21.00 5/4 85.00 60.00 30.00 20.00 16/4 - 170.00 145.00 130.00 ‘i 

52.00 5/4 93.00 73.00 54.00 38.00 22.00 6/4 90.00 65.00 30.00 *20.00 Add for 8-inch and wider, $12; 10-inch and 

42.00 6/4 96.00 76.00 60.00 40.00 22.00 g/4 . 95.00 75.00 38.00 *25.00 wider, $30; 12-inch and wider, $40 

41.00 8/4 100.00 80.00 72.00 47.00 23.00 10/4 ... 105.00 85.00 52.00 ah Regular stock contains 50 percent or more 

18.00 10/4 110.00 100.00 90.00 60.00 eos 13/4 ... 115.00 95.00 57.00 *30.00 14 and 16 foot, andthe following percentages 

,x1%" 12/4 115.00 105.00 95.00 69.00 } of 10- 
*Bridge plank. ) inch and wider, 4/4, 10 percent; 5/, 6/ 
5103.50 3/4 79.00 64.00 38.00 24.00 and 8/4, 20 percent; 10/ to 16/4, 30 percent. 

103.50 5/8 76.00 61.00 34.00 24.00 BasswooD— Harp MAPLE RouGH FLooR Sto. 

83.50 For 10-inch & wdr., add $30; 8-inch & wie. 4/4 75.00 63.0 —~ + 

s150 agd $18; for S-inch & war. $-foot & ler. add sa 12. 700 6800 8400 84.00 26-00 com. oom Som. 

. ‘ 6/4 $2.00 72.00 654. ; ¥ 

=~ Price of No. 2 and better, 4- and 6-foot 8/4 87.00 77.00 82:00 36:00 26.00 ea pycob minh cereal « $48. 80 . 00 528 oe 

$3.50 lengths, $32. For select red, add $15. 10/4 oo Ge’ 2 fe Biles «= eencepeatennequse: 57.00 40.00 30.00 

cone Rough birch, 6- to 16-foot, 1x4-inch, two face 12/4 100.00 90.00 15.00 55.00 co = MSc evccccenvecsoosdes . x . 

50.60 clear, $80; one and two face clear, $65; 1x5- K tock, 4/4, $75, a BEECH— No. 2 and 

60.50 inch, two face clear, $90; one and two face y g A $10:-'5/4, $80, or on grades, FAS, $85; better 

3.80 clear, $70; run of pile, $68 -_ 1 $70 5/4, $ or on grades, FAS, $90; Hh PE ET Te COTE ee OR eee 100 | 
oe Sorr ELM— One and two face clear, 6- to 16-foot, 1x4- =  # FAS Sel. “'N No.1 No. 0. 2 ; 
’ FAS Sel. No.1 No.2 No.3 inch, $65; 1x5-inch, $75. O wad $70.1 00 $60.00 $50. 00 $35, 00 $22. 00 
4/4 68.00 58.00 48.00 26.00 22.00 R Oo ENp DRIED WHITE MAPLE— 
——e 5/4 72.00 62.00 59.00 28.00 24.00 - ae AS No. 1 
6/4 83.00 73.00 60.00 30.00 23.00 4/4 ... 100.00 80.00 65.00 40.00 17.00 4/4 ........... $ 95.00 $ 75.00 
8/4 88.00 73.00 65.00 36.00 23.00 (ioe oe ee eet ee Re ~~ eeteeeeiaeneees teiceee: 102.00 77.00 
oring 10/4 95.00 85.00 70.00 40.00 .... 1 eee’ Be eat ee ee RD * iebependaoneereenecene: 127.00 82.00 
© the 12/4 100.00 90.00 75.00 45.00  .... 8/4 - 115.00 95.00 80.00 50.00 21.00 8/4 2... 2 IIIITIIIIIIITS rs0el00 95.00 
lation, ‘ , ; 
z mill 
SALES PRICES OF SOUTHERN HARDWOODS 
canes Following were sales prices of southern hardwoods during the week ended July 23, Chicago basis: 
4/4 5/4 6/4 8/4 
FIGURED RED Gua / Rep Oak— 4/4 5/4 6/4 8/4 
Qtd. FAS...132.25 i Cl} takwntebenes 145.75 Pin. FAS... 67.75@ 76.00 88.25@103.0 
IDS Pin. No. 1 so. 1&sel 54.00@ 57.50 80.250 62.75 — wee 
a a “66s. i Lk! sreiieniebe. <npeahanien . 45.50@ 47.50 ; — ; 
‘y — Gum— cae . pa pea ony Oax—.- TF COCR O SCH OOKRO «6697. COOCO REESE) 8 68S OW BMS OR OS 
a> Qtd. FAS... 98. . .00@105.25 101.00 87.00 Sd. wormy. 37.50 } : 
= No, 1é&sel 55.25@ 56.25 59.00 60.50@ 61.00 66.00@ 66.50 PorLan— @ 6700 16.26@ 46.76 ............ 49.25 
Pin. No. aps Fag sel. 61.00@ 63.0 
& sel..... 50.25@ 55.50 ............ 56.50 62.25 Reig nica 50.780 86.75 19:007 yee pe knebinrekh. ile vereneweas 
: 168 cap NOx Be +++ B8-50@ 36.25 vee eeeeeeee cee eeeeeee es see neeee sees No. 24 .. 47.00 saan RARER Sheesh 
: Sap GuM— 0. 2-B.... 28.50@ 30. |. rr eee 
@ 9% OS tg ee 65.00@ 67.75 63.50 67.75@ 70.75 AsH— a $0.75@ 81.76... ..erseee. 
a No. 1&sel 45.25@ 50.00 49. 50g 50. 75 48.50 49.75 53.25@ 55.50 fe 73.00@ 75.00 .......... 97.00@100.00 
Pln. PAS... 59.50@ 62.7 ‘ 4 9. 8 eat Spee No. 1&sel 50.50@ 61.75 ( 7.75 72.00 — ‘00@ 77. 
No 1é&sel 42.75@ 47.25 47.00 46.50@ 48.00 50.00 Ma, 3%.... 33.500 35.00 Seite es ee a, en 
ees No. 2.... 26.75@ 28.00 28.00 28.00@ 28.50 28.00@ 28.25 Sorr MarLe— ee Eee ae ae ae en) ae oe 

nti No. 3.... 22.00 —- i .‘geskiegakete--apaumenectne No. 1l&sel.. 54.50 62.50 
- Sd. sonny DRUG 8° iw ec kedc aces ca” Rebewerewers | \wereecelne sts —- Oe aa ee ee 
LACK UM— AS Sees a8 Sstheboicosoces CtH0KEC 6008 8% 7 

Q 135 Qtd. FAS... 50.00@ 54.25 ............ 53.75 58.25 "aed i aati Mle ec acl ae 37:00 tO Te 

es No. 1&sel 41.00@ 43.75 ........+05- 43.75 48.25 SE Mess Cvdcietesd® “Skaeks acces 32.00 ai 

mt ee. * -. . ‘Semmaeamicoue 

HH sg ree a err see 59.00 en, oeackbienuvk Seas eiede” Boul. 34.50 

87 i EE cottaenene 44 kanoaennes,, opaimieciame ei 46.50 ae ey eee ow Pee Seer : 

Pin. FAS... 47.50@ 50.50 ........000- —— ... se sasenenee a Ss PRON 8 os cen uwenwtwce 53.00 

93 i” ect eae ewe VNR hie i apes Ff Beaeaane 32.75 26.50 

He No. 2.... 25.00@ 32.75 29.00 SORE GEEO- vcccenucres Corrow woop— wit 

7 a ee | sieecend eetipgaptenk canvenesaeen No. 1&sel.. 38.25@ 39.25 40.25@ 42.00 ............ «. 

WHITE OAK— aaa Cae = -—«t«sncadecesaeoad. sekeaaWauaba 
113 Qtd. FAS...125.00@128.00 127. 15@ 141. ec vnccunewens heitneekeet ss ee). ee ee eee 
65 INio. 1&sel 77. 50 en eases -- ee malaherninn 6 ee I i ih i ugh ag eee le ol oa al 
34 Pin. FAS... 94.5 101. 35@111. 00 111.75 118.25 i, PC CE cconksedcsss “xttehibebaces Sehaacaaione 
‘No. 1&sel 36.00@ 64.00 62.25@ 67.25 69.25@ 74.25 84.75 No. 5.75 uetent iste setabbunkaih: -meabyceeeen 
@ 40 No. 2. 49.50@ 50.25 653.75 54. 57.75 er) os ee ge ee re 
No. 3, i, ME ac evenpiet vénced¥epbe, onaeenueepee Oe” nas cis 58.00 60.00 62.00 66.00 
No. on a deareusan I ehaMean eae No. 1&sel 43 00 45.00 47.00 51.00 
QO 42 Sa. omnia SE SP cschsene. baenecekiied, “oreneeeenned No. 2.... 28.00 30.00 32.00 36.00 
@120 Shortleaf Dmensio: 
nm, S45, %4-inch Scant. 

Bi PHILADELPHIA PRICES 10- to’ 16-foot WEST VIRGINIA WOODS 

44 Philadelphia, Pa. July 29.— Wholesale prices 2x4” eoecesveces $30.50 ME? Gaevsegon $31.00 . 
secured from authoritative sources exclusively 2X67 ........-. 29.00 2x12" ......... 32.00 woe ee Tae Seen Oe ae 

o 15 for the AMERICAN LUMBERMAN are as follows: ee Ue eee 30.00 a rginia hardwoods, secured from authorita- 
North Carolina Pine Flooring ve sources exclusively for the AMERICAN 
33 Southern Pine, Merchantable—1905 No.2&btr. No.3 No. 4 | LuMBERMAN, are as follows: 
(Dock Delivery, Philadelphia) 1852" rift $67.00 $62.00 
6 Mississippi 13x21” —oo 42.00 38.00 $28.00 Ash: FAS 4/4, $100@105; 5&6/4, $115@120; 
$160 Southern Northern and wiih Cea S28 sa x . ae 8/4, $125; 10&12/4, $135&140. Common, 4/4, 
130 Florida Florida Louisiana Kiln Dried North Carolina Roofers $60: 5&6 < aeee on i : n, , 
is ot $42.00 $43.50 $52.00 1x6", %4x5%....$30.00 1x10", Hx 9% $32.50 ; GRG/4, $70; 8/4, $80. 
OS f 1x8”, %x7%.... 32.00 1x12”, %x11%. 33.50 Che : FE 188: 

Ps oo ee 42.00 43.50 52.00 } Linch thick, ada $1. oe 105 porta iggy Sn tag amcasge Mem 
D&e4x10” ......0- 52.00 51.50 54.00 05. Common, 4/4, $56@58: 5&6/4, $62 @65. 
5&10x10"” ....... 50.00 48.50 52.00 Clear Red Cedar Bevel Siding Sound wormy, 4/4, $36@38. No. 2, 4/4, $27@29. 

@ 100 SS eae 62.00 63.00 BEN 9 MIT 0s copa eed ou sce eile outa tne eres ee $39.00 ; 
82 5@12x18" ....... 58.00 60.00 Be 2 UE Vn og Cb geen est ekrE SEs OER ESTE 55.00 Poplar: FAS 4/4, $110&115; 5&6/4, $125. 
HE gmeni4”....:.*.. 68.00 66.50 72.00 EE nbs Saeko epee ne med oo Ee eh oe eee 64.00 Clear saps, 4-inch and up, 4/4, $82@85; 5&6/4, 
oie b&14x14" ....... 54.00 53.50 65.00 Maple Flooring, f. o. b. Philadelphia $90@95; 8/4, $95. Common, 4/4, $62@65; 
2&4x16 pretense 80.00 tee MFMA— 98x2%e” 1 x2%” 5&6/4; $70&73; 8/4, $78. No. 2-A common 
6&16x16” ....... 73.00 . 76.00 First Ye Reha die eielie $98.25 $99.25 4/4, $45; 5&6/4, $49; 8/4, $52@54. N 2-B 
Lengths 22 to 24 feet, add $2. Second grade ..........++45 78.25 81.25 common, 4/4, $30: 5686/4, $82@33: 8/4, $34@3 
— Bach 2 feet additional, add $1 to 32-foot Third grade .........++..4. 58.25 57.25 » S/4, 980; ERS/S, F3BOSS; 8/4, $34O 98, 
prie Red Oak: FAS 4/4, $95@100; 5&6/4, $110@ 
Pondosa Pine Dressed ; , 
6/4, Bach 1 foot over 32 feet, add $1. C D No.2 No.3 115; 8/4, $120&125. Common and select, 4/4, 
Longleaf Pine Flooring, 25/32x2%-inch Face jx 4” ........... $69.50 $58.50 $47.25 $38.75 | $60@63; 5&6/4, $72@75; 8/4, $75@77, No. 2 
6/4, (Rail Delivery) SS on copeeeis 79.50 63.50 45.25 40.25 | common, 4/4, $45@47.50; 5&6/4, $47@50; 8/4, 
Bebtr. ht. rift. $95. 00 No. 1 sap flat. .$42.00 1x 8” BREA SPS: 74.50 63.50 45.25 40.25 $50@55. 
8/4, tr. sap rift. 80. 0. sap flat.. J SS” kee wv entmece . ’ ‘ ‘ 
‘ B&btr, flat... 50.00 No. 3 sap flat.. 20.00 1x12” eggttttt A+ 60 88.50 49. 25 41.26 sien _ ae s120RT35;, SAAN, 

/4, TS” and UP. coves . ° : ° 35. ommon and select, 

7 mee ane Dried Wo. 2 om Roofers tath, 4-foct Wo. 2 4/4, $65@70; 5&6/4, $75@80; 8/4, $80&85. No. 
8/4, 1x6” (%x5%”).$26.00 1x10” (%x9%").$27.00 Spruce ............ $6.50 c.i.f.—$6.75 delivered | 2 common, 4/4, $50&53; 5&6/4, $55@58; 8/4, 
ia 1x8” (%x7%".) 26.00 1x12” (%x11%"”) 29.00 Hemlock .......... 4.90 c.i.f.— 5.50 delivered $60@63. 
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This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 31 


NORTHERN PINE 


CHICAGO, July 31—Strength is evident in 
the Chicago market in northern pine, and 
price concessions are few or entirely lacking. 
Stocks are rounding into shape in a quite 
satisfactory manner. 


BUFFALO, N. Y., July 30.—The trade in 
northern pine is not at all brisk. Building is 
in smaller volume than it was last year in 
many localities, but industrial consumption of 
stock is about up to normal. Prices hold 


steady. 
HARDWOODS 


CHICAGO, July 31—Hardwood demand here 
is fair, with the furniture factories most 
prominent among the buyers. Automobile 
dceinand is quiet. Flooring factories con- 
tinue to take hardwood flooring in good 
volume. All hardwood prices are firm. 


CINCINNATI, OHIO, July 29.—Southern 
hardwood inquiry is increasing, with no signs 
of a decrease in prices at the mills. Orders 
are for small lots from the general list. There 
are indications of a resumption of orders 
for automobile lumber early in August. There 
is continued inquiry for oak, walnut and gum 
for furniture making. Planing mills and 
flooring factories are the best spot customers. 
Scattering orders are necessary from eastern 
wholesalers and local yards, whose stocks are 
low. 








BUFFALO, N. Y., July 30.—Hardwood trade 
is slow, owing largely to the vacation season, 
but dealers look for improvement within the 
next few weeks. The furniture manufacturers 
are talking more optimistically than for some 
time, being encouraged by the interest dis- 
played at the lately held shows, and orders 
from this source are expected to be placed 
within a short time. More automobile con- 
cerns are likely to be in the market in the 
near future. 


ST. LOUIS, MO., July 29.—The southern 
hardwood market is very quiet. The furni- 
ture manufacturing trade is beginning to 
think about placing orders for fall require- 
ments, but none of consequence have devel- 
oped. Automobile demand is light. There 
is some activity on the part of box manu- 
facturers, who are said to be looking for 
No. 2 gum. 


HOUSTON, TEX., July 31.—There is very 
little movement of hardwood stocks. The 
radio manufacturers are taking a fair 
amount of sap gum, and there are some sales 
of oak for flooring. Hardwood producers are 
expecting an improvement next month. 


FIR, SPRUCE, CEDAR 


CHICAGO, July 31—The fir price situation 
is unchanged, practically, with some conces- 
sions being made in straight-car orders. De- 
mand is only fair and the bulk of the move- 
ment is in mixed car lots. Dealers express 
belief that there will be an increased volume 
of fir business, however, in the late summer 
or early fall. The spruce market is strong, 
with yards and industrials providing a brisk 
demand. Shingles are weak. 


BALTIMORE, MD., July 29.—There is an 
element of caution among the distributors of 
West Coast stocks, which serves to hold down 
the volume of business, though the require- 
ments here continue rather large. While some 
of the eastern stocks have shown softness of 
late, the quotations on fir are in the main 
well sustained. The stocks held here are per- 
haps lower than they were,’ but are ample. 
Expansion in business is predicted. 





NEW YORK, July 29.—Business-in fir 
eased off slightly last week, and prices also 
were a little under those of ten days ago. 
Yards are not heavily stocked and ‘some 
wholesalers feel that the retailers expect 


further shading of prices due to the water 
rate situation. 


KANSAS CITY, MO., July 30.—Fir demand 
has slowed down and prices are not so firmly 
held as they were a few weeks ago, though 
sales managers do not characterize them as 
soft. City demand has held up well, but coun- 
try demand has fallen off, with the northward 
advance of the wheat harvest. 


HEMLOCK 


CHICAGO, July 31—Hemlock continues its 
steady market and strong demand, and is 
moving in good volume to the yards and 
industrial trade. Prices are firm at $3 off 
the Broughton list. 


NEW YORK, July 29.—Never brisk at any 
time this season, the hemlock market is 
showing no increase in activity. There have 
been no alterations in price lists and demand 
for western lumber is perhaps better than 
that for eastern. 


BOSTON, MASS., July 30.—The hemlock 
market is quiet. Prices have weakened 
somewhat during the last few weeks. Offer- 
ings of eastern and northern hemlock are 
now more than adequate and sellers are now 
inclined to make their quotations attractive. 
Some bargains in western hemlock have 
lately been offered. Transits are being 
offered at irregular prices and quotations for 
mill shipment are easier than in June. 
Stronger prices are regarded as_ unlikely 
until cargo rates have stiffened, probably in 


September. 
CYPRESS 


CHICAGO, July 31—Cypress has not yet 
begun to come out of its seasonal slump, and 
demand is rather slow. Yards are ordering 
in small quantities, for fill-in purposes. Prices 
are firm. 


CINCINNATI, Ohio, July 29.—Cypress buy- 
ing slowed up considerably this week, though 
prices on top grades were reduced $3 to $5. 
Lower grades were unchanged. Orders were 
mostly for mixed cars, with a few straight 








CALIFORNIA PINES 


San Francisco, Calif., July 27.—-The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1-inch stock only, 
were reported by the California White & Sugar 
Pine Manufacturers’ Association for the pe- 
riog ended July 23: 


California White Pine 
All widths— 


No. 1&2 clr. Csel. Dsel. No. 3 clr. 
Oe ~«secage $67.55 $65.15 $53.80 $39.55 
See. “eresene 69.95 65.00 49.85 56.55 
OM sceanae 66.45 55.90 43.70 52.90 
7 a a 76.45 66.15 53.25 63.15 
California Sugar Pine 
Oe: cscawen $93.50 $81.85 $65.60 $51.20 
Me ces ntes 86.15 72.80 56.25 60.30 
GM. cvavens 85.60 65.95 49.95 60.00 
Oi. eveuese 96.85 80.10 67.60 79.30 
White Pine Shop Cedar 
Inch common. 052.98 Pencil stock. ..$20.75 
No. 1, 5/4 xa.w. 40. Mixed Pines 
No. 2, 6/4 xa.w. 27.75 com wWo.2 No.3 
Sugar Pine Shop z, err =e 2 
Inch common. .$42.50 . oae'nn . 21.9 
No. 1, 5/4 xa.w. 45.10 }9) ----- 30.20 20.90 
No. 2, 6/4 xa.w. 31.75 sss 31.80 22.35 
ox— 
White Pir ie MARE "$21.50 
C&btr, all sizes. $36.45 Siding, %*x6”— 
No, 3&btr...... 21.85 B&better ....$35.20 
No. 2&better Rr eee 35.15 
dimen., 1, Lath— 
SO aw tisect Seno No. 1 .......$ 4.25 
Australian | oe 3.40 
4/4 xa.w....... $54.65 **® mead 
5/4 xa.w....... 749.35 1¥ex4” ....., $20.50 
6/4. Xa.w....... 47.80  j§$_ _% seeee- 17.90 
go er 56.05 Douglas Pir 
10/4 & th. xa.w. 88.80 Cé&better ...... $35.35 


ears. B and C finish were the items most 
wanted by the yard and millwork trade. 


ST. LOUIS, MO., July 29.—The market for 
yellow cypress is rather quiet. There is some 
demand for upper grades, but the lower items 
are very slow. ted cypress continues ; 
fair demand. 


EASTERN SPRUCE 


BOSTON, MASS., July 30.—July has been a 
quiet month for the eastern spruce distribu- 
ters. The regular base quotation for frames 
is $42, and easy schedules of dimension can 
be bought at $38@40. Some scantling is 
offered at $32, but $33 is a more common 
price for desirable lengths. Board quota- 
tions are easier and demand is dull. Lath 
are slow and prices rather weak. 


WESTERN PINES 


CHICAGO, July 31—California white pine 
and sugar pine are moving in good volume to 
industrials, and large mills are holding firmly 
to list. The Pondosa pine market is rather 
quiet, but prices are holding steady. 








in 


BUFFALO, N. Y., July 30.—The demand 
for the western pines is slow. The situation 
is normal for this time of year, and better 
trade seems likely to develop some time next 
month. A good deal of care is being exercised 
as to credits and dealers call collections 
rather poor. Numerous opportunities to sell 
are being passed up where the credit risk in- 
volved is too great. 


NEW YORK, July 29.—Idaho and Pondosa 
prices are well sustained here, but there are 
still shortages in stocks. 


KANSAS CITY, MO., July 30.—Demand for 
Inland Empire pines has fallen off, but the 
California mills are getting about the same 
volume of orders they have enjoyed for some 
time, and are holding firmly to prices. Indus- 
trial demand is large, the decrease being most- 
ly in demand from country yards. 


SOUTHERN PINE 


CHICAGO, July 31—The southern pine 
market in the Chicago territory is weak, 
with demand erratic, but belief is expressed 
that it will get no worse, and improvement 
is expected soon by local distributers. 





BOSTON, MASS., July 30.—The midsummer 
lull is felt throughout the southern pine 
market in the Northeast. Retailers are keep- 
ing their yard stocks down and refuse to be 
tempted even by moderate concessions. 
Prices generally are steady. 


CINCINNATI, OHIO, July 29.—Rush orders 
for pine shipments featured the trade this 
week. These indicated to mill representatives 
and wholesalers that yard stocks are very 
low. Buying continues in hand-to-mouth lots, 
dimension being the item in largest demand. 
Prices are unchanged from last week, except 
that certain items have a weaker trend. 


ST. LOUIS, MO., July 20.—With sales of 
southern pine light, the market is weak, al- 
though prices are unchanged. Reports con- 
tinue to reaéh here of smaller mills closing 
down on account of the low prices now pre- 
vailing, while the larger manufacturers are 
holding fairly firm. 





KANSAS CITY, MO., July. 30.— Southern 
pine demand is slow, and the larger mills are 
making no efforts to force the market, holding 
that they wouldn’t get any more business by 
cutting prices. Demand is largely for mixed 
cars for immediate requirements. Orders 


from the East are in good volume, and there 
is a fair demand in the South, but the middle 
West yards apparently are waiting to get a 
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more accurate line on their probable needs 
before coming into the market. 


NEW YORK, July 29.—Southern pine prices 
are firm. Flooring is in fair demand, and 
the same may be said for timbers. 


HOUSTON, TEX., July 31.—Except for fair 
sales of retail yard stocks and a good de- 
mand for export timbers, southern pine con- 
tinues very quiet. The trade is confident of 
a turn for the better in August. 


SHINGLES AND LATH 


CHICAGO, July 31—There is a better call 
for hemlock lath, but the prices remain 
rather weak. Shingles are in good demand, 
and prices (delivered Chicago or Milwaukee) 
remain firm at: Extras, $5.25; standards, 
$4.40; sound butts, $3.25. 


NEW YORK, July 29.—There has been a 
fair July demand for eastern spruce lath and 
wholesalers announce that fair shipments 
may be expected by rail and cargo during 
August. Arrivals of late have been light. 
There are still abundant supplies of all 
grades of West Coast shingles, with demand 
about sufficient to offset incoming stocks. 





KANSAS CITY, MO., July 30.—Shingle de- 
mand here is very slow and prices are soft. 
There are some transits offered at low prices. 
The demand for siding also is slow and prices 
are not so firm. Lath demand is just fair, 
with a good part of the orders going to west- 
ern pine and redwood mills. 





HOUSTON, TEX., July 31.—Shingles are 
quiet at $2.65 for clears, and $2.50 for stars. 
Lath are moving slowly at $3.75 for No. 1, 
and $3.25 for No. 2. 


CLAPBOARDS 


BOSTON, MASS., July 30.—The clapboard 
trade has been quiet. Retail yards generally 
have light stocks. Quotations on native 
white pine and eastern spruce clapboards 
are well held, but some bargains are being 
offered in clapboards from the West. Coast. 


BOXBOARDS 


BOSTON, MASS., July 30.—A good deal of 
box lumber is being moved, much of it on 
old orders, but new business is light and 
probably will so continue until after the 
vacation season. Stocks in first hands are 
far from excessive and the outlook is for 
steady prices during the last half of the year. 
Round edge white pine inch boxboards are 
$27@30. 
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Hymeneal 


LOVELACE-YOUNG. Dr. T. B. Lovelace, 
retired physician and capitalist and a vet- 
eran of the lumber industry of the South, 
was married on July 26 at Riverside, Calif., 
to Mrs. Ethel Young, of Forest City, N. C. 
Dr. Lovelace has made his home in Macon, 
Ga., for the last nine years, and though re- 
tired from practice and active participation 
in business, is extensively interested in lum- 
ber and cotton mills throughout the South. 
He was active in the Roofer Manufacturers 
Club for a number of years and is well 
known in the lumber industry. Dr. Lovelace 
lost his first wife some years ago. He has 
four sons. 


CONGLETON-HEDDEN. Mr. and Mrs. 
George P. Hedden have announced the en- 
gagement of their daughter Margaret to 
Richard Jerome Congleton, son of Jerome 
Taylor Congleton, Mayor of Newark, N. J. 
Mr. Hedden is one of the heads of the Hed- 
den-Clark Lumber Company, of 50 Church 
Street, this city. 


KNIGHTON-HELSON. Jesse B. Knighton, 
secretary of the Parsons Lumber Co., Rock- 
ford, lll., and Miss Cora Helson, daughter 
of Mr. and Mrs. Arthur Helson, of Sycamore, 
Ill., were married on the evening of July 27 
in.the home of the bride’s parents. The wed- 
ding was attended by 150 friends and rela- 
tives and the Rev. W. H. Pope, pastor of the 
Sycamore Methodist Church, officiated.- A 
wedding supper followed and the young cou- 
ple left on a wedding trip. They will reside 
in Cherry Valley, home of the bridegroom. 
Mrs. Knighton has been a teacher in the 
Sycamore schools the last four years. 











Advertisements will be inserted in 
this department at the following rates: 
30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

Fines a line oo four consecutive weeks. 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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THE GREATEST MARKET PLACE 


For people in the lumber and woodworking 
industries to advertise in, is the Wanted and 
For Sale department of the AMERICAN 
LUMBERMAN. Read the ads in the Classi- 
fied section—many opportunities are offered 
for buyer and seller, 


When you want employees or employment or 
when you want anything or have something 
to sell, advertise in the AMERICAN LUM- 
— Greatest Lumber Newspaper on 
Earth. 


Our address is—431 8. Dearborn S8t., 
hicago, Illinois 


Too Late To Classify 




















~ Wanted—Salesmen 


SALESMEN 
Calling on power users to sell belting as a side 
line; auto traveled territory preferred. 
TEUSCHER PULLEY & BELTING CO., 
801 No. 2nd St., St. Louis, Mo. 


RELIABLE WHOLESALER 
Wants salesman, young, lower east half Wiscon- 
sin. Northern and southern hardwoods. Estab- 
lished trade. Salary and percentage. 
Address ‘F. 10,’ care American Lumberman. 


ENERGETIC SALESMAN 
Wanted by large wholesaler and manwfacturer of 
Southern Pine, Inland Empire and West Coast 
lumber. Central Illinois territory. Salary and 
bonus basis. State age, experience, references and 
salary expected. 
Address “F. 14,’ care American Lumberman. 


WANTED AT ONCE 


Experienced salesman to call on New England 
trade. Must have thorough knowledge of both 
hardwood and softwood lumber. 
THE BARDEN LUMBER COMPANY 
142 High Street, Portland, Maine. 


WANTED: MAN NOW SELLING 
WOODWORKING MACHINERY 


In Memphis district to also represent dry kiln man- 

ufacturer. Opportunity for right man to increase 

his earnings. Permanent connection desired. 
Address “G. 12,” care American Lumberman. 


ESTABLISHED COMMISSION SALESMAN 
to sell Cypress lumber and Pine shed stock, especi- 
ally finish. 
Address, “LUMBER,” 2218 Myra S&t., 
- Jacksonville, Fla. 
































Wanted—Employment 


WANTED 


Position as general manager retail lumber yard by 
capable young man of wide experience. Best of 
references. 

Address “E. 151,’”’ care American Lumberman. 


TO RETAIL YARD EXECUTIVES 


Perhaps you need a man familiar with the details 
of retailing lumber, one who can talk to contrac- 
tors in their own language and knows their prob- 
lems. A Man who can buy or sell lumber as the 
occasion may require. One who understands the 
need of doing business at a profit, who has the 
progressive ideals of youth, tempered by experi- 
ence. One with opinions of his own but will not 
Place them ahead of the opinions of the boss. Such 
aman is now employed by a large city yard, 
and seeks a change where he may capitalize his 
executive ability. Will consider oppertunity to 
Manage yard at very nominal salary and a share 
of the profits. 
Address “E. 9,” care American Lumberman. 






































NOTICE IS HEREBY GIVEN 


That the Stalker-Shead Lumber Company, a 
Michigan corporation, is in the process of liquida- 
tion and is being dissolved and Douglas A. Stalker 
no longer has any authority to represent Stalker- 
Shead Lumber Co. in any capacity. 
STALKER-SHEAD LUMBER COoO., 
Grand Rapids, Mich. 


Wanted—Employees 


WANTED SALESMAN-ESTIMATOR 


By mill in Indianapolis catering to special de- 
tailed woodwork for building purposes. Must he 
capable of taking full management of mill. Abil- 
ity to detail and thorough knowledge of Cost Book 
“A”’ essential. Prefer man under forty desiring 
real opportunity. 

Address “F. 3,” care American Lumberman. 


WANTED—COMPETENT MANAGER 


For large Nebraska city. Good opportunity for 
live wire who has ability to handle strong compe- 
tition. 

Address “G. 10,” care American Lumberman. 


SOUTHERN HARDWOOD LUMBER BUYER 


To buy on percentage basis for Chicago concern. 
Address “H. 5,” care American Lumberman. 
































Al CIRCULAR SAWYER 


Or Filer open for position Aug. 14th. 
Address “F. 1,” care American Lumberman. 


BAND SAW FILER 
Open for job. I am not looking for a cheap job. 
[ am only interested in well equipped mills that 
want results. P. O. BOX NO. 172, Oglethorpe, Ga. 








STAIR & CABINET FOREMAN 
Wishes to make new connection. Experience is 
based upon 16 solid years. Has ability to take 
charge of both depts. combined or separate. Mar- 
ried; age 35. Reliable references upon request. 
Address “‘F. 12,” care American Lumberman. 





ESTIMATOR, BILLER, DETAILER AND 
Salesman wants position; 15 years’ experience. Can 
furnish reference; any location. 

Address “L. W. H.” care American Lumberman. 





ESTIMATOR AND MILLMAN 


15 years’ experience. Can take complete charge. 
Address “G. 15,” care American Lumberman. 





TO RETAIL YARD OWNERS 


Correspondence solicited from those needing a 
yard Manager, an assistant to a busy executive or 
lumber and millwork buyer. Experienced both 
large and small yards, city and agricultural trade. 
Address W. C. MITCHELL, 9825 Grand River 
Ave., Detroit, Mich. 





MILL MAN WANTED 


One who can work in mill, figure estimates, and 
build fixtures. Good opportunity for competent, re- 
liable man. 

Address ‘“‘H. 9,” care American Lumberman. 


WANTED: ASSISTANT MANAGER 


For going yard individually owned in mid-west 
small city. Give full particulars and salary ex- 
pected. 

Address “H. 19,” 





eare American Lumberman. 








. WANTED POSITION 


Manager, Assistant or Bookkeeper on General 
Ledger, of a Retail Lumber Yard near Chicago. 
Experienced in either. Married. Middle age. Al 
references. 

Address ‘“G. 17,’’ care American Lumberman, 


SUPERINTENDENT OR CHIEF DRAFTSMAN 
Architectural or planing millwork line; high class 
man; long experience; age 37. 

Address “‘H, 10," care American Lumberman, 
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Wanted—Employment 














Milling In Transit 














For Sale—Business Opportunities 














I DESIRE TO REPRESENT 


Some good producer of Yellow pine, and Southern 
hard woods, on a selling arrangement, commission 
basis, territory preferred, Atlantic Seaboard, Nor- 
folk, Va., to Boston, Mass. Fifteen years experi- 
ence manufacturing, and marketing Southern Lum- 
ber, have some established trade, can furnish “A-1”’ 
references, ard begin work on short notice. 
Address ‘“‘H. 1,” care American Lumberman. 


WANTED POSITION AS 


General manager of retail lumber yard, have had 
fifteen years’ experience, am capable of taking full 
charge, best of references. 

Address “H. 2," care American Lumberman. 





MILLING AND KILN DRYING IN TRANSIT 


Poplar Bevel siding and Dimension. Poplar Trim 
and Mouldings. K. D. Window and Door Frames 
Detail and special Woodwork. . 

SERVICB LUMBER COMPANY, Corinth, Miss. 


GET WHAT YOU WANT HERE 


By advertising. A classified ad will do it. Here 
is the place. 


Wanted-Second Hand Machinery 





























WANTED TO DO BY CONTRACT 
Your moving, water tanks, stacks, and etc., any 
where or any place. LEWIS RYE, 

206 S. Franklin St., Mobile, Ala. 





EMPLOYMENT WANTED 


Lumbermen with desirable experience selling, 
buying, all general office work and management, 
desires connection on or before Sept. 1. Twelve 
years sawmill and wholesale, and six years in re- 
tail lumber and millwork. Graduate Cost Book A. 
Reasonable to start. 

A. W HAINES, Gibson Station, Va. 


WANTED POSITION AS YARD MANAGER 





Or assistant by experienced lumberman. Good on 
collection. 
Address “H. 7,” care American Lumberman. 





POSITION WANTED—YOUNG MAN 


Married, long experience in accounting, office man- 
agement, stenographic, secretarial and sales work. 
Address “H. 8,’ care American Lumberman. 


WANTED: POSITION SELLING OR BUYING 


Hardwoods, experience 27 years. Age 47 years. For- 
merly operated my own company, and then inter- 
ested in two other well known companies, never 
lost touch with hardwood conditions in 27 years. 
Sold north of the Ohio river, largely in Canada, 
also in Indiana, Ohio, parts of Michigan, New York 
and Pennsylvania. Also acted as lumber buyer for 
large industrial company. Bought hardwoods and 
inspected through Indiana and South to the Gulf 
of Mexico. 
Write B. NO. 1206, 15th St., Bedford, Ind. 





WANTED 64” OR 6’ SAWMILL 


Horizontal resaw. Must be not over four years old, 
and in first class operating condition. Principals 
only, no dealers. 

Address “G. 18,” cared American Lumberman. 


SHAVING BALER—STEAM OR COMPRESSED 
air operated. Send particulars to: 
LA PERRELLE LUMBER COMPANY, LTD., 
Rimouski, Quebec, Canada. 


WANTED: VENEER & PLYWOOD EQUIPMENT 


One Glue Spreader, one Glue Mixer. 
One Heavy duty electric veneer press 42x96 inch. 
One Taping machine complete with electric drive 
and motor. 
One 80-inch Cutter and jointer, electric. 
One Hydraulic Automatic Veneer Drier with drier 
platens 42x96 inch. 
One 72x72 inch Double Ball bearing electric drive. 
If your equipment is not exactly like this, what 
have you to offer? 
PERLEY R. EATON, 117 West St., Rutland, Vt. 


WANTED: NAILING MACHINE 


Morgan preferred, 48 to 60-inch open back. Good 
condition, give full details. 
Address “‘H. 18,” care American Lumberman. 


LOOK AROUND AND SEE 


If you have some second-hand machinery, logging 
equipment or anything used in the lumber world. 
Want to sell it? Advertise in the classified sec- 
tion of the AMERICAN LUMBERMAN, 431 8. 
Dearborn St., Chicago, Ill. 

















WANTED POSITION AS BOOKKEEPER OR 
yard manager. Several years experience in both 
retail and wholesale lumber. 

Address ‘‘H. 14," care American Lumberman. 





Wanted--Logging Ry. Equipment 

















EXPERIENCED HARDWOOD AND 
Cypress Inspector wants job about Sept. 1, age 32, 
married, good habits, references. 

Address ‘“‘H, 16," care American Lumberman. 











‘Wanted—Business Opportunities 


WANT TO BUY 


Small retail business, coal and feed, or coal, feed 
and building material. 
Address “F. 15,” care American Lumberman. 


ON THE AIR EVERY DAY 


Broadcast what you have for sale in this depart- 
ment. 

















STATION A. L. CHICAGO. 


Wanted—Lumber and Shingles 


lx3 AND 4” No. 2 COMMON Y. P. S4S 
1x6 to 12” No. 2 Common Boards. 
4/4 No. 2 B Common Poplar. 
10/4 No. 2 Common Elm. 
Address “F. 4," care American Lumberman. 





























10 CARS 4/4 No. 1 COM. & SELS. 
Hard Maple, free from mineral streaks. 
No. 1 Com. & Btr. Walnut, all thicknesses. 
5/4 No. 2 Com. Soft Maple or Log Run Hackberry. 
VAN KEULEN & WINCHESTER LBR. CO., 
Grand Rapids, Mich. 


WANTED—HARDWOOD AND SOFTWOOD 
LUMBER 





Will buy outright, paying cash, or will handle en- 
tire output on a commission basis. For detailed 
information write 
THE BARDEN LUMBER COMPANY 
142 High Street, Portland, Maine. 


WANTED 


Regular monthly carload shipments 36”x43”—4/4 
stock kiln dried oak, maple, poplar, two cars per 
month 2”x2”x30" air dried birch, beech, maple. 
State how much you could supply with best prices 
shipping point. : 

Address “H. 6," 





care American Lumberman. 





WANTED—S0 TO 60 TON LOCOMOTIVES 


Small diameter drivers; must be practically as 
good as new. Write WISCONSIN-MICHIGAN 
LBR. CO., Eagle River, Wis. 





PROFIT BY USING WANT ADS 
In this department. 


Wanted—Miscellaneous 


WANTED: ONE USED STEEL REFUSE BURNER 


Must be in good condition. Descr'be fully with 
price wanted. CHERRY RIVER BUOM & LUM 
BER CO., Richwood, West Virginia. 





























FOR SALE BY OWNER 


Pondosa Pine operation cutting 30,000,000 feet an. 
nually; reasonable investment and operating costs; 
established markets, 15 years’ timber supply; fa. 
vorable freight rates. Plant includes mill, raj. 
road, log camps, dry kilns, planing mill and com- 
missary. Year around operations. Want pur- 
chaser or partner, preferably latter. 
Address “D. 2,’ care American Lumberman. 





FOR SALE 
Small sash and door business in Chicago. Good 
location. Established trade. Can be bought cheap, 
Address “F. 6,"" care American Lumberman, 





BRUNETTE LUMBER CO., LIMITED 
(IN LIQUIDATION) 
NEW WESTMINSTER, B. C. 


FOR SALE 


Tenders are invited for the purchase of the real 
estate, mill machinery, etc., of the above named 
company; consisting of over 100 acres of the finest 
industrial area on the Coast, with 6,000 ft. of 
deep water frontage on the Fraser River, and ex- 
ceptionally exceilent facilities for railway service. 

The railway interchange with four railways is 
right at the property and a service track runs 
through the middle of the site. 

The lumber and shingle mill were constructed 
in 1923. The lumber mill has a capacity of 150 
M ft. per 8 hour day, and there are 11 shingle 
machines. Further particulars may be obtained 
from the undersigned. 

Sealed tenders will be received till noon, on Au- 
gust 15, 1929, the highest or any of which may 
not necessarily be accepted. 

T. 8S. ANNANDALE, Trustee, 
BRUNETTE LUMBER CO., LTD. (In liquidation) 
Day phone 24. 

Night phone 965. 





FOR SALE OR TRADE 
Will trade practically new Hickory Handle and 
Wood Working plant for a good Retail Lumber 
Business. Fine location and plenty of timber. A 
bargain to the right party. 
Address “E. 12,’”’ care American Lumberman. 





WANT TO SELL YOUR TIMBER OR 


Timberland? The best way to find a buyer is to 
advertise in the paper that reaches the buyers of 
timber and timber lands. THE AMERICAN LUM- 
BERMAN is the best paper to advertise in when 
you want to sell. Our readers are buyers. AMER- 
ICAN See 431 S. Dearborn St., Chi- 
cago, b 





FOR SALE 


To attention, ex-lumbermen or mill operators. 
Plantation and stock ranch combined, 1,700 acres. 
Cheap. Not interested in real estate dealers re- 
plying. Full information on request. 

R. H. FITZGERALD 
Ex-Lumberman and Mill Operator, Newellton, La. 





A REAL BUSINESS PROPOSITION 


For power consumer who would require three 
hundred horsepower hydro-electric service and de- 
sirable location in center of Alabama’s best op- 
portunities. Interesting information given on de- 
tailed inquiry to 

COOSA POWER & MANUFACTURING CO., 

Sylacauga, Ala. 


WANTED SECRETARY-TREASURER 


For a wholesale and retail lumber yard in Chi- 
cago. Must invest at least $20,000. 
Address “‘H. 12,’’ care American Lumberman. 











For Sale~Business Opportunities 


SAW MILL FOR SALE 


Six year old plant, consisting of band mill, resaw, 
Planer mill ané& two lath mills, located on Soo 
road and Lake Michigan in Northern Peninsula of 
Michigan. Purchaser need not tie up much money 
in standing timber, as large stands of hardwood 
timber available to mill are for sale by various 
Owners and could be purchased as needed. Mill 
now being operated, ready for immediate use. Ex- 
cellent timber easily available to mill, runs heavily 
to hardwood. 
Address “B. 10," care American Lumberman. 




















SAW MILL TO RENT 
Well equipped mill in timbered locality, Ottawa 
district, Canada. Capacity 10 to 12M. Some tim- 
ber goes with mill. Fine opportunity for man 
with small capital. 
Address “D. 3," care American Lumberman. 





WHY WAIT WHEN YOU WANT SOMETHING? 


When you want a new stock of lumber or shingles, 
new or second-hand machinery, engines, boilers, 
electrical machinery, locomotives, cars, rails, busi- 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get it 
at a small cost by advertising in the “Wanted 
Columns” of the AMERICAN LUMBERMAN, Man- 
hattan “Wuilding, Chicago, Il. 








FOR SALE 


Planing Mill and Assembly Yard, plenty of hard- 
wood nearby, Local and Foreign trade good. On 
account of age will sell at a low price. For par- 
ticulars, address 

Box 22, Rockingham Co., Timberville, Va. 


FOR SALE OR LEASE 
75,000 foot capacity Fir mill. Located for rail or 
cargo shipments. Plenty timber available. Will 
take interest with live responsible party. 
Address “G. 8,’’ care American Lumberman. 


FOR SALE—LUMBER YARD AT WASHINGTON 


Will either sell half interest or as a whole. x 
A. B. COX 3542 Newark St., Washington, D. C. 











PRACTICALLY NEW PLANT FOR SALE 


Equipped for manufacturing sash, doors, bank, 
store, office fixtures, boats, cabinets, and general 
millwork. Thirty electric motors totaling 169 H.P. 
Minimum charge power $85.00 per month. Two 
trucks, one auto in good condition. Complete of- 
fice equipment. New buildings. Private switch. 
Would sell machinery without buildings. Either 
way big bargain. AVON PARK SASH & DOOR 
COMPANY, Avon Park, Fila. 


FOR SALE 


Concentration yard and planing mill. Modern 
steam = kilns. Plenty of Arkansas Soft Pine 
Rapidly developing country. Excellent feeder for 
a line of retail yards. Good reason for selling. 
Address ‘“‘H. 4," care American Lumberman, 
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